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Better Service to 
Customers and 


Larger Net Profit 
to You! 


HERE'S no magic about the Simplified Webster Plan. 

It’s just plain common business sense. Simplifica- 
tion that pleases your customers 100%. Simplification 
of stock and inventory expense that insures you a larger 
net profit. 

ONE WEBSTER LINE that comprises three price 
fields. A long-needed innovation six months ago— 
today a tried and proved success. It will pay you to 
standardize on the Webster line. Full information on 
request. 

Fr. S. WEBSTER COMPANY, INC. 
(ESTABLISHED IN 1889) 
338 CONGRESS STREET, BOSTON 
Branch  arehouses 


CHICAGO + NEW YORK » PITTSBURGH . SAN FRANCISCO - PHILADELPHIA 
MILAN PARIS LONDON 








I. MULTIKOPY: The world’s top- 
notch carbon paper; absolutely su- 
preme quality; advertised for 40 years; 
custom-built; “A Kind For Every Pur- 
pose”; a builder of good will and profits. 
All colors, finishes and weights. Win- 
ner No. 1. 


il. STAR-DEFENDER: For the mid- 
dle-price field; represents utmost value 
possible forthe price: full line of colors 
and weights. Winner No. 2. 

iil. BATTLESHIP: Anextremely well- 
made low-price tissue; will wear well 
and give good satisfaction. All standard 


colors and weights. Winner No. 3. 


Simplification also includes Webster's Typewriter Ribbons 


—three numbers—STAR, O. K. anc 1HUB. ¢ omplete in- 


formation mailed gladly on request 
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{ OFFICE APPLIANCES 
is anews and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Itscompre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agent for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


* SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


“CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


{No person, firm or cor- 
poration, either directly or 
indirectly connected with 
theindustry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 





fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
ageisenclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


§ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
a c. 


{ COPYRIGHT. Contents 
covered by Copyright, 1930, 
by The Office Appliance 
Company. 
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> WANTS and FOR SALE © 


The rate for Classified Advertisements is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 


SUCCESSFUL SALESMAN who has been traveling the South 
vest ghteen vears is available for new connection. Particularly 
vell acquainted with stationers and office supply dealers from 
St. Louis to Denver and south to Texas, New Mexico and 
Arizona Age 40 Available now for new connection with manu 
facture to travel all or part of old territory Most of expe 
rience has been in paper goods, but also familiar with other 
iffice lines Address F-St, care Office Appliances, Chicago 

STATIONERY STORE MANAGER having excellent record of 
ecomplishment seeks similar connection. Out of field temporarily 
because business was sold Can take new position on short 


notice Thoroughly competent to do buyir develop sales force 
and build up business on sound policies Experience has devel 
oped wide knowledge of stationery, office furniture and printing 
Will consider any ot United States Address Z—102. care 
Office Appliances, Cl igo 





part 


OFFICE FURNITURE DEPT. MANAGER seeking location in 
eitv about 50,000 Now managing store large Chicago hous 
Capable taking full charge, store and sales force Age 26, mar 
ried (only permanent position considered M—67 care Office 
Appliances, Chicago 

familiar with other office ma 


TYPEWRITER MECHANIC 


hinery, wants positi Thirty years’ experience, eighteen of 
which as foreman with leading typewriter manufacturer \ 
references H. T. Hyman, General Delivery, Raleigh, N. C 
ENGINEER with ove » Vears <perience designing office 
ippliance machinery s available for service with progressive 
company in capacits f development or chief engineer, or fac 
tory executive Address B-153, care Office Appliances, Chicago 
TYVEWRITER MECHANIC—Rebuilt all makes of typewriters 
>» years’ experience; fast worker and reliabl Best references 
selling ability Address [L)}-65. care Office Appliances, Chicago 


SALESMEN WANTED 


EXPERIENCED OFFICE 
portunity to take agency of 
of following cities Denver, 


APPLIANCE MAN is offered op 
well Known office machine in each 
Omaha, Des Moines, Pittsburgh, 
Evansville Rochester N Fort Wayne, St Louis, In 
dianapolis, St. Paul, Louisville, Scranton, Toledo, Terre Haute, 
Minneapolis. Complete line consists of six different models in 
various sizes With unlimited field and excellent supply busi 
ness, few other specialties offer such opportunities. Qualified 


nen with another non-—conflicting line will be considered Ap 
plications will be forwarded to factory representative, now 
visiting thess ities Address AX-27, care Office Appliances 
(*hicago 

CITY SALESMEN-—-We want men who have been successful in 
selling either office furniture for local dealer, typewriters or 
idding machines, in cities or communities of 100,000 or over 
population This is a real opportunity for a hustler and pro 
duce If vou are the right man vou can net a handsome 
neome Erie Metal Furniture Co., Erie, Pa 


M. S. & D \ BYCK CO Stationers, Office Outfitters, Sa 
vannah, Ga have an opening for an experienced office supply 
salesman, to solicit stationery orders from business offices in 
Savannal Write application in detail. stating age, experience 
references, salary, et« \ good position for a good man 


Wi ARE 


DESIROUS of employing an experienced traveling 
representative, who has had experience in selling wooden desks 
ind tables, and is willing to cover unlimited territory Please 
vrite giving full particulars and salary expected The J. F 
Diet an Cincinnati, Ohio 


SIDELINE tig commission with order; 
business at half price; copyrighted illus 
order, we do the rest. Write for Sample 


WONDERFUL NEW 
sell printing for every 


trations free just take 


Line Merchants Assn Insurance Center Bide Chicago 
SELL ENVELOPES—A profitable side line for salesmen now 
andling any kind of office appliance Exclusive territory 
Write fully to Outlook Envelope Company, 1001 West Washing 
ons Chicago, Hl 


SALESMAN selling Office Furniture and all 


Experienced in 


nds of office supplies, outside work, in southern city of sixty 
tl isand population Reply E-209, care Office \ppliances, Chi 
SALESMEN WANTED—Wonderful proposition—full or spare 
time Be vour own Oss Write for particulars Ace Office 
Mirve wes Corp 1442 S. Crawford Av: Chicago, Ul 
DISTRICT MANAGELS WANTED experienced in selling office 
furniture or office machines, to represent our line of staple 
specialties now sold by over seven hundred office furniture deal 
ers Prefer speaalty man able to show good past record in 
sales application and character, able to finance himself ten 
porarily with personal eXpenses In each of sixty-two cities 
throughout the | S., profitable proposition will be offered right 
man; strictly commission, higher than ordinary rate Man will 
be re uired to assist our established dealers and at the same 
time sell portion of line direct Give full particulars as to past 

tivities as well as references in first lette All applications 
strictly confident Address BY-33. care Office Appliances 


SALES EXECUTIVES WANTED 


AN OLD ESTABLISHED office equipment corporation located 
in New York, at present expanding its selling organization, re 
quires district managers for centers east of the Mississippi 
\ thorough knowledge of visible records, loose leaf equipment 
and machine bookkeeping supplies required We seek high type 
men with a proven sales record and sufficient executive train 
ing to organize and develop a selling force. An unusual oppor 


tunity for capable men accustomed to earning $5,000 to $10,000 
a year or more Profit sharing basis. Address E-—207, care 
Oftice Appliances, Chicago 


BUSINESS OPPORTUNITIES 

REAL BUSINESS OPPORTU NITY—Man of ability can secure 
attractive interest in established office equipment and printing 
business in leading southern city (no freeze—ups or icy winters) 
Must know printing, take at least third interest in $30,000 busi 
ness and have capacity to manage. Competition limited, terri 
tory unlimited. Railroad, manufacturing, school, college, farm 
ing, climate and living conditions finest in the south If you 
qualify, write fully C-—64, care Office Appliances, Chicago. Al! 
details kept confidential 


establishment in city of 
Mountain region. Doing 


FOR SALE—Printing and Stationery 
twenty-five thousand located in Rocky 
nice business in job printing, office equipment and _ supplies 
General Stationery lines carried along with Greeting Cards 
Must sell account of health Address L-69, care Office Ap 
pliances, Chicago 





BUSINESS OPPORTUNITY—Office Equipment Supply and Sta 
tionery business in West Virginia city well located. Trade well 
established in surrounding counties. Best manufacturing con 
nections and exclusive contracts. Good reasons for selling For 
further information address K-61, care Office Appliances, Chi 
cago 
FOR Address 
Stationer 


SALE—Stationery store established 38 years 
1435 Park St., Alameda, Cal. 


TYPEWRITER SALESMEN AND MECHANICS WANTED 


HIGH CLASS man who can really sell typewriters. Location 
One of America’s most beautiful localities in North Central 
States and fast growing city of 10,000. Established 10 years 
toval and other valuable agencies in 15 counties. Do not apply 
unless you can prove from the start that you are a producer 
and desire permanent connection Give complete information 
in first letter regarding age, experience, education, and refer 
ences State earning capacity and volume handled in other 
positions, Address J-—66, care Office Appliances, Chicago 

OUR TWO HIGH-GRADE TYPEWRITER SPECIALTIES can 
be sold by typewriter salesmen, repair men, supply and spe 
cialty salesmen. This is a golden opportunity for any salesman 
calling on office trade Territories are being allotted now 
Write for details and selling plans. Address N-8S6, care Office 
Appliances, Chicago. 


DISTRIBUTORS WANTED 


EXCLUSIVE DISTRIBUTORS WANTED—The manufacturers 


of a world renowned product would consider exclusive selling 
agencies to established Sales Organizations. The product is a. 
splendid repeating office supply, daily used in all offices, and 
sells on first call Would make excellent partner line with 


Carbons, ete Established concerns 
Write with details of sales 
care Office Appliances, 


Duplicators, Typewriters, 
with sales forces only considered 
force territory covered, ete., to H-69, 
Chicago 

PRONG BINDER, improved type Have 
Sales Representatives with clientele 
Write giving territory covered 
references, etc Address G-89, 


VISIBLE RECORD 
interesting proposition for 
in territory still available 
how often, lines now handled, 
care Office Appliances, Chicago 

DISTRIBUTORS and dealers wanted for dry 
stencils and supplies Protected territory 
Inc., 336 Canal Street, New York 


RESPONSIBLE 
duplicating machine 
Ryte Dry Stencil Company, 
(ity 


NATIONALLY KNOWN MANUFACTURER of Typewriter Rib 
bons and Carbons desires distributor for states of Washington 
and Oregon Established organization preferred. Address O-98, 
are Office Appliances, Chicago 


REPRESENTATIVES AVAILABLE 


FORMER MANAGER and part owner of commercial stationery 
business desires to represent one or two manufacturers in Pacific 
coast territory Personally acquainted with all the leading re 
tailers Prefers a line which can be warehoused in Los Angeles 
or San Francisco, but that is not essential In a position to do 
excellent work for some manufacturer who is not now properly 
represented in the coast states Address A-62, care Office Ap- 
pliances, Chicago 


WANTS AND FOR SALE--Continued Next Page 











WANTS AND FOR SALE—Continued from Preceding Page 
FOR SALE AND WANTED TO BUY 


LLIOTT-FISHER billing and okkeeping machines boug 
ind sold Maloney. Gilmore C 08 S. Dearborn, Chicago 
ELLIOTT-—-FISHER machines bought. sold and rebuilt Teet 
Warsh Co Plankintor Arcade \lilwaukee Wis 
NATIONAL Cash Registers, all style sizes, | sol 
hanged We can save ou mor Hent Kas Ine ‘ 
Register adwa) ‘ Va [r p st 


Syste! Experts, 640 Bi 
Alban N y 

1\LL MODELS BELLIOTT-FISHER | nz and bookkeey 

I es boug!l i d Robt NOV & C ; S. Dearb 
st Chicage 


= 
TRADE OPPORTUNITIES 


The detailed inquiries which follow have been received direct 
from readers of Office Appliances. They are tangible business 
opportunities which are well worth following. 


Wants Abroad 
Copenhagen, K, Denmark M I. C., Hanneken—Jense Nor 
id 19, wishe get into communication with manufacture! 
of typewriter ddressing machines and similar equipment for 
office use tie |} * been selling adding and other office mac! 
, T 


Denmark for the past thirt ears nd desires t 














igent |! — hed office dev 


Wanted Here at 
Appleton, Wis The General Office 


Home 


Supply Compatr of App 
or In 121 Nort! Appleton street has established a cor 
nercial stationery store handling ilso furniture tvpewriters 
et (¢ PP. Swansor president, w es catalogwues and prix lists 
fro manufacturers 

Cincinnati, Ohio.—The Tri-State Office Equipment & Supply 
Company } Fast Pearl street wishes to receive catalogues 
from manufacturers of c« mer stationery items and genera 
office equipme: lines Addre munications for the att 
tion of EF 1. Morrisor 

Dalias, Texas The Dallas Pri x Company, In 05 Sout 
Akard stree has added a ommet il furniture and stationery 
lepartment to its printing business The lines will includ 
ffice furniture neg cabinets d eneral line f mer 
tatione le ‘ irk Trep ror thie attentior of J anit 
Arroy ‘ et reassure 

Evansville, ind The italogus ‘ of Smith & Butterfield 
‘ompan were damaged lx | ise during 1 fire adjacent 
which tused es due to sr Ke nd water The comp 
W“ re« tt eceiving latest catalogues and price list fror 

inulfacturer oT it the file nay be re-established 

Hartford, Conn.— Pierce & Compar Ine 10 Ford street 
re sing it talogue file to expand and bring it up to dats 
Manufacturer re nvited t nd latest catalogues and pr 

ts. marked for tl ittention of H. ¢ Swendser 

Pampa, Texas r Nunn-Warren Publishing Compan) Ir 
ontemplate tat shing commer! Stationery stores in mar 
f the t t whicl t erat newspapers The company 

if da nd weekly newspapers in sixteen cities 

d wi rthwest Texas and Eastern New Mexico The 

t Pampa pewriter and adding machin: 
rt eer tablis ! ther machine ind equipme 
nes are wanted t xclus territory basis The compan) 
lesire fr nanufa oO mn al one! 

‘ * in addition t t) rae ne nd equipment line Inquiris 
! ld be rddr ed t ( Hi \\ ker manage of the ffi 

Philadelphia, Penna Mw. P. I 1 4 Chestnut street, wishes 
» estal } ! ctions tl inuf ur \\ ire 
epresented | delpl é ter Pennsylvania | souther 
New Jet H rs’ experie n the off 
1 ! l ‘ territory thoroughly i 

rit 


——— 
Commerce Department Trade Opportunities 


inquiries sent to the U. 8S. Commerce Department from represen- 
tatives abroad. Recognized business establishments can secure 
names and addresses on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 
co-operative ofices, mentioning the file number of the trade 
opportunities wanted 
——= 


Ay : ' dey I ( } ‘ 


. } ’ Ruer ‘ ‘ ‘ ' ‘ 
' ’ 
\l } y } Rar ~ ‘ 
‘ j wre ] r 
\I l t Yug 
N ‘ y r 
M t £ ! ( ( 


ANCES 


equipment of all types Dictaphones, Edi- 
idding machines, calculators, Comptom- 
‘ We also buy and trade offi machines 
rebuilding done by experts at lowest 


stock of high erad riter ribbons 


SALE—Ofriice 

typewriters 
‘ s, check writers, « 
of all types. Guaranteed 
rices We carry a large 


FOR 


nd carbon paper at lowest price We ir pewriter rib-— 
ns Ace Office Machines Corp 1442 S. Crawford Ave Chi- 
re Ill. Attractive proposition to dealers, Write for particulars. 





ADDRESSING MACHINES, Dictaphones, Edip s, Mimeo 
“1 ! iltigraphs ar 


Hanover Office Equipment Co S Ore h St 


i} Ml d vis e 1 g equipment boug 


GUARANTEED rebuilt Mimeograp bought d ld Best 
rice [hlir | er Co ' n Statior cy wo 

M ne pe e, R N 644 
£ desired 

hin Multigrapl Be rad Yusg N 13,694 

rchase « templated 

Machines, package ealing isil gummed riz Ita 
NX 14.001: purchase or agen ntemp 

Viachines, typewriter, rebuilt ctv WwW ted Bels ad Yuge 

Vakla N« 13.694; purchas onte piat 

Machines typewritet 200 annual Mar lle I Ni 

Hu purchase contemplated 

Ma nes, typewriter, portal I qual I i Czech 

i No. 45,702 gency desil 

i ! s ewrite rebuilt it il Ars \ 13.% 
gency desired 

lac nes pewriter We nat New 3 N 1.85 
gency desired 

Materials, drawing and drafting equ ent nad ppliances 

ludir pencils, drawing | ds am t mie Tientsir 
‘ na N 3.447 purchase templated 


Pape ill kinds Jaffa Palestine N 2 ‘ iwem 
ae ed 

l’aper, drawing rientsir China No. 43.44 g desired 
Paper ypewriter and ledger, for accountir b Tangi 
Morocco No. 143,448: purchase ontemplate 

Papeteries, San Juan, P. R Ne 12.981: age desired 
Partitions, metal, Montreal, Canada No. 4 ven de 

d 

Pencils, drawing rients ‘ I N 3.4 i ! 
mplated 

Pens, fount Lugar Sw l N i. ise and 
gen desired 

Pens fountalr ind rope w encil al KY ‘ N 

70; agency desired 

Pens, fountair Razmatl Indi Ni 13.647 rcehas ind 
rem ontemplated 

Safes, wall, cash and deposit boxes nd irg r proof hest 
erlin, Germans No. 43.492: agency desired 

Sets writing desks Valparaiso, Chil N 14.14 iwency 
iesSired 

Statione! sus s rresponder ird ileT i ind greet 

irds, Lugar Switzer d N 13.698; ] ‘ i d agen 

templates 

Supplies lit Luga Sw I I N Hos rehas« 
ind igen desired 

Ssuppiles Stati I s I s \ \ i ( 

né desired 


Economies Demonstrated in Wrapping and Packing 


| vrapl g and packing d sented at the nnual cor 
of I Na I Reta ” (joods Associat n aroused 
the ttenti« ind interest of department stor cutives t 
eXtent that the surve “ bo nt ‘ i national 
isis rding t Ekdwit VW ely l division of 
simplified practi l ted States Lyk rin t Commerce 
Alvin Dodd, vice-president of Sears, Roebuck & C stated 
‘ inal Sstimat of 39,000,000 saving wa very con 
vat ifter the recommendati { mmittee ir 
! ue ! put ! Tt he i ial \ £ de irt 
nent es s ild exceed that figure 
\ nary surve was ted t t poss 
ties n iting mu of the waste br ! I t I tl 
vid liversity { sizes of oxes, bags, twill ‘ mn use 
} perative progran or itional I les itself 
’ re parts s follows 
\ d survey of selected stores ir i = cities n which 
! division's representative t r data n? t is and sup 
sed it wrapping and packing rchandise The 
ole purpose of this part of th work is t ‘ e factual data 
. t ft nte ion te make suggestions tive on 
various methods used by the st irveyed 
Prepat 2 this materi I tudy na e |} } col 
ind ants ge! i \rrange ~ \ be made 
“ ! requ ad te present I tual resu I ic! s res 
rve t the executives t tha rticulal I 
Assisting com! » dissen i ne x ind 
n aat ns 
I s the survey n completed. v published 
‘ ver 6,000 department stores in the | ted States in take 
dvantage f the recommendations proposed 
\ yv of “Introduction > Report on Sur \Te ods ar 
Supp for Wrapping and Packing of Department Store Mer 
handis¢ n now be obtained gratis from the vision of sit 
fied practice at Washington. D. C r the National Reta 
Dry Goods Association at New Yor! Tr} mit eral d state 
ent iins twenty-nine pages of text, sket «, charts and 
xpla I ad wings 
There vel elevet! ods ¢ wrapping wine iround t 
ig ind twent hree n ds of attaching tape t i pack 
Lv I se | six stores surve d The preliminary survey 
ad } niv tour out 148 sizes «¢ Se boxes and 
“ ve out of seventy-three sizes of bags were ised bv two or 
nore stores Sketches show how a fur coat require three 
fferent s f boxes for t nsmission t t} customer, cde 
ending s ‘ \I t r I g ts and 
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1,736,165. Index leaf. John L. McMillan 
Syracuse N ". (assignor to MeMillan 


a. ws OOF 
Filed June 4. 


Book Company 
poration of New 


Syracuse, 


York) 


1928. Granted November 19, 1929. Serial 
No. 282.737 

1,736,194 Pencil Howard L. Fischer 
St. Paul, Minn. (assignor to Brown & 


Bigelow, St. Paul, Minn., a corporation of 


Minnesota). Filed March 27, 1919. Grant 
ed November 19, 1929. Serial No. 285,708 
1,736,334 Accounting apparatus. Luther 


Samuel F 
(assignors by 


Watts rs and 
wardsv ille tl 
signments to Remington 
York, N. Y., a corporation of 
Filed April 22, 1918. Granted 
19, 1929. Serial No. 229,996 

1,736,339 Accounting method Walter 
Bruhn, St. Louis. Mo. (assignor by mesn« 
issignments to Remington Rand _ In 
New York, N. Y a corporation of Del 
iware) Filed January 1%, 192 Granted 
November 19, 1929. Serial No. 352.602 

1,736,384 Bill file James W. Wright 
Eureka, Calif. (assignor to Eliza A, Ear 


Lloyd, Ed 
mesne as 
Rand Inc New 
Delaware) 
November 





iv, Eureka, Calif.) Filed November 13, 
192s Granted November 19, 1929. Serial 
No 314.055 

1,736,395 Index William KE. Dunning 


Ohio (assignor to The McCaskey 
Company, Alliance, Ohio, a cor 
Ohio) Filed May 8, 1928 


Alliance 
negister 
poration of 


Granted November 18, 1929 Serial No 
976.070 

1,736,409 Loose leaf holder Benjamin 
E. Lawrence, Chicago, Il. Filed January 
16, 1928. Granted November 19, 1929. Ser- 
il No. 247,076 


1,736,430 Pencil Frank C. Deli, Chi 
eago, Ill. (assignor to Autopoint Company, 
Chicago iat a corporation of Illinois) 





Filed April 1, 1927. Granted November 19 
1929. Serial No. 180,198 

1.736.558. Loose leaf binder. Chester G 
Van Buren, Chicago, Il. Filed Novembet 
1, 1926. Granted November 1%, 1929. Serial 
No. 146,110 

1.736.568 Lead clutch Wh G. Aul 
mann, Los Angeles, Calif Filed April 10, 
1928 Granted November 19, 1929 Serial 


No. 268,949 
1.736.574 Desk file 
ronto, Ontario, Canada 
Granted Novem be 1 

275.45 
1 736 655 Visible « 


Squire Binks, To 
Filed May 5, 1928 
1929 Serial No 


ard file cabinet. Luig 
Lombardini, Turin, Italy Filed Novem. 
ber 26, 1927, and in Italy 


April 30, 192% 
Gri ce November 19, 1929 Serial No. 
95 





.736,.664, Changeable sign. Carl E, No 
vill Old Bridge, N. J. (assignor to The 
Kinad-Scope Co., In¢ New York, N. Y., 
i corporation of New York). F a March 
24 1923. Granted November 19, 1929. Serial 
No. 628.594 

1,736,711 Record bindet Ernest W 
Jacksor Austin, Tex. Filed April 10, 1928 
gr d November 19, 1929 Serial No 
< 174 

"a87 72 Typewriting machine Alfred 
G. F. Kurowski, Brooklyn, N. Y and 
Carl E Norin, Jersey City, N. J. (as- 


signors to Underwood Elliott Fisher Com- 
pany, New York, N. Y a corporation of 


Delaware) Filed August 2, 1928. Granted 
December 3, 1929 Serial No. 296.960 


address- 
Clifford 


1.737.878. Adjustable platen for 
ing machines Paul A. Gollnick, 


E. Ives. Frank W. Broderick and Fred C 
Arey, Chicago, Ill. (assignors by mesne 
assignments to Selectograph Company 
Chicago, lll... a corporation of Illinois) 
Filed November 17, 1928 Granted De- 


cember 3, 1929 Serial No. 320,110 

1,737,948 Desk fountain pen holder 
Ignatz Salz. New York, N. ¥ Filed April 
17, 1929 Granted December 3, 1929. Se- 
rial No. 355,851 

1,737,954 Fountain pen. James Lloyd 
H. Wilsor Westboro, Ontario, Canada 
Filed December 24, 1928. Granted Decem- 
ber 3. 1929 Serial No. 328,153 

1,737,982 Typewriting machine. Burn- 


ham C. Stickney, Hillside, N. J. (assignor 
to Underwood Elliott Fisher Company, 
New York, N. ¥ a corporation yf Dela- 





ware) Filed December 8, 1926 

December 3, 1929 Serial No : 
1,738,024 Paper feed for typewriters 

Oscar Schlichter, Hamilton, Ohio (assign- 

or to Krauth & Benninghofen, Hamilton, 

Ohio, a firm) Filed May 24, 1927. Grant- 

ed December 3, 1929 Serial No. 193,919 
1,738,120 File folder Adolf H. Schaf- 


(assignor to Yaw- 
Company, 
of New 


fert, Rochester, N. ¥ 
man and Erbe Manufacturing 
Rochester, N. Y., a corporation 


York). Filed January 15, 1923. Granted 
December 3, 1929. Serial No. 612,612. 
1,738,144 Controlling means for calcu- 


Horton 
Burroughs 
Mich., 

Jan- 
1929 


Allen A. 
(assignor to 
Company, Detroit, 

Michigan) Filed 
Granted December 3 
160.023 


lating machines 
Plymouth, Mich 

Ar - ng Machine 
a rporation of 
uary 10, 1927 
Serial No 


re oo 
RECENT PATENTS 


Copies of my herein Usted can be ob- 





tained from ee Commissioner of Patents, 

Washington, D. C., for ten cents each in 

posto money ordera or certified 

check. Stamps ond personal ehecks not 
accepted. 

1,738,173 Pencil Frank C. Deli, Chi- 
cago, Ill. (assignor to Autopoint Com- 
pany, Chicago, IL, a corporation of Mli- 
nois) Filed January 23, 1929 Gri anted 


December 3, 1929 Serial No. 334,520 


1,738,223 Loose-leaf binder Lewis 
Barnes, Farmington, Mich. Filed June 13 
1928 Granted December 3, 1929 Serial 


No. 284,951 

1.738.305 Loose-leaf binder Adolph G 
Lotter Milwaukee, Wis (assignor to 
H. C. Miller Company, Milwaukee, Wis., 
a corporation of Wisconsin) Filed Feb- 
ruary 23, 1928 Granted December 3, 





1929 Serial No. 256,371 

1.73 Combination pen and pencil 
Harry E. Haught, Wilkinsburg, Penna. 
Filed August 27, 1927 Granted Decem- 
ber 3, 1929 Serial No. 215,894 

1,738,419 Follower for filing-cabinet 
drawers Alexander Burger, New York, 
N. ¥ Filed March 7, 1929. Granted De- 


cember 3, 1929. 
1,738,629 
ing machine 


Serial No. 345,113. 
Hectograph duplicating copy- 
William Erastus Williams, 
Wilmette, Ill. (assignor to Ditto, Inc., 
Chicago, lll... a corporation of West Vir- 
ginia). Filed February 4, 1928. Granted 
December 10, 1929 Serial No. 251,927. 
1,738,674. Typewriting 
\. B. Smith, Stamford, 
to Underwood Flliott 


machine. Jesse 
Conn. (assignor 
Fisher Company, 


New York, N. Y., a corporation of Dela- 
ware). Original application filed January 
12. 1925, Serial No. 1.755. Divided and 
this application filed November 16, 1927. 
Serial No. 235,560 Granted December 10, 
1929 

1,738,677 Typewriting machine. Rich- 
ard W. U Lo 2 Newark, N. . (assignor 
to Albert Voight, Brooklyn, N. Y.). Filed 
June 8, 1926. Granted December 10, 1929. 


Serial No 
1,738,718 


114,380 
: Copyholder for typewriters. 
Elizabeth MeGill, Wellsville, Kans. Filed 
May 8, 1929. Granted December 10, 1929. 
Serial No. 361,401. 

1,738,835. Fountain pen. Hans Lessing 
Berlin-Charlottenburg, Germany. Filed 
September 20, 1926. Serial No. 136,517, 
and in Germany September 25, "]925. 
Granted December 10, 1929. 

1,738,950 Escapement mechanism for 
typewriters. Ben Zion Goldenberg, Alex- 
andria, Egypt (assignor to Rheinische 
Metall - Waaren - und Maschinenfabrik, 
Dusseldorf-Derendorf, Germany, a _ cor- 
poration of Germany) Filed September 
21, 1927 Serial No. 220,987, and in Ger- 
many September 25, 1926 Granted De- 
cember 10, 1929 

1,738,977 Computing 
L.. Walsoe, Lyndhurst, 


mac hine. Sigurd 
(assignor to 


Remington Typewriter Company, Ilion, 
N. Y., a corporation of New York). Filed 
February %, 1928 Granted December 10, 


1929 Serial No. 253.114 
1.739.070 Typewriter desk. 
Herrmann. San Diego, Calif 


Louis T 
Filed Octo- 


ber 7, 1924 Granted December 10, 1929 
Serial No. 742,180 

1,739,191 Typewriter and billing ma- 
chine ribbon Albert L. Vosburg, Roches- 
ter. N. Y. (assignor to Kee-Lox Manu- 
facturing Company, Rochester, N. Y.) 
Filed May 13, 1927. Granted December 


10, 1929 Serial No. 191,257 

1,739,325. Fountain pen. Thomas Pear- 
son, Syracuse, N. Y. Filed August 17 
1927 Granted December 10, 1929 Serial 
No. 213,657. 

1,739,545 File cabinet 
Warner [. Cubberley, 


construction. 
Washington, D. C 


Filed August 6, 1929. Granted December 
17, 1929 Serial No. 383,944. 

1,739,651 Card selector mechanism. 
Francis F. C. Rippon, New York, N. Y 
Filed December 27, 1928 Granted De- 


cember 17, 1929. Serial No. 328,671. 

1,739,729. Typewriting machine. Jacob 
Mugeli, Zurich, Switzerland (assignor to 
(nderwood Elliott Fisher Company, New 
York, N. Y., a corporation of Delaware). 
Filed September 17, 1926, Serial No. 136,- 
108, and in Switzerland October 15, 1925. 
Granted December 17, 1929 

1,739,739. Typewriting machine. Jesse 
A. B. Smith, Stamford, Conn. (assignor 
to Underwood Elliott Fisher Company, 
New York, N. Y., a corporation of Dela- 
ware) Filed August 25, 1927 Granted 
December 17, 1929 Serial No. 215,338. 


9 


1,740,051, 
Waldheim, 
Unde srwood 
York, : 


Typewriting machine. John 
Elizabeth, N. J. (assignor to 
Elliott Fisher Company, New 

a corporation of Delaware) 
Filed August 29, 1923. Granted Decem- 
ber 17, 1929. Serial No. 659,913. 

1,740,189. Fountain pen. Clinton FE. 
Marshall, Brooklyn, N. Y. Filed Novem- 
ber 6, 1926. Granted December 17, 1929 
Serial No. 146,681. 

1,740,195. Rotary duplicator Clarence 
E. Morrison, Albany, N . Filed March 
7. 1928 Granted December 17, 1929. Se- 
rial No. 259,642. 

1,740,322. Stapling device. Max Vogel, 
Frankfort-on-the-Main, Germany Filed 
October 1, 1926, Serial No. 138,928, and 


in Germany July 26, 1926 Granted De- 
cember 17, 1929. 

1,740,395. Electric pencil sharpener 
Arthur Clarence Durst. Erie, Penna. Filed 


September 29, 1927 Granted 
17, 1929 Serial No. 222,852. 

1,740,438. Paper feed for typewriters. 
Oscar Schlichter, Hamilton, Ohio (as- 
signor to Krauth & Benninghofen, Ham- 
ilton, Ohio, a firm) Filed October 20, 
1928. Granted December 17, 1929. Serial 
No. 313,911. 

1,740,497. Continuous calendar 
R. Coleman, Los Angeles, Calif 
May 5, 1928. Granted December 24, 
Serial No. 275,294 

1,740,629 Cash register Bernis M 
Shipley, Dayton, Ohio (assignor to The 
National Cash Register Company, Dayton, 
Ohio, a corporation of Maryland). Original 
ipplication filed September 12, 1923, Serial 
No. 662,207 Divided and this application 
filed June 20, 1927, Serial No. 200,056. 
Granted December 24, 1929. 

1,740,944. Cash register. Wilhelm Kropff, 
Berlin-Charlottenburg, Germany (assignor 
to The National Cash Register Company, 
Dayton, Ohio, a corporation of Maryland) 
Filed November 26, 1926, Serial No 
150,817, and in Germany January 29, 1926 
Granted December 24, 1929. 

1,741,029. Stencil sheet and backing 
William H. Kurth, Chicago, Ill. (assignor 
to The Heyer Duplicator Company. Inc., 
Chicago, Ill, a corporation of Illinois) 
Filed August 29, 1927. Granted Decem 
ber 24, 1929. Serial No. 216,077. 

1,741,119. Filing device. Joseph Conrad 
Seyl, Chicago, Ill. Original application 
filed September 2, 1921, Serial No. 497,924 
Divided and this application filed June 18, 
1926, Serial No, 116,792. Granted Decem- 
ber 24, 1929. 


December 


Stephen 
Filed 
1929 


1,741,157. Filing device. Le Roi E. 
Hutchings, Buffalo, N. Y. (assignor by 
mesne assignments, to Remington Rand 


Inc., New York, N. Y., a corporation of 
Delaware). Filed May 19, 1926. Granted 
December 31, 1929. Serial No. 110,165. 

1,741,201. Accounting machine. John 
Royden Peirce, New York, N. Y (assignor 
to Computing T abulating Recording Com 
pany, New York, . Y., a corporation of 
New York). Filed November 10, 1925 
Granted December 31, 192%. Serial No. 
673,921 


1,741,283 Record card or like member 
for indexes or files. Charles 8S. Campbell 
and Alfred E. Hunt, New Haven, Conn. 
(assignors, by mesne assignments to 
Remington Rand Inc., New York, N. Y 


Filed October . 
1929 


Delaware). 
Granted December 31, 
506.819 

Typewriting machine. Wil 
Michelsen, Woodhaven, N.Y. 


t corporation of 
10, 1921 
Serial No 
1,741,328 
liam OQ. 


(assignor to Royal Typewriter Company, 
Inc., New York, N. Y., a corporation of 
New York) Filed December 27, 192 


Granted December -31, 1929 Serial No. 
242,689. 

1,741,362 Autographic 
ister. Ralph W. Glenn, 
Filed May 24, 1927 Granted 
31, 1929. Serial No. 193,803. 

1,741,442. Manifolding register. John 
Q. Sherman and Albert W. Metzner, Day- 
ton, Ohio (assignors by direct and mesne 
assignments to The Standard Register 
Company) Filed April 18, 1925 Grant- 





manifolding reg- 
Piedmont, Calif 
December 


ed December 31, 1929 Serial No. 24,193 
1,741,467 Visible-index—card filing de- 
Vice Charles William Land, Brighton, 


Australia. Filed June 26, 1928, 
288,406, and in Australia July 5, 


Victoria, 
Se rii il No 


1927 Granted December 31, 1929. 
1,741,545 Typewriting machine. Jesse 

\. B. Smith, Stamford, Conn. (assignor 

to Underwood Elliott Fisher Company, 


New York, N. Y., a opera of Dela- 
ware). Filed January 5, 192 Granted 
December 31, 1929. Serial No. "159,046. 
1,741,664. Typewriting machine. Jesse 
\. B. Smith, Stamford, Conn. (assignor 
to Underwood Elliott Fisher Company, 
New York, N. Y., a corporation of Dela- 
ware). Filed March 18, 1927. Granted 


December 31, 1929. Serial No. 176,360. 
1,741,668. Sanitary telephone attach- 
ment Steven Wilson, Cleveland, Ohio 
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f Switzerland) Filed Januat IX, 192 1.745.119 Index device James H. Rand 
Serial Ni 3.369 " i ! Switzer na North Tonawanda N \ (assignor by 
lanuar 2 12s Granted Jat rv 21 mesne assignments to Remington Rand 
183 Ine New York. N. ¥ a corporation of 
1.344.721 \V ng instrument. Gu WW Delaware) Filed December 26 1923 
B cburt igi l Filed May 15, 1925 Granted January 2s 1930 Serial No 
Gira d Jj ry 144 Serial Ne 682.645 
1K8 1.745.172 Combined typewriting and 
1.744.7 Stel et for use in du ird perforating machine Alfred G. F 
ng Ar nd de Waele, Londo ier Kurowski, Brooklyn, N. Y., and Jesse A 
nad ¢ signor t » Gestetner, Ltd Lar B. Smith, Stamford, Conn. (assignor to 
lor iMeneland) I ad July ¢ 1927. Serial Unoerwood Elliott Fisher Company, New 
Ni 203.87 ul (ireat Britain Ju ‘ York, N. ¥ a orporation of Delaware) 
mt (iranted I 28, 1930 Filed January 2, 1926 Granted January 
r nel! Paul 3S 28. 1956 Serial No. 78.810 
trot New Yor YY Filed July 2, 19% 1.745.218 Credit register Richard 
Granted Januar ' Serial N su J es and John EK. Dugan. Chicago, Hl 
said James assignor by mesne assign 
4 inde Hart I nents of one-half to Remington Rand 
ie Bee St Lou \l (assignor to The Inne Tonawanda, N. Y a corporation of 
MeBee B | Com) Athens, Ohio Delaware) Filed May 10, 1924 Granted 
Filed D ber 29, 1924 Granted Jat January 28, 1930 Serial No. 712,439 
, oS. pan Ser N 758,490 1,745,226 Chuck-type pencil Francis 
$4,951 I intail pen Alonzo > EK Meyer, Philadelphia, Penna Filed 
Chapma Kl Dorad Calif by decree November 9%, 1927 Granted January 2s 
distribution to Jessie C. Ogden, sister of rye Serial No. 232,104 
said Chapman, deceased Filed May 22 1,445,249 Expanding file George E 
192 Giranted J ! 2s BO Ser Doughty. New York, N. \ (assignor to 
Ni 110.944 The Cooke & Cobb Company, Brooklyn 














1,745,380 Typewriting machine Wil 
liam P. Quentell, Washington, D.C. Filed 
February 7, 1929 Granted February 4, 
1930 Serial No. 338,303 





1,745,388 Feeling device for machines 
for interpreting perforated cards. Gustav 
rauschek, Vienna, Austria. Filed February 
9. 1928 Serial No, 253,154, and in Ger 
many February 16, 1927 Granted Feb 
ruary 4, 1930 

1,745,392 Portable file stationery cab 
inet John KE. Yates, Harvey, Ill Filed 
March 29, 1929. Granted February 4, 1930 
Serial No, 350,986 

1,745,483 Unbreakable writing instru 
ment and method of making same Julius 
F. Hansen, Evanston, UL (Cassignor to The 
Wahl Company, Chicago, Ul, a corpora 


tion of Delaware) Filed September 25, 
1926 Granted February 4, 1930 Serial 
No, 137,638 

1.745.494. Typewriting machine. Alfred 


G. F. Kurowski, Brooklyn, N. Y. (assignor 
to Underwood Elliott Fisher Company 
New York, N. Y., a corporation of Dela 
ware) Filed June 5, 1924. Granted Feb 
ruary 4, 1930. Serial No. 717,994 

1,745,512 Combined typewriting and 


1,740,322 























& Re ‘ee We. . | 



































\, 748,600 


1,743,372 














No. 1,742,277. Label—holding removable clip for file sheets; No. 1,742,521. Adding and recording machine: patented Janu- 
patented January 7, 1930, by John T. Quigley, Los Angeles, ary 7, 1930, by William S. Gubelmann, Buffalo, N. Y. Serial 
Calif. Serial No. 228,243. : - No. 183,397. 

No. 1,742,711. Magazine pencil; patented January 7, 1930, b ' , . 
William T. ioboaee, derour City, 'N. J. (assignor ~ anetinien No. 1,743,655. Sheet-—guiding arrangement for typewriting ma- 
to Arthur Winter, New York, N. Y.). Serial No. 48.211. chines; patented January 14, 1930, by John Joseph Cooper, Lon- 

No. 1,741,668. Sanitary telephone attachment; patented De- don, England (assignor to Underwood Elliott Fisher Company, 
cember 31, 1929, by Steven Wilson, Cleveland, Ohio (assignor of New York, N. Y., a corporation of Delaware). Serial No. 68,057. 
one-half to Thurlow G. Gregory). Serial No. 119,596. _ No. 1,743,600. Filing device; patented January 14, 1930, by 

No. 1,740,322. Stapling device: patented December 17, 1929, by Warner |. Cubberley, Washington, D. C. Serial «& 384,559. 
Max Vogel, Frankfort-on-the—Main, Germany. Serial No. 138,928. , ‘ 

1,740,497. Continuous calendar; patented December 24, 1929, by No. 1,743,372. Continuous-feed writing tablet; patented Janu- 
Stephen R. Coleman, Los Angeles, Calif. Serial No. 275,294. ary 14, 1930, by Mark Moran, Seattle, Wash. Serial No. 76,426. 

1,744,965 Ink ribbon feed and revers N. Y., a corporation of New York). Filed eard—-punching machine Jesse A. B. 
ng mechanism Henry E. Hubbard, Chi August 8, 1928. Granted January 28, 1930. Smith, Stamford, Conn. (assignor to Un- 
cago, and Cecil C. MeCain, Glen Elly: Serial No. 298,161. derwood Elliott Fisher Company, New 
ill. (assignors to Addressograph Company 1,745,255. Memorandum device. Ben- York, N. ¥., a corporation of Delaware) 
Wilmington, Del., a corporation of Dela jamin Griffiths, Evanston, Il. (assignor of Filed February 26, 1926. Granted Feb 
ware) Filed March 22, 1928 Granted one-half to Claude E. Richards, Evanston. ruary 4, 1930. Serial No. 90,758. 

January 28, 1930. Serial No. 263,768 l.). Filed July 30, 1928. Granted Jan- 1,745,518. Metal shelving. Walter N. 
: 1,744 a RL index Sa Harold yary 28, 1930. Serial No. 296,401 Vance, Chicago Heights, Ill. (assignor by 
souls Matthes, Jonroe ich (assignor ~4r 99 ree a : on igi mesne assignments to Lyon Metal Prod 
to The Weis Manufacturing Company ptt i -—_ nee. —— ucts, Incorporated, Aurora, Ill, a cor- 


Monroe, Mich., a corporatio f Michigan) - - - ey # : 
= e. Micl ao om < , - 5. 1927 Serial No. 178,359, and in Italy 


Mle« . Q ‘ _ ‘ anit: 9 ws 
te ' poh ten i98 — 1 January 2. April 12. 1926. Granted January 28, 1930 
1,745,066 Card finding and separating 1,745,283 Cash register Edward J 
device Ferdinand J. Tillman, St. Louis Von Pein, Dayton, Ohio (assignor to The 
Mo. (assignor to Remington Rand Ine National Cash Register Company, Dayton 
New York, N. J a corporation of Dela Ohio, a corporation of Maryland). Original 
ware) Filed June 3, 1919. Granted Jat application filed July 26, 1924 Serial No. 
lary 28, 1930. Serial No. 301,560. 728,448. Divided and this application filed 
1,745,073 Binde George P. Wiggin October 10, 1927 Granted January 28 
ton, Kalamazoo, Mich. (assignor by mesne 1930. Serial No. 225,205. 
issignments to Remington Rand _ In 1,745,289 Envelope John S. Boeker 
New York, N. Y., a corporation of Dela Lyons, Iowa Filed February 25, 1928. 
ware). Filed June 19, 1926 Granted Jan Granted January 28, 1930 Serial No 


ry 28, 1931 Serial No, 117,071 256,987 





poration of Illinois) Filed May 16, 1927 


Granted February 4, 1930 Serial No 
191,586 
1,745,587. Manifolding machine John 


Q. Sherman and Albert W. Metzner, Day 
ton, Ohio (assignor by direct and mesne 
assignments to The Standard Register 
Company). Filed October 6, 1921. Granted 
February 4, 1930. Serial No. 505,895 
1.745.648. Gravity manifold aligning de- 
vice. John Q. Sherman and Albert W. 
Metzner, Dayton, Ohio (assignor by di- 
rect and mesne assignments to The 
Standard Register Company) Filed May 
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L927 ul i uary 4, 1950 S 1.6 46,91 Ca gister Bert M e like Henry J. Kaiser, Carlstadt, N 
Ne 188,549 Shipley, Daytor Ol (assig r to The J. (assignor to The Eagle Pencil Com 
1.745.651 ‘ e device Fy National Cas Register Comy Daytor any, New York, N. Y " rporation of 
Lioyd Wass« issel R. Jones wiz Ohi a cor it f Maryland) Filed Delaware ) Filed September s 1927 
wood, Penna I d October 24 1925 March 28, 1927. Gra ret ry 11, 193¢ Granted February 18, 1936 Serial No 
sranted Febrs ” w me Ni Serial No. 179,00 18.182 
64.499 17.24 mp a ent f d 1,747.68! Combined pe xz and 
° eT } re lor eS » \ e . ‘ computing t ! (Js G > iaf and 
1, 445,658 ba be , qd ¢ \ wea a ' ‘ese a a eb: Frede } Williar Chris S Seattlh 
Becker. York Be signor lr} Augu 2 i Woe) AR a ogg et ce 20 rn 
Yoder Pencil ¢ Cleve 2 I } Ss, 1930 Se No. 2 ' wast i pace Pe " 
orporat f « Filed ’ 1.747, 25 Index sheet for . leat y : pusner Compai wow Ag 
19 Gt s binders. Joh1 McMillan, Sy1 e, N May 6. 1996 Gr he . 1990 
N 6.01 \ (assignor t \i I il B ( mpany Seria Ny 107.044 
745.684 binds Syr se. N.Y pora tic f New 1 747 ese th sealed. aii 
VieM > y York I 1 Ap i= G i Fel ( puting hit i) r ‘ Hat 
MoM ' ee ~ ‘ ruary 18 re Se Ni‘ ford. assig . . ssiot 
Y ; w } A) I ‘is ‘ La binds I. ments t 2 t—I New 
Jar ted Felt { MeMillan, Sy: ‘. Y. (assignor t York, N. } po Delaware) 
19 S McMillan Be s ise, N. \ Filed June 1, 1926. Gi February 18 
‘ , , rporation New York) Filed May 1920. Serial XN ' 
we kK Ruff N \ “4 a at tf ’ Seria l } ri ler a rs Seatt 
ad Gre ; . Wa Filed 1 9 d F 
< rua ‘ 0 Se " N Z 
- baad ics : 
mein ; Fon “ George, Seattle, W May 11 
L The SERVICE BUREAU of 19 Gr Februat Seria 
‘ M > . . on 
Filed 1 Office Appliances is for the JLTAS1T2. | Type: Ka 
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~ ’ % ( , } ' 
, In t x is com- vew N. ¥ 2 
, missions this n pl raat j . \ 
t i ‘ tafl l 
: < ' ans s x | older 
t quiries upo | IK \ d oO 
field furr t s s sade be 
: \ \ Februar 
' 4 
I = pr a "s s +’ wi . S 
- _B H Bh signe 
T y i rn he ae 
‘ n I Ss \ nad \ t 
‘ n " ythe efnr #1 \ . g . , wo 
r ‘ ll w ~ scrit Ser N 
y 1 are Ly 
kit : rea H ly \\ F 
} inufa rers on of tli Is \ y. : 
x i t ! ~ \ 
¥ ’ = ; i \\ 
pl er K | , H ‘ 
d f ) icast I isl 
\I I } t ( N \ N ‘ 
| quently i f Ly I S, 192 
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l S.640' T t \\ 
( I . B F. Heln ad. W Heat 1 Cor 
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. f M ' ; | ! ~ Ne 
, 6,54 74 Ve Dav 
: . N | : Ml E. H Muskeg gnor 
Kirt B !  % TI Shaw-W ‘ ( luskegor 
~ \r Sik ie I l ad Mi ! f M Filed 
' VU ( I ry GI t I iry 
. \ On ( ) I | i9 Se N 15.8 
ey | | i | ( l iS.N1¢ i VW Wrig 
Sy G s Si \ E ( E \ 
N iT s < Edw kK Kar Calif.). 1 1 November 
j ‘ g Be le Elmir N \ i I \mer! l S (;rar ad b's Z ’ 
| ! S l in Sal BS k Dp l ad To Se l 19 ! 
" nu ( poration of } 748,89 Margin-ad F , 
Switz f Ontar Canad Filed J 2 vriting machine ( O Ivrea 
‘ i » d Granted 1 ~ N Ita Filed May S Ni 
/ s 2 19 nd in It Jar ! 1927 
. ' \t ind Gra d February 
National Survey Conference Report y are following igh the sugs is s 
| H ' mat f e National Rus S Sur Conference t nt itdoor nerall 
f - —_ ! der w they ' t idvancineg n pru 
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he ve individual } ds reed W specifies tl wl ha whicl s 
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MINTINGS 


A Page Dedicated to Progress 


Principle ts defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and act: are directed in accord with principle. 


“Increasing numbers of men and women are 
walking these common daily walks of life 
among us with a firmer tread, with upturned 
faces written over with a deeper trust, with a 
kindlier eve and a warmer beat of the heart, 
realizing as never before, that in the realm of 
the unseen are the forces, the issues and the life 
that abides forever. 

“Those who are awake to the great spiritual 
verities of life are realizing that everything 
which comes into their life has its purpose, its 
part to play, its mission to fill, its good to im- 
part." —R. W. Trine, “In Tune with the 
Infinite.” 

* 

“If abuses are destroyed, man must destroy 
them. If slaves are freed, man must free them. 
If new truths are discovered, man must dis- 
cover them. If the naked are clothed; if the 
hungry are fed; if justice is done; if labor 1s 


rewarded; if superstition is driven from the 


mind; if the defenseless are protected, and if 
the right finally triumphs, all must be the work 
of man The grand victories of the future 
must be won by man.”—Ingersoll. 


“The parted water re-unites behind our hand. 
Pleasure is taken out of pleasant things, profit 
out of profitable things, power out of strong 
things, the moment we seek to separate them 
from the whole. We can no more halve things 
ind get the sensual good, by itself, than we 

an get an inside that shall have no outside, or a 
light without a shadow. ‘Drive out nature with 
a fork, she comes running back.’ 

“Life invests itself with inevitable conditions, 
which the unwise seek to dodge, which one and 
nother brags that he does not know; brags 
that they do not touch him ;—but the brag is 
on his lips, the conditions are in his soul. It 
he escapes them in one part, they attack him 
in another more vital part. If he has escaped 
them in form, and in the appearance, it is that 
he has resisted his life, and fled from himself, 
and the retribution is so much death. So signal 
is the failure of all attempts to make this sep- 
iration of the good from the lax, that the ex- 
periment would not be tried,—since to try it is 
to be mad,—but for the circumstance, that when 
the disease began in the will, of rebellion and 


. s¢ 
ae ae 356 3€ =.= 


separation, the intellect is at once infected, so 
that the man ceases to see God whole in each 
object, but is able to see the sensual allurement 
of an object, and not see the sensual hurt; he 
sees the mermaid’s head, but not the dragon's 
tail: and thinks he can cut off that which he 
would have, from that which he would not 
have. °—-Emerson. 
e 2 


UNIVERSALITY 
“In every man the web of life repeateth 
The story of the race; 
In every hour, the passing moment meeteth 
\ll being face to face. 


“Alike our yesterdays and our tomorrows 
Are of the one great sea, 
rhe time we measure with our joys and 
sorrows, 
That is, eternity. 


“Nothing begins in what we call beginning, 
Nor endeth with the end; 

Something of good there is in all our sinning, 
\s light and darkness blend. 


“The always and the everywhere possess us ; 
The whole shapes every part ; 
The things that bruise us and the things that 
bless us 
\re from one common heart. 


“(ne common heart, of Nature, or of Being, 


Of Cosmic Drift, or Will; 

(Ine is the universe, beyond our seeing, 
Beyond our good and ill.” 
Robert Whitaker, in The Christian Herald. 


. 2 2 


“Nothing can work me damage except my- 
self; the harm that I sustain, I carry about 
with me, and never am a real sufferer but by 
my own fault.”—St. Bernard. 


a i 


“The law of life is evolution and develop- 
ment, and if you are not evolving and develop- 
ing you are not fulfilling the law of life.”— 
James A. Edgerton. 





























Night impression of Administration 
Building of the Chicago World’s Fair 
of 1933, soon to be completed. The 
great hall of the building will be open 
night and day and will be the advance 
signboard and display window of the 
exposition. 

In it, among other things, will be shown 
to the public models and architects’ 
drawings and plans as they progress. 
The architects’ conception is in graphic 
form—a sort of pre-view of the world’s 
fair wonders to come. 

Extensive experiments are being made 
with moving light in interesting and 
unusual forms and color to be played 
on the great, plain wall surfaces of the 
building. 

Edward H. Bennett, Hubert Burnham 
and John A. Holabird, Chicago mem- 
bers of the Century of Progress archi- 
tectural commission, are the architects 
for the building. 

The drawing is by Hugh Ferris, fam- 
ous New York architectural renderer. 
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A 
WHICH SHALL THE MASTER BE? 


Shall the Printer Overshadow the Stationer or Vice Versa? 
A Word to Printers Who Are Trying to Build Up a 
Stationery Department.—By Interested Subscriber 


Notre.—/n a very old Book one may discover the 
atement that a man shall not serve two masters. The 
situation is not much different when one attempts to 
two different types of business, even though they 
are as closely related as printing and stationery. Which- 
ever division has the most competent man running it, 
that one will show a profit, and the other. will suffer in 
proportion. The gist of Subscriber's remarks 1s that 
if you are a printer and want to add stationery, get a 
competent stationer and give him ful authority to make 


good at tt. 


pat IN; as a trade is one of the most time hon- 
ored professions. .\s a business it has come down 
through the ages, undergoing rapid changes and prog 
ress until today it ranks high as one of the greatest of 
all trades. With its many and varying adaptations to 
all kinds of business, it has developed to a point where 
specializing and departmental work are highly profit- 
able, wherever placed on a scientific production basis. 
Whether a printing business is conducted along general 
ir specialized lines, it is a manufacturing business with 
all its production and labor problems, and in either case, 
requires a definite knowledge of production, 


sev VE 


therefore. 
finance, and selling. 

rhe stationery business as a trade, on the other hand, 
runs parallel to the printing business in its development 
and evolution through the years. It likewise has devel- 
into a business comprising many departments 
which require highly specialized management and sales 
efforts. Its importance to other trades and business is 
comparable to that of the printing business. Just as 
the printing business requires the supervision of men 
trained to handle manufacturing and production work, 
so the stationery business, with its many problems 1n 
finance, merchandising, selling and retail distribution, 
requires specially trained men to supervise its various 


oped 


functions and departments. 

There are hundreds of printing and stationery busi- 
heing conducted under one management. In 
many cases the management and experience are all on 
the printing end of the business. As a consequence, 
the stationery division is left to run itself, so to speak, 
and it succeeds just about as well as any business 
would succeed under similar circumstances. Proprietors 


nesses 


The stationer who is thus employed should be, in 
fact, as good in his line as the printer is in the printing 
business. Such men are not so numerous as men of 
lesser caliber, and wall not be interested unless it is pos- 
sible for the printer to make the new job attractive. If 
he has a good prospect and can find a man he deems 
suitable to manage his stationery department, he should 
be prepared to act with liberality and to give assurance 
that the future will hold an ever-brightening promise 
of still better rewards. It has been said that a good 
man ts worth what he costs. 


of going printing businesses with up-and-coming sta- 
tionery departments should realize that the commercial 
stationery business IS a business in itself, and success 
can only be attained by placing well-trained men in 
charge who understand present day methods in retail 
merchandising, stock contro! and selling, and who can 
devote all of their time and efforts to the development 
of that department. Incompetency and inefficiency can 
no more succeed in retail merchandising than they can 
in manufacturing and production. When the two busi- 
nesses are carried on under one ownership, both scien- 
tifically managed, a cooperative selling plan may be 
economically and _ profitably employed, for the two 
businesses go hand-in-hand in serving the consumer. 
Stationery cannot be successfully handled and _ sold 
merely on a price basis with a view to working up a 
clientele for the printing department any more than 
printing can be used for the same purposes. Both 
businesses have possibilities for a successful future and 
are equally worthy of individual attention. One should 
not be abused to exploit the other. In many cases some 
of our trade problems could be eradicated if intelligent 
effort were put forth in the scientific development of 
the stationery business. It should be remembered that, 
where both printing and stationery departments are 
being developed, the stationery business is a business 
in itself and pays good dividends when properly man- 
aged, and should be promoted and financed just as dili- 
gently as the printing department. There are many 
outstanding examples where profits from the stationery 
department are used for the financing and expanding 
of printing departments through investments in modern 
and more efficient equipment, and as a consequence ac- 
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counts payable and promotional work in the stationery properly organized, managed and promoted, bearing in 
end of the business are willfully neglected. If there mind that it is a trade in itself with good prospects tor 
are greater potentialities in the printing business than success, and should not, therefore, be abused. There 
in the stationery business, they should be exploited, and is no justification for maintaining either of these busi- 
the stationery department should be closed out. If, on nesses under one management unless the proprietor- 
the other hand, there are good possibilities in the office ship, the ultimate consumer or the two industries are 
livision, as well as the printing, it should be — benefited by their existence. 


supply ( 


GETTING TO FIRST BASE WHE 
THE BURCHASING AGERT 


By an Office Appliance Salesman 


; 


\ | elt lliterate but conspu uously abli of the best salesmen we ever knew seemed to talk ve r\ 
otlicer once said s ‘thing to the effect that the secret little; but he knew how to put his proposition in such 
f winnie es is to “git thar fustest with the most a wav that the prospect began to think how the device 
st me) e secret—or one of the secrets—of good would serve in his business. Get a man to thinking 
selling supplies an analog It is, to get to the pros well of your proposition and you will be surprised at 
pect first % the most practical idea to help him. One what you don’t have to do and say to land the order 
— 


all,” | told the Purchasing Agent, “you can 


a YOU want the Purchasing Agent to be your “First of all. 
Irien 


d and customer, here is the magic formula, con- eliminate the necessity of perforating the statements. 


sisting of six words: “! want to help you standardize!" 


\nd then back it up with actual facts 
lor inst | tried to sell binders to a Purchasing ments with one stroke.’ 


Phat in itself is a considerable saving of money. A 
cutting machine will separate a whole batch of state- 


it) STATICC, 


\gent. “Il have too d manv binders as it is!” he That's the easiest sale | ever made 
ejaculated that’s it,” [I replied. “Why not stand 
irdize on binders Every time I call on a purchasing agent | try to pick 


He listened up some information on the inner workings in the or- 
He placed a batch of office forms on his desk. Never ganization. By familiarizing myself with doings I can 
anticipate wants in the way of certain appliances. Then, 
at the psychological time, | manage to be on hand with 
. few samples of the sort of thing that the company is 


in mv life had | seen so many different sizes. Long 
forms, short forms, square shaped ones. That was the 
trouble, they had to get a binder to fit each form. It 


then in the market for. 


balled up oftice efhciency 
We put our heads togethe r and worked out a number Not long ago | happened to talk with one of the 
of stock size binders. That appealed to the Purchasing thicers of a banking institution in a western city. He 
\oent happened to remark that his bank was unusual in that 
Now. do vou realize that vou can save money on most of its customers carried substantial bank balances. 


your printing by reducing vou! printed forms to stand Most of the commercial accounts ran into the thou 


1 siz * Tl asked. “Any good printer will show you sands of dollars. 


irda S1Zes 
how you can get more out of paper stock by cutting ‘See those men in the lobby?” he pointed to several 
them into certain standard sizes. And the forms can prosperous looking individuals; “each ot them 1s the 
he run off the presses in combination runs at smaller head of some manufacturing or mercantile concern.” 
unit cos (In the way out | happened to notice that the deposit 
[ guess must have started something, for, about tags were printed on fine paper, but that the pens sup 
three months later. | secured a fat order for binders plied to lepositors for their convenience in making out 
They had taken up the suggestion to standardize the these tags were of poor quality hat gave me an idea 
forms Che now needed fewer but better quality Why not use more expensive pens, to which these ex 
“RS ecutives were accustomed in their own private offices: 
| sold the bank management on the idea. ‘This is one 
I aol paper cutting machine to the purchasing of the first banks to use five dollar fountain pens, which 
gent of a large bank. The idea appealed to him he are placed on the lobby tables tor the convenience of 
cause showed him how it would save them a let of | their prosperous customers. Last time I visited the 
mone, banker, he told me that so far only one pen has dis 
former] the bank had been in the habit oft pet ippes red \lavbe it was stolen They use dozens of 
torating bank statements Chat in itself was a pretty such pens in the lobby 
expensive proposition. And then, at the end of each 
month an army of clerks had to work until the late | make it a point to cultivate the friendship of local 
hours separating the statements from the perforated maintenance men who serve a number of commercial 
balance stubs concerns. They usually look after typewriters, adding 
It cost the bank hundreds of dollars, and they knew machines and other office machines on a flat fee basis. 
no way to eliminate this burdensome expense lhe work brings them in close contact with the office 
While lingering in the lobby | noticed how much - staffs, and they have a chance to observe the state of 


effort was spent in separating the statements from the office files and the need for certain accessories. Often 
stubs, and it occurred to me that a cutting machine | secure valuable leads in this manner. When I do see 
could do the work of a dozen men in one simple’ the purchasing agent I have as good an idea of what 


operation the firm needs as he does. 


t 
oT 








17 


EDITORIAL 





Important Service for Dealers Visiting New York 
and Chicago 
@& ©@ Dealers in office equipment, whether in station- 
ery, office furniture or machines, who plan to visit 
Chicago or New York, are invited to write to the offices 
of this journal giving information which can be inserted 
in the Chicago Tribune and New York Times. The 
information we should have includes the name of the 
person, his company, the address of the company, the 
hotel at which he plans to stop, and what he has come 
to buy. Tentative arrangements have been made with 
The Chicago Tribune and The New York Times to 
publish this information. It will serve the dealers by 
putting them in touch with manufacturers ot 
desirable lines whom, without this service, they might 


some 


overlook. 

Dealers coming to Chicago should send the informa 
tion to our main office at 417 South Dearborn street: 
New York should send it to our New 
100 East Forty-second street 


those going to 
York ofthce at 


<8 > 


Sales May Be Off; Profits Equal; Outlook Bright 
~ ~ \ccording to the New York Tribune of lebru- 
ary 8 sales in the office equipment field for the first 
three months ot the present may not equal 
those of the corresponding period last year, but 
profits will probably be substantially the same. In 
support of this view, the Tribune quotes from the 
current survey by the Standard Statistics Company 
of New York, which said in part: 

“Widening of prolit margins as a 
ind recent consolidations 


year 


result of more efht- 


cient management in the industry 


should enable the larger producers to show substantial 
profits in spite ot smaller volume of business 
“Mutualization of the industry through patent poolings 
ind the elimination of price discriminations, furthermore, 1s 
constructing the foundation for a further sharp expansion 


of profits later in the year in the event that general busi- 
ness conditions undergo further substantial improvement. 
Since it is generally conceded that the surtace has not even 
been scratched from the potential sources of demand in 
the United States and abroad, a bright future for the in- 
dustry is assured.” 

The last sentence in the foregoing quotation evi 
dences the standing the office equipment industry 
has attained in the business world. 


<-> 


New Form of Compensation for Retail Salespeople? 
@® The W. A. Sheaffer Pen Company of Fort Mad- 
ison, lowa, have come out flatly in advocacy of the so- 
called P. M. plan of compensation for salespeople in- 
side the stores. The plan, in brief, is to put inside 
salespersons on a minimum salary slightly less than 
that to which they have been accustomed, but to 
counterbalance the reduction with a commission on the 
sale of the finer, more highly priced lines. 

We are told that the plan has proved its value in 
practice in cases enough so that the Sheaffer Pen Com- 
pany feels warranted in advising its general adoption 
among retail dealers in stationery and kindred lines. 
The company has prepared and published a booklet- 
“Must the Successful Merchant of Tomorrow Change 
His Business Methods?”—giving a thorough exposi- 
tion of the plan. This booklet may be had on request. 

The company’s preliminary announcement cites the 
case of a dealer who adopted the plan with rather 


astonishing success. He featured in his window one 


real bargain item at a time along with other goods 
profitably priced. These bargains attracted attention 
and brought people into the store, where salespeople, 
having in mind the fact that their pay envelope would 
be fattened the harder and more intelligently they 
worked, turned to and made a record. 

The foregoing and other similar cases are cited in 
the announcement as a weapon against persistent and 
pernicious price cutters—a little of their own medicine 
with an interested sales clinic behind it to drive it 
home, while at the same time increasing sales on profit- 
able lines and advancing the compensation of the sales 
staff, 

The subject opens the way for lively discussion. 
fice Appliances will be pleased to present any views 
offered, either for or against the proposition suggested. 

<*> 
Sell More, but Concentrate Buying 
@© I|n an address delivered on January 28 in Chi- 
cago before the semi-annual meeting of the Re- 
tailers’ Commercial Union, Homer |. Buckley of 
Buckley, Dement & Co., mentioned as one of the 
major weaknesses of retailers waste of time in inter- 
viewing salesmen, meaning, evidently, that dealers 
sources, 


Of- 


are inclined to purchase from too many 
He recommends the elimination of half their sources 
of supply by concentration of buying, as a means 
of beating the chains at their own game. He said 
that retail merchants as a rule are inclined to buy 
too treely job lots when offered at attractive dis 

counts, which destroys intelligent discrimination in 
the selection of merchandise. ‘That such practice 
does lead to poorly balanced stocks there can be 
no doubt. 

\ll the advantages of stock control and careful 
discrimination in buying here have been repeatedly 
placed before the stationery trade, but it is impor- 
tant, of course, that the reins be not held so tightly 
as to stop the steed. In other words, there is no 
money in being out of stock that is repeatedly 
wanted and for which there is no acceptable alter- 
native. 

Office Appliances believes that the stationery 
business as a whole is less affected by chains than 
many other trades and that stationers generally are. 
finding ways to meet such competition as_ they 
encounter. Certain advantages arise from bulk 
shipments from one source providing many items. 
\mong them are savings in time, handling, book- 
keeping and transportation charges. 

<-> 


More Americans Go to Leipzig Trade Fair 
© Significant of the good business outlook which 
is appearing upon the horizon is the fact that this 
year more American business firms are sending 
merchandise and machinery buyers to the spring 
fair at Leipzig, Germany, than ever before. 

This statement is by authority of Herbert A. 
Johnson, American representative of the fair, made 
on the eve of his departure for the spring session. 
Mr. Johnson sailed from New York on the steam- 
ship Bremen on February 22 with the last contin- 
gent of buyers. He also said in an interview given 
to Olive Brooks that the percentage of firms send- 
ing buyers for the first time is also the largest in 
the fair’s history. 
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Horder’s Brings Suit Against Utility Supply 
Company 
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Hoover prosperity building program sweeping the country, “Britannic” Calculator an English Product 


d whi ll use considerable office furniture and equi Phe Guy's Calculating Machines, Ltd., Truro Works, 














ent in the many new suites and offices to be built int lruro road, London N 22, England, has placed the 
ese structures, al the tw d a half million dollar Britannic” calculator on the market, said to be the first 
st office and federal building for First avenue, which will machine of this type to be produced in England. The 
issemble large group of diversified federal tield offices nm following special features are claimed for the “Britannic” 
Seattle l mmigration statiol the assay headquarters Positive lever locking bar, positive lever clearer, positive 
ind the marine hospital which will grace a site set aside o1 step-by-step movement, greatly improved rre construc 
Beacon Hill tion, every part standardized.—E. R. B 
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C4 the ernment i ying transportation back t STRIKING DISPLAY OF THE “SKYSCRAPER” DESK IN 


rHE CHICAGO BRANCH OF THE SHAW-WALKER COM 


~eattic PANY The desk is spot-lighted against a fabric background 
( rniture people of the section, however, pr of contrasting color. Flanking the background are two photo 
1 . i , , graphs of skyscrapers of modern design, fitting companions for 

, = » the new business which wil ve devel the handsome and efficient desk 


























rHE STATIONER’S COTTAGI this is a stationer’s humble home where he and his family must worry 


along wit but 1 drawing room, 1 library, 1 dining room, 1 breakfast room, 2 reception halls, 1 kitchen, 1 
illiar room and 1 servants’ dining room below stairs, and above, with 4 sleeping rooms, an open porch 
ind a sleeping porch and not more than cone bath for each bedroom As this simple dwelling sits on the 
brow of the hill, the slope of the wooded ground toward the rear provides a floor on a lower level where 
are servants’ quarters, laundry, furnac® room, garbage incinerator and other service features There is a 
varage ind somewhere on the grounds a stable for a thoroughbred or two. The cottage is equipped with 
electric refrigeration, oil burner heating system, et« It is of brick and Indiana limestone with a variegated 
oof It is an impressive example of Tudor or early Elizabethan architecture. If Queen Elizabeth could but 
step in she would probably wish that Henry VIII had gone into the stationery business. It is a satisfaction 
to realize that manufacturers, editors, etc., can now see with their own eyes with what meager belongings 
the stationer has to content himself A wrong impression somehow has prevailed This should be corrected 
We know several stationers who have only one seven-passenger limousine and one touring car in their 
varages ‘e believe that simple homes like this are spotted all over the country. The house above 
pictured stands at 2600 Peachtree road Atlanta, Ga and the owner who does the chores about the place 


is Mr. Ivan Allen 


FLOWERS IN BUSINESS 


I wonder how many of us appreciate the influence flowers may have upon a 
business 

I don't mean a bouquet of American beauties on the office desk of the head of the 
firm, nor do I have reference to the florists’ trade as such. I mean such things as red 
geraniums growing in a flower box or nasturtiums in a border along the foundation 
u all 


When motoring along a country highway, which filling stations or lunch stands 
attract our attention most and most incline us to stop? Why, of course those sur- 
rounded by flowers. 

What draws our attention through the window of the Pullman and causes us to 
give second thought to a manufacturing plant we have passed? Is it the great smoke- 
stack or the slogan painted on the side of a building-—or is it the neatly kept surround- 
ings where flower beds are in bloom with borders of green grass beside the driveways? 

The retail store front that stands out in my mind beyond all others noticed during 
the past year is not the one having the most elaborate window displays nor the one 
with the finest day and night electric sign. It is one that was adorned with window 
boxes above the cornice, where red flowers bloomed against a white wall and green 
vines trailed over the edges. 

Nothing, I think, so surely and so quickly creates in our minds a favorable impres- 
sion of a place of business as flowers artistically used to give a touch of natural beauty. 

This is, in part, because of the innate love of flowers in the souls of most of us, 
and in part because of the surprise element in seeing flowers where we had expected to 
see nothing but the brick and stone of strict utility. Flowers for the business place 
pay because they attract favorable attention and because they influence favorably those 
who work with them in sight 


(Frank Farrington’s Business Talks) 


‘All rights reserved) 
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and of How and Why 
Success Rewarded 
the Proprietor 


‘ \ isitine s ‘ 
tr Noon Lei 
t Vas ! 1 t t < 
t Hartt ( 1 
suc 
ra ] ths 
é wi iré ot S¢ T 
ecess T i 
‘ i reterres to set 
> ‘ rs ] fe 
el except that w 
tel i Calig i Iron i 
y}y vesought t x tl 
so frequently that Mas 
es le rm tine tiie 
from the larger cities of 
On the east was Elmira 
too far to make it pa 
small communities. Or: 
ther away and invo g 
al firms to pay the tarift 
t service time {) tiie 
seve tv-tive 1 es iwa 
ce met! SO tal 
take care rt ( sider 
ered ut prosperous set 
t Is M is beg i t 
tell a nice mac 
t local othces Maso 
Startu vithout capital 
ipman-Ward Underwood 


the other, hopping rides 


line up his territory 


distinct advantages 


OFFIC! 


pea u! 
‘ Next t S< eC t \ 
‘ eT ‘ \lleg ‘ ne 
¢ Ss n tral \ ‘ 
‘ 7) tow tin tw 
t < t \ sel ce 
1 t eT t T Hi t t l ~ 
_ ete 9 1 \ Ime 
é S essitvV Was ‘ ‘ ~ 
; \las nve ‘ ‘ 
< < dl i iT SeTvV ie 
ties The de 1 - st . S 
ess it last es “ Site 
forced out of the little he ou 
+ t] ive propert next Ss I . 
iS a she ut als is display room fot 
e to get S msimess Starter Mas . 
his m onviction t the contra 
ed the territory there Vas ¢ oug - 
ir vages so he bought ' old 1 é 
egan wo ng the eld with a e toot 
t Other cars followed 1 ani 
finally a coveted six has been purchase 
t s kept busy ‘ the road five d 
tor trained mechant does the sel ‘ 


‘ side 
tive t 
signs oO 


rable pr 


wns tor 


le arr 


1 twenty three vear-old s« 


steel equipment line 
country newspapers and 
taking care 
estigt to line up bus 
the Mason lvpewriter 
»w type 


4 


the 


wre 


[ypewriters, Almond 
there hese sigt 
idvertisements o 
lv distribution of 

ers acquaint 


posted at well sel 


N \ ‘4 and eT 


upled with t 


sub-dealers and 
lar letters by 1 
th the | < ‘ 


is acquired ownership ot the 


} 
NK 


Cal t 


; 


viert ning vear 


APPLIAN 


Oo 


wl 





spans 
mtie 

ics 

‘ a 
S ree 
shot 

I 

! ve 
Coop 

n hve 
< tw 


S able 
T t ) ot 
chines 
une US 


‘ rst 

ss > par 
ne if 

) is he 


wn 


SUCCESSIOI 
new one 


WCeCR 


VorTK now 


f RL C 


i second 


rger town 


Exchange 


te d I omts 











MARCI 
as the store property next door Both properties tace Maun 
street, which is route seventeen of the old Liberty highway, 
the through southern New York route to the middle west 
via Jamestow \nd while Mason and his organization 
continue t sell] il overhaul ofhce mac! nes, the good 
neighbors cont e to plow, harrow and reap, discussing 
milking ma nes, silos and fertilizer spreaders and only 
casionally shaking their heads in puzzled concern over 
the ¢ t the typewriter business As one kindly old 
neighbor said, who had watched with sympathy Mason's 
rst tte s et started ‘l thought 4 1 had cleaned 
ill the \ t it es there was in the stat New York 
thie st ¢ started bringin’ ‘em in an’ | declare I 
didn’t think there was that many typewriters in the hul 
‘ ke 11 see t my own eyes 
3) é who have called at the Almond Ex 
£ sa t t Mason has as nice a stock and as classily 
irrang 1 store s one will find in most large cities. 
W he t be 1 not, we are assured that Mason 
th trad s business, his home and grounds and 
flowers, the creek that bounds the property at the rear, the 
private ark” under the six huge willows on the creek 
the garde the spring water and the Jersey milk, 
the ft latte mixed il d the kindly eighbors who do 
mix i \ isiness he could imagine because, atter 
il € id t me ota wealthy man he would only 
se it yu se the things that are already his, and while 
e does not go in much for preaching, he says the moral 
the whole story is. “Do the thing you find at hand to do, 
the t ne that seems to need doing, and ou can’t lose by ge 
> 
Mr. and Mrs. McClellan Receive Handsome Gifts 
O1 Jar uary 22, the sales force of the Underwood Type 
writer Company resented Manager George W. McClel- 
the Chicago office with a beautiful eight-piece electric 
set of silver tea and coffee urns, tray, etc. A _ beautiful 
ouquet of flowers is sent to Mrs. McClellan. Following 
he presentation in the Underwood ofhces, the company 
vent to the Bostor Oyster House of the Morrison hotel 
here the sales force had arranged a special dinner for 
e < 
é est is made in appreciation of Mr. Mc- 
( fell s l aires n the c test This ability in di- 
ecting é does t wait for a « test to make itself 
evident, however, but it is a constant factor in the success 
f the ( cag orgal itio1 
ne ontest w h brought out this t ke of appre ciation 


was of three months’ duration and embraced seven district 


fices The Chicago district won, the manager receiving 
1 cash prize of $350 On the same occasion on which 
Mr. and Mrs. McClellan were presented with a silver tea 


nd coffee set, Fred Schuelke, assistant manager, was pre- 
sented with a diamond Shrine pin by the appreciative sales 
force 

Mr. and Mrs. McClellan left on February 12, Lincoln’s 
birthday, for a ten-day trip to New Orleans, Havana, and 
Miami, from whence they returned to Chicago 


> — 
Host Visits Carlisle- Upham-Rutledge Store 
It is estimated that 3,500 people accepted the invitation of 


Upham & Ru 


Stationery store, 


tledge, Inc., San Fran- 


cisco, to inspect the new printing, litho- 


engraving plant at 135 Post street, San Fran- 


‘ ‘Ss i 
cisco, February 4 The large and beautiful store was color- 
ful. as manv friends of the consolidated firm had said their 
good wishes with magnificent flowers Also much of the 


nercl il disc I lh wing the modern tre nd also showed col- 


rs. It seemed that everything in stationery, in addition 
to gift and art lines, was shown in the stationery store and 
in the large windows. Many of the visitors suggested that 
San Francisco is setting the pace in the stationery business 


21 


The new establishment is more than a store and plant. 
and basement 
Dur- 


ing business hours the passenger elevators are in constant 


It is an institution occupying a six-story 
3 & : 


building, 100x125 feet with a frontage on two streets. 
operation. The ground floor is a model store, finished in 
dark oak with indirect lighting. 
tically displayed in a manner that one is accustomed to 


The merchandise is artis- 


assocaite with a fine jewelery store 
The office furniture department, general offices, executive 


and sales departments occupy the entire second floor. The 








-_ 


VIEWS IN THE NEW ESTABLISHMENT OF A. 
CARLISLE & COMPANY, UPHAM & RUTLEDGE, INC 
SAN FRANCISCO, CALIF.—Top, Exterior view of build- 
ing: Second, Merchandise displays; Third, Office furni- 
ture department; bottom, View of print shop 


third floor is occupied by twenty-five presses, including four 
vertical and two horizontal Miehles, two offset, four cylin- 
der and a number of automatic presses. The bindery is on 


the fourth. Above are storage, work rooms and shippers 
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( the distance . rter 
d cost of freigzht less concerned with their easter ompeti- 
i ther route tors There are 40,000,000 people who 
The } ict ers ot St ouis and live adjacent to the great lakes and 
the e Ohio river w bun W » are landlocked, so far as access 
7 the < mercial irkets of to the ocean is concerned [his great 
pe will ship b wav ot the Illinois population is entitled to buv and sell 
st | en rivers ecause the Its products in the markets of the 
nee shorter and the freight rate world and should be privileged to do 
other route This j both at the lowest possible cost in 
ates cessarv to each othet transportation Any improvement that 
these two great waterways—the St will benefit 40 million people must ot 
re ‘ e ll Ss necessity benefit the other 70 milli 
| ( | in waterway to the gull lhe Pelouze report emphasizes tne 
prove the panacea tor the indus fact that lake states which have been 
of t ral west in solvi the ghting diversion from Lake Michigan 
ima ca Dt let It wil lace it Chicago will be beneficiaries ot the 
{ ; ma icturers the Illinois waterwa If the Illinois 
‘ est < ilitv bas S vaterwa s to benefit Illinois t savs 
re f ‘ ern with the ea t will likewise and to a corresponding 
d « etitor their track t degree benefit many of the states of 
Pacific , | ll trace erve the tidewater association. notably Wis 
the Pana i inal nsit Minnesota, the Dakotas, Michi 
VW he the Thi Ss waterw s read wat Indiana and Ohio.” 
erat e money appropriated In taking up and carrying through 
f re ive bee spent u the negotiations which promise soon to 
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gratitude of the people oft 


tates 
Typewriters a Luxury 
in 97 
Mexico sends us a 


photostati letter written by 


Mr. Guy 


ix & 4 


copy ota 


nheim of the Guggenheim 


mining interests, to the superintendent 
of mines at Monterey, Mexico, on Feb 
rua 26, 1897, regardi requisition 
or a typewriter for use at the Tepe 


\cuasi alte ntes 


[his letter is of no little interest as 1t 


concrete torm a suggestion 


‘ the progress which the typewriter 
business has made in the last thirty 
three ea©°rs | ¢ letter follows 


Feb. 26 


“New York, 1897. 
“Mir Robt Brendel, 
“Gen. Supt. of Mines 
“Monterey, \lexico 
‘Dear Sir 
. Mr 


One 


receive copies ot 
Doerr s requisitions Ou WHIT notice 
Personally, | 


writer tor the 


cannot 


mines 


expense 
merely for a little con 
nt This 
superin- 
the end 
striking 
Che reports 


venience of the super tence 
is a luxury, and | think the 
can write his letters at 
nonth just as well as 
the macl ine 





that they are all printed and the 
etters ft it thev have to write are very 
few d 1 shall not order this machine 

less you can give good reason why 
tie she Id have same 

Yours very truly, 
Sige “W. GUGGENHEIM, 
“Gen. Mer.” 

Note Mr Guyggenheim’'s attitude 
toward the typewriter at the time when 
the foregoing letter was written was 
little different from that of the average 
business mat For mat years a type 
writer was regarded as a luxury to be 
afforded only by those to whom mone 
meant little and it was not until the 
last three decades that it egan to be 
regarded as a necessary tool even in 


the business ofhce One can well de 


duce tron this the difficulties of the 
early typewriter salesman in convincing 
a prospect that he needed a _ type 
writer 
The t wht of the gress made 
the use of typewriters reminds our 
corres yndent ot the tact that the 


Iting and Refining Com 
Me 
the present 


1 
xico atone sey 


time, and 
company has 
is evident, there 


hein interests ne 
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longer regard typewriters in the class 
luxury 
It is interesting also to note that the 


asked for 


one otf the 


tvpewriter and refused was 


for use in company's best 
producing mines 

Our correspondent states further an 
nteresting fact in that he has just sold 
three typewriters to a company recently 
iormed to work over the dumps that 
were left years ago as worthless by 


the former owners ot the Tepezala 


mines 
Mitchell Now a Big 

Land Man 
Mitchell, 
Crane & 


has just become pres! 


Charles ] secretary and 


sales manager ot Company, 


lPopeka, 
dent of the Mid-West Farms Company, 


Kan., 


a corporation organized in Topeka to 


acquire acreage for mass crops pro 


duction. 


Mr. Mitchell 


and other I 


sponsors ¢ 


the company believe that it is a good 
time to buy land, particularly Kansas 
land for the production of wheat and 


other crops under efficiency mass pro 


duction and unit management 


has an authorized 


The new company 
capital stock of $2,250,000, divided into 
200,000 shares of seven per cent pre 
ferred at $10 a share, and 25,000 shares 
of no par common at not to exceed $10 


The 


ticipate in the earnings of the company 


per share. preferred shares par 


share and share alike with the common 
stock 
The board of directors of the new 


farming company consists of seven 
prominent and substantial men, headed 
by Mr. Mitchell 

It is stated that much of the stock in 
the new company has already been 
promised and a sales campaign will be 
put on under the direction of B. H 
lrallmadge, a pioneer in farm develop- 
ment and emigration work. 

Mr. Mitchell's 
activities of the 


National 


acclaim 


fellow stationers will 


greet the new former 
president of the Stationers’ 


Association with and will re- 
joice in the prospect of one day being 
able to eat Mitchell-produced products 


fresh from the farm!! 


Golf Knickers in Mexico 
Floyd D. Ransom, vice-president and 
Proveedor de Ont- 
D. F., distributor 


veneral manager of 
cinas, S. A., Mexico, 
in the Mexican republic for the Under 
Mon 
roe Calculating Machine Company and 
car- 


wood Typewriter Company; the 
manufacturers and distributors of 
bon paper and typewriter ribbons, writ- 
ng to Office Appliances recently, men- 
tions the fact that his letter was writ- 


ten at a most important time in the 


histor, of Mexico as on the following 


day Ing. Pascual Ortiz Kui:ic would 


take oftice as president of the republic 
for six years and under his able guid- 
ance the people are looking forward to 
six years of peace and progress. 

Mr. Ransom believes that the office 


appliance industry will function use- 


fully in the stabilization of commerce 


in Mexico. He 


hundred 


also referred to the 


American tourists in 


attend the 


several 
Mexico City to 


tion and savs that although it 


inaugura- 
looks a 
bit strange to Mexicans to see so many 
golf knickers on their streets, the peo- 
ple are all most friendly and show a 
feeling that has not always existed in 
past vears 

This information is a happy augury 
of increasing good feeling between this 
country and Mexico. We are sure that 
if everyone in the United States 
desired to attend President Rubio's in- 
City 
been 


who 


auguration had been there, the 


of Mexico would indeed have 


over-run with citizens of the northern 
re public. 

Mr. Ransom was for many years con- 
nected with the Underwood Typewriter 
United States. Later 


he acted as representative of the fac- 


Company in the 


tory in Latin American countries and 


formed the company of which he is 


now vice-president and general man- 
ager, about three years ago. 
* * 
Ce al a] ’” 
“Them Texans 
Thanks to Horace Russell, of Rus- 


sell & Cockrell, Inc., Amarillo, Texas, 
we are the happy owners of a copy of 
1929, 

book of 124 


pages brimful of the wit, wisdom and 


“Them Texans” for 


“Them Texans” is a 


























J Swann 


‘T AND MARY GARDEN” 


“Kernal E. Rasmus 


philosophy of 


Tack,” which appeared in the Morning 
News and the Evening Globe of Ama- 
rillo. Throughout Amarillo and en- 


23 


virons and over the Panhandle, Kernal 
Tack is an institution at the breakfast 
and dinner tables. 

Incidentally, it was the snappy Ker 
Mary Garden to the 


several 


nal who drew 


front page of metropolitan 


dailies by a bit of comment upon a 


pertormance of “Thais” in Amarillo a 
couple of years ago. 

The accompanying illustration from 
that 
Izzard, managing editor of the 


“Them Texans” would indicate 
Wes 
Globe, came near to a lapse the morn- 
ing after the famoues opera produc- 
tion. For in the publisher’s preface of 
the book it is stated that by 
Tack’s stuff before 


“Wes has frequently become the means 


reading 
Kernal printing, 
being 
referred to as the late Kernal Tack.” 


of preventing the author from 


different in one 
All the 
proceeds from the sale go to the Chil- 
Amarillo. The author 


“Them Texans” is 


respect from all other books. 
dren’s Home in 
contributes the matter and at his own 
expense furnishes the special covers. 
The engravings are contributed by the 
Southwestern Company 
Jim- 
Amarillo 
branch of the engraving company, per- 


Engraving 


through their Amarillo branch. 


mie Swann, manager of the 
contributes the drawings, and 
Russell & Cockrell, 


Inc., contribute the paper, printing and 


sonally 


the. publishers, 


binding. 
The 


series 


1929 issue is volume three of a 
title, the pro 
ceeds from all of which have gone for 


under the same 
the same purpose 

Che book is bound in limp leatheroid 
covers, embossed with a Texas cow- 
boy with a lariat and a revolver, sup- 
posed to be emblematic of the range. 


a 


NOTE.—A month's 
number gave the Am- 
arillo, Texas, as 16,000, the writer hav- 


story in last 


population of 
ing depended atlas several 
old. An Amarillo citizen hails 
us to state that the figures were long 
ago also to tell us _ that 
Amarillo is the biggest town in Texas 
in an than the 
Pennsylvania and that it is the central 


upon an 


years 
outgrown; 


area larger state of 
railroad town for that area and a con- 
part of Oklahoma and New 
(No, no, New Mexicans and 
Drop those bricks!) 


siderable 
Mexico. 
Oklahomans. 

And still more—that the city’s new 
office structure, the Santa Fe building, 
opened in January and installed forty 
carloads of steel furniture costing more 
than $121,000; and—to inform us (we 
thought that we detected a slightly 
malicious chuckle) that Amarillo and 
its school board as well as county and 
state are on a strictly cash basis, pay- 
ing off promptly in good United States 
Can beat ‘em—"‘Them 


money. you 


Texans.” 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially imvited to —_ the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Sauare Bldg., Pershing Square, 42nd St. aed Park 
Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England. 

Mr. Shore’s knowledge of the office equipment business 
and its possibilities in Great Britain makes his 
counsel valuable to those desiring to 
cultivate the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 
AppLiances in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be 
sent to OrFICcE APPLIANCES’ home address, 417 South Dearborn street, Chicago, IIlinois. 


London, February 5 ion as to the prospects for the vear which we have now 
judging by the speeches made by the chairmen of the big entered We are taced with problems in many directions 
aanking corporations at their annual meetings the usiness which cle tine c itest ¢ in circumspection for 
world ere s shightl everis 1 thet Is i S t! r s¢ it 
n ot “ ls settled, and 1] resto ws as to the [hese genera S are not vithout interest to vou office 
immediate future That frame of mind will lead to good pphance met But | will get down to some particu 
we are il stat ft transition ve have not vet got our larities | have just had a long and interesting talk with 
selves Os titudes d and w S in ve prot el ) tvpe write orld, whose opin- 
doing things not vet settled down to meet the new ms on business matters are ripe and helpful, who confesses 
ituat S ‘ ne enterprise the latter especially himself il incurable optimist but who is not blindly, So 
I do not for moment mean that there re not mat He agreed with the view generallv held in office appliance 
big and smal uusiness men who are fully aware of what circles that the promise with which last vear opened has 
the ive ine \ ire i d-« ‘) ( fe oft ed, rc gy ft t the ck S i” months of 1929 
Indeed r i ealtl ! s al ( ver ( ( : ine T vy cases the result of the 
sufficient! 4 ‘ strenuiue Ss apDtl rehensio1 f the dat vers end-ot-the-veat trad ng disappointn Q \s for this vear he 
of delay \ se man of affairs told me vesterday that he said it would be uphill worl ut he beleved that trade 
had grea the g generat L told t Id graduall mprove 
it was the resent generation that had in their hands tl lI was greatly struck bv some of his comments and re- 
making or the marri f our commercial future and that marks on various aspects of the office appliance business 
we could not ttiord t loiter \ e many ol! ur keenest ere He had remarked of recent vears a vast improve- 
competitors vere 1orging ihead Still. thers are man) ment the organizatior and the methods of our offices: 
symptoms tl vy that we ar eal though it may | it he t his f er on one important factor, which is 
son ewhat slow! settling low! to ck things is well is ver generally ‘ verlooked It 1s iuiten torgotten, especially 
think about then I think bv American sellers here, that skillful buving is 
Here Sa Si¢ ficant and tvpical passage trom a recent s ssentinal to good trade as is skilled sellir { As a rule 
speech of the Chief General Manager of the National ur office appliance buvers are not as up-to-date and as 
Provincial Bank up-to-dick as they need to be: partly because they lack 
“Unfortunate occurrences in the business world, bot! experience in office organization and in the application of 
at home and abroad, have plaved their part, too, in keeping modern methods and modern machinery They are not 
the nerves of the commercial communit in a high state stupid: far from that: but thev are still learning. Of course. 
of strain and in restricting the enterprise and expansior there are grand exceptions The problem that faces the 
of trade which might otherwise have taken place. On the American seller here is to get away from the atmosphere 
Continent f Europe business has not been good, and re tf his home market and to realize that we are not Amer- 
ports of failures and difficulties have unfortunately been icans I have said this so often already that you may 
rife in manv directions.” he sick of hearing it: but it is worth listening to and 
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He had much to say about typewriter salesmanship, both 


about yours and about ours, with all of which I cordially 


agreed. I do not exactly know how it is with you at 


home, but here the selling of typewriters calls for the keen- 
est and most skillful salesmanship; far more of it than for 
One of the difficulties in the road 


bad 


The buyers need training and so do the sellers. 


almost any other article. 


of the typewriter salesman is that mentioned above 


buying 


\s it is at present, each manufacturer more or less trains 
his own salesmen; but that is not good enough. There is 
room for a school where they can be taught thoroughly 
and strenuously | think that a move will soon be made 
in this direction. 

Further, there is a wide movement here, fathered and 
supported by many leading business men, to induce our 


public schools and universities to devote more of 


great 


their time to giving practical education for business men, 


including instruction in salesmanship This is, indeed, 
significant! Onlv a few vears since the salesman here was 
looked on as a more or less necessary nuisance and not a 
very dignified or admirable perso 

That has changed. I can give you two examples out of 
mv own experience | lectured the other afternoon to some 
seventy of the elder boys at one of our most famous 
schools The attendance was voluntary | talked chiefly 

salesmanship, and was delighted with the keen attention 
that was given me and with the character of the questions 
hat were put to me after mv talk There were several 
potential salesmen there! 

At a business training school in the city, until recently 
ulvertising, salesmanship and marketing generally were 
viven a miss. Now I lecture and teach there once a week, 
my pupils being either boys straight from school or young 
university graduates Phe are as keen as keen Before 
the war either of these activities would have been laughed 
it! All this is full of good promise for the immediate 
future of British salesmanship, and is not without signif 
cance for those of you who are trading or contemplate 
trading er her We are very much on the move! 

International Multigraph 

Hearty congra itions to W. H. Hartley. who tells me 
that 1929 “was the greatest vear in the history of the Mul- 
tigraph in Great Brita Good! Cheery news like that 

Lo s! 

On January 13 and 14 the company held its annual sales 
convention, and a jolly, bright affair it was. with a most 
successful banquet at the First Avenue hotel, followed 


| dress carnival and dance 


Needless to say that 


Va tancy 


some hours were aiso devoted to 


usiness' Here are a few lines from their very bright and 
lively house organ ‘The 1929 record finished in really 
great stvle as all previous high marks were decisively 
beaten. It was, indeed, a wonderfully good close to an all 
round good year December was an outstanding month 


in the London area for large orders. The number of these 


orders and the make-up of them plainly showed a tendency 


that promises even greater things for the future. It was 


t and the new 


bang We 


heartily congratulate the whole organization upon this very 


he best December billing in eight years 


twelve-month record truly went over with a 


fine achievement and we predict that with the many newer 
items of our line so well under way we can look forward 
to further record-breaking achievements in 1930.” 
too, to Mr. Hartley. 
this brilliant 


finishes ten 


May he 


Congratulations, who 


years of directorship with result 
“record” years 


L. C. Smith and Corona 


This company has just removed into new quarters, which 


have many more 


it was my pleasure to visit and go over with Mr. Sydney 


R. Price, the energetic sales manager. The new address 


? 
— 


ou 


is Melbourne House, Aldwych, and the fine block of office 
buildings of which this company occupies the whole of the 
fifth floor is immediately opposite their old quarters and 
therefore in the close vicinity of Kingsway, where are so 
many other American firms, and alongside Bush House. 
It is significant of the business being done that the new 
offices are twice as extensive as the old. The whole atmos- 
phere is one of efficiency, energy and brightness. The show- 
room is one of the most appetizing in which I have been, 
with admirable lighting and decorations. The new accom- 
modation has made possible the consolidation of the London 
sales force with the executive offices, a most desirable 
outcome. 
call the L. C. 
Smith and Corona times, is the opening of a new branch 
office at 51 Victoria is right in the 
heart of the city. 


Another significant sight of what I may 


Queen street, which 


A very good heart to get near to! 
White Now Heads Montreal Typewriter Company 
John W. White, a native of Scotland, joined the Montreal 
Ltd., at Montreal, Canada, last 
manager of late in January he 


Cypewriter Company, 


October as general sales; 
was made president of the company and placed in control 
of its activities. The Montreal Typewriter Company, Ltd., 
Woodstock Typewriter Sales Company, 301 


Mayor building, Montreal, and during the last five months 


operates the 


sales have greatly increased and continue advancing despite 
the market crash and certain minor difficulties in business 
conditions generally 

Mr. White, the new president, has had a rich experience 
in the field, and qualifies as a master 
executive and an expert in the art and practice of selling. 
In 1910 he Herbert E. latter 


opened an establishment in 


office equipment 


joined Robbins when the 


Portugal street, Kingsway, 
London, for the demonstration and sale of the Comptometer. 
Mr. White sold machines for the Robbins organization in 
England, Scotland and Ireland, making his headquarters in 
“separating my brither Scots 


Glasgow, and, as he relates, 


from their hard-earned bawbees in exchange for machines 
to count their wealth.” 

Early in 1916 Mr. White was called up for military serv- 
ice, but was released from active duty in October of that 
The Burroughs Adding Machine Company offered 
him a position in London, and after six months transferred 


year 











JOHN W. WHITE 


In 1922 
he was sent back to the city of London, and operated there 
for five or six years as salesman and ymanager. Attracted 
by the opportunities which Canada seemed to 
offer, Mr. White set sail for Montreal in June, 1928, where 
on arrival he again joined the Burroughs Adding Machine 
Company and became a country salesman in Ontario and 


him to Scotland, where he built up a fine agency. 


business 


part of Quebec 
Being attracted by the proposition made by the Wood- 
stock Typewriter Company, he joined as general sales man- 
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_ Great Britain Wins International Dictaphone Sales 


Swiss Paper Celebrates Sesquicentennial Contest 


‘ , \it ( t the most close < tests ternational sales 
(on \D wane ishec ts twel a . 
etitions in ofhce equipment histor t nternationa 
! ‘ . icie s ie K I ‘ y f s 
. Dictaphone Trop! is won in Januat rom the Unite 
i ESSE e kine s 
states < test, as Ince ( st Ve pres 
K€ ‘ ‘ te vTess < 
dent Dictaphone Sales Corporati ary, 1929 
‘ ‘ esents 
t I for « vas to las 
‘ ‘ ~ Pp lbiica ( + be “ 1 » +} . P organiza 
‘ i irk thing ot the dn , ‘ . my ] 
yon seven 1 ! is out of t tw ihe clos 
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: . : . tf Decet er tound the ontest tm vii vas plaved off 
~ 6 Pustel eewinnd ¢ ee | ; : . : 
— sam, oF its ee n Januar On the basis of January, 1930, results, the 
\ ; 9 eT er whi ; 
; ch : tropny vent to Great Brit im, te tne <« ( . tine Dicta 
et ) ee fur . ( s/U We witl ew \ | P , 
‘ ( ’ i \ nite ‘ a 
; ent , f ire grea pressed publi ' 5 , 
, The International Dictaphone Trophy is a handsome 
\ +e ser ae | Ts rine 
< laque representing he lov of Effort ina study 
\¢ st ‘ ! ‘ > css Cl is sury ‘4 ‘ , , 
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. aa Ss: 4 a An Unfortunate Oversight 
the N Ziache ¢ to issue on Jant ! 
, Ix Ay Bernard of | iris, whose article on the Parisian 
j/ i this ve this impressive versarv edition otf ninet es , 
_ exhibition appeared in Office Appliances recently, writes that 
SI wit ts many res taining interesting tacts , : ’ 
x i. i ik i the displav of the French Addressograph Company was not 
his Switzertla ‘ t v ‘ st century i . . eo. . . . 
entioned in the report, although the name of the company 
Dhere ‘ tor mstance pictures ot the earlv pu , ‘ F : 
appeared as al exhibitor in the origina mat uscript We 
td Rc. af all =e , 
she ‘ dinws ‘ ‘ ylis oy n Ww , : ‘ . 
. do not know how this omission occurred unless it was due 
er ere is re ‘ c tine rst illustrates — Sak thee of ul _ Se 
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: l Fren¢ \ddressograph Company, and to the Addressograph 
Gan 1 d te ‘ < < ndustria ne ( ‘ ' 1 ; ] 
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s. its ts 1 S inguages ‘ ,' ; a , 
“ S ex it . should have eel include ’ the original 
I t ‘ seve st s t whicl the ticls 
l 
nivers s divide ur 1m s advertisem« 
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tise f M d the Cor " whic \ s bet erating as a manufacturers’ representative har 
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~ equipment lines in Ecuador, has been reorganized as a part 
on8 ership consisting of John Mark Reed and Robert Ala 
A Japanese Book on Touch Typewriting gg Rianne ial a 
= Nee re ers, and will continue 11 siness under the 
\ 1 t t t ge mst t On | lapanese has be name of Reed ¢ Reed 
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sners vork the like of whicl CC. Smith & Corona Typewriters, Inc., Elliott Addressing 
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’ Other agencies are pending and new connections will be 
s the iT : irts rT tre R aul t ( onsidered is business develops nd capitalizatio: 1s 
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‘ < [he exercises ar th English and Ron More In Other Lands News 


rds written with Latin characters. A Beginning Page 181 








A Handbook for Stationers 


British Stationer, has 
Handbook a 


which gives a valua 


editor of the 
Retail 


tf some 334 pages, 


(Owen Jones 


edited The Stationers 


ile outline of information of which stationers should have 


nmane Phe rk is published as a textbook under the 
iuthority of the Stationers’ Association of Great Britain and 
lreland In publishing the book the association had a 
vider vision tha that of providing a textbook tor station- 
ers issist ts I] he eve that the book should be m 
he hands oT evel stationer It 1s published by I: W 
Bridges t | l 
lhe it with an historical te. followed 
ipter on equipment for business and another on the 
rs t ciples ess Chese torm Part One 
lar Iw sists i discussion of stationers’ met 
dis Se e tells about iper, its manutacture 
nd the different tvpes and grades of paper, not omitting 
oh. coate . 
ce « ipter ] VY tabies t st care iper sizes 
na ele < \ re cours \ luable or rererenct 
rposes 
sectio thre sses ipel tract customs section 
the takes u iccount books G vw various 
. ] : tiie dit g of the oks thems« lve s, et 
~ ter Oost ea | ks. et Points 
wv s I v Oost Cal de ces nd sible 
< rds 
Sect : te les ( ling svstems, sect 
seve t s ils, with an historica troductio 
Car ‘ s t nta pe s, their ma Tac 
‘ sal ( sect € ght adiscusses KS, muci 
lage d ¢ ~ Sect e discusses typewriter ribbons 
ber s 1 . Oss Y presses Sectiol ten 1S ade 
voted to hx cs wledge of then d general classi 
ncatt ’ tl s ( ith Suggestions as to uids 1 book 
selling Secti evel covers the subject I laps ol all 
kinds Sek ‘ ( e takes up social stationery 1m its dit 
ferent phases, g g a guide to what is correct for every 
occasiol Section thirteen 1s devoted to diaries Section 
fourteen to printing and the various processes, including 
hthographing taglio printing, machine composing, etc., 
including duplicating processes. Section fifteen is a glos 
sal of trade 1 imes ised in the Stationery trade, a valuable 
section conta g a wealth of information 
Part Three is devoted to “Our Work.” Section one dis 
Isses the class ition and care of stoc k: section two, the 
principles and art of salesmanship; section three, advanced 
salesmanship: section four, orders and how to handle them 
section five, routine work: section six, buying: section seven, 
display: section eight, accounts, and section nine, “On Com 


Part Four is a chapter on “Our Charter and Diplomas.” 
Section one discusses price maintenance as a policy, and 
section two, the assistant’s diploma 

An index completes this remarkably informative work, 
which could with advantage be in the hands of every retail 


stationer for th ireful analysis of principles which it 


contains. 


Office Appliances congratulates Mr. Owen-Jones and the 


Stationers’ Association of Great Britain and Ireland upon a 


vork which cannot fail to be of great usefulness to everyone 
Mr. Owen-Jones represented 


who will master its contents 


the British association at the Grand Rapids convention of 


the National Stationers’ Association 
> 
Smith Premier President to Go Abroad 
Frank E. Smith, president of the Smith Premier Type- 
vriter Company, New York, N. Y., is about to make an 
branch offices 


March 


xtended visit to his con panv s dealers and 


He will leave the early part of 


27 


Remington-Rand Put on Private Business Show 


The Remington-Rand Business Service, Inc., on the 


afternoons of January 21, 22 and 23, from three to nine 


). m., put on a show and demonstration of the company’s 


| 
business machines, systems and service in their quarters 


in the Bartholomew building, New York City. Handsomely 
engraved invitations and cards of admission were sent out 
to selected lists of business executives of leading companies 


New 


flowers 


in and about the City of York. The premises were 


beautifully adorned with and other decorations, 


and the array of machines and system devices was manned 
by competent demonstrators. It was a dress-up affair, de 
servedly rewarded by a good attendance of local business 
men. 


Non-essentials and novelties were excluded from the exhi 


bition, and the demonstrations were confined to the latest 


Remington-Rand and ma 


both of 


proved applications of systems 


chines to the basic records general business and 


such specialized industries as banking, insurance, public 


In connection with the show 
“What the 


Business.’ 


utilities, retail businesses, etc 


an attractive booklet was distributed, entitled 
Last Years Have 


This booklet was handsomely 


Phree Brought to American 


illustrated in colors, and gave 


comprehensive outline of what the Remington-Rand 


organization has accomplished in welding together modern 


business systems into a dynamic instead of a static unit 


Che illustrations included pictures of visible indexes, 


Remington bookkeeping machines, Dalton adding machines, 


ledger units and accessories, filing cabinets, ac 


posting 


counting machines (Powers), a combination double card 


ling desk, ete. 


all accompanied by a discussion of the 


pplication of the Remington-Rand service to the require 


business 
> 
National Typewriter Dealers’ Convention Date Set 
The National Typewriter Dealers’ Association will hold 
convention at the Book-Cadillac hotel, Detroit, 
August 18, 19 and 20. 
general manager of the Business Equip- 
ment Detroit, with 
ciates in the trade in that city, is taking care of preparations 
The 


secured for 


ments of every type ot 


its annual 
Mich., on 
\. I 


Company, 


Roberts, 


531-535 Shelbv street, asso- 


and is doing a good job of it 


Book-Cadillac has been 


for the convention 


Italian garden at the 
three davs and the convention delegates will have the free- 


dom of the house. 


> 
Paper Business Gains 
Che Wall Street Journal of February 23 reports an up- 
trend in paper production and in sales. This 
Willson, president of the 


ward state- 
ment comes by authority of S. L 
\merican Paper and Pulp Association, at a recent conven- 


tion of the association and eighteen affiliated organizations. 


_ 

Fort Smith Typewriter House Burns Out 
The Patterson-Matthews Company, dealers for the Royal 
['ypewriter Company at Fort Smith, Ark., were burned out 
February 22. The damage was esti- 


on Saturday night, 


mated at several thousand dollars. 


an 
Typing Class Helps Red Cross 
[he vocational high school at Madison, Wis., 
confine its students to routine practice in the typewriting 
department. When the Red Cross membership campaign 


was on the advanced typing classes addressed approximately 


does not 


10,000 envelopes. The business class inserted the enclosures, 
and the office training class stamped the envelopes 
i. - 
Human Eraser 


Leeds Mercury] Circus Manager: Well, what's wrong 


now? 
India-Rubber Man: Every time the strong man writes a 


letter he uses me to rub out the mistakes. 
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FURNISHING TRE MODERN OFFICE 


An Interview with E. F. Taber, Vice-President of 
The Macey Company, Grand Rapids, Michigan 








LING tu - ome 1 ire i Ha e this he | as that is! Ca ed enough 
] S tule = bye t absorbing interest to the ma He I st gt ( and eal more He I st specialize 
llow g es a calling And it becomes re an ind = particularize He must abso formation among 
terest is well is! T pro table is e 2Trows the I irts He discovers that terio decoration, 
ere i sing idea i < ims t s¢ s¢ what « ( ior Narn nv, rugs, curtains, draperies the power to dis- 
est ‘ F ictorial « eption where the arti nguis ne period from another and t recommend in- 
e* ( th its su dings ind cal ‘ See illiblw the right design, color ind arrangement are matters 
e eve ‘ md as a irmonious part ot a ple is bevond the average routine. 
‘ ( st tire road ahead seems k re But Ow short it 1s 
otice i ce is desig! perspective t itter ill to the man whe accepts the vauc takes up the con 
‘ rit t ~ . i nmcture Tt¢ i est i d overcomes the ( ystacles one bv one The secret 
t cture st the same 1 all accomplishment is learning one thing at a time and 
eve ce s illed eflec the sane spirit le i ine it vell before voing on te the next ichievement and 
é é detatl i business Is « centrated do ie dithcultvy with many ot us 1s that we imsist on viewing a 
fle t i spirit is ft il the ( et executive problem as a whole instead ot attackn wg its parts and divid- 
‘ ves are planned Che two present dit ing the enemy into smaller proportions Hiowever, that 
cture (one’s menta ceptic ft a doctor's of ipplies to the conquering of obstacles [urn it around and 
t i s that i lawver s othce Che offes e find that a satisfactory office can not be sold successfully 
al ite rok; re . t i different atmosphe ece | ece, but must e sold as a un something in 
e agent f a surance mpan hese ended t yrroduce a certain effect. Fifte« ndred dollars 
( ( ecided|] ‘ rthern < adifferent I i desk 1s hardet to get tl il three times tl it sun tor a 
rie inizat not e the san La satistact nee surte 
i ‘ amid | et rround vs leliberatel The othee emg a picture Witl perspect ( foreground, 
x ed witl speed, « ery in¢ ecis l t i ker l l ind Nn rddle distance should < s irranged as 
hi ere re the i | ite id es ans ! t le is¢ the « older It sii Id ! idiate personality, but 
I e trictiotr il Acct tuate emct < t ga shl It should ichieve the sense ol ell being and 
oe . canne = alive - - reserve tmosphere where the visiter relaxes in the ease 
d = > ened ' cht t wwe if he wv d sical comfort and harmonious surroundings It is 
‘ the max . satisfactic ! g suggested that chairs different kinds be rovided finished 
ell F ny ther sta ‘ pr cts f, he Wd ~ s ft } armonize wit the surte t @g c irietv SO as 
. eig te ere P igvet 7 ts grow té i\ id the effect ot monotony 
cessful offi ture men sell ideas and A Word About Interior Decoration 
© « st er see thet \ lea nowevel if it reters pri ciples oft mteriwor lecoration have ndreds Oo! 
ny le s al ‘ ¢ either ears et ' plied to the irrangenik omes of the 
ere ‘ mag wealt i thie vell-to-d Ouitet elegance 
Wit é ‘ derstane ind harmony ive prevailed the residences 
ee A ca the pe e wii ave thems¢ es educated 
ot ( sery t r tast r distrus t judgment 
if ive ( erts the liv 
, " t @ quarters sis as it uld be But 
cal t is eg g ( rstood that the 
t ‘ ( itt tes ( re home 
t | H where the i \ pt t spends only 
, , om small prop ot : é For him, 
‘ ecessit ers ill his ( s ft ce where the 
r. ( < < er idvantages ot rrect ¢€ ent ive the 
his vreatest fl ence i d his clients 
g t to de or stomers Properly rnished, a man’s 
| oO eT otfice suggests the masculine one It has 
, re t oe lv < restfulness along with vigor—power at rest 
‘ < isSac E EF \rARER The floor covering Is I dark sl ides which 
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DIRECTORS ROOM OF THE UNION TRUST COMPANY, DETROIT, FITTED WITH 
MACEY-MADE ART MODERNE EQUIPMENT TO MATCH THE PANELING OF THE ROOM 
A STYLE OF DECORATION THAT IS MAINTAINED THROUGHOUT THE BUILDING 
Members when seated are supplied with rather large ledgers, to support which they withdraw 
! the apparent ornament on top of the chair in front a long board which fits across the 
ul e chairs ‘ are sitting Art moderne ash tray stands fit between chairs 
harmonize; draperies are of some of the heavier fabrics of the Macey Company saw the point instantly, and, what is 
never silk or satin, which are feminine. Homespun, damask, more, he realized that if a dealer in one section could sell 
tapestries, etc., preserve the masculine effect. Colors run to such an outfit, dealers elsewhere could do likewise, with 
the dark greens, maroons, browns, shades of orange, etc great advantage to themselves and to the office furniture 
whi are masculine The furniture, also of the darker industry Instead of making only one suite, the company 
woods, inlaid with lighter woods or not at all, as preferred took the plunge and made seven, forthwith sending out men 
is arranged according to the conformation of the room to talk better offices among dealers and their customers. 
Desks and tables should not be angled across corners or Che seven suites—or the six that remained after the Coast 
othe rwise, Dut should follow the lines of the walls and par dealer had taken his were soon sold, and others were made, 
titions. Dignity is thus preserved without sacrifice of com varying in style and design, and preserving each of the 
fort and efficiency) characteristic attributes of some period. This was no light 
It is to be observed that manv of the woods of fruit trees ta@Sk and involved time and capital. The right sort of work- 
are being used now for furniture purposes, not only as in men were few and had to be handsomely paid, for each man 
ys, but as principal woods. Apple, cherry, pear and other responsible for working out the designs in inlay work, wood 
. : _ y ‘ ] ‘ aster 7 , - “hese > 
woods are treely used and supply variety along with pleas carving, etc., had to be a master of his art. These men 
ing appearance and texture. were not only master artisans, but they were students 
' learned in the historical aspects of their pursuits Today 
\bout eight years ago one of the largest dealers on the , . ; 
; ; : ' there are men turning out work in the better factories whose 
Pacific Coast arrived at the conclusion that he was not ; nis 
, ; , names should rank with those of Adam, Chippendale and 
selling enough othce furniture There was heavy competi ' a , 
; : Heppelwhite. They are turning out office suites such as have 
tion with furniture houses and his profits were small to the ; : sa ; ; 
never before been made, and have lifted the office furniture 
vanishing point Che idea of the better office was begin ; ; yar 
, ;, susiness from the slough of despond to a position of vigor 
ng to struggle for expression, and while the conception as : : 
; ind success beyond the dreams of its earlier sponsors. 
1 mind picture was not so difficult, its concrete expression , 
offered obstacles. Matched office suites of the quality de In office installations it is necessary to take into consider- 
sired were not to be had. They could be made up on order @U0” the physical proportions of the man who chiefly occu- 
it an exorbitant price. but no manufacturer stocked them pies it. A very large, heavy desk is incongruous if the man 
wl ses Ss idersize () > ; ‘ ‘ ‘ »sk 
Excellent desks. tables and chairs were. of course. to be who uses it is undersized n the other hand, a small desk 
ad. but they were made and sold as much. not with the idea is inappropriate tor a very large man. The dealer who 
i compl te office ensemble carried out in a pel iod design makes the installation should always preserve a sense ol pro- 
While chairs, desks and tables were matched, the results feli portion Lack of this essential brings disharmony and 
short of the ideas the dealer mentioned. and failed to ‘Spoils the effect of an expensive installation. 
satisty those wl vished for certain effects in their private The New Art 
ry 7 - « " ai Se SS said : 
mces The dealer saw no salvation except to discover Today our lives are ordered differently from what they 
] We } ' } ; ] . y 
son e€ who W ake up what he inted. He had a were years ago. We have vastly more conveniences. We 
‘ sstienn 7 re as with hic own . oO é an : ¢ 
stomer whose . were in line with | wn and whi move from place to place more rapidly The comforts and 
‘ ] ; ¢ ; , . 9 y - | - , 
was amply able t ay tor what he wantec Failing to find conveniences of life are found in every home. We look 
, ere th lesired he finally proached The forward. Why then should we look always backward for 
facey Compal Grand Rapids, Mich., and asked if they our furniture styles. Have we moderns stopped the sources 
\ ild make up suite such as he described. The president (Continued on page 169) 


























Distinctive Period Suite by Imperial 
Company 


Furniture 


it e Frobisher suite made bv the Imperial Furnitu 
Compa Grand Rapids, Micl the turniture stvle an 
desig he klizabethan Period, when Admiral Frobishe 





IN 


CHESTNUT 1 


THE FROBISHER SUITE, FASHIONED 


> 


THE IMPERIAL FURNITURE COMPANY, GRAND RAPIDS 
VitccH 
Was , y ‘ ceans ‘ terest of England's s 
‘ ‘ ‘ Te ratel traved eve to the kind 
we set As chestnut = the choice ot Elhizabetha 
I t ( KeTs thie | bis he suite Is ¢ chest t tin 
\\ od < w treate sf is tf nave i ri ind scason 
ippear ‘ lhe nish 1s a ch brow losely resembling 
the r of Elizabethan antiques 
(Jutw ‘ e Frobishe te sp ely Elizabethar Its 
Subst tla d ippearance . hehtened bv pleasing relic 
‘ entat | ul t construction of the various 
pi t« s as true < period as possible wit! 
F ‘ ce t pra ‘ enrence (One construc- 
, ; e that is exac copied is the planking tops 
ross prece 
| shi Suite ‘ ‘ taining desks 
( ‘ ' ; ibles, chairs imidors 
\ st ects ( ~T CTs ‘ i ! at Seve il othe 
ma ft . cs tin ( il ‘ ire illustrate 
I rle d vi neces, 1 i ely t te 
ca : vailabl ealers n request 
> 
Royal Typewriter Company Offers Attractive 
New Portable 
\ ; mn: ed portable tvpewriter vill be intr 
‘ \l | | a ry ewriter ( m i 
\ v eatures ‘ struct 
fer s and will include se 
‘ | < vit hy < clusive ‘V og ‘ t 
~ cit i hie ‘ rice tor the ne ne 
ie ‘ able. will rema 
‘ 
i Ro i i vewriter ( I 
| at ‘ " e, has bee the undeve 
one ly | eld. Five essentials. re 


quired in a portable typewriter for home use, were en 


phasized First, in buying appeal; beauty of design and fu 


ish, and concealment of mechanical Second, acces 


sibility and 


points 


convenience Third, beauty of finished letter 


Fourth, the with which the machine can be operated. 


\nd 


Beauty of 


Case 
finally, strength and durability 
t characteris 


Che rib- 


been completely covered and concealed by 


design and finish are paramout 


tics Lines have been softened and harmonized 


bon spools have 
Gracetully this plate affords a 


ible 


embossed 


»p» mask plate curving, 


the t 


overhang or gi and achieves a trim svmmetry 


table 


reate! 
\ new 


mcorporated 


chromium, has 


paper in polished 


with it a new marginal guide its squat 


nd sturdy simplicity is apparent 


On th ot a single is visible 


e sides of the machines 1 screw 


columns which resemble those of Standard Royal 


are sturdy with cushion feet, which tend to reduce 


well to 


when it is « pe rated on a 


square 
machine trom sl around 


prevent the Ipping 


table. The sides slope gracefully 


the keyboard and back to the rear Che harmonious lines 
eighten the effect of the various Duotone color finishes 
Several new conveniences have been added The ribbon 
revers¢ as been moved to the tront of the machine in posi 
tion balancing the color change lever On the newly-de 
signed paper table appears a paper guide which adds to tts 
efficiency The wing masks swing aside to permit quick 


ribbon 


An improved lock mechan 
itselt 


ind easv handling of the 


ism has been placed on the carrying case and the case 


has been designed to appear smaller and more attractive, 


adding to the portability of the typewriter 


Other advances have been made in ease and smoothness 


t Important mechanical changes have beet 


yperation 


| the machine which, while 


improving 
the 


made in the interior « 


the lightness and quality ot made new 


Royal portable tl typewriter. A 


the rival of many a standard 


| speed to the 


lare escapement adds greater power and 
iction 

An re con ylete svste of dust and dirt s ields has been 
developed, lengthening the durability of the machine he 
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st tant of these 1s the covering of the ribbon spools 

I} } | th fur eriter } ’ } ] ] 
Che back « e type ite is a new shed ympletely cov 
ring all parts, and the interi mechanis has been cov- 
ed hetween the ribb spools and the carriage Eve 
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the Segment carries a nicke ed shi d ik Vv t ess sus 
ceptible to dust 
At nouncement of the il troductio1 ( the new and im- 
proved Royal table typewriter will be made over the 
Royal Typewriter Hour on the coast-to-coast radio chain 
of the Columbia Broadcasting System on March 2, and will 
be followed by an elaborate advertisu campaign 
national maganizes. Extensive dealer literature and display 
material has beet ired All dealers ll have the nev 
Roval machine in stock by March 1 
= — 


Several New “Handistands” Announced 

















In a recent catalogue, The Harter Corporation, Sturgis 
Micl shows a dozen new “Handistand models and a 
‘Handistool 

Among the new “Handistands” is the model No. 475 
here illustrated. It has an adjustable metal top that can 
be arranged to fit all types and sizes of office machines 
Che cross bars and foot receptacles may be rigidly fixed at 
any desired position by means of clamping bolts The 
height from the floor is twenty-five and one-halt inches 

HARTER HANDISTAND NO). 47 WITH ADJUSTABLE 

METAL TOP 
he base z= three quarters inch rolled steel tubing, 
olive green finis The back legs are equipped with one and 
ve eighths inch Bassick hard rubber casters for portabil 
itv and the front legs with rubber feet to insure floor an 
chorage when the stand is in use 
The hinged leaf on the left side of the stand measures 
thirteen | tec ( ne-half inches It is three -quarters 
oT al ne thick i d Ss of ve ply genuine quartered oak 
mahogany or walnut veneers 
= - 
A New Ink Eradicator 
Ink Eraso” is the name of a new ink eradicator which 
is being put on the market by the Collins Ink Eradicator 

Company, 1325 Grand street, Hoboken, N. J It is said 
that the formula for this new eradicator originated in 

France rank Bailey, proprietor of the Collins Ink Eradi 
cator Company, first saw it used in the United States 
consulate at Nice It is said that the salient feature ot 

his eradicator is that it leaves no yellow stain even on the 
commonest paper and it is equally effective on fabrics. In 

this connection it is well to say that the H. H. ink eradi 
cator will be supplemented but not superseded by the new 
product 

Attractive dis] la cards are enclosed with every dozet 
shipped. The packages are neat and glass rods are provided 
ittached » rubbe stoppers \ free sample of this ink 

idicatot ll be mailed on request 

The H. H. Collins Ink Eradicator Company was estab 
lished in 1855 and is said to be the oldest concern in the 

orld the ink eradicator business 


built 
itowoc, Wisconsin, builders of steel bank and office equip- 


hie! 
bear for service, and has a rugged construction that main 


iate 

ottice 
tect other fine furniture from scratches. 
rubber cushions can be replaced instantly, thereby perpet- 


31 


Invincible Offers New Metal Waste Basket 
metal waste basket has entered the market. 
the Invincible Metal Furniture Company of Man- 


A new It is 


by 





“INVINCIBLE” 
BASKET 


NEW 
WASTE 
“it is a beauty for looks, a 


t. The company says that 


tains its fine appearance indefinitely.” 


\ngular inside corners leave no place for dirt to accumu- 
Four full height with feet stand every 
“Replaceable” rubber-cushioned corners pro- 
When worn, these 


posts closed 


abuse 


uating the usefulness and fine appearance of the basket. 
Che Invincible plant is now in steady production on this 
product and shipments going out with methodical 


new are 


promptness 


——_—- <> — _ 
The Small Electric Monroe Adding-Calculator 


form of calculating machine has just been intro- 


A new 
duced by the Monroe Calculating Machine Company, Inc., 
of Orange, N. J., which announces its diminutive model 


called the Small Electric Monroe. 

This machine is said to be the only electric calculator of 
such small size with a standard flexible keyboard. Primarily, 
and in every sense of the word, it is a desk machine, for it 
takes up no more space than a small telegram blank, and 
weighs only 13% pounds it may be easily moved 


as tt 
In spite of the diminutive size, sturdiness of con- 


around 
struction and careful design in even the most minute details 


are noticeable. Appearance also has not been overlooked, 





ON US 


MONROE (ELECTRIC) 
DESK 


NEW SMALL 


for the manufacturers have made their machine very appeal- 
o the eye; the case is finished with a mottled green 


ing t 


effect which blends well with office appointments. 
\ll distinctive features of the standard Monroe machines, 


as direct alignment of keyboard and dials; ease of key 


sucn 








and ¢ hand dials ciear-out, are present in this owevel mcreases the held To! the machine he cash 
operates with the usual Monroe simplicity drawer, made of seasoned wood, handsomely fitted in wal 
operatior however, it is readily observed that the nut, has four currency compartments Chis pr les a 

Electric Monroe has severa unique characteristi s 

1s higt smal I t I | 380 rey ut 

5 t it hg < \ | s pertormed with erea 

ee s not at first noticeable because « 

. etness lor ‘ Small Monroe : i 

: ‘ t has bet d that a telephone cor 

i ( ed \ le Stat re ext ti the 

erat i fis i ne permits one an 

t it \ t oO ers t the right hand rest 

irriage shift ki: the plus and minus bars 

iter il the carriage shifted without moving 





7 indling a volume production ot figure work 
all Monroe is capable t every type ot figuring 
ubtraction. multiplication and division, and hav 
t f 99999999 on the keyboard, eight places in 
lials nad sixteet places in the result dials it al 
, ' , k f the sual office o1 tore | COIMNOMETER WITH CASH DRAWER 
I iversal te t of sight within the cashiering system characterized by speec theiency 
t ‘ that ill vs it » be plugged Im On alls ( ina s ce vered direct to the cust 1eT it eT side 
oht ket. either A( r DC current, id be re f the ichine It is compact and takes ; littl 
| ble t ma bet ¢ ibout and used a space 
Che cash drawer is fitted with a lock and the in tray in 


ich the coins are stacked may be removed it the cashier 


'p . he Coinometer is built in several different models to meet 
NJ ] ha rought out a convenient ne the requirements of hanks theaters restaurants ‘ 

The manufacturers will be glad t st descriptive 

reanest 

an 
Simplification in Sign Markers 

Che Superior Type Company, 3948 Ravenswood avenu 
Chicago, Ill, has applied the principles of simplification 
t ts “Universal” sign markers and s« irt outhts 
The master plates, trom which the characters ire molded, 
have been redesigned, and a minimui nul ! f body 


widths has been produced. This works for e my in pre 











iction, reducing the cost to the user, and permits moré 
i rate spac ot letters. beca © « t ‘ Y 
Dhese ts e made is ‘ ete ets ne 
gurl sets t i extensive iriet letter 
> 
“No-Dent” Resilient Furniture Shoe 
N Dent said to be the riginal resilient turniture shoe 
s ide | 1c Rice Products Compa 158 East One 
tH ‘ be v-sixth street. Clevelai () ffers a 
‘ rt 1 ( floor ¢ erings i sine eventing 
THE KLOKRAK ts and gouges. It also prevents turniture tf moving 
s ft ‘ \ k i itent 1 ( 
combinati earment rack of sturdy steel 7 
s light and easil movable It is thirty 
~ d occupies a space of only fourtee: 
the vall It has t hat shelves 1 hanger bar 
< ( t inwers i el ible \\ atertight ece 
yrellas Che legs are bber tipped, but casters 
ed t slight addit il cost 
iny’s New York office is at 200 Lafayette street 
> NO-DENT” FURNI 
A New Coin Handling Machine TURE SHOES FOR 
oe oh cash di ver is a new combinatiot SITHER SQUARE OR 
ROUND LEGS 
re t the | ersal St g and Ma 
inv, 2839-2851 North Western avenue, Chi Che shoes are made in five sizes, both round and square 
‘ tol if the Commometer and the urrenc\ If the furniture to be equipped with “No-Dent furniture 
e nev chine, the Coinometer having shoes has legs with sharp edged feet, steel plates to be 
( t tive rawe! laced side the shoes are r ided 
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“Nu-Seat” Chairs by Crocker 





The Crocker Chair Company, Sheboygan, Wis., has 
designed a new line of office chairs with a specially con- 
structed seat and back The seat is built up with curled 
hair and a layer of cotton on a shaped, eleven-ply veneer 
bottom as shown in the illustration The back is soft and 
resihent, and 1s shaped to fit the body 

“Nu-Seat” chairs are made in tour types—straight chairs 
with vithout arms and swivel chairs also with or with 
ut arms hese patterns are furnished in solid walnut, 
urch il iny T ahogany 

NO 65961 NU-SEBAT CHAIR MADE BY THE 

ROCKER CHAIR COMPANY SHEBOYGAN, WISC 
Below is ross—sectior f the seat showing constructior 
No. 1 “ he recessed plywood botton No. 2 is curled 

N sa iver of cottor Ne 4 is the top 
vering 











\ Tailre | schedule of productio1 ot “Nu Seat” 

chairs kes it possible to effect quick deliveries on alli 

é dels he manutacturer invites dealer in- 
- 


“Charfain” Sticks for Artists 


Crayon Company, Box 581, Sandusky, 


a s introducing “Charfain” sticks r the use of 
seein thers requiring a charcoal mediut This prod- 

ns ninety-five per cent charcoal, compressed into 
conveni sticks Che sticks are uniform in size, cleanly 

v I texture ao m ive vard spots or 

scrat ( st cks ire round, Six im hes lor o and a 
ret diameter Chree grades are made Hard 
ned 11177) ind soft 

beredraaglited rene lift lid boxes, containing twenty- 

e s s (No. 1060) retailing at $1.00. and packages of 
sticks (No. 1061) retailing at $1.75 


The company also manufactures “Prang” charcoal pencils, 
which are paper covered, supplied in hard, medium or soft 
These 


cents each. 


> 


A New Celluloid Index Strip 


The Celluloid Adhesive 
at Schubert street, Chicago, IIL, announces the “All 


retail at fifteen 


Company, Narragansett avenue 


Cranz- 


celluloid index strip for personal indexing 


parent” 





‘ALL TRANZPARENT” INDEX STRIP 

\ transparent adhesive that adheres celluloid to paper by 
a remoistening process just like a postage stamp is coated 
on the inside surfaces of the index strips at the open edges. 
It is stated that no heat or pressure is required to make the 
tab stick to paper. 

“All Tranzparent” index strips are packed in sets of two 
long, and forty-eight inches of assorted 


strips, six inches 


colored inserts. The strips are adjustable to one 


quarter, three-eighths or one-half inch marginal projection 


paper 


The retail price of each set is fifty cents. 
———— 
A New Pin Dispenser 
Pick-A-Pin, Inc., 149 Broadway, New York, N. Y., are 
market Pick-A- Pin, 


containing three hundred of the finest pins which are always 


putting on the a package known as 


head up. One simply presses down on 


a pin appears ready to be grasped by 


at the finger tips 


the container and 











PIN 


PACKAGE 


THE PICK-A 
is said that it never fails and one thus avoids 
The 


package offers a useful accessory 


the head It 


pricked fingers and hunting for pins retail price 


is inconsiderable and the 


desk. 


to every 








New Line of 
lv | ] 





A Versatile 


High Grade Pencils, 


i 





ANCES 


Carbon Paper Binder Device Saves Time 





S¢ , ; { e Ce ental Carl Corporation, 75 West Van Bure 
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Parker Introduces a Convertible Pencil 
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Some New Gunn Selections 
Rapids, 


Mich 


wood or 


The Gunn Furniture Company of Grand 


colonial line in walnut with 


early 


announces an 





NEW GUNN EARLY COLONIAL DESK NO. 1765-S 


linoleum his is one of several new suites in fine 


tops 


' 


the company’s new catalogue 


office furniture, announced in 

which will be mailed on request. The line is very hand- 
some and combines artistic style, simplicity and every prac 
tical feature which is expected in an up-to-date desk. The 
veneered panels are seven-eighths inch thick tenoned flush 
into solid walnut posts. High-grade Yale locks are used 


and it 1s noted 


doe Ss not lo« k 


Che company will gladly give further information. 


that the company’s special locking device 


pedestal drawers unless center drawer is 


low ke d 


~~ . 
A New Copyholder Makes Its Bow 
Inc., 82 St. Paul 


Drake, vet- 


The Enduro Manufacturing Company, 


Rochester, N 7 = 


president 


street, which Charles R 


eran copyholder man, is and general manager, 


has brought out a new copyholder for typists under the 
trade “Copy Right.” 

The 
able 


lever conveniently placed just 


name, 


new device is declared to present unique and vyalu- 


is actuated by downward 


at the right of the keyboar« 


features. It pressure on a 





POSITION 


NEW RIGHT’ COPYHOLDER IN 


BEHIND TYPEWRITER. 


“COPY 


Sut a second lever is a distinctive fea- 
A gentle stroke on the companion lever 


of the typewriter. 
ture of the device. 
releases the plate and returns it noiselessly to its original 


position. The plate tilts forward or backward, a little or 


35 


much, as the operator wishes, and once tilted remains in 
that position until another is desired. The tilted plate is 
shown in the accompanying illustration. 

The new copyholder helps to break up light glare on the 
copy and provides for the firm retention of manuscripts, 
etc., whether bulky or otherwise. 

It is stated that several hundred machines are now being 
assembled and distributed. Advertising literature appealing 
to stenographers and employers is also ready for mailing. 
Polar Presents Ingenious Display Racks for Dealers 

Discovering on investigation that comparatively few deal- 
ers have proper facilities for displaying chair pads and 
cushions, the Polar Manufacturing Company of Philadel- 
phia, Penna., have devised two styles of display racks for 
such goods, intended to stimulate store sales. Recognizing 
the truth of the maxim that “goods well displayed are half 

“TRATES POS) 


ms 


——) 








DISPLAY RACKS FOR 

POLAR CUSHIONS Above 

is the floor rack. At the right 
is the counter rack 


sold,” Polar has introduced a novel display rack for show- 
ing Non-Shine chair pads and interlaced hair cushions. This 
rack places the chair cushions and pads in a semi-vertical 
position where they can be easily seen and handled. It 
makes it possible to bring them to the front, thus stimulat- 
working for the dealer while the clerks are busy 
elsewhere. Racks are made either for counter use or for 
floor display, the latter being considerably larger than the 
Dealers of may use either one or both 
soth racks come with five-ply boards for attaching 
chair pads. Five of these boards are crated to fit the five 
standard sizes of the felt chair pads made by Polar. The 
counter rack provides room for showing five felt chair pads 
and four interlaced hair cushions. The floor rack holds five 
felt pads on boards and ten hair cushions. Space is pro- 
vided on the rack braces for the storage of approximately 


ing sales, 


tormer. course 


styles. 


twenty extra cushions. 

A plan has been evolved by the Polar Manufacturing 
Company for placing these racks in dealers’ stores at an 
extremely low cost. Details of this plan will be given to any 
dealer sufficiently interested to request them. 


More New Machines and Devices 
on Page 149 
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Trust Company Installs Silverglo Lamps idea of the attractive environment in which these lamps are 
The new building of the Baltimore Trust Company at placed, and a closer examination shows some of the lamps 
Rita Clabe and Dalat eeecte Balinese Md om themselves, but one must employ imagination to picture in 
al Ge Geet clien taiiinns to that city is cleo the ternest. the mind the real beauty of color harmonies and forms 
it 1s said he ms 500 teet high ind seneah w above any other which greet the eyes of visitors 


oe 


Willson Stationery Company in Fine New Store 


One of the finest office equipment stores in the western 
part of this Continent is the new establishment of the 
Willson Stationery Company, Ltd., at 830 Pender street, 
West, Vancouver, B. ( The new store was formally 
mn January 2 by the company’s president, H. L 
Willson, who unlocked the main door with a gold key 


presented to him by the staff of the new store as a 


pC ned 


memento of the occasion This newest Willson establish 
ment completes a line of stores of the Willson Stationery 
Company, Ltd., in several of the large cities of Canada 
trom Winnipeg westward to the Pacifi 

\ well-selected line of office furniture in wood and steel, 
icluding desks, chairs, filing cabinets, supplies, safes, waste 
vaskets, costumers, etc, is shown, as well as loose leaf 
devices, machine posting trays, blank books, legal forms 
stationery staples, etc., all conveniently arranged on one 
floor \ fine assortment of fancy stationery is also to be 
found on this floor 

Che new store is fifty feet wide and 120 feet long. A 
mezzanine floor provides accommodations for the office 
staff. Surplus stock is stored in the basement, where there 


are also a receiving room and a furniture repair room 





Che upper floors above the street-level main floor are taken 
RANK FLOOR OF THE sSALTIMORE TRUST COM ‘ . 

PANY. BALTIMORE. ‘MD.. EQUIPPED THROUGHOUT up with printing, ruling and bookbinding departments, and 
WITH SILVERGLO LAMPS up-to-date machinery has been installed to take care of a 

structure on the Baltimore sky-line. The lower floors are “'C® T@N8 OF Service 
occupied by the trust company, which is the outgrowth of Prior to the opening of the new store the Willson Sta- 
earlier banks and more recent mergers whereby it has t0omery Company carried out an effective advertising cam- 
ecome the largest financial institution in the state I paign in the newspapers of Vancouver, announcing the com 
, gy with the importance of the institution and the ing event. Several hundred attractively printed invitations 

reaut of its new home the management is selected ft were also sent out 

its banking floors and executive offices equ pment the Che company had its origin in Winnipeg in 1900 and has 
ghest grad \ feature of this equipment its the en each year advanced in size and prestige Today the com 
ment of Silverglo lamps throughout the bank:ng floors pat is regarded as one of the leading office equipment 
These . s, made by Silverglo Lamps, Inc., 300 East Fe organizations in Canada. Othce Appliance tenders its hearty 
eral street, Baltimore, are of exceptional beauty, matching good wishes to the Willson organization and ventures to 
tive ess t ther sur gs The iccompa re. express the expectatiol that it will continue to advance 
é t i inking r presents in monotone a ind add new achievements to those alread iccomplished 
































NEW STORE OF THE WILLSON STATIONERY COMPANY VANCOUVER, B. C CANADA At the left is an exterior 
tt t f tl ! n floor, showing an interesting arrangement of merchandise 


‘ f the store \ ! right is a picture of € i 
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PRIZE WINNERS IN DISPLAY 


CONTEST BY THE SHAW- 
WALKER COMPANY The com 

pany s Skyscrape! des was 
given nored pos ! many 
deal s Left t I CT 

G Battle ¢ kk lic! Paul 
D>. Ower I N \ (Bottom) 
Crane & Compa I x Kans 

Bradley & Ss i I New 

Haver ‘ 





Dealers Feature “Skyscraper” Desk 
A number of the dealers of The Shaw-Walker Company 
desk in a 


merchandising efforts of leaders in 


featured the “Skyscraper” window display con- 


test, which enlisted the 


the ofhce outfitting field First place was won by Crane & 
Company, Topeka, Kans.; second, Gage’s, Battle Creek, 
Mich.; third, Bradley & Scoville, Inc., New Haven, Conn 
Honorable mention was accorded Paul D. Owen, Troy, 
N. Y 

These displays typified a single center of interest, with 
the salient points of the desk identified by window cards, 


a ribbot leading Iron each card to the teature discussed 
. 
Wanted—Address of J. R. Drake 
Office Appliances will be obliged to anyone who _ will 


R. Drake Mr. Drake has had 
field He 


traveled for a 


turnish the address of J 


connections in the stationery was for a 


employed in the South, later furniture 


manutacturer and a Tew Vvears azo Was engaged in business 
in Madison, Wisconsi 
> 
Dallas House Takes More Central Location 
The E. G. Marlow Company, Dallas, Texas, 


their present quarters located at 1519 Main 


stationers ol 


will move from 


street, to their new location at 1610 Main street The new 
building is being remodeled and a better and more central 
location is afforded in the new quarters.—M. H. 

oe 


R. S. Bauer Company Takes New Store 
S. Bauer Company of Lynn, Mass., has opened 


a new store at 50-54 Exhange street, next door to the Item 


building Che store is housed in a new brick structure, one- 


; 


story high with a balcony and an opportunity to add addi 


tional stories in the future In the new store are more than 


hve thousand square feet of floor space and it is fitted up to 


the latest word, with the most modern fixtures and sup 


plied with a force of trained sales people in both wholesale 


ail 


+ 


departments 


' 
i ¢ 


Ralph S 


al 


founder of the R. S 


Bauer, Bauer Company, 


l December. He 


completed four years as mayor of Lynn in 














began in the stationery business something over thirty years 
ago. His Central Square store, occupying an entire four- 
is the owner, was opened in 


building, of which he 


He was president of the National Stationers Associa- 


story 
1922 
tion for two years. 
the head of the North Shore News Company, distributors 


Once he was a newsboy and he is now 


of magazines and newspapers from a fine new plant in a 
fireproof structure in the rear of the main R. S. Bauer Com- 


store 


pany 
Bauer stores hold a friendly atmosphere and the location 
of the new store proves that while Lynn is growing west- 
ward there is also an evident trend toward the shore. 
Che city, which starts now on its three hundred and first 


year, is spreading out in all its directions. 





ANOTHER BAUER STORE IN LYNN, MASS.—This new brick 

structure contains more than five thousand square feet of floor 

space anc is made so that additional stories may be added it 
the future 
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Underwood Net Reaches High Figure 
The Wall Street Journal of January 27 stated that Under 


yvood Elliott Fisher Company in 1929 earned about $7,350 


000 after depreciation, Federal taxes and all other charges 


include the company’s undivided equity 1 


the net income of its afhliated and subsidiary companies 


d in toreign trade and would compare with net earn 


nes on the same basis in 1928 of $4,854,337. 
f $7,350,000 in 1929 are equal after deduction of 
than $7,000,000, « 


lividends to slightly more 


a 


wetter ft il S10 a share on the 696.835 shares of common 


stock outstanding This record ts thus tar the top-not 


Underwood Elliott Fisher earnings 


this remarkable showning 
e final 1929 quarter was the best the company evel 
experienced particularly when we consider that the earl 


nes of $10 a share on the common stock are figured after 


settil up lberal reserves and increasing contingent reser\y 
tw t is also understood that depreciations ot plat t and 
propert ere made on the same general basis as in 1928 
Likewise, the company wrote off as is its custom, all it 
engineering expense for the vear, including nothing 
assets for expenditure made in experimenting upon and 
developing new models 

(oti ‘ es « interest e included in the report 

The pa s tore yusiness increased greatl 

1929 ill lines There was a notable increase in Under 
yood computing machine business in 1929, here and abroad 


as a result of the wider recognition of the advantages otf 


mechanical bookkeeping and more intensive sales exploita 


increas 


Elliott-Fisher sales and prolits also 


satisfactorily. [The adding machine, or Sundstrand divi 


sion, showed a notable increase in profits last year. Beliet 


is that in time the Sundstrand division may become one of 


earnings, as the busi 


ten-kev add 


the main sources of the company’s 


world is just beginning to appreciate the 
ing machine 


“While it is too early to 


ness 


predict what 1930 has in stort 


the year starting off well all branches of the company’s 
quite diversified business, and outlook is encouraging. The 
company’s products are either essentials in modern busi 
ness, or else marked labor-saving and efficiency-increasing 
appliances in office work.” 
, Peeuary Meeting of Sheaffer Board 
he ird of directors of “the W. A. Sheaffer Pen Com 
uny held its regular meeting at the general offices, Fort 


bruary 10. It declared the regular annual 


share on the common stock, as well 


| sdiend + S700 ner 


board 


; 


as an extra dividend ot fittv cet 


ts per share The 
$1.00 on the re 
on the March 15 to 
balance of $1.00 on tl 


gular dividend, and fifty cents 
stock of 


1 re gular 


voted to pay 


extra record February 25. 


and of fifty cents on 


The 
extra declared later in the 
August 25. 
stock, 
1¢ past six or 


the extra, as well as any other 


to be paid September 15 to stock of record 
' 


[The company reports steady sales of its corporate 


which has been offered to the dealer trade tl 


eight months. This was the first general offering in many 


years, and is limited to company dealers and their asso- 


organiza- 


ciates, and to members of the pen manufacturers’ 
tion The stock offered represents shares sold to dealers 
early in the history of the company at $100 per share. Some 


was resold by the dealers during the big advance of two 


id one-half years ago when the common went up to 
nearly $1,200 It was bought up as fast as offered on the 


New 
closely interested indiv 


York market during the past vear, to confine it to 


iduals 


There are less than 200,000 shares of Sheaffer stock all 
told This moved with a small variation in comparison 


with other well known shares during the 1929 fluctuations 


stock 


before many 


of the market, and began to make recovery even 


others. The company is inviting to buy only 


such investors as are looking for a sound dividend paying 
proposition, and not individuals seeking speculative shares 
-_ 
Indiana Desk Co. Stockholders’ Meeting 
At the annual meeting of the stockholders of the Indiana 
Desk Company at “tte r, Ind., a large per cent of the stock 
vas represented The annual report of the secretary 
reflected a good year’s business and prospects for the 
coming year were said to be good. Grover E. Salb was 


elected a member of the board of directors in place of 
lohn H Gerber, 
December All other 
Hunter, John 
Seng, \ B 


substantial ad 


who died at his home in Jasper last 
directors were re-elected, as follows 
chneider, M. L. Wagner, Frank J. 
erection of a 


Krempp and J]. P. Hunter Che 
Pl 


lition to house the boiler room and a new 


machine room are scheduled for the coming summer. The 

numerous improvements, including the motor 

during the past year —W. B. C 
<> 


The American Crayon Company Elects Officers 


Che American Crayon Company held its anual meeting a 


machinery, 


short time ago, filling the vacancy caused by the passing of 


the late L. L 
vice-president and Eastern sa 


George E. Parmenter, who had been 


les manager, 


that the 


Curtis. 
was elected pres- 


ident. Mr. Parmenter declared policies of the 


company would continue along the same lines as in the 
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warrant,” Mr. 
lines. At 


present we are considering certain developments which we 


past. “From time to time, as conditions 


Parmenter said, “the company will take on new 


be advantageous to the company.” Present 


Mr. Parmenter, indicate that the 


believe will 
conditions, according to 
business of the company will measure up to the standard 
of 1929. 

executive personnel were made at 


Other changes in the 


this meeting. Carey W. Hord, formerly second vice-pres- 
vice-president; A. M. 
Earl L. 
from assistant secretary-treasurer to second vice-president; 
John Whitworth 


urer; Leland P. Spore 


ident, became first Spore was re- 


elected secretary-treasurer; Curtis was advanced 


was made assistant secretary and treas- 
is now auditor; Lynn Curtis is factory 
manawver 
=< g————— 
Conklin Pen Company Had Fine Year 

Remarkable progress in all departments featured reports 
submitted at the annual meeting of The Conklin Pen Com 
Toledo, Ohio. 


position 1s 


pany held recently at 


[The company’s financial reported as most 


Two special dividends on the common stock 


1929, and, in addition, a large block of pre- 


Satistactory. 
were paid in 
ferred shares were retired. The company’s prospects for a 
still greater 1930 business seemed excellent. 

All officers and directors were reelected, and the manage 
ment of the company left in the hands of those who made 
1929 such a satisfactory year in the company’s history 

Departing from his usual custom of spending the winter 
and spring months in the company’s interests in overseas 
markets, President C. E. Bunting left immediately after the 
meeting for a Florida. Heater, a 


director, left for Southern California and Arizona on a vaca 


vacation in George L 


tion trip. Early in March Vice-President and General Man 
ager ©. B. Mathes will leave for an extended stay in south 
ern and southwestern states where he will combine recrea 
tion and business 
siiicnntnia 

Dictaphone Reports Best January in History 

Dictaphone Sales Corporation reports January, 1930, as 
the record January in its history, sales for the month show 


ing a twelve per cent increase over sales for January of 
the preceding year, which also set a high record for January 
past month 


sales Che marked increase in sales during the 


is considered a signal achievement by the Dictaphone or 

ganization in view of the psychological effect of the recent 
stock market crash on general business conditions 

_— ; 

Multigraph Reports Good Gain 

Che Cleveland Bureau of the Wall Street 

that the American Multigraph Sales Company 

December 31, 1929, net 
after depreciation, federal taxes, etc., equivalent to $4.5 
111,672 This 


with $439,810 or $3.84 a share on 114,575 shares in 1928 


Journal stated 

reports for 
the vear ended pront of $505,255 
2a 
shares of stock compares 


share on no-par 


At the annual meeting of American Multigraph Company, 
directors were re-elected 
Cbiniinn 
Parker Pen Company Remodels Factory 
In 1921, the Parker Pen Company erected its present fac- 
tory in Janesville, Wis 
efficiency for the production of fountain pens. 


It was then considered a model of 
During the 


intervening years, however, quarters became so cramped 


as to 


necessitate an extension of manufacturing facilities. 
By expending some $200,000 in remodeling its plant, the 
Parker Pen 
Hoover Building Program. 


A light court in the present main Parker building, which 


Company is contributing to the nation-wide 


ilg 


has four floors, a basement and a sub-basement, will be 


space in each floored over, 


feet of additional floor space. 


taken out and the open story 


providing many hundreds of 


39 


A new sprinkler system is being installed which covers 
sixty-six square feet area per head instead of 100 square foot 
area of the system it supersedes. A 50,000 gallon sprinkler 
supply tank will furnish an adequate reservoir of water in 
case the city supply is shut off at any time. The present 
brick smoke stack is to be removed from the center of the 
plant and a steel one erected outside at the north end of 
the buildings. 

An additional means of egress from the building is being 
provided in a stair tower on the west side of the main plant. 
\dditional elevator service is also being provided and the 
heating and ventilating facilties are being greatly increased. 

The old printing plant, a one-story structure west of the 
main building, is being converted into a two-story steel and 
brick building with a provision for the addition of two more 
stories when the need arises. The first floor will house the 
printing plant and the second, which will be in line with and 
a continuation of the basement of the main building, will 
house the automatic machines used in drilling caps and bar- 
rels of fountain pens, pencils, etc. Inasmuch as the dimen- 
sions of this building are fifty-four by one hundred thirty- 
two feet, several thousand square feet more floor space will 
be added when this building is completed, approximately the 
first of April, 1930. 

The entire remodeling project is being handled by Albert 
Inc., architects, and A. J]. Brandt, Inc., engineers, 
Detroit, Mich. 

— <> - — 

Shattuck Takes New Position 

Elmer H. Shattuck, formerly with the Library 
Remington Rand and Filing Equipment Bureau, is 
associated with R. H. Llewellyn Company, 39 Hanover 
street, Manchester, N. H., dealers in Erbe 
steel filing cabinets and other Yawman and Erbe products. 


Kahn, 
both of 


Bureau, 
now 


Yawman and 


—— 
Parker Officers Re-Elected 

\t the annual meeting of the stockholders of the Parker 

Pen Company in Chicago last month, the directors were 

re-elected and at a meeting of the directors, the officers 


were re-elected. 


Excuse Us, Please! 


An Article Carries Unfortunate Price Error 

\ news article in the New Machines and Devices section 
of Office Appliances for January presented an illustrated 
description of the new Home Desk No. 903, made by the 
Evansville Desk Company of Evansville, Ind. The final 
sentence of the article, which was otherwise correct, em- 
bodied an erroneous statement as to the retail price of the 
desk. It appears that the circular from which the informa- 
tion was taken was directed to dealers only, following out 
the company’s established policy, and the price quoted was 
a wholesale and not a retail price—in other words, the price 
the manufacturer charges the dealer. 

Office Appliances regrets the error and the consequent 
embarrassment which the Evansville Desk Company has 
encountered. 

— > — 


Mr. Coggin Lives in Oak Park 
An item on Page 44 of the February issue of Office Appli- 
Coggin as repre- 
Unfortunately 


ances reported the appointment of F. L 
The Sun Rubber Company. 
the item did not state his home address, where he head- 
quarters. Mr. Coggin’s address is 1123 Washington boule- 
vard, Oak Park, Ill, where correspondence should be ad- 
dressed. Mr. Coggin’s territory for “Sunruco” products 
includes the states of Kentucky, Indiana, Illinois and Wis- 


sentative of 


consin. 
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Marking Device Consolidation Effective Drake Brings Out New Copyholder 


Announcements dated February 1 were sent out under the \ new coypholder known as the “Copy Right,” described 
stvle of Patrick ind M o1se Klis kner ( ompany,” to mitort n the New Machines and De vices section of this issue has 
the trad ind the public that \ purchase Moise-Klinkner recently been brought out by Charles R Drake pre sident 
Company w consolidated with Patrick & Company Phey ind general manager of the Enduro Manufacturing Com 
ire mastercraiters of marking devices and Signs, Stationers pany Inc 82 St. Paul street, Rochester N. } 
ind printer with general offices and store at 560 Market Mr. Drake is a pioneer in the copyholder field, having 
treet, San | il store and tactory at 369 Market issociated himself with the “Timesavers” copyholder in 
treet Arie vildis it 560 Market street is that operated 1913—a time when stenographers were little receptive to 

Patrick & Company, the lot and building having ce! extraneous mechanical aids Believing profoundly in_ the 
pur sed some ears ag ‘atrick & Company Lh idea that the proper sort of a copyholder would help to 
establishment at 369 Market street is the Moise-Klinkner preserve the evesight and conserve the health of typists, he 
Cor ul tor d factor threw himself into the work of selling with enthusiasm. 

eM e-Klinkner Cor , the oldest house in tts line Soot fter he took over the management of the Timesaver 

i I st, was established in 1873 L. H. M rea tion the name of the device was ed to “Line 

t of the Moise-Klinkner Company i- Time vy which appellat t has beco videly knowt1 

ret a t ‘ e ol il investments he ret thr igl t the civilizec world Be e the merger o the 

t ‘ \l se-K]l er building at 369 Market I < Dime witl the Re ingtotr Ra terests 1 1927 

tree t é soli Patrick and Moise-Kl er the Line-a-Time Comp id sale vations in 

( i 4 < e tl ( i long lease seve t ( es of the LU nites States ( La d ind was 

at ( w ( i was ¢ | ed u 1894 Mr Pat Cr Is epre sented I Ss eT | oreig! ( \mot1 ow the 
the ea = ‘ — F ed as one of the outsta d 
oy the ’ eg ‘ he rubber stamp duets 
ind kK ( es He 5 Is ( or the successful st 
tone! pr ters nd engrave I Sal Francisce ind the 
ba re With the exception of the retirement of | H 
M S¢ ill ther members f both staffs are to be retained 

lhe a ncement regar g Patrick ind Moise-Klinkner 
pa reads, in part 

his « lidation makes for a stronger organization, | 


ringing into one enlarged factory the best equipment « 


both ind the ipproved processes found most successtul 1 
eacl 
Che isiness is the manufacturing of rubber stamps 


stencils, steel stamps, seals, brands, box printing brands 


metal signs, glass signs, badges, tokens 





It iddition there are the st itionery, printing and engeray 

ge departments which have heretofore been conducted by 
Patrick & ( mapas chief m« tivating forces in the de velopment of this business 
were the enthusiasm and sound judgment of Mr. Drake. 
It is stated that by 1927 the Line-a-Time organization was 
enjoying a yearly business of upwards of $300,000 in copy- 
holders alone. 

Mr. Drake’s return to the copyholder field after an ab- 
sence of two and a half vears is a matter of interest to the 
office equipment industry He brings with him a _ back- 
ground of experience which should assure the success of 
the new invention. 

> 
Service for Foreign Trade Announced 
W. L. Urquhart, who has been for many years engaged 


the development of foreign sales for several international 
ly known manufacturers, has organized the Urquhart For 
cig! Trade Counsel and Service, 11 West Forty-second 


Street, New York. 





1. M. PATRICK As export sales manager, Mr. Urquhart “built in” export 

( es soliclad ese Maes. Iven better servic: departments and traveled throughout the world selling and 

wo the lered than either house has been able to ippointing sales agents The service includes analysis oi 

; : i products for the foreign field and surveys of export mar 

Patrick and: Moise-Klinkner Company. (Service stores: kets and export sales and counsel service, introduction and 

< Fra am S00 Mincliat cent 96 Geter chon’: Cabtendt facilitation of appointments of sales agents, organization ot 

59968 Wisheter street: Garcramento. 1000 1 street)” export departments in home offices or New York domestic 

_ sales ofthics teaching export sales management, main 

Business Improves as Floods Recede tenance of contact with established export departments, con 

George F. Nuelle, 2 Ingle street, Evansville, Ind., repr sultant service, confidential investigations, employment ot 
senting the Kee Lox Manufacturing Company, who travei efficiency sales agents, etc., etc. 

extensively through southern Indiana and southern Illinois. It is Mr. Urquhart’s intention to act as counsel and his 

reports the recent floods along the Wabash vallev great! reimbursement will be on the same basis as that of any pro- 

terfered with his road trips With the passing away « fessional man. Mr. Urquhart is a Britisher with a wide ex- 

the high water, Mr. Nuelle savs business conditions verience and a first-class reputation, and it is evident that 


1 
' 


iny lines have greatly improved W. B. ¢ 1e knows his business. 
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New Retail Store Opened in Muskegon 
The Office Equipment Company, 1169 Third street, Mus- 
kegon, Mich., 


ruary 10, 1930 


officially opened its new retail store on Feb 
The 


> 
Brow nie 


following lines are being handied on an 
Morse “All 
Clemetsen desks and matched suites, 
desk sets 


a full line of commercial station- 


exclusive basis: American” line oi 


steel office equipment, 
and the 


Later 


Milwaukee chairs, George E. Fox line of 
and leather goods 
loose leaf equipment will be carried 


Morse, Jr., 


Frank ( 


ery and 


Frank ( secretarv-manager of the new com- 


pany is a son of 


Mors«¢ 


filiated with the office equipment industry for several years. 


Morse, secretary of the Browne 


Company of Muskegon. Mr. Morse has been af 


His experience embraces connections with the Los Angeles 
Desk Company, Los Angeles, Calif.; the 
Gregory, Mayer & Thom of Detroit, and the Johnson Office 


Lansing branch of 
Equipment Company of Jackson, Mich. 

John A 
pany has had a long experience as an oflice manager, hav- 
ing held that position in the Muskegon plant of the Bruns- 
Balke, Collender 


Straub, president and treasurer of the new com 


( ompany tor years 
- - — 
Marquis Establishment Destroyed by Fire 


[The Marquis Book Store at 315 North Main street, 


was destroyed by fire on the night of 


wick, many 


Bloomington, IIl., 


February 12. The result was a complete loss, which, how 


ever, was covered by insurance, it is understood 


The fire started in the basement of the store near the 
elevator shaft and quickly spread to all parts of the build- 
ing \ drug store on the first floor was also destroyed and 


a Dennison art school on the second, and a printing estab- 


lishment on the third, suffered heavy losses 

Mr. Marquis is president of the Illinois Booksellers and 
Association 
at present and has made plans for the immediate 


Stationers He is doing business in temporary 


qjuarters 


rebuilding of his store 

Office Appliances joins the trade in regret over this mis- 

which has come to Mr. Marquis and his associates 
oe 

Song Writer Records Lyric on Dictaphone 


Irving Caesar, Broadway lyric and song writer, produces 


fortune 


his song hits on the Dictaphone while sitting in an easy 
to say, Mr. 
When he 


is requested by a song writer to write the words for a song 


rat home along toward midnight. Strange 


Caesar neither writes music nor plays the piano. 


air into his head, sings the tune into the 
He is the 


the musical hit oi 


Mr. Caesar gets the 


1 


Dictaphone writes the words to fit it 
You”, 
also of many 
> -——_ 

Purvis on Leave of Absence 


B. Purvis, southern representative of 


and then 


author of “I’m a little Fonder of 


Fred Stone’s show, Ripples, other lvrics 


the Wilson- 


(,eorge 


Jones Company, has been granted a seven-months’ leave 
ot absence He expects to sail May 31 on the S. S. Rotter- 
dam for a tour of Continental Europe, including a Mediter 
ranean cruise in the itinerary 
>. 
Office Equipment Man Engineers Banquet 

Bert Parker, office supplies dealer at Boonville, Ind.. 
assisted in arranging a banquet and get-together meeting 
tor the Boonville Business Men’s Association, that was held 

the basement of the Main Street M E. church of that 


February 21—W 
> 
Welcome to Daniel Kniering Van Dorn 
Mr. and Mrs. Horace B. Maplewood, N. J., 
took great delight in the advent of Master Daniel Kniering 
Van ? 


February 2, 
great Joy, and 


city on Friday evening, B. ( 


Van Dorn, Jr., 


Dorn. This young chap came bringing 


future greatness. The happy 


promises ol 
dad, as readers will recall, is sales manager of the pencil 


division, Joseph Dixon Crucible Company. 


4] 


Executive Appointments by “G-F” 

The board of directors of The General Fireproofing Com. 
pany, Youngstown, Ohio, has elected Avery C. Adams vice- 
president in charge of sales. E. A. Purnell was appointed 
sales manager. 

Mr. Adams 


1928, as 


“G-F” 
president. 


August, 
career 


organization in 


His 


entered the 


assistant to the business 


— 




















E. A. PURNELL 





ADAMS 


AVERY C. 


started immediately after the war. During the historic con- 
flict he served as a lieutenant in the United States Navy. 
In 1919 he entered the service of The Trumbull Steel Com 
Ohio, branch 
manager, assistant general manager of sales; following the 
merger of The Trumbull Steel Company with The Republic 


pany, Warren, advancing successively to 


Iron & Steel Company in May, 1928, he was manager of 
tin plate sales. 

E. A. Purnell began as a mail boy with The General 
Fireproofing Company sixteen years ago. 
through the estimating department to the post of manager 
of contract sales, and recently to assistant manager of sales. 
Mr. Purnell has a wide acquaintnce among General Fire- 
knowledge of the 


He progressed 


proofing agents, and a very thorough 


office equipment industry. 


Orpin Desks Shown in Fine Catalogue 
From the Desk Mass., 
comes a novel loose leaf catalogue covering its desk line. 
The individual sheets unfold to a double spread, permitting 


Orpin Company, Charlestown, 


the grasp of an entire series at a glance. The classifications 
and “New England” (1,000 
grade), “Lexington” (900 grade), “Bunker Hill” (500 grade), 
etc., 


shown described include the 


“Plymouth” (300 grade), ““‘Home Desks, Costumers,” 

“Grand Rapids” series and “Chairs.” 

The illustrations reveal fine designs and excellent work- 

Full specifications are given for each item shown. 
> 

W. L. Clark “Sits In” at Washington 

Parker 


two 


manship 


W. L. Clark, general sales manager of the Pen 


Company, Janesville, Wis., spent the first weeks of 


February on a trip through the east. He made stops at 
Chicago, Akron, Harrisburg, New York City and wound up 
in Washington where certain committees of the National 
Mr. Clark reports 
optimistically on plans formulated and the outlook in gen 


1930. 


Stationers’ Association were in session 
eral for 
ie : 
Sainberg & Company in New Location 
Sainberg & Company, manufacturers of chair pads, desk 
pads, desk sets and other desk complementary equipment, 
announce the opening of a beautiful new showroom, offices 
and factory at 37-43 West Twenty-sixth street, New York 
City. 
In the new quarters, in the very heart of the city, Sain- 
berg & Company are in a position to render a new type of 


service to their many customers and friends. 
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Knapp Now Traveling for Victor 











E. H. Knapp has been appointed traveling representativ« 
in the New England district for The Victor Safe & Equip 
ment Company, Marietta, Ohio. Mr. Knapp will handle 
Victor Certified safes, Phoenix safes, Rand visible record 
equipment and many other Rand products 

Mr. Knapp is well known to the trade in his territory 
having been a member of the New England Travelers’ club 
for a number of vears. His many friends will be pleased 
to hear of his appointment and wish him every success 


Boston Stationers Banquet 


Che torty-second annual banquet of the Boston Station 
Association was attended by about two hundred twenty 
persons and took place on the evening of February 3 


at the Hotel Statler in Bostor Many out of town station 


ers and travelers 


were present and many ladies graced. the 
occasiot 
Copies « Henry Thoreau’s Walden were presented to 
Arthur |]. Walker, president ot the National Stationers As 
sociation, and W. S. Pennycook, president of the Montreal 
Stationers Association 
George W. Pratt, president of the Boston Association, 
Was toastmaster He called attention to the fact that Bos 


ton is this year celebrating its tercentenary, and that a book 


would best commemorate the occasion. 

Guy W. Hart, Boston representative of the Joseph Dixon 
Crucible Company, was presented with an electric clock by 
his associates in the Boston Association in appreciation of 


iluable work tor the association 


oductory remarks, Mr. Pratt recalled the 


vention of the National Association at Boston in 1908. He 
extended thanks to Mr. Pennycook for hospitality at the 
recent Montreal convention Mr. Pennycook responded 
gracetully 

President Arthur ] Walker of the National Association 
made a vigorous and timely speech 

Che silver cup donated by the Parker Pen Company to 


the Boston stationer lowest 


golt 


1929 was presented to 


who compiled the aggregate 
tournaments of the local association in 


lowhill, 


years and now be comes 


ing the 


lames J who has been the 


winner ot the cup tor two successive 


its permanent owner 


Che final speaker of the evening was General Manager 
Charles P. Garvin, who spoke feelingly of the work out 
lined by the association, introducing his remarks with one 


or two humorous stories He described the meeting of the 
Hoover at the 
said that a had 


government and business. 


trade association members with President 


White House last 


dawned for relations between the 


December, and new era 


while 


or¢ he stra 


hand 


supplied music professional 


1 


were o1 from the Cocoanut Grove, a night 


OFFICE APPLIANCES 


club, to provide entertainment between the banquet and 


general dancing 

Every one had a capital time, thanks to the preliminary 
Robert W. 
James T. Towhill 


William H. 


Harry L 


efforts of the committee in charge, consisting of 
Myers of Eaton, Crane & Pike Company; 
of the James T. Greenleaf 
the 
Groom 


of the Sam’l 


Towhill Company; 
Chandler of 

Samuel B. 
H. Rice 


Hart \ 


of the Carter's 
Sam’'l Ward 
t Thomas Groom Company; Waldo 
Ward Manufacturing Company, 
William M. L. McAdams, 


Ink Company; 
Manufacturing Company 
and R. Bennett of 


Ine 


- - 
Illincis Booksellers and Stationers to Meet May 6-7 
Che 


to hold its 


Illinois Booksellers and Stationers Association plans 
1930 annual convention at the 


Ill., on May 6 
Frank 


\braham Lincoln 


and 7. Mr 
the 


hotel, Springfield, McFarland 


of Coe Bros., Inc. and Simmons of Simmons 


Othce Supply both of Springfield, are in charge 


for the 


Company, 


of the arrangements meeting. Other dealers in 


Springheld are cooperating. 


Che outlook is for one ot the most successful conventions 
the association has ever held 
-— 
E. J. Huott on Western Tour 


KE. J. Huott, 
\. Weeks Manufacturing Company, sailed from 


Frank 
York 
Mrs. 
Pacific 
Calif., they 


the 
New 


accompanied by 


vice-president and treasurer of 


the SS. “Virginia,” 
They 


Panama. At 


in February on 
Huott traveled to the 


Die LO, 


and some friends 


coast via Havana and San 


were met by Bert Morris, western representative of the com- 
pany. They toured the western country in Mr. Morris’ car, 
traveling as far north as Banff. The trip will occupy about 
three months 

—_ ee _ — 


Rice Products Company Opens Western Branch 


Che Rice Products Company, Cleveland, Ohio, manufac- 


“No-Dent” resilient 
at 514 East Eighth street, Los 


turer of furniture shoes, has opened 
Angeles, Calif. M. B. 
stock of 
Angeles 


States 


omces 
complete 
Los 


western 


Rice will be in charge of sales \ 


No-Dent 


branch, for 


shoes is to be maintained at the 


the convenience of dealers in 


. 

Boulder, Colo., Typewriter Exchange in New 
Quarters 

Herkert, head of the Herkert Typewriter Exchange, 


H. T 


Boulder, Colo., announces that the store has been moved to 


the Mercantile Bank building which is in the center of 
Boulder’s office district [The exchange now has an up-to- 
date store handling rebuilt typewriters, rentals and doing 
expert repair work 


_ : 
A New Rockwell-Barnes Catalogue 

Che Rockwell-Barnes Company, 1511 West Thirty-eighth 

street, Chicago, have recently issued a new catalogue known 

as No. 1029, exclusively devoted to descriptions and samples 

This 


catalogue includes several numbers in addition to the ones 


of boxed typewriter papers and manuscript covers. 


contained in previous boxed typewriter paper catalogues 


issued by the company. 


[The samples are numerous and attractive The whole 
is bound within neat covers of mottled stock, backed by a 
cloth binding 

a oe — 

Evansville House Replaces Fire-Damaged Stock 

Smith and Butterfield, office equipment dealers at 310 
Main street, Evansville, Ind., conducted a special sale 
recently, following a disastrous fire in their block which 
damaged some of their stock. Sidney Butterfield, manager 
of the company, says all the damaged stock has been 


replaced with new stock and that the trade outlook for the 
southern Indiana territory is improving.-—W. B. C 
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The Guest Book 

A. B. BRIGHTMAN, general sales manager of the Barr- 
Morse Corporation, manufacturers of Barr-Morse_ type- 
writers, Ithaca, N. Y., spent a short time in this office on 
January 30. Mr. Brightman was formerly assistant sales 
manager for the Woodstock Typewriter Company and vis- 
ited Chicago on business connected with the Barr-Morse 
organization. 

GEORGE HAUSAM of the Hutchinson Office Supply 
Company, Hutchinson, Kas., passed through Chicago early 
last month on his way to Washington, D. C., where he 
attended the regional governors’ conference of the National 
Stationers Association. Mr. Hausam expressed himself as 
not dissatisfied with the outlook for general business in 
Kansas this spring. He intimated, however that stationers 
are not making enough money to feel entirely safe and that 
some means ought to be found whereby larger percentages 
of profit could be realized. 

PHIL F. WEBSTER of San Antonio, Tex., who repre- 
sents a number of leading manufacturers in this field in the 
south and southeastern portions of the United States, paid 
a visit to Office Appliances on February 5. Mr. Webster’s 
travels having led him into practically all sections of the 
south, have given him a clear view of the outlook in Dixie. 
This, he says, is rather more than satisfactory. It is hoped 
that the south will get by this year without being washed 
out by floods and if it does, the southerners are going to 
find themselves well on the right side of the ledger. 

A. J. DORN of the National Bank Supply Company, 
Milwaukee, spent a short time in this office on February 19. 

HOWARD L. WATKINS, head of the National Bank 
Supply Company, Milwaukee, and regional governor of Dis- 
trict No. 6, paid a visit to this office on the 19th and on his 
way back from the conference of governors at Washington. 
He stated that the sixth district stationers would meet on 
June 4 and 5 and that he, his assistants and the traveling 
men, were working hard to make it a well attended and 
thoroughly representative meeting. 

W. W. ERSKINE of San Francisco, who for many years 
represented two or three of the leading office equipment 
machines on the Pacific Coast, and now handles a line of 
stencil duplicating supplies for that section, paid a call at 
this office on February 8. Mr. Erskine’s activities cover 
other sections as well as the Coast. He reports a good out- 
look and plenty of optimism wherever he has gone. Else- 
where in this issue is an item concerning the forty-fourth 
wedding anniversary of Mr. and Mrs. Erskine—an event 
which was appropriately celebrated on January 28 at their 
home in San Francisco. 

D. R. McALPINE of Nashville, Tenn., Southern Division 
manager for the Marchant Calculating Machine Company 
of Oakland, Calif.. and DEAN S. PATTON, Eastern Divi- 
sion manager for the same company, called on February 
26 on their way to Oakland to attend a conference of Divi- 
sion managers, the sales manager and other officers to be 
held on Monday, March 3. Mr. McAlpine reports a satis- 
factory increase in business in his district, and Mr. Patton 
is equally optimistic. 


EDWIN I. BAER of Baer’s, Canton, O., called on Feb- 
ruary 10. He reports business as looking up in his portion 
of Ohio. Mr. Baer was here a short time on business, con- 


ferring with local manufacturers and calling on as many 
friends as a limited stay would permit. 

GEORGE I. FRANK, formerly of Manila, P. L., but now 
en route to South America, called on February 25. Mr. 
Frank will be gone about eighteen months, during which 
time he will cover South America in the interests of the 
Woodstock Typewriter Company, whom he represented in 
the Philippines. Mr. Frank retains a financial interest in 
the business at Manila, but is visiting South America with 
a view to entering business at some suitable point on that 
Continent. On leaving Manila, Mr. Frank took an inter- 
esting trip, crossing Java by motor and visiting a number of 
the older cities in the island portions of the Orient. 

ERNEST E. GREEN of Longs, Limited, London, Eng- 
land, called on February 20. Longs are European agents 
for the Ames Supply Company of Chicago, and Mr. Green 
spent over two weeks here in conference with the Ames 
Company officers. He views with considerable encourage- 
ment the situation in the British Isles with regard to office 
equipment in general and typewriters in particular. He 
had some interesting information as to conditions confront- 
ing the trade over there. Mr. Green has the typical mental 
attitude of the Briton—he believes that things will be 
worked out all right. Frequently we hear the British say 
something about “muddling through,” but the rest of the 
world interprets this as working things out logically, which 
is also characteristically British. Mr. Green says that there 
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is a substantial, active trading, but that more effort is re- 
quired to achieve a given volume of business than was nec- 
essary a couple of years ago, which is to say that business 
is to be had, but one has to work considerably to get it. 
CHARLES R. BARRY of the Charles R. Barry Com- 
pany, San Francisco, Calif., regional governor of District 
No. 12 of the National Stationers Association, visited Office 
Appliances on February 25 after attending the regional gov- 
ernors’ conference in Washington and spending a short 
time at other points. Mr. Barry spoke most interestingly 
of conditions on the coast. He said that coast dealers who 
had for years proceeded under the assumption that they 
must carry a very large quantity of stock of great variety 
were getting over that idea through the general considera- 
tion of the stock control plan. Stationers on the coast are 
learning that they can do with smaller stocks by studying 
the problem of shipments and deliveries and reducing their 
stocks to those items which sell. He said that stationers 
are learning not only about the advantages of stock control, 
but they are learning its pitfalls as well and are becoming 
acquainted with the fact that stock control is most suc- 
cessful when control is established over stock control, for 
to be without merchandise is to be without profit. 
i 


Frederick B. Thorne 


Frederick B. Thorne, a salesman at Minneapolis for the 
Underwood Typewriter Company, passed away at his home 
some weeks ago. He is survived by his widow; a daughter, 
Pearl; a brother, Manuel B. Thorne, and four sisters. Mr. 
Thorne was forty-three years old, a native of Montevideo, 
Minn. He was a member of Cataract Lodge No. 2, A. F. 
& A. M. 


a 
Novelties in Eberhard Faber Line 

The Eberhard Faber Pencil Company, 37 Greenpoint ave- 
nue, Brooklyn, N. Y., has introduced several items which 
enable the dealer to realize on the American desire for 
novelty. 

The No. 595 “Stenographic” is slightly thinner than the 
standard pencil, comfortable to hold, with medium soft 
lead preferred by stenographers; green polish, pointed on 
both ends; one-half dozen pencils with point protector in 
handy box; one-half gross to the carton. No. 1973 
is the license number of “Fido,” an assortment of twelve 
colored pencils in a box of canine design; one dozen boxes 
in a carton. “Happy Shadows” assortment, No. 1963, 
consists of twelve pencils of assorted colors, 444 inches long, 
contained in an upright box with a silhouetted design; one 
dozen assorted colored boxes in a carton. No. 437C 
is the “Saber” design, round pencils with gilt tip designed 
like a saber hilt; mounted one dozen on a card, assorted 
gold and silver polishes; one-half gross in a carton. 

“Pet” is a round pencil with tips of colored glass, show- 
ing dog, squirrel or chicken; two dozen mounted in an 
easel display; one-half gross in a carton. “Flora” 
dainty purse pencil is an attractive item, 544 inches long, 
sharpened ready for use; assorted rich color polishes; one 
end rounded and dipped in color of contrasting shade; suit- 
able as a pocket pencil, for the handbag, the card table, or 
for prizes and favors; one-half gross in a folding easel dis- 
play box. . “Mongol,” special display No. 482K is a 
counter device; ships flat 
and sets up as a six-sided figure with handsome decorative 
effect; a snap button locks the package for a rigid counter 
one-half gross No. 2 “Mongol” pen- 
“Comedy” No. 1174 is a fanciful item, dec- 
with marbleized finish; al- 
though each pencil bears many different shades, these are 
blended deftly to secure a harmonious effect; packed six 
flat dozens side by side in a half-gross display carton. .. . 
“Washable” pencil sets covered with impregnated fabric 
which can be cleansed with a damp cloth when soiled; four 
attractive moderne designs, done in bright colors; No. 7022 
contains eleven articles, including pencils, penholder, eraser 
and ruler—one dozen boxes in a carton; No. 7024 is sim- 
ilar to No. 7022, but larger—contains sixteen articles, in- 
cluding a ten-inch ruler, compass, six “Tintola” crayons— 
one dozen boxes to carton. 


practical, collapsible, compact 


display; contains 
cils. 


orated in variegated fashion 
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Third District Regional Meeting 
[his meeting was held February 13 and 14 at the Hotel 
Hamilton, Washington, D. C., Governor W. E. Stockett, Jt 
Mr. Stockett welcomed those present to Wash 
gton, called attention to the 
presidents of the Natio 
M. Marshall and Woodson P 


all over the 


presiding 


ing tact that there were two past 


ial Association betore him—Charles 


Waddy; and also welcomed 
United States who 


he attendance 


rom 


nal governors 


were present He expressed appreciation ot t 


of the dealers from the district, commented on the interest 


shown by the increased attendance, and thanked the Penn- 


} 


Mar-Va Travelers Club for their ethcient help 
turned the meeting over to Charles P 


National 


Mr. Stockett thet 


Association, who 


Garvin, general manager of the 
introduced Charles W. Darr, president of the Washington 
Chamber of Commerc Mr. Darr extended an official wel- 


come to Washingto1 he referred to the city as the capital 


1 


of the world and the greatest government in 


United States 


( apital of the 


the world, although it is the only city in the 


whose people have voice in their own government. He 
asked aid in securing for Washingtonians the right of suf 
frame 

Arthur J Walker pre side nt of the National \ssociation, 
expressed pride in the response to the regional programs 
and spoke of the good attendance at the various regional 
meetings. His subject was, “Why Did | Go into the Sta- 
tionery Business and Why Have I Stayed in the Business?” 
His answer was that he had to go to work and after he 
had gone to work he was afraid to make a change, and now 
he would not divert his efforts to any other calling Che 


industry are invalu 
able The National Association is efficiently; 
business in this field shows both an increase in volume and 
| believed in the National Association because 


benefits, friendships and contacts in the 


operating 


pront, al ad ne 
he had seen its work He cautioned those present that 
they must be ready for the changes in business that are 


taking place. He urged improvement in stores, better mer- 


chandising, and the elimination of abuses through a trade 
practice conference He referred to the conference that the 
loose leaf manufacturers had already held and the progress 


eliminating problems between dealers and 
manutacturers He said that the furniture manufacturers 
would confer in this way, as well as the other major divi 
sions in this industry He stated that the loose leaf manu 
facturers had organized a division as a part of the National 
iS a separate organization; that the as 
started the organization of a retail division 
with a complete plan He extended 
promotional efforts and 


being made in 


Association, but not 
sociation had I 
within the association, 
hanks to the travelers’ clubs for 
J. E. Neary, vice Gevyer’s, Inc., then gave 
facts and figures in regard to the failure of the indus- 
try to appreciate its own magnitude. He quoted figures on 
the volume of many different divisions of the field, and 
tated that the average consumption of goods in this field 


pre sident of 


Slad ct 
is five hundred million dollars annually. He recommended 
that the dealer ask himself if he was getting his share. He 


also urged the dealer to join in the association’s activities 
ind to utilize the service 


and get its benefits 


f trade papers, which deal in facts that build 
business 

C. H 
Appliance Company, 
common methods of killing asso- 


Everly, vice-president of the Office 
then gave a resume ot 
some very 
ciation work and recommended that they be 
remembered and abstained from 
Necesity for Successful Dealers 

Manufacturer Afford to Have His 
Unsuccessful?” was the question 
sales manager of 


“Can a 
that |]. S. Sprott, general 
e Berger Manufacturing Company, Canton, 
©. was called upon to reply. He said the 
answer, but the 


question invited a negative 


fact that it was asked showed there was 
someone who wished to make sure that 
they n successful dealers in order 


t ust have 
to be tully 


themselves. 

referring to the modern urge for 
effects on the minds 
Mr. Sprott tersely W.E 


Governor 


successtiul 


speed and its possible 
manufacturers, 
ned business and its functions, 


ot some 


and said 





STOCKETT 


District No. 3 


4 


uw 


that the inevitable conclusion is that business is created to 
serve man and not man to serve business. 

Conversion of the material in its crude form; fabrication 
of the converted product into the finished product, and the 
distribution of the latter are the three usual steps in busi 
ness. When conversion and fabrication are one process, the 
steps are reduced to two. Economy and efficiency must 
characterize each successive process so that the user will 
be satished and the manufacturer receive his due profit. 
Chis brings up the method of distribution, whether by the 
manufacturer direct, or through dealers. Mr. Sprott out- 
lined several conspicuous examples of dealer success, and 
held vigorously to the statement that the good local mer- 
chant can beat the manufacturer’s branch and far out-dis- 
tance the chain store, which has never yet demonstrated 
that it can handle specialty selling. The question of direct 
selling or. distribution through dealers will be determined 
by the survival of the fittest. “You have every incentive,” 
said the speaker, “to beat direct selling on the part of the 
manufacturer, and you can do it if you will study the needs 
of mankind in your city for the products you sell, and be 
aggressive in your sales work. There are manufacturers 
who believe this and who are showing their confidence in 
the success of distributing through the retailer by making 
their plans accordingly, not only in this field in which we 
are working, but in others.” 

Mr. Sprott said that he believed the dealer to be a neces- 
sity in this field and must be successful in order that the 
manufacturer supplying him shall succeed. To manufacture 
economically the maker must have volume, which comes 
from the conscientious belief of enthusiastic dealers in the 
product applied steadily in vigorous sales work every day— 
the long pull and the strong pull that bring success through 
faith, enthusiasm and understanding. Here the speaker out- 
lined the following items which the manufacturers should 
attend to that their dealers may be successful: 

“1. The product made and sold must be satisfactory. 2. 
lt must be priced so that the purchaser receives full value 
for money expended, and this price must be fairly competi- 
tive and allow a fair margin for the dealer. 3. The man 
ufacturer should aid in developing and maintaining the deal- 
er’s sales’ organization through education and sales as 
sistance. 4. The manufacturer should have a staff that is 
capable of advising the dealer from the standpoint of financ- 
ing, efficient management, selling, advertising, etc. 5. The 
manufacturer must have an appreciation of the dealer's 
problems.” 

Here Mr. Sprott outlined four points guaranteed to make 
dealers unsuccessful: 

“1. Make an article that to all appearances is good, but 
that time demonstrates as faulty. 2. Withhold selling and 
advertising helps. 3. Refuse to consider the dealer’s prob- 
lems. 4. Establish resale prices that do not give the dealer 
a sufficient margin on which to live. And I so classify the 
so-called national contract method of selling. 

“People come first, business next and profit is the reward 
for keeping them in that order. Unless business serves 
men, with the making of profit incidental, then men will 
withdraw their support and the business will fail. * * * 
[ am convinced that mankind can best be served in the 
field in which we work through the dealers, and I have 
cast my lot accordingly; and thus I can say without res- 
that a manufacturer cannot afford to have his 
dealers unsuccessful.” 

An open forum followed in 


ervation 


which many 
The 
question of credits was brought up and Mr. 
Walker, president of the National 
tion, referred to the unreasonable extension 


subjects of interest were discussed. 


Ass« Cia - 


of credit based on friendship with the manu- 
facturer and not on the actual credit basis 
the customer entitled. Mr 


3erger Manufacturing Com- 


to which was 
Sprott of The 
pany replied to this by calling attention to 
that 
lished moral 
element of greater value than bank balances 
manufacturer's 


the fact long personal contact estab- 


credit which is frequently an 


Volume does not solve the 


problem, but profit will. 

Charles P. Garvin, the general manager of 
The National Association, then 
gave the result of a survey of one hundred 


Stationers’ 


(Continued on page 69) 
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Meeting of Regional District No. 2, Utica, N. Y. Time.” Mr. Jonas called attention to the need for the 
The meeting was presided over by Charles V. Sinisgalli, elimination of wasting time in distribution, and emphasized 

governor of District No. 2 At the opening of the meeting that if we are to save time we must remove the element 

each one stood up and told who he was and who he was __ that caused the loss of time. He urged that dealers make 
with. out their orders more carefully so that there would be no 
rhe first speaker was Charles P. Garvin, general manager need to carry on correspondence, with its loss of time in 
of the National Stationers’ Association Mr. Garvin out- _ striving to find out just what was wanted. He pointed out 
lined the program of the national body that quick service depends on the dealer 
spe ke of the benefit of contact between those making his orders clear If there are stock 
in the industr called attention to the tact numbers, use them. If there are item num 
that the old plans of the association were bers in the catalog, use them. On special 
worth while, but tha ew methods wert orders or special material to be made, there 
needed today He told the gathering that should be a careful and complete description 
the President of the United States had met separate orders should be sent tor stock 
with the representatives ot isiness to ask items and for special items Putting the 
their assistance, and that the stationery busi correct routing on the order was pointed 
ness h id beet recogni ed through the ap out as needful Keeping a copy of the order 
pointment of Harry Horder on the commit by the dealer so he can check up properly 
tee selected to work on the problems of na- was emphasized \ particular request was 
tional business. He referred to the work oi made not to send rush orders unless there 
the association in the elimination of trade was really a need for speed because of the 
ibuses and the development of better things loss of impression value if every order is 
for the industry He also made the state , always a rush order. He also recommended 
ment that no manufacturer had tried in any ‘4a that the dealer forget the manufacturer's 
way to influence the association in any othe side of the matter and remember the dealer's 
ee lcs ; . CHARLES SINISGALLI on tee : 
way than to go out and help the dealer; tha Goverucr, Diatrict to. ° own advantage from the service gained if 
the direct seller was the real competitor of the dealer makes it possible to give the 
the stationery dealer today and not the other dealer, and that consumer service 

the national association was trying to build up the sta- Che next speaker was Frank Koch of Des Moines, Iowa, 

tionery business in a general way and perfect an organiza regional governor of District No. 7. Mr. Koch proceeded 


tion that would really mean something 


The regional governor then appointed a nominating com 
consisting ot Fred O. Buffalo, Kenneth 


Albany, and Uri Doolittle of Syracuse 


mittee Dennis of 


Gallien of 


Arthur J. Walker, president of the National Stationers’ 
Association, then addressed the meeting. His subject was 
“Can the National Association or Any Other Association 
Run the Dealer’s Business for Him?” Mr. Walker called 
attention to the tact that the work of any organization was 


based on the spirit shown by the members, and stated that 


in the face of unrest and criticism, the past vear had closed 


with a good increase in volume and profit He called 
attention to the fact that the dealers must improve their 
stores, working conditions and methods of working He 
urged that new life was needed and they must modernize 
themselves to meet the present-day requirements. He also 
reminded those present that problems existed that could 
properly be brought before a trade practice conference in 


Washington, and that it was their proposal to have such a 


conterence He also called attention to the fact that results 
ire secured from education, and that it is not the work of 
the association to tell the dealer how to run his business, 


ut to bring out for his attention the needs of business and 
the methods of their development 


Charles |] Howes of New York City was the next 


speaker. His subject was “What the Travelers’ Club Means 
to the Dealers Mr. Howes told of the plans of the Trav- 
elers’ Club to co-operate with dealer, manufacturer and the 
associatior He characterized the travelers as a secondary 
group of the body, and designated their work as 


re gional 


He 


referred to co-operation as a great 


ind wonderful thing; recommended that dealers hold sales 
meetings at specific times and on specific products, ad 
ressed by men representing the sale of such products, and 
yutline a definite plan He also recommended that the 


Club furnish the dealer with outlines of talks for 


his ow! organization He recommended that the dealer 
develop his own plans for sales meetings; urged the dealers 
to check up on mode rnizing their stores have better dis 
plays and better merchandising 

x 2.3 is spok« n the subject Take Time t Save 





on the presumption that there are some unsuccessful dealers. 
He expressed the belief that the manufacturer should give 
the 


dealer help and make and continue to keep the dealer 


successful distribution of sales helps by the 


manufacturer, such as advertising, store and 


He urged the 
window dis- 
salesmen training and other such matters, and recom 
that the 


suggestions trom the manufacturer. 


plays, 
for 
urged that market 


mended dealer should lay himself 


He 
analysis of the various lines carried should be made so that 


New 


open 


the dealer might know what to buy and how to buy. 


ideas in management should be set up. The proper kind 
of accounting systems should be installed. The Harvard 
Research Bureau report should be studied, and what it 
meant should be found out. Mr. Koch took the ground 


for the manufacturer to sell direct 
the 


that it wasn’t necessary 
Chat if the 
dealer be made properly, it would then be possible to ac 
He 
also made the statement that salesmen must have opportu- 
make that the 
opportunity to volume orders, that national contracts 


do not create additional business and do 


relationship between manufacturer and 


complish the desired result without direct sales work 


nity to real money, salesmen must have 


get 
not afford a profit 


to the dealers sufficient to divide with the salesmen and, 


on that account, are not profitable business for the dealer 
He also took the ground that the manufacturer should have 


a definite selling plan. He should either sell through the 
dealer or sell direct, and confine himself to one or the 
other and not endeavor to include both 

Mr. Sinisgalli was the next speaker The governor 


should be that 
our business was a business that served the community in 
which He 
district should meet and know 
the 
dealer can get a profit out of the national 
the worth-while problems they were trying to solve. 


pointed out that we proud of our business; 


we operate urged that the dealers in each 
each other better; that every 
that 
vody because of 


He 


national associa- 


association: 
} 


stationer should join national every 


also urged the dealer not only to join the 
his time | proportion to the 


in reasonable 
iation He stated t had at- 


but to give 
the 


tion, 
work of hat he never 


assoc 


(Report of Regional Meeting of the Second District Pro- 
Page 145.) 


‘eeds on 
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Connecticut Valley Stationers’ Association and 
Meeting of Regional District No. 1 


[The Connecticut Valley Stationers’ Association meeting 
was called to order by President James E. Feeley on Febru- 
ary 5. After welcoming the members of the association to 
Springfield, the president read his annual report, followed 
by the reports of the secretary and the treasurer. All these 
reports were accepted and placed on file. 

Upon motion by D. D. MacDonald of New Haven, a 
vote of thanks was tendered Mr. Feeley for his efficient 
and conscientious service and for his report covering the 
work done during the year. 

Upon motion, an amendment to the by-laws was adopted, 
increasing the number of the executive committee from 
eight to ten. Upon motion, Arthur J. Walker, president of 
the National Stationers’ Association, was made an honorary 
member of the Connecticut Valley Stationers’ Association 

Regional District No. 1 

At noon this meeting was adjourned for the purpose of 
joining in with the meeting of Regional District No. 1. At 
f the Connecticut Valley Stationers’ 


the joint luncheon « 
Association and the regional meeting of District No. 1 of 
the National Stationers’ Association there were about 
sixty-five present At luncheon Thomas Stonehouse of the 
Sheaffer Pen Company led the singing. A large sign over 
the head of the table where the officers were seated bore the 
inscription “Spirit of Optimism,” and every effort was made 
to have this spirit prevail at the meeting. 

Governor D. D. MacDonald extended a welcome to the 
manufacturers, dealers and national association officers who 
were present. A. J. Walker, president of the national asso- 
ciation; Ed. Little, first vice-president, and Charles P. 
Garvin, general manager, were present at the gathering. 

After the luncheon the addresses of the day followed. 

Remarks by Mr. Walker 

The first speaker of the afternoon was A. J. Walker, 
president of the national body. Mr. Walker expressed his 
pleasure at being able to be present, and his appreciation 
of the welcome that was extended him. He stated that it 
had been his experience that the stationery business was the 
same the country over, and he believed the best reason for 
this was the national association and the work it had done 
He once thought he was a busy man, but that he was now 
giving half of his time to the work of the national body, and 
as he was getting by with his own duties as well, he was 
wondering what he was going to do next 
year, but he believed that the principal activ- 
ity he would add would be the putting into 
practice the ideas and thoughts developed 
as a result of the trips he was making in 
contact with those in the field the country 
over He also made the statement that 
after four months’ experience as chief ex- 
ecutive ot the national association he was 
ready to confess that he had not realized 
the time and effort required for the fulfill- 
ment of presidential duties. He reported 
that he found the business affairs of the 
association in excellent shape, and expressed 





gratification at the manner in which the gen 
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competitor. He urged every dealer present to improve his 
store and to work for a better display of merchandise and 
store arrangement. He stated that new life was needed; 
that store planning required attention, and that the chain 
store was not the only obstacle. He called attention to 
types of selling to the consumer at unfair prices, manufac- 
turers selling direct on national contracts, and other methods 
of direct selling in competition with dealer selling. 

Mr. Walker then advocated a trade practice submittal 
before the Trade Practice Commission, and told of the 
work being done to bring this meeting about. He stated 
that the first group selected to discuss the trade practices 
of had been the loose leaf part of the field. The second 
group in which trade practices would be discussed would be 
the pencil manufacturers, and these groups would be fol- 
lowed by other groups, definite major divisions of the 
industry. He expressed the belief that such work as the 
national association was doing would definitely show that 
the association was rendering a specific service and that 
every member of the association would benefit by being a 
participant in its membership. 


Mr. Garvin Speaks 

The next speaker was Charles P. Garvin, general manager 
of the National Stationers’ Association. Mr. Garvin out- 
lined the policies of the national association in regard to 
the problems of distribution, and touched on the distribu- 
tion problems of all retail selling, and made the statement 
that the stationery business had the best opportunity of 
correcting abuses. He claimed that the finest asset the 
stationery field had was the class of men in the stationery 
business, and he also said that the major asset of any 
business was the people engaged in it; that the standard of 
men in the stationery business was high, and it was getting 
better; that because of this fact there was a growth in the 
ability to create better standards and methods, and it was 
the hope of the national association to capitalize on its assets 
in men and methods. Mr. Garvin said that he had found 
a willingness to co-operate, but that results cannot be 
secured over-night. He said that the national association 
was trying to create a desire for better things; that the 
association is the members of the organization; that the 
association can only present plans, and the membership 
must carry out the plans if they are to succeed. Mr. 
Garvin closed his remarks by stating that the possibilities 
of definite accomplishment in the work of the national 
association looked good to the officers. 

A Word from Mr. Berry 

Edgar M. Berry of Lewiston, Me., spoke 
on “Are the Dealers Willing to Help Them- 
selves?” Mr. Berry stood on the premise 
that man’s judgment is no better than _ his 
information, and for this reason it was our 
duty to know all we can. He divided the 
types of dealers into three classes. First, the 
dealer who can, and does, help himself; sec- 
ond, the dealer who can, and does not help 
himself; third, the dealer who cannot and 
does not help himself. Mr. Berry called 
attention to the helps from manufacturers 
in the line of advertising, window display 





eral manager of the association was carrying 
on the work He stated that the general D. D. MAC 
manager was furnishing the association with 

a definite plan under which to work; that the business 
in the industry was showing a splendid growth; that he 
believed in the association because he had seen it work, 
and that each and every one of us should not be too busy 
to do our part in the association work. He emphasized 
the fact that great changes were coming about in this 
held. He called attention to the chain store as a definite 


Governor, Dist 


work, salesmen who help the dealer over 
the hard places, the working out of recom- 
mended re-sale prices, and other such aids 
by the manufacturer for the dealer, and stated that the 
failure to use these helps, or the use of these helps, is 
the dividing line among the groups of dealers as he out- 
lined them. He stated that the dealer should not expect 
the manufacturer to make a fine line of goods, advertise 


DONALD 
rict No. 1 


it well, pack it attractively and securely, help to sell 
(Continued on Page 126.) 
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TWENTY-FIFTH ANNIVER 

SARY BANQUET GIVEN TO 

THE EMPLOYEES OF THE 

EXCELSIOR STAMP WORKS 

CLEVELAND, OHIO, FEBRU 
ARY 1, 1930 





stores of the 


Stamp Concern Dines Employees the con 


round floor in prominent locations 


lsior Stamp Works Company whose genera company are on the ground 
t 13-15 Eueli ircade, Cleveland, Ohio. were ind every item in both the rubber and metal stamp is being 
” ons ut of town guests a made i four distinct tactories There are thirty-five 

ert ! t Hotel Wint m Saturda ‘ loyees 
' to « e their twenty th anr Che company has just moved its Youngstown branch 
t ‘ sion was H. R. Seefried from 122 South Phelps street to 10 South Phelps street 
; As ‘tMtendance of where they have doubled their space All new fixtures 
‘ ] ees rat es as well s he | were 11 stalled 


Che silver anniversary of the company is the occasion 


1} many congratulatory messages 


ess enterta ent was turnished by a group ' 
S t usicians Dur ig ti eve —_ 
ere , Harry F. Kolar get Empire State Travelers’ Club Meets 
aul H l, manager of the Youngs The meeting of this club was held in Utica, N. Y., on 


at 
rks d Hans H. Hellesoe, both of Cl After the meeting was called to order, Charles E. Howes, 
cl he Dayton Stencil Works n bus president of the club, in an imspirat y outlined what 

Ca H R Seetried resident init the travelers’ clu could do 
secreta the Excelsior Stamp W ; R. P. Jonas, secretar the club, read the minutes of 
the last meeting whet the Empire state Travelers’ Club 
it eve g was the presenta by is organized Che report was accepted Che treasurer's 

t eaut ‘ ‘ il vitl pocket report Vas ilso ccepted, 

See ried Mr Kuhl is i mark ¢ thei | is { ole ot l tica NX Y., representative ot the Cslobe 


gentlemen responded and expressed thei Wern:cke Company, was elected president; Donald Grant of 
i I Pp there \ Utica, N. Y., representing the McMillan Book Company 


‘ t t ‘ speek cs cre Vas 
nt was elected vice-president; Vi Johnson, representing 
A Retrospect Wilso jones Company, was elected se« | vice-president 
, , R. P. Jonas, of the Oxford Filing Supply Company, was 


» 101 r} kxcelsior Stamp Works ( ' 
l | tarv: Ac n | Russell 1 Leakes of Albany 


‘ , ; = , is electec easure in | i 
ite it 100) Publi Square Clevelar I 
. , - \ C . , It \lr Howes remarks fhe vave i resume of specific 
Inter tes st} r eetrnied were 
G , . , 1H ; vork that might be accomplished in the line of sales meet 
i et ( < yrother, dwar \ 
’ ngs, Sales talks made by representatives, et He outlined 
| , : R . ‘ E eha ‘ 
, 7 . ane the work « e by other travelers’ clubs and recommended a 
eC q ire et ingé ne ~ ; : ; : 
‘ f , ce te lat t sales er vs r the t ee months. March. 
1 ture | 1 ‘ sta + in ? 
‘ ] 1 
eM nar alg anger April and M 
. Se Vt tee! new ers ere S¢ ‘ —. o Ss meeting 
‘ 
\ , , Chey are Cree e ty | s, Ree ( ( \ W. Z 
S ‘ is s 
; v4 1 c she « , ;, wy Fuller Diebold sali ( il Art Lace. lval 
Bushnell Con dward Little, Wabash Cabinet Con 


— j ee Rall +. oo oll eos , , 

ie Dace aed enn delete Ed. Z ! Ci Ribbe & Carbon Company 

the hn ne as torn dowt1 On October ( erical rayon Compan Donald Grant, M« 

: yf lat ; | ompan\ ( 1 Castl Mi llan Book Con 

' cht o ote Hat wwav Stam Compan, | i il a \ Mill | K I 

) Rong nened at 15 Euclid Ai | al ( DF \ Shaw, Shaw-W cer Company: M | 
: : ene it | d cade 

, , rval Ie] hard b Pencil Compat George Wein 

4 the , dit mn of Ne 13 para é I 1 ( lia mpany, H ] 

, as 7 ’ | I wman & Erbe Manutacturi Company; J. R 


\ which was theit —_ Battell ict 
)] ershi etwee \ S, . & Erbe Ma ct ( " ( | Rowell. S. S 
] 1 the As It ate Stafford Ink Cor ,. B. Al s, Modern Stationer 
1913, at e E. W. K ente t C. H. Everly, Office Appliances 


. nara ee eae oS a stow I. S. M. A. Board Meets 


hed ’ t was the ercinning <« the The board of directors of the International Stamp Manu 

} rol ther I other concer, 5s were tacturers Asso latior met at the Chir ivo headquarters in 

it the present time number eigchteet the Manhattan building during January Several impor 

] 28, tl th store f the compar was tant matters were taken up and details of the next annual 
‘ ( tive t the cit V\ ere neet or were dist SS¢ 
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MITTAG & VOLGERK 


INCORPORATED 











Principal Office and Factory, PARK RIDGE, N. J., U. 8S. A. 


Manufacturers of the Most Complete Line of Superior 


Inked Ribbons & Carbon Paper 


offer the Dealer 


| QUALITY - SERVICE - PROTECTION 








Quality: Each “M&V” grade is standard in its class, represent- 


; ing the highest quality possible to furnish at the price. 


Service: Tested, and practical business building Sales Helps, i 
including an attractive Window Display. Direct-by-mail ad- 
vertising, under dealer’s imprint. Matching samples and 


| giving detailed information, regarding special requirements. 
| g 


Protection: Our goods carry an absolute guarantee. We are 

not satisfied until every stock order has been resold by the 
dealer at a fair profit. Sales arrangements are never vio- 
lated and consumer inquiries are always referred to the 


local dealer. 


WRITE for complete information and we will prove by mail that 


|. it is to your advantage to feature the “M&V” line of 


: TYPEWRITER RIBBONS and CARBON PAPER 


5. to meet every condition; to fill every requirement 











in 



































~emi-Annual Meeting Northwest Travelers 
Che Club Paul at 2:30 
n m Valleau 


~ the various sales meetings and 


Northwest Travelers met at St 


Saturday, January 25, President presiding 


He revik wed the programs 


asked members to continue their co-operation with dealers 
and to increase their aid wherever possible, particularly wit 
reward to the Monday mort ing dealer sales meetings I 
vhich the club supplies the material 

Howard Watkins, Governor of the Sixth Regional 


Dist the National Stationers Association, announced 
that the strict convention would be held in Milwaukee 
und requested the support and assistance of the members 
‘ This the members promised with enthusiasn 
© | | kwalter Chi igo district manawer ot the Na 
t il | k Book Company ind Chicago secretary of the 
Northwest Travelers Club, promised to work tor a big 
meeting the Sixth District in Milwaukee, and all his 
fell members promised t ielp 
| nk |. Koch of Des Moines, Governor ot the Sevent! 
Re onal District of the National Stationers A ssociatior 
thanked the members of the club for their co operation in 
the past and voked their aid in putting over the regional 
t tit f his district to be held in St. Paul at a date to 


mec or ft 5 I 


€ al need later 
e ¢ » then took up and discussed the subject of group 
surance ind President Valleau will announce the fina! 
ilts this activity of the club at the next annual meet 


- > 
Ribbon and Carbon Men Enjoy Demonstration 


Che Carbon and Ribbon Dealers’ Association of Northern 
California held a splendid meeting February 13. Dinner 
was served in the gold room of the Hotel Bellevue, Sar 
Francis¢ Most of the San Francisco dealers were present 


thoroughly to enjoy the demonstration of 


seemed 
od bookkeeping 
by Messrs Brvant, 


machine, which was ably give 


and Detrich. 


over by A. L 


Johnston 


led Schirmeyer, ot 
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Big Attendance at New York Typewriter Men’s 
Meeting 
meeting ol 


the New 


Association 


\ ork 


on 


regular monthly Type 
Adding Machine 
Hotel 


lar 


Phe 


and Dealers Febru 


attracted the largest group 


After a 


meeting 


10, at the Claridge, 


tasty dinner and con- 


was declared in 


which has so responded 


enial fellowship hour the order 


Neuburger 


Was the 


by President L. ¢ 


ially encouraging report of the membership 


rhe list of 


a fine testimonial ot 


Espec 


committee new members petitioned and ac 


cepted is appreciation of the good work 


being performed by the associatior 
Letters from the four leading typewriter manufacturers 
recorded their sympathy with the endeavors of the asso- 


1 


ciation and pledged their support 


credit to the sinceritv of the members of this or- 


lt is a 
ganization that only two cases were reported in which port- 


sold 


of these cases 


able typewriters were for less than the a ‘cepted retail 


Both were referred to the Grievance 


LC ommiuttec 


\ discussion of rental rates and repair charges followed 


Many injected into a 


useful and helptul suggestions were 


spirited discussion. Mr. Lafferty of the Underwood Type- 
writer Company, stated that his company made _ over 
$1,000,000 on repairs and rentals during 1929, and urged 


dealers to charge reasonable and profitable prices for their 
efforts 


Che 


ness ot 


scussions and the willing 
this 
the correction of 


York City. 


ageressive and spirited d 


members to cooperate evidenced in meeting 


this organization in 


New 


presages success tor 

evils that have befallen the industry in 
> 

Philadelphia Stationers 


was postponed to 
hotel 


Che meeting February 20 


was held at the 


February 


and Bellevue Stratford with a dinner 
at 6:30. 
\ report of the Washington regional conference was made 


ind questions raised there as well as other problems were 














| eeting was presided 
: : vas pre discussed with relation to local conditions 
the H. & M. C. Company, president of the Carbon and 
——$_<g—__—_ 
I De ale rs Associatio and a staunch advocate ot New Orleans Stationers 
the « cational programs As soon as the dinner was over Che Stationers Association of New Orleans met at dinner 
e meeting was given over to the Underwood bookkeeping on Tuesday evening, February 11 

det strators, and there was even more enthusiasm than The meeting was a lively affair and the attendance prize 
sual wn by the members in the educational feature of of $5.00 was won by Morris Hansell of F. F. Hansell & 
the eting Brother Limited 
SALES SCHOOL AND CONFERENCE OF ART METAL AGENTS IN THE JACKSONVILLE, FLA., DISTRICT, HELD IN 
JACKSONVILLE, FEBRUARY 6, 7 AND 8, 1930 The following Art Metal agents and their employees were in attendance: 
Walker Evans & Cogswell Company, Charleston, S. C W. H. Cogswell, Jr.. Vernon Cogswell, Mrs. J. M. Carter, R. H. Ham- 
rick, J. P. Riley, Courtenay Olney, Y. Young and A. L. Bowden. Office Equipment Company, Tampa, Fla.—J. Clarke Evans, 
Louis Weissing. H. F. Vaughn, F. W. Kushmer, Louis Pelham and E. S. Jenkins. The H. & W. B. Drew Company, Jacksonville, 
Fla Ee. K Abel, J. S. White l W. Rogers, R. G. Linderbeck Nathan Coleman & Son, In Savannah, Ga Henry I Coleman 
und Lh. J ioldberg. The llen—White Company, DeLand, Fla 1. E. White fanister & Davis, Inc., Orlando, Fla.—Gordon W 
Banister Standard Office Supply Company, St. Petersburg, Fla Cc. Murray Brown. Those in charge of the conference were D 

f manager of agencies; K ’ Berkey. manager of the safe division: W. C. Holt, manager of the Jacksonville office; 

H. J. Maloy, manager of the Pittsburgh office, and C. E. Atwood of the Postindex division 
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ON PAPERS 
osama RIBBONS 


“The Line that can’t be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN, cstariont» N. Y., U.S. A. 
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New England Travelers Club 
I New England 


was held ebruary 3, at the Chamber of Commerce, Bos 


[The annual meeting of the Iravelers Club 


Officers elected for the ensuing vear consist of 


Frank J. Horie, Boorum & Pease Company; vice-presidents 
1. O. Hobart of the Eberhard Faber Pencil Company a1 
( |. Worth of the Esterbr Pen Company; secretatr 
Ma Dresser, Standard Diary Company custodia 
H R. | tt of W. M. L. McAdams 

| é ‘ tive mi tte cludes the ibove ofhcers ind 


( N. Fis Standard Diary Compa ( 
\. Krot f Shaw B k Book Company, and P. W 
( Crssel rth ( 
é ers con ttee s col sed of | ( Pad 
k, A Clip Ce i I \. Stonehouse, W \ 
‘ afte ( i i A. ( Shearman ot the W ils 


present at this meeting 
National Stationers 
Manager 


Association. an honorary} 


d. Little of the 


present is a member General 


Out ~ etary Mvyers re ted a membership of one 
' 
re 
Lhe laws vere < i t pt vide tor i enlarged 
cx tive ( tt 
‘ , t; r make the early dues $3.00 
\ eT est tatives ire eligibl is ctive 
. 
At 1 ( w hve y members were voted i 
\\ ] lL) ll retit w esident pave i teres Q 
{ ( \ rk of the €a He outl ed the objects « 
t ( mmended re publicity tor the 1 thly 
| described t successful pla put o 1 col 
e Bost ‘ t ers Association: extended 
t rt it¢ \s i result ot i clit i 
t ne sales ect os hiteet é ers 
t eld s é s at regular times d 
rt ded tha \ wld ad meetings t the 
ve < esme imi lé t Lr scol Sa t il \ 
ett t n store sing in summer brought a 100 
lat t s itaine 1 saves t i l S 


Seattle Typewriter Men’s Association to Increase 
Membership 


r e b e me ership committee t 
< t actiy < bers oft the Ivpe ter 
, \Ss t ( Seattle ind a amendment eT 
5s ft t fe s I \\ bet re the rva Za 
‘ ? adé« t té 
ers! » sl i rite 1 t yversons \ iT 
t s css sell cw r second d 
i I Hac Irie carbon ce ile S 
‘ , ty ‘ ~ t t VT ters : 1 : 
s is the f e p sed ame t 
e By-! the associatior 
: west that the third me: 9 
t r ‘ ~ é meeting ind ft t the 
mit ~~ speaker 
( é g Januar were Memb« 
\ ince, M : Mr. Pittelkau and Mr 
| ( ent, Mr. H Mr. Bottomly, Mr. Gr 
\l H] { 
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Smith Typewriter 
1 Mr 


and Carbon Company, 


Company, 
MacElfat 


and one 


manager of the L. C 


aistrict 
his salesforce; Mr. Brown 
& M. Ribbon 


salesmen from the Under 


and three oft 
rick of the H 


tour 


salesman; wood 


[ypewriter 


Company, and five from the Remington-Rand Business 


Service, Inc., among those present. Professor Draper 


the University of Washington spoke about “The Modern 


were 
[rend in Business Education.’ 


The theme of around 


the advantages of co-operation among those of the type 
writer trade, the teaching of typing in high schools and 
universities, and the direct benefit rece ed by those ot 
the industry, due to a demand for machines in the home 
that did not exist before typing became a part of the scho 


“Schools throughout the nation are rapidly realizing that 


course in typewriting need occupy oniy one vears time 


of the pupil,” said Professor Draper Che increase in net 
words typed per minute by students finishing a two-year 
course over! the rate developed by one st idet ts 1s too 
small to warrant the extra year Thus it is that many o1 
the schools are rearranging their pre ims and teaching 
typewriting only one vear.’ T. ¢ J \l 


a 
Capital District Stationers Enjoy Banquet 
The eighth District Sta 


Association was held on Tuesda 


annual banquet of the Capital 


February 4 at the 


tioners 
Albany club, Albany, N. \ Clayton E. Marsters,: president 
f the association, presided 
Mayor John B. Thatcher of the city of Albany was un- 
ible to be present because of illness in the family, and in 
is place Judge Berger of Albany welcomed the guests and 
made some remarks on the value of friendship in business. 


Arthur J. Walker, president of the Stationers 
Association, made an interesting talk embodying an urgent 
request to those present to come to the meeting of Regiona 
No. 2 at Utica. where a capital program would be 


Charles P. Garvin, general manager of the National Sta 


tioners Associatio1 urged attendance at meetings, and 
Charles \ Sinisgalli, governor of District No. 2, also 
urged thos« present to come to the regional meeting at 
[ tica 

The club at whicl the banquet vas eld being a stag 
club, the entertainment was put on | male artists. [There 
was an orchestra thre male singers a soloist and an 
ccord player, all of wh dded t enjoyment of 
the vanqueteers 

Ha ds nie des} sets Way ¢ prizes vere dot ated by 


Pen Company, 


Fort Mad 


North Eastern Pennsylvania 


Cl was held at the Hotel Jern > ton Penna ol 
Februar 11, 1930 

New fheers were elected r the ear 1930 as follows 
President. Walter |. Kressle of Kressle s Stationery Store 
Wil es Barre vice-presiat t Joht Re as of Revnolds 
| thers scrantot! Penna treasur« Xobert Raeder of 
() e Supply Company, Kingston; secretary, Oscar Shields 
Revnolds Brothers, Scranto1 

se Davis. general sales manager of The Sikes Com 
inv, and E. Johnson of the Wilson-Jones Company were 
mong the visitors at this meeting. Mr. Davis gave a very 
nteresting talk on the manufacture of office chairs 
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4 “ClemcoGlide” Typewriter Desk with panel removed showing simplicity 
of mechanism and ample knee room for operator. 





Patented Feb. 3rd Also Foreign 
and Nov. 10th, 1925 Countries 


MECHANICAL VALUE = PLUS 


The ‘‘ClemeoGlide” Typewriter Desk is mechanically faultless. And like any highly 
eflicient piece of machinery, it daily rewards the business world with a greater volume 
of work with less effort. All because of the exclusive and patented ‘‘ClemcoGlide”’ 
features which provide for: a Rigid, vibrationless platform (no eye strain); Smooth, 
easy, cushion-like operation; there can be no objectional sticking or binding of the 
lid; and no repair bills due to “‘dropping or slamming” of the platform. These are a 
few of the outstanding features which buyers demand and only ‘‘ClemcoGlide”’ offers. 

The PLUS value is to be found in the nationally accepted “‘CLEMCO” construction and design: 
The very name “CLEMCO” is proof enough that the finest woods, excellent workmanship, symmetry, 
beauty, and superior convenience features are embodied in ‘“‘ClemcoGlide.”’ 

Combined, these features give you Sales Value—Plus. A value far beyond the expec- 
tations of buyers. The ‘““ClemcoGlide” type is carried throughout the “CLEMCO” Straight 
and Suite Lines. Carry ‘“ClemcoGlide” in stock and your sales are easier and profits sure. 


Pin this to your letterhead and mail to 
THE CLEMETSEN CoO, 
3401 Division St., Chicago, Ill. 
Please send Complete Information on “ClemcoGlide” Type- 
writer Desks. 
Name 


ROGIEEDs 0 0 00.000005005050085shecnsbsesecsbeisnseekenetes 


THE CLEMETSEN CO. 


3401 Division Street, Chicago, Illinois 


FOR MORE AND BETTER STENOGRAPHIC WORK—THE MECHANICALLY FAULTLESS “CLEMCOGLIDE” 
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Barrett Desk Electric 


Adding and Listing Machine 


Its outward appearance of high quality is ample evidence of its interior 
mechanical excellence. The moment you operate a Barrett Desk Electric 
you recognize at once that this machine is worth much more than it costs. 


: 
157 


F. O. B. Factory 


DEALERS 


Write at once. Your ter- 
ritory may still be open. 














MODEL 91 
Hand Operated 


$99 





MODEL 9LE 
Plug in on any Electric 
Light Socket 


LANSTON MONOTYPE MACHINE CO. 


Monotype Bldg., Philadelphia, Pa. 
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Penn-Mar-Va Travelers Elect Officers 

At the annual meeting of the Penn-Mar-Va Travelers 
Club on February 13 at the Hotel Hamilton, Washington, 
D. C., by-laws were amended and officers elected for the 
ensuing year. 

The by-laws of the organization were amended so as to 
permit the election of two vice-presidents, one covering the 
southern part of the district and the other covering the 
northern part of the district After the presentation of the 
bv-laws with this correction they were adopted. 

Che annual election resulted as follows: Walter Stringer 
of the Joseph Dixon Crucible Company, president; E. F. 
Perry of the Wilson-Jones Company, vice-president of 
southern district; George Horscheid of National Blank 
Book Company, vice-president of northern district; W. E. 
McClellan of the Globe-Wernicke Company, secretary; 
Charles P. Garvin, general manager of National Stationers 
Association, treasurer 

The Hotel Hamilton, Washington, D. C., was selected as 
the headquarters for the club. There was also discussed 
the possibility of all the various travelers’ clubs organizing 
in such a way as to permit their acting in unison nationally 
without loss of their individual characters. 

There was an entertainment committee appointed and 
this was composed of W. M. Van Note of the Eberhard 
Faber Company, Harold Stahmer of the Boorum & Pease 
Company, and Fred Fenne of the Berger Manufacturing 
Company 

There was a general discussion in regard to the activities 
of the Association during the year and the working out of 
dealer helps and the particular emphasis placed on spread- 
ing the news of the work of the National Association so 
that the club might be of aid in developing interest in the 
National Association work 

— > > 


Chicago Stamp Makers Elect Officers 

The annual meeting of the Chicago Stamp Manufacturers 
Club, Inc., was held January 27, at which the following 
officers were elected: Frank Eyman (Art Novelty Manu- 
facturing Company), president; W. Farr (Wm. A. Force 
& Company, Inc.), vice-president; H. D. Emerick (Time 
& Energy Company), secretary-treasurer. The choice was 
made by the board of directors, which was chosen prior to 
the election of officers. 

The board of directors includes John Meyer (Meyer & 
Wenthe), Charles Safford (Safford Stamp Works), Justin 
Swiit (The Superior Type Company), Hans H. Hellesoe, 
W. L. Edgarton (Eagle Stamp Works). 

The club resolved to continue its activities in the direc- 
tion of improving the merchandising and advertising of 
marking devices 

— 
Illinois Booksellers and Stationers 

The annual convention of the Illinois Booksellers and 
Stationers’ Association will be held at Springfield next May. 

A meeting of the officers and directors was held in Jan- 
uary at Springfield, where plans were made for the coming 
convention. District meetings of the association were held 
at Decatur on November 14, Haines & Essick Company 
being the hosts, and at Galesburg, on November 26, where 
Temple and Carroll were in charge of the arrangements. 
Both meetings were well attended and plans were discussed 
tor the expansion of the activities of the association 

: ai . 
I. S. M. A. Atlantic Zone Meeting 

The meeting of the Atlantic zone of the International 
Stamp Manufacturers Association was held at the Hotel 
New Yorker, New York City, on February 21 and 22. 

Some further comment on this meeting will appear in a 
latter issue of Office Appliances. 








Englewood Desk Company 





ANNOUNCING 
the return of 


ENGLEWOOD 


SERVICE 


ENGLEWOOD dealers will ap- 


preciate what this means. 


Once more you can get the 
service that has made 


ENGLEWOOD the talk of the 


country. 


Immediate shipment via package 
cars (fast freight at regular 
rates) means overnight service to 
points within two hundred fifty 
miles and second day delivery 
within a radius of about five hun- 
dred miles of Chicago. 


Order today—you deliver tomor- 
row—in Indianapolis or Detroit. 
Sounds almost _ unbelievable, 
doesn’t it? ‘That’s one of the rea- 
sons why ENGLEWOOD is the 


desk line for you. 


Let us tell you more of the 
advantages of ENGLEWOOD. 
The dealer proposition will be 


mailed on your request. 


58th and Lowe Avenue 
Chicago 


wn 
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How to make your PENCIL DEPARTMENT 





FULL PAGES in COLOR 


will tell the millions 


who read the 


Saturday Evening Post 
why it’s wise to spend 10c 


for VENUS pencils 


Mi YRE DIMES for your cash register! The 
1 biggest advertising push ever put behind 
a pencil... full pages in color every month in 
the Saturday Evening Post... over 39 million 
messages a year will tell the publicwhy VENUS 
pencils at a dime give more than twice the 
pencil value. 

And your artist and architect customers will 
also read about Venus in their important tech- 
nical magazines. More people will realize that 
> "oe es 69 Sc peacil 
can’tdoa 10c 
job. More 


people will 


Recommend 


VENUS 


the 10 e! ‘ 17 
al wantVENUS 
6i H with its 17 


UNIQI EF, the t 


sored pene 





afinep 








—__—_—_—_—_—_4 


LARGEST 


VEN 


-SELLING QUAL 


More Profitable! 









More dimes are headed your way 





shades of black for their work. 

These are your advertisements—just as sure 
as if your own name were on them. Tie up with 
them and make them work for you. There are 
some bang-up new cut-outs and “help-your- 
self”? display stands all ready to show off these 
pencils better than ever. 

Write for information describing new ma- 
terial for merchandising the full line of Venus 
Pencils. And make certain you have the stock 
to fill your customers’ calls. American Pencil 


Co., Venus Bldg., Hoboken, N. J., U. S. A. 


US PENCILS 


BLACK—3 COPYING DEGREES 


TY PENCIL IN THE WORLD 
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--- Complete Protection 


BURGLAR PROOF CHESTS 





7 
Forged cylindrical steel Burg- Square cast steel Burglar Proof 
lar Proof Chests---One piece Chests with round plug taper fit 
steel forging used in Meilink door. The lock bolts in all Meilink 
Money Safes or with steel Burglar Proof Chests are protected 
jacket and concrete filler in by Underwriters’ approved re-lock- 
Meilink Fireproof Safes. ing device. 
% % % a “% % 
FIREPROOF SAFES 
The Meilink line of fireproof 
steel safes is complete as to size 
and classification of protection. 
The 7 sizes of “A” label safes 
™ 12 sizes of ‘“*B”’’ models—12 
th one hour safes and the 4 num- 
re bers of steel plate safes, assure 
ir- Meilink dealers the maximum 
se sales possibilities. 
All Meilink Safes and 
a- Chests are built to afford pro- 
us tection under the severest use. 
ck \ few cities are still open for 
“il dealer representation. A line 


to us willstart correspondence. 





THE MEILINK STEEL SAFE COMPANY, TOLEDO, OHIO 
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Announcing A New 


The New MILWAUKEE 744 line of chairs in de- 
sign would be broadly classified as a *“‘Bank of 
England” type. But in the final analysis they 
are modernized, and embody many improve- 

ments so characteristic of all MILWAUKEE 
Chairs. These chairs have greatest selling 
appeal because of their moderate price range 
which allows their use in General Offices, En- 
closed Offices and in Reception Rooms. 


Comfort—always an outstanding feature of 
MILWAUKEE Chairs—is assured through the 
natural shaped seat, breadth of the arm rest 
and the neat round tapering of the arm down 
to the palm rest. The graceful fan-shaped 
spindles, an exclusive MILWAUKEE design, 
have a neat moulding that is pleasingly differ- 
ent. The new style of turning on the arm 


THE 
Executive Offices: 


MILWAUKEE 


MILWAUKEE 


666 Lake Shore Drive, Chicago 





Line—~ 
Of Distinetive Chairs 


stump, legs and stretchers further enhances 
the appearance of the chairs. These are features 
which your customers are quick to recognize. 


MILWAUKEE Chairs have a nation wide repu- 
tation for quality and service. Over 80° of their 
cost goes into honest and rugged construction. 
And in addition they possess visible style, 
dignity and character. That is why today 
MILWAUKEE dealers are enjoying an enviable 
position in the Office Chair field. 


There are some very valuable territories still 
open—possibly your own town. To dealers who 
qualify, a liberal exclusive selling right is 
offered in these territories. Take advantage of 
this opportunity at once. Write NOW for full 
particulars. 


CHAIR COMPANY 


CHAIRS 














ES 


ill 
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Activities of Seattle Typewriter Dealers 

Thirteen typewriters have been recovered from pawn 
shops by members of the Typewriter Dealers Association 
of Seattle since a weekly report on pawned machines was 
started two months ago, according to a report by Secretary 
G. F. Johnson, assistant manager of the Retail Trade Bureau 
of the Seattle Chamber of Commerce 

D. H. Johnson, of the Washington Typewriter Company, 
and E. S. Bottomly, Seattle manager of the Remington- 
Rand Business Service, Inc., were unanimously elected at 
the February 4 meeting to represent the association on the 
executive committee of the Retail Trade Bureau. Mr. John- 
son was chosen to serve two years and Mr. Bottomly one 
year. 

Mr. Brown of the H. and M. Ribbon and Carbon Com- 
pany was elected to membership in the organization. 

Copies of the constitution and by-laws, including an 
amendment to Article 1 of the by-laws, admitting to mem- 
bership any individual, firm or corporation engaged in the 
sale, repair or rental of adding machines, or representing 
manufacturers of adding machines or engaged in the ribbon 
and carbon business, were sent to each member by Secre 
tary Johnson 

A complete outline of the activities of the San Francisco 
Typewriter Dealers Association was given to the Seattle 
[Typewriter Dealers Association at a weekly meeting by 
Mr. White of the Ames Supply Company of San Francisco. 
The membership of that association numbers twenty, each 
member paying annual dues of $12. Part of the sum thus 
accruing is used as a retaining fee of an attorney to assist 
in the replevining of pawned machines. Mr. White declared 
that all second-hand dealers were required to pay a license 
fee of $100 per year and had an agreement with the police 
department whereby they received a list each week of 
machines in pawn. He expressed pleasure in finding “so 
progressive an organization in Seattle” and assured the local 
group of the desire of the San Francisco Association to 
co-operate in any way that will be of mutual benefit. 

Committees on Membership and Attendance, Entertain- 
ment and Special Business reported slight progress, but 
presented no definite statements. 

Mr. Hoyt, manager of the Seattle office of the Under- 
wood Typewriter Company, entertained the members with 
sidelights of his participation in professional and amateur 
championship typewriter contests. 

President Goss asked the members to mail reports of 
trade-in machines to the police department not later than 
Friday of each week TCIM 

re 
Olmsted Heads Carbon and Ribbon Exchange 
for 1930 


\t a meeting of the Carbon and Ribbon Exchange (a 
National organization comprising many leading American 
manufacturers of carbon papers and typewriter ribbons) 
held in New York City on January 9, Albert H. Olmsted, 
treasurer and general manager of the Crown Ribbon & 
Carbon Manufacturing Company, Rochester, N. Y., was 
elected president for the year 1930. Mr. Olmsted will be 
remembered by many of the older manufacturers as being 
the founder of the Crown Ribbon and Carbon Manufactur- 
ing Company some thirty years ago, since which time he 
has been its managing director. 

a 
Third Guild Convention 

A get-together meeting was held by the Guild at the 
Bellevue Stratford hotel, Philadelphia, February 24 and 25. 
It is stated that the increase in membership and the greater 
number of lines under the Guild banner demonstrated the 
advisability of this, the third meeting of the kind. There 
was a very interesting two-day demonstration of the lines 


and many valuable suggestions were made. 
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To Sell A Better 
Product 
Is to Reap A Better 
Profit 


—and Here’s Proof of 


PEERLESS KEY 
Quality 





Juan Ruiz Velasco M. 


Representante de Fabricas Extranjeras 
Articulos para Oficrna «Musica 


UMPORTER OFFICE SPECIALITIES 6 MUSIC) 


Apartado 415 
Monterrey, N. L., Mexico, 








February 5th, 1930.) 


Peerless Key Co., 
176 Fulton St., 
New York City. 


Gentlemen: 


Kindly send me by parcel post Cc. 9. D. 
at your export quotations, the following sets 
of Peerless Keys: 


1 Set for Remington, plain type, with 
letters; if possible, Spanish keyboard; 
if not available, English. 

1 Set for Remington, concave tyve, blank. 

1 Set for Remington, plain type, blank. 


You will be glad to learn that, after 
having saved your sample keys for several years, 
I put them on my own machine for comparison with 
another set that I had been using, and your keys 
were fresh and velvet-like, while the others 
were hard and rough. 





Wishing you every prosperity, I am, 


Yours very truly, 


Np hctaaa 





Peerless Rubber Typewriter Keys are guaranteed 
against all deterioration for five years. They have 
an already created consumer demand — they are 
asked for by mame. Peerless co-operation in- 
cludes referring inquiries and orders to dealers, 
whether obtained by mail or by Peerless sales- 
men, and Peerless Dealer Helps are the kind 
that really increase your sales. Peerless does not 
compete with its dealers by selling direct. 


You can find out all about Peerless products and 
Peerless profits — you can get the dealer helps — 
you can join the big and growing family of pros- 
perous Peerless dealers by writing us now for 
samples and full information. 


PEERLESS KEY Co. 


176 Fulton Street © New York City, N. Y. 





























DOMINANT-- 


IN THEIR FIELD 


structural advar 


stration above shows the points of 
age that are in efiec he reasons why LIBERTY Files are 
nar n their field. Users who make careful ¢ 
invariat cr e LIBERTY Fil 


NLY the best materials are used in 
C LIBERTY Files. The structural advan- 
tages are patented. The bedrock reason why 
LIBERTY Files are, and have been for long 
years, leaders in their field lies in the fact that 
they are better and that they give better ser- 
vice. More than 35,000 users, many of them 
the largest banks and firms in the country. 


From a sales point of view, because LIBERTY 
Files are better and because they are selling 
faster, they are the best line to push. Leading 
LIBERTY Files distributors are finding their 
sales mounting very satisfactorily every year 
Our co-operation helps you build sales 


Distributors not using our ¢ perative helps are 





BANKERS BOX CO., Inc. 


RAND McNALLY BUILDING 
CHICAGO, ILLINOIS 





and illustrated. 
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Dallas Technicians View “Telephone Typewriter” 

At a meeting of the Dallas Technical Club in January 
various uses of the “telephone typewriter” were described 
his is one of the service accessories of the 
Southwestern Bell Telephone Company The exhibition 
was in charge of John H. Field, sales manager. Several 
of these machines were installed in the ballroom where 
the meeting was held to give ocular evidence of their dif 
ferent methods. Among them were the type used by tele- 
graph companies, by the various news services, by depart- 
ment stores’ credit offices in connection with the retail 
credit association and as stock market tickers. A sending 
and receiving instrument were installed at each end of the 
speakers’ table, and a telephone company operator sent to 
some of the club members “personal messages” which wer 
removed from the machine and read with amusement at 
the other end of the line. 


M. H 
> 


Tulsa Stationers All Join in Luncheon 
For the first time in history, all the stationers of Tulsa, 
Okla., attended a meeting. The trade was represented on 
Saturday, February 15, one hundred per cent at a dinner 
given at the Mayo Hotel by Tom Hanson, Oklahoma 
representative of the National Blank Book Company. The 


following stationers were in attendance: R. G. Attaway 
Tulsa Stationery Company; Fred Downs and E. D. Ran 


dolph of Downs-Randolph Company; Jim ‘Constantine, 
Palace Office Supply Company: Alfred Steitz, Fields Sta 
tionery Company; Jess Beck, Western Bank and Office 
Supply Company, Oklahoma City; Frank Hughes, Standard 
Othce Supply Company, Oklahoma City. 

Mr. Hanson is field secretary of the ninth district, Texas 
and Oklahoma, and Frank Hughes is the lieutenant gov- 
ernor 

>_> 
Atlanta Stationers Dance 

On the occasion of the annual dinner dance of the Atlanta 
Office Appliance Association, held on January 18 at the 
Atlanta Athletic Club, the following mem! 
Mr. and Mrs. Dave Thompson, Mr. and Mrs. E. N. Brown, 
Mr. and Mrs. E. F. Valentine, Mr. and Mrs. E. G. Jackson 
Mr. and Mrs. R. R. Haskell, Mr. and Mrs. E. Guy Cheek 
F. R. Wood and A. W 

In addition to the foregoing, there were the following 
guests Miss Flossie Daniel, Mr. and Mrs. M. W. Weaver, 


vers were present 


, 
Poort 


Francis Shoup and Conwell Shoup 


Everyone present reported a wonderfully good time 


At the meeting of the association on January 27, E. R 


( raighead a promun nt attorney ot \tlanta spoke on Sales 


I 


inship 
> 
Seattle Public Stenographers Active 
By an unanimous vote, members of the Seattle Associated 
Public Stenographers agreed to contine their listing in the 
Seattle telephone book in one classification. Committee 
chairmen reported no activities at the January meeting 


The Legislative Committee reported that it was function 
legislative branch of the Mail Advertising 
of Wester Washington on the matter 


ing with the 


ervice Association 


! 


work done by various schools and business colleges 


> 


Toronto Commercial Stationers Association 


This association meets regularly every Thursday at noon, 


holding their sessions during a luncheon discussion of busi 


ness topics and listening to a special address. The meeting 


on Thursday, February 6, was addressed by Mr. Wright, a 
specialist on insurance, who talked on Insurance for the 


Stationer 
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Colonial sincerely believes that nothing 
short of 100% co-operation between dealer 
m and factory can be profitable to either. 
on Substantial profits are being regularly 
eI made by Colonial franchise dealers be- 
“te cause Colonial factory co-operation is un- 
1 . ° 
limited. 
i\ . m 
a Colonial manufactures chairs of new 
ne, and progressive design, with long life built 
ta into them—and backs them up with a sin- 
ae cere policy of absolute fidelity to the deal- 
ard ° 
a ers’ requirements. 
sl Colonial’s motto is: 
OV “Service must be voluntary 
wh - — sincerely habitual. It 
dy - a oa ne should color every transac- 
chairs have been in- tion and should be at its best 
troduced they have only when a most alert at- 
as never failed to sat- tentiveness is accorded the 
“i isfy. Above every- dealers’ wishes.” 
the thing else, they are . 
nt distinctive and dif- If you are not making a 
wn, ent Me ces profit with your present line of 
ae repeat business. chairs, why not join the ranks 
k 
sis tli aca cil of others who have created 
ans moderate in price. this slogan: 
” Ask about them. : : 
' , 
ver, They are Colonial’s Once a Colonial dealer, 
313LLC and 314LLC. always one.” 
R 
les 
iter for 
the OUR 
— CATALOG 
ing 
on id 
sing } Pp 
tte 
, COLONIAL CHAIR COMPANY, 
1740 N. Maplewood Ave., 
Chicago, Ill. 
Gentlemen: 
Without any obligation, please send cate- 
log and advise whether the franchise for 
oon, the sale of your chairs is open in our city. 
usi ee eee eee een ee ee ee ** . 
ting 
it i a see ee eeeee ere ee eee eee ee ee ee ee ee ee y 
the | 
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RECORD 
HOLDER 
WITH A 
RECORD 


The established preference for this largest selling 
steel transfer unit opens up unusual sales oppor- 
tunities for the Van Dorn Agent. 








The structural advantages, the completeness of 
the line and the assured profits for the retailer 
who signs up now are worthy of your conscientious 
consideration. 


Your customers know this famous Van Dorn-Berloy 
Unit. Give them what they want: The Van Dorn- 
Berloy Transfer Case. Write for complete details 
while immediate shipments can be made. 


Van Dorn Metal Furniture 


Division of The Berger Mfg. Company 
CANTON, OHIO 


\ 











MASTERCRAFTSMANSHIP 
IN STEEL 





OFFICE APPLIANCES 





A—Heavy channel steel frame, front and rear. 

B—Low sides for convenient filing. 

C—High back to keep out dust. 

D—Solid bar legs. 

E—Connecting links that lock units horizontally. 

F—Solid sides to keep out dust. 

G—Sanitary base. 

H—Hook fastener in rear that locks units vertically. 

I—Handle on back for convenient carrying of drawer. 
(Not shown.) 

J —Reinforced top and sides. 

K—Drawer edge formed over wire 

L.—Reinforcing plate that stiffens drawer head and 
prevents handles from pulling off. 

R—Roller. 





THEY STACK TO THE CEILING 
WITHOUT BINDING. 


THEY AFFORD PROTECTION 
AGAINST DUST AND RODENTS. 





THEIR LOW PRICE MAKES 
THEM FAST SELLERS. 


The Largest-Selling Transfer Unit in the World! 








n 
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The secretary's office endeavors to function as an infor- 
mation bureau for local stationers and is trying to secure 
information and catalogues from manufacturers 

>_> —— 


New York Stationers Meet 

Che usual monthly meeting of the New York Stationers 
Association was held February 17 at the Drug and Chemical 
Club, New York City. 

\n appetizing dinner was appreciated by the representa- 
tive group, after which the president and chairman, Louis 
C. Geils, declared the meeting in order. The usual reading 
of minutes and reports of committees was dispensed with 
in deference to the speaker of the evening. 

Lawrence A. Tanzer, a distinguished attorney and mem- 
ber of the Merchant's Association Committee on Taxation 
and Public Revenue, gave an enlightening, though concise 
resume of “The Income Tax Problem of Today.” Mr. Tan- 
vers resume of the income tax laws over the seventeen 
years of their existence in the United States and his ex- 
planation of some of the more intricate points of the pres- 
ent tax laws met with a hearty response. Many questions 
were asked of Mr. Tanzer at the close of his address. 

iain 
Pawnbrokers’ Proposition to Typewriter Dealers 

\t the splendidly attended meeting of the San Francisco 
['ypewriter Dealers’ Association, held at the Elks’ Club, in 
January, one of the important steps taken was the appoint- 
ment of a committee to meet the pawnbrokers’ committee 
in regard to stolen machines, owned by members of the 
association, that had been pawned. Stanislaus Riley, attor- 
ney for the association, described his dealings with pawn- 
brokers in this regard, in an address. February 19, H. J 
Hastings, president of the San Francisco Typewriter-Deal- 
ers’ Association, said that the attorney had just reported 
that the attorney for the pawnbrokers stated that they had 
agreed to a proposition coming from the typewriter dealers, 
as follows: All stolen machines owned by members of the 
association, and pledged with members of the Pawnbrokers’ 
Association, will be returned to the owners on payment of 
a maximum of $10.00 for all portables and a maximum of 
$15.00 for all other makes of typewriters. 

sdibdtictnast 
Underwood Elliott Fisher Sales Meeting at 
Medinah Club 


On January 31, M. S. Eylar, vice-president of the Un- 
derwood Elliott Fisher Company, New York City, held 
a sales meeting and luncheon at the Medinah Athletic 
Club. Fifty-five men were present at the luncheon, fol- 
lowing which there was a general discussion and the re- 
lating of experiences in the day’s work, after which Mr 
Eylar spoke of the progress of the Underwood machine 
through the vears. 

Mr. Eylar is a most interesting talker and is thoroughly 
acquainted with the history and development of the com- 
pany with which his first connection was made thirty years 
ago He has been in the office equipment field forty years. 

Mr. Eylar, during the course of his remarks, congratu- 
lated the Chicago sales staff of the Underwood on winning 
the recent sales contest. 

om ——— 
Testimonial Dinner to Mr. Noonan 

Employees of the New York office of the Kee Lox Manu- 
facturing Company at 2 Park avenue, New York, tendered 
a testimonial dinner on February 1 to John A. Noonan, New 
York City manager, the occasion being the twenty-fifth 
anniversary of Mr. Noonan’s connection with the Kee Lox 
Manufacturing Company. Executives were present from 
the home office and several branch managers were also in 
attendance. The dinner was held at Janssen’s Hofbrau. 

Mr. Noonan is president of the New York Office Appli- 
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“MUN-KEE TALES” 


No. 6 of a Series 


















Dealer Co-Operation 


100% dealer cooperation is the 
‘“Mun-Kee” policy. Liberal discounts 
—free advertising and display mate- 
rial—national magazine advertising 
—and consumer orders referred to 
dealers—that is the outline of our 
dealer cooperation policy. 


RESULT 


Increased profits—Consumer demand is 
created by our national advertising. Dis- 
counts are liberal—advertising and dis- 
play material increase “Mun-Kee” sales 
—and profits roll into the cash register. 


If you don’t stock “Mun-Kee” products, 
write to us today for further details. 


If you do sell “Mun-Kee” products—look 
over your stock—order fresh advertising 
material—display the pads—show that 
you are a “Mun-Kee” dealer; it means 


added prestige and profits. 





MUN-KEE PRODUCTS CORP. 


Newark, N. J. 





This is the last of 
“Mun-Kee Tales” — 
For further informa- 
tion, write to us to- 
day at the above 
address. 






















DISTRICT 
MANAGERS 
WANTED 


[he man we want to repre- 
\ sent our line of staple special- 
ties, now sold by over seven 
hundred office furniture deal- 
ers, is a man who is experienced 
in selling ofhce furniture or of- 
fice machines. A specialty man 
would be preferred. 


He is a man in a position to 
y show a good past record in 
sales application and character. 


He is a man whose past sales 
have made him financially able 
to finance himself temporarily 
as far as personal expenses are 
concerned. 


To the right man in each of 
. sixty-two cities throughout the 
United States, a real profitable 
proposition will be offered. It 
will be strictly commission, the 
commission rate, however, is 

higher than ordinary. 


The man procuring the posi- 
\ tion as our District Manager in 
each city will be required to as- 
sist our established dealers and, 
at the same time, sell a portion 
of the line direct to offices. 


Please give full particulars as to 
your past activities, as well as ref- 
erences, in your first letter. All ap- 
plications will be held in strict con- 
fidence. Address BY-33, care 
Office Appliances, 417 S. Dear- 
born St., Chicago. 








OFFICE APPLIANCES 


ance Managers Association, having been elected to that 
office at the last annual meeting 


Office Appliances offers congratulations on the important 


niversary. 


~~ 
Russell & Cockrell Staff Dines 


he staff of Russell & Cockrell, Inc Amarillo, le we held 


a dinner on January 28, 1930, which between fifty and sixty 


persons attended, including members of the organization, 


their wives, and employees and their wives, and others 


Chose who livened the proceedings with remarks included 
H. M. Russell, who held the chair; Rey. Clark Buckner, 
who pronounced the invocation; Donald E. Bennett, who 
spoke on the subject, “Twisting the Dial.” George M 
Grimm quite appropriately spoke on “Some Sunshine.” 
Bruce Autry told of “Raindrops.” D. E. Mead gave some 


‘Meditations,’ and Robert | Stroud en erged from “Barbed 


Wire Entanglements” without any scratches at all. 


Phe banquet was to the “haymakers” who, we inter, con 
stitute the Russell & Cockrell staff As there is plenty ot 
sunshine in Texas, one may infer that the crew is seldom 
idle 

\ clever paragraph or two next to the title page ot the 


program refers to a banquet in 1909, the menu of which 
contained “Some Genesis” of Russell & Cockrell, Inc.. On 
the menu of the recent event it was stated that there may 
} 


be other books of the Bible appropriate for use in menus 


and otherwise, especially in the job printing business, there 


being already a book named for printers—Job—to be pro 


nounced either way 


— 
Victor Safe Holds Sales Meetings 
Che traveling representatives of The Victor Safe & Equip 


ment Company met with the officials of the company at tl 


1¢ 
home offices in Marietta, Ohio, during February to discuss 
sales and merchandising plans for 1930 

Unusual interest was shown in these meetings due to the 


many new and practical ideas and plans which were out- 

















MEMBERS OF THE SALES ORGANIZATION OF THE 

VICTOR SAFE AND EQUIPMENT COMPANY, AS 

SEMBLED IN CONVENTION AT THE FACTORY IN 
MARIETTA, OHIO 


lined \ really constructive sales program was developed 
which will undoubtedly be of great benefit to dealers who 
ire handling Victor safes and Rand visible record equip- 
ment and allied products 

Che greatest optimism was expressed by everyone pres 
t} 


ent at the convention. It was the concensus of opinion of 


the members of the Victor Safe sales organization that 1930 


will be an unusually prosperous year for both the retailer 


and the manufacturer in the office appliance industry 
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As Good As It Looks 


There is no doubt about the fine appearance of a 
Columbia cabinet. Clean cut design, full finished 
corners and intersections, trim hardware attached with- 
out rivets, close fitting drawers, handsome finish—these 
features attract the eye and evoke praise. 


And the Columbia cabinet is as good as it looks. Out- 
ward appearance is here a sure index to inward qual- 
ity. Behind the features seen at a glance are other 
features which make the Columbia a staunch file cap- 
able of withstanding all the stress and strain of of- 
fice routine. 


Indestructibly welded seams and intersections, thoro 
reinforcement at every point of severe strain, sturdy, 
progressive suspensions, heavily reinforced and welded 
drawers—here are a few reasons for the all-around 
dependability of the Columbia cabinet. 


A large catalog presents detailed information about the 
Columbia line. Would you like to have a copy? 





Columbia Steel Equipment Company 


Office and Showroom P. O. Box 2244 
Chestnut Street at 18th Philadelphia, Pa. 


COLUMBIA 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 





A Typi -al Installation 


Including three batteries with 27 five-draw- 
er, 26 four-drawer and 3 two-drawer files; 
two counter desks consisting of 28 two- 
drawer files and linoleum tops; besides 17 
four-drawer and 2 three-drawer files in sep- 


arate offices, so making a total of 103 units. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Arthur J. Walker, President, Minneapolis, Minn.; Ed. L. Little, First Vice-President, Wabash, Ind.; B. A. Tuttle, Second 

Vice-President, South Bend, Ind.; E. Clifton Wilson, Third Vice-President, Houston, Tex.; Fred. Christensen, Fourth Vice- 

President, New York, N. Y.; C. A. Stott, Treasurer, Washington, D. C.; Fletcher B. Gibbs, Auditor, Oak Park, Ill.; Charles 
P. Garvin, Secretary and General Manager, Washington, D. C. 


REGIONAL GOVERNORS REGIONAL GOVERNORS 
District No. 1. D. D. Mac- District No. 4. —_ District No. 8. George District No. 11. Pal Clark, 
donald, Bradley & Sco- Leftwich, Tropical Print- Hausam, Hutchinson Of- Clark’s Book Store, Wal- 
ville, Inc., New Haven, ing Company, New Or- , GL SHAD fice Supply @& Printing la Walla, Wash. 
Conn. leans, La. Qyn 2 Co., Hutchinson, Kans 


District No. 12. Charles R. 
Barry, Charles R. Barry 
District No. 9. L. B. Co., San Francisco, Calif. 
Gardner, Hill Printing & 
Engraving Co., Waco, District No. 13. Percy F. 
Tex. Grand, Grand & Toy, 
Toronto, Canada. 


District No. 5. R. M. Tus- 

District No. 2. Charles  Eatipment Company, 
Sinlogalti, Utica Office Marietta, Ohio. ; 
tad a Company, Utica, District No. 6. H. L. Wat- 
kins, National Bank Sup- 

ply Company, Milwaukee. 





District No. 3. W. E. Wise. District No. 10. L R 
Stockett, Stockett - Fiske District No. 7. Frank J Kendrick, Kendrick & District No. 14. William 
Company, Washington, Koch, Koch Bros., Des Bellamy Co., Denver, E. Ward, John Ward @& 
D.C Moines, Ia. Colo. Son, New York, N. Y. 


GENERAL OFFICE and INFORMATION BUREAU—525 Investment Bldg., Washington, D. C. 
Place and Time of the Next Annual Convention, Book-Cadillac Hotel, Detroit, Mich., October 6, 7, 8 and 9, 1930 


Fourteenth District to Meet Next Month Ninth District to Meet This Month 
Che regional meeting of the Fourteenth District. cover The regional meeting of the ninth district of the National 
ing the metropolitan district of New York, will be held at Stationers Association will be held at the Gunter hotel, San 
the Hotel Astor on Monday, April 21, commencing at 2 Antonio, Tex., on Thursday and Friday, March 20 and 21 
‘clock Che meeting will provide an interesting program Regional Governor Leslie Gardner, “Billie’ Clegg and 
or dealers, with outstanding men in the industry to discuss Frank Hughes, lieutenant governors, are hard at work 
s problems from a metropolitan viewpoint, and there will completing final preparations for the most largely attended 
be an open forum for floor discussion after each address meeting ever held in the ninth district, which covers the 
Chis will be followed by a social and then by an informal states of Oklahoma and Texas. The Oklahoma-Texas 
linner at 6:30 with a lighter vein of entertainment Travelers are busy on the same laudable work Rodney 
The meeting will be under the direction of the regional Wakefield is chairman of the entertainment committee and 
governor, William E. Ward, and will be sponsored by th other members of the committee as well as officers of the 
Stationers Association of New York City club are working night and day to make the event a success. 
Che tollowing groups will co-operate with the New York The annual banquet will be held on Thursday evening, 
issociation to make a successful meeting The Essex March 20 
County Stationers Association, The Midtown Stationers a _— 
(Association, Broadway Association, Grand Central Group . . ‘ , 
mid the Downtown Grown. and the Stationers Beard s Sixth District Meets in June 
Pea The sixth regional district of the National Stationers 
It is expected that it will be the largest regional meeting Association will meet on June 12 and 13 at Milwaukee, Wis 
rom the standpoint of the number of dealers present of [The meeting will be held under the direction of Howard 
inv res nal meeting held on behalf of the National Sta L. Watkins, regional governor, assisted by the Northwest 
aay sting [Travelers and an able committee of members from Milwau 
a kee and other cities It is planned to hold an exclusive 
Eighth District to Meet at St. Joe peste: ial on the forenoon of the first day of the 
\gain readers of Ofhce Appliances are reminded that the 


eighth regional district of the National Stationers Associ 


will hold its annual meeting at the Hotel Robidoux, Seventh District to Meet in June 


St. Joseph. Mo.. March 13 and 14. Every stationer in Ne- Che seventh regional district of the National Stationers 
ska, Missouri, Southern Illinois, Kansas and Oklahoma Association will meet on June 4 and 5 at Milwaukee, Wis 
| be there. One does not have to be a member of probably at the St. Paul hotel. Here, too, the Northwest 
e National Association to attend the district meeting. Cravelers will be prominent in the activities of the conven- 
her vill be a fine educational program. fetter selling, tion, which will be under the direction of Regional Gov- 
vette stock control, better merchandising, better profits ernor Frank J. Koch of Koch Brothers, Des Moines \ 
ire to be the keynotes of the meeting. Stationers are re meeting exclusively devoted to retailers’ problems will be 
juested to bring along their wives, as there will be some held during one half day of the convention 
entertainment after work a 
Reservations should be made immediately through Harry 
Graham, chairman of the St. Joseph stationers’ committee, Monroe District Manager Moves Washington Office 


Robidoux Printing Company, St. Joseph, Mo. He also de- District Manager S. L. Shanks of the Monroe Calculating 


ires to know which ones among the stationers are to bring Company at Washington, D. C., has just moved to newer 


their wives, as the local committee wishes to make the and larger quarters at 1104 Vermont avenue, Northwest. 


ecessary arrangements An illustration of his new store appears on another page 
t 
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ALL STEAMED UP 


Recent purchases of Mimeographs surely indicate 
that American business is pushing on at full speed —— 
ahead. New and better methods are being used. And 
in the forward-drive the Mimeograph is serving, with = = 
striking results, to cut costs and increase efficiency. === = 
Whatever the message, written, typewritten, or drawn, —— 
the Mimeograph speedily converts it into exact reproduc- | —— 
/ tions, at the rate of thousands every hour. Letters, te 
bulletins, sketches, graphs, illustrated sales-data, tracings, == 
questionnaires, etc., are had rapidly and economically in = 
limitless quantities. The famous Mimeograph stencil sheets, } | ——— 
the Mimeotype, and the new Cellotype, make mimeographing |= 
available today at less cost than ever before. For the 
aggressive promotion of business, and the cutting of operating — 
expense, the Mimeograph is a great weapon just now. Write 
today for full particulars, without obligation, to A. B. 1 | = 


Dick Company, Chicago, or to branch offices in principal cities. 


MIMEOGRAP H\|\ 


~ —$$re tT | 
Sy Yk || MIMEOGRAPH | i a } 
—S—SS=! =\( a OTK, — Ws ee 
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C 
led y Fe od 
hy GUNN 


‘This Early Colonial in walnut, is one of several new suites in fine 
office furniture now ready for the market. The desks are supplied 
with wood or ‘“‘Lino’ tops. The suites include several styles of flat 
top and typewriter desks, table desks, cellarette, waste basket, book- 
case and telephone table. - - - Folder supplements describing each 
of the suites and the GUNN catalog, will be mailed on request. 


THE GUNN FURNITURE COMPANY 


GRAND RAPIDS, MICHIGAN 
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(Third District Regional Meeting—Continued form page 45) 


ity lealers BI regard problems to be overcome Only 
y those reporting said that business was bad. Most 
them reported that business is growing 


Remedies were suggested tor direct selling If the man 


facturer sells direct, and the jobber sells direct, then the 
ealer’s defense is not to buy from those who do these 
gs. This discussion was participated in by Mr. Russell 
Hogan's, Philadelphia; E. C. Wilson of Houston, Tex.; 
(;eorge Hausam of Hutchinson, Kansas; Charles M. Mar 
all of Atlanta, Ga.; J. G. Hullett of Baltimore; Mr. Bard 
Lancaster, and others. The general opinion seems to be 

it if the dealer would concentrate on running his own 
isiness and torget the other fellow’s business and methods 


ind not base his price on what the other fellow’'s price ts, 
he probably would get along better Mr. Spencer ot Ches 
ter, Pa., recommended that if the dealers didn’t like their 
the thing to do was close up their business and 
some other business: that management was th 


element that meant success. Mr. Marshall emphasized smail 


rders, select lines, concentrated lines and the practice ol 

selective selling Mir. Hullett recommended that the co 
peratiol ot lealers districts frequently overcame their 
fheulties \lr. Bard's recommendation was to give service 
‘ cle money would do it by serving 
Charles IP’. Garvin, general manager of the National As 
lation, then presented a retail divisional plan and the 

general plan of the National Association work in regard to 
e i Vis 1 


Friday Morning’s Session 


(on Friday morning, General Manager Garvin presided. 
H. P. Fowler, assistant manager of the research depart 
ment of the U. S. Chamber of Commerce, spoke on The 
Proposed ‘Trade Practice Conterence in the Commercial 
Stationery Industry The question of chief interest was 
hat cat e do legally to solve problems among ourselves 
\l1 Fowler defined a trade practice conterence as a con 
erence of the members ot an industry tor the purpose ol 
ting up rules nduct that will eliminate bad practices 
the industry. This is done by appointment of a com 
itte nembers who study the practices in the field and 
develop a code of rules First there should be the effort 
ade t endeavor eliminate objectionable practices 
hrough the associat s own efforts, and if this is not pos 


ible, to go to the Federal Trade Commission and ask tor 


i trade practice conference. Upon the Federal Trade Commis 
sion beme asked tor i conference, a date would be given 
d the association would then present resolutions and sub 
t them for the approval or rejection of the commission 
He stated that the commission was not interested other than 
| itters presented to 1t by a resoluion of the body 
wy le the conterence asking for a conterence did not 
ean a veneral investigation of an industry, but only an in 
estiga the matter presented to it by resolution. Mr 
Fowler gave a general outline of the scope and character 
itter whi the Federal Trade Commission's au 
thority covers and touched on the practical value of the 
de practice conference and how the commission operates 
evard to rule lhe first step ts in regard to the rules 
d practices that really are illegal The second step em 
lies matters im connection with practices which the indus 
ut which are not really illegal 
Mir. Gaarvin the took charge of an open forum covering 
itters of particular interest to this tield and asked some 
estions of Mr. Fowlet Mr. Garvin asked Mr. Fowler i 
hought that conditions in the stationery tield are any 
se tha in Other lines and Mr Fowler replied that he 
welieved the are considerably better than in most othe 
lds Mr. Garvir illed attention to the fact that as an 
ndusts we cannot agree on maintaining prices and that 
e in the tield must consider matters both of manu 
xe and retailing distribution if the conterence was 
be ot real benetit This was the purpose of organizing 
he different divisions of the industry so that they might 
nd the particular problems of each division and then bring 
them te vethet as general problems ot the mdustry He also 
pomted out that they must study conditions in different dis 
tricts and get a detinite outline so as to build a composite 
tur how he needs of each district and all districts 
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“NON-SHINE’ 


Felt Chair Pad 
still holds the lead 


Made for the man who wants to protect 
his clothes. This pad takes the rub, and 
eliminates the shine. It was created to do 
that, not as a cushion, and there’s nothing 
today that takes its place. 

“Non-Shine”—a trade name to which Polar 
holds exclusive rights—is made of the best 
all wool felt manufactured. There is no 
variance in Polar’s high standard of Quality. 





B Quality 
Wool and Cotton Mixed 
“Non-Shine” Chair Pad. Chair Pad. 
All sizes in Oak Brown, Walnut Brown, Green 
or Maroon 


A Quality 


The Original All-Wool 


te he 


Interlaced Hair Cushions were developed for 
the man who wants comfort and appearance. 

No filler has as yet been developed to equal that 
of curled hair interlaced, by a special process 
through coarse burlap. All Polar cushions of gen- 
uine leather or fabrikoid are made of the finest 
curled hair died out to standard sizes. 

They lie flat, the filler will not shift, and no 
tufting is required. 

It is well to know the filler used, for the filler 
makes the cushion. 

Interlaced Hair Cushion 

Leather or Fabrikoid 
Standard 
Chair 


Sizes 












Green, 
Brown, 
Maroon 


and Black 
Also made to order in special sizes and shapes. 


Send paper patterns to insure exact fit. 
Manufacturing Co. 


POLA Philadelphia, Pa. 


If it’s a Polar Product — Quality is assured 
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YOUR 
PAPER-FASTENER 
COUNTER 


ls it run for courtesy only or 
really intended as a source of 
profit? Look it over 
there another machine that 
actually pays its way and 
yields a decent return? 


Is 


The “CHALLENGE > 
ef 8 oe) 
PRESS 





Since 1886 the 
Stationers Best Bet | 


Edw. L. Sibley Mfg. Co., Inc. 


BENNINGTON, VT. 
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OFFICE APPLIANCES 


He reminded those assembled again that they cannot force 
price maintenance, but that they can force ethical prac- 
tices. He outlined a plan to have a committee in each re- 
gional district to work on the definite needs of that particu- 
lar district. He also urged that all over the country the 
men interested in the industry must get behind the different 
activities, and he called particular attention to the Capper- 
Kelly bill and urged everyone present to get after their con 
gressmen or anyone else who might be of influence in see- 
ing that this bill was passed. In connection with the Cap 
per-Kelly bill he called attention to the fact that the small 
individual dealer cannot set a price, but that one man in 
connection with a large chain store organization can set 
prices legally in hundreds of stores all over the country due 


to chain store organization, and that the individual deale1 
should have this same protection legally 

Governor Stockett ot the Third Regional District, then 
appointed a nominating committee to name his successor 
as governor of the Third District [The committee was as 


follows Woodson P. Waddy of Richmond, chairman; F. 
\W. Zercher of York, P’a.; Charles Connell of Philadelphia; 
Charles Honeywell of Wilkes-Barre; C. Laucht, Jr. of Balti 
more; ©. H Pa 


Perry of the Wilson-Jones Compan, 


Spencer of Chester, 

Following this E. F 
gave a report of the activities of the Penn-Mar-Va Travelers 
Club and announced the present membership as sixty-three, 
the 
another item elsewhere 

Woodson P. Waddy, chairman of the nominating com- 
mittee, reported tor presentation to the National conven 
tion the W. Honeywell of Wilkes-Barre, Pa., 
the next governor of the third district. 

Woodson P. Waddy then took charge of the meeting and 
Charles Philadelphia, to speak on the 
benefits of Mr. 
the lack of interest shown by men getting their living out 
of the business. He outlined the work done by the Phila- 
delphia association and stated that he believed in associa- 


and announced new officers, whose names appear in 


as 


name of C. 


Connell of 
work. 


( alled on 


association Connell commented on 


tion work 


Charles M. Marshall spoke on Are the Dealers Willing to 
Help Themselves? Yes, generally speaking, and not only 
willing but actually they are helping themselves. The sta- 
tionery business can exist in hard times and make money 
Stationers have a good business, but dealers are too prone 
to get tied up with detail and miss the bigger picture. Learn 
to escape detail, contact customers more and build up trade 
Be not timid in asking for business. Pay more attention 
to profitable lines. Stationers are studying their buying 
problems. Stocks over the country are cleaner than ever 


before. Let the dealer study business and customers and 
learn their demands. Let the dealer tie himself closer to 
the manufacturer. Let the dealer stop trying to serve 


thin territories and working accounts 
study the cost of sales and find out 
the accounts that it pays to handle. The average dealer is 
gaining a better knowledge of salesman’s compensation. 
The mystery has been taken out of this business and we 
have now reached the time for more cooperation and better 
use of the knowledge we have gained. He said the future 
was a big picture, greater than the past has ever been and 
urged the dealers to get together and put across the plans 
the National Association is working out. 

E. Clifton Wilson of Houston, Tex., 
National Association or any Other Association Run the 
Dealer’s Business? Mr. Wilson’s answer was No, em- 
phatically. No association can solve the problems and pro- 
vide the remedy for all the ills of the dealer. He also 
said that joining the National Association doesn’t do this. 
The National Association is not a business hospital, but a 
thinking, fighting group of men who spend their time, 
thought and money to better fellow industrials. Through 
association work the best thoughts of all are placed at the 
disposal of the entire membership. He called attention of 
those present to the many valuable activities of the National 
Association, and counted as the most valuable of all the in- 
spiration of meeting other men in the industry. 

A. J. Walker, president of the National Association, then 
covered the subject of Salesmen’s Compensation. He spoke 
of the various methods used by stores in salesmen’s com- 
pensation and took the ground that the basic element must 
be sound; whatever the plan was it must be satisfactory to 
employees and understood by them and that the proprietor 


everybody; cut out 
rather than territories; 


spoke on, Can the 
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wo Newsy Windows 
to your Vertical File 


Your experience has shown that the early months of the year are best for 
pushing sales of filing supplies. Current files are being cleared and made 
ready for another year’s correspondence. (auides and Folders are in demand. 
During January, through the agency of our Guide Campaign, your (Guide 
sales were undoubtedly stimulated. Reports from 
dealers in all parts of the country, and orders 


* § yf ZS IU booked for Guides at the factory, are indicative 
» ry 2 €/ of this. Now we offer you unusual and effec- 

yaar? tive helps to complete the job—build up sales 

of Weis Vertical File Folders. 

The nucleus of our Folder Campaign is the set of six interesting display 
cards illustrated on the preceding page, and shown in the above window 
displays. These cards are 8's" x11", have easel backs, and are reproduced 
in four colors. They point out the reasons why Weis Folders give long, 





The Weis Manufacturing Company 162 Union Street Monroe, Michigan 
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that will give yew /ife 
Folder Sales -- - 


satistactory service—why they are so tremendously popular. Our window 
display department has taken these cards and an assortment of Weis 
Folders and developed two simple, yet highly effective, window displays 
with them. These displays are easy to install and are adapted to any size 
of window. If your windows are exceptionally 


large, you can augment the display with other 2 © 
Weis filing and transfer supplies. After use in & y | AY 
the windows, the display cards may be used in- | , 
side your store to good effect. MLL OF 


On the next page we show other free helps for you to use during the 
month—miniature folders and envelope enclosures with your imprint. Use 
the coupon in ordering. And order today. Get your display in your win- 
dow as soon as possible. Now is a good time to get Filing Folder business 


The Weis Manufacturing Company 162 Union Street Monroe, Michigan 
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Ask for Samples WS? ‘Red Leather’’ Foiders 


“Cost a Little More—Last a Lot Lenger"’ 





The Weis Man’t'g Cv. 162 Union St. Monroe, Mich. 
Sets Filing Folder Cards and 


Miniature Folders No. 62 Circulars 
No. 6 Circulars ....No, 63 Circulars 


No. 61 Circulars Use our Letter Head for 
Imprint copy 
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Day in and day out — this method 
keeps you posted on the vital facts 
and figures of your business 


HERE are times when it is favorable for a business 

to expand. There are times when it is often more 
prudent to retrench. Either course depends on vital facts 
and figures on which the operations of your business 
should always be based. 

If your figures are up-to-date, accurate decisions can be 
made... but when decisions are based on figures that are 
days and weeks behind your present status, the dangers 
of error and corresponding losses are increased. 

With Elliott-Fisher you know every day exactly where 
your business stood the day before—week in and week 
out, month in and month out. No guesswork or esti- 
mates. Elliott-Fisher posts all the essential figures for your 
guidance right up-to-date every day, and brings to your 
desk every morning at nine a simple, concise report. 


Elliott-Fisher 


Flat Surface Accounting- Writing Machines 


GENERAL OFFICE EQUIPMENT CORPORATION 


Division of Underwood Elliott Fisher Company 
342 Madison Avenue, New York City 


Keeps you on the 
SAFEST COURSE 


“Underwood, Elliott-Fisher, Sundstrand, Speed the World’s Business” 





— 


Inventories, orders, sales billed, bank balances, ship- 
ments, accounts receivable and payable—all are posted 
every day and compared with the totals for the same 
day a week back, a month back, and a year back. 


Without adding a man to your payroll or in any way 
disturbing your present accounting routine, Elliott- 
Fisher summarizes every department's performance 
into a single unified report. Hundreds of business firms 
that are distinguished by their efficient management use 
the Elliott-Fisher method of control. 

We have an interesting story to tell you. Your name 
and address on the coupon below will bring more 
complete information about 
Elliott-Fisher fact-finding 
machinery. 

















General Office Equipment Corporation 
342 Madison Avenue, New York City 


Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 
control of my business. 


Name 


Address 




















City and State 
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Imprints Dividend 
Checks, Pay Checks. Model 6¢ FY?’ 9 
Time Cards, Collection 


Forms, Labels, ° ° 
\chedules, Requ isiftons, A utomatic Pay Roll Lister 
Routing Tickets, AND 
Orders, Public Service 


Co. Bills, Receipls, Hand Addressing Machine 


Slalements., 







Hand Selector 


fi lee ) ih ris 
Ruled Pay Roll Sheet and Repeator =O <7 A 
iddresses Envelope S, 2000 Addresses . ri a 


Post Cards, Circulars per Hour 
\ Time-Savers 
Secs i For 
— , Modern 


Business 













° ®& US : 
Papers, Vagazines, My a. 


Catalogs 
innouncements, 
Bulletins, Price Lisis. 
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Selectograph Will Solve 
Your Addressing Problem 


HERE is no other addressing machine just like 

the Selectograph. No other addressing machine 

has the speed, the versatility, the time and labor 
saving effectiveness of the Selectograph. 


Models A, B and ¢ 
are equipped with 
automatic inkers, 
compensating platen 
that enables you to 
address a single shee: 
or a booklet } inch 
thick; direct “from 
tray” loading mag- 
atine and direct 
“into-tray”™ ejector 
Speed 8000 stencils 
per hour 


You will cut your usual addressing time in half and at 
the same time handie your mailings and the mailing 
list as accurately as your accounts receivable. 


Selectograph uses paper stencils that can be cut on 


emer Pp any typewriter—no special machine needed. 
( 


Speed— Model C handles up to 8,000 stencils per hour. 


Selectivity—Permits of 110 individual classifications of your 
stencils. 


Flexibility— Addresses anything trom a sheet of paper to a half 
inch book. 


Visibility—The printing is visible, right before your eyes. 


Versatile—Selects and addresses any number of classifications up 
to 110 automatically, with mechanical accuracy. 


Automatic—Enables you to automatically separate and key your 
mailings. 


Up-to-Date—Enables you to automatically remove obsolete stencils 
from your files. 


DEALERS’ OPPORTUNITY 
If you represent Selectograph you have a distinctive, 


non-competitive line to offer—because there is no other 
addressing machine just like Selectograph. 


WRITE FOR OUR DEALER PROPOSITION 


Pleclogorag 


SELECTIVE AUTOMATIC ADDRESSING 


The uses and time sav 
ing possibilities of the 
Selectograph are un 
limited. In any busi- 
ness there are « hances 
for saving time and 
labor on addressing, 
billing, pay roll sheets, 
vouchers, order sheets 
et 








3126-28-30 West 5ist Street Chicago 
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should conusidet the sales rorce as work ’ with nn rather 
than working tor him 


followed by a general discussion 


This was covering vari 
us problems and procedures tollowed by people in paying 
their men 

Paul Cheney of the Southworth Paper Company, then 
addressed the meeting on, \What Are the Travelers Clubs 
Doing for the Dealers Mr. Chenev referred to the tray 


National 


meetings 


elers the advertising department of the 
\ssociation, as the the regional 
ind the directors of sales educational meetings for the deal 


( lubs a> 


press agents tof 


ers. He spoke of their value in furthering sales promotion 
work of the manutacturer, the sending out of weekly sales 
talks for use by the dealer in his own organization and 
called attention to the fact that the clubs want to help in 


every way possible and they welcomed ideas from all those 


interested 


C. Laucht then brought up a discussion in regard to the 
method of handling greeting cards, which was taken part 
in by a number of those present 

1. Ogden Pierson of New Orleans, being absent, Michael 


Casey of Philadelphia read the address of Mr. Pierson on 
the subject, Is It Necessary for a Manufacturer to Sell Di 


rect in a Territory Where There Are Competent Dealers 


Mr. Pierson’s reply was in the negative. The manutacturei 
should decide which way is best, either the dealer or direct 
\fiter wetting dealers, why sell direct? No manutacturet 


can get all the business He believed there is too much ot 


a drive tor volun The seat of trouble is the fact that the 
manufacturers can produce more than the nation § cai 
consume. There should never be any reason for a manu 
facturer to sell direct where competent dealers are located 
He had no criticism of the direct seller when that wa- 


policy of the organization but if the 
was to sell through the dealer, he 


established as a definite 


policy of a manutacturer 


should never under any condition sell direct. If the manu 
lacturer is not able to get a good dealer, he should pass up 
the territory until he can Che dealer should participate 1 
all sales made in his territory In regard to national con 


tracts, he expressed the beliet that large orders are usually 
placed by the large corporations amply able to pay and that 


they should pay a price that nets the dealer a profit. Na 
tional contracts are untair and detrimental to the dealer 
\ general discussion followed. Upon motion it was «de 


cided to pass on to the Steel Manufacturers Association a 
resolution embodying the spirit of the address of Mr 
Pierson. 

Woodson P. W addy then closed the meeting with son 


remarks, making the statement that association work is now 


vetting down to brass tacks in the regional districts and 
that the future is bright 

President Walker then urged all those present who pos 
sibly could do so to attend the National convention—and 


the meeting adjourned 


Luncheon and Bridge 


Mrs. Garvin acted as hostess at a luncheon and bridge 
marty held at the Hotel Carlton for the ladies of the con 
vention. Prizes were donated by some ot the Washington 
lealers 

The Banquet 

The banquet on the evening of Thursday, the thirteenth 
was attended by about one hundred forty Che music was 
furnished by a male quartette from WOL radio station at 


Washington, D. C. Woodson P. Waddy of Richmond, 


Va., was toastmaster 

Some brief remarks were made by William E. Stockett 
Ir, governor of the Third Regional District; A. ]. Walker 
resident of the National Association; Ed. Little. first vice 
president of the National Association; E. Clifton Wilson 


third vice-president of the National Association; Charles M 


Marshall of Atlanta, Ga.: W. H. Brooks of Philadelphia, and 
Charles P. Garvin, general manager of the National Asso- 
clation 
Dancing followed the dinne: 
catalan, 
Texas House Changes Name 
The Elliott Office Supply Company of Amarillo, Tex.., 


recently changed their name to the Elliott-Greer Office Sup 


ply Company. B. C. Elliott is president 














THE NEW STANDARD 
Rotary Duplicator 






Radically Different 


Gelatin Duplicator 


Provides a speedier, more efficient and more 
with- 


convenient method of making copies 


out any stencil-cutting, typesetting or 


carbon manifolding. 


EXCLUSIVE Standard FEATURES 


200 to 300 copies from one original 
50 to 60 copies a minute. 

No sponging or 
cating Film. 
Delivers copies flat—not curled. 


washing the Dupli- 


Uses Bond Paper—coated paper not 
required. 
Produces better copies and more 
copies. 


Assures perfect registration. 
Simple automatic operation. 


OPPORTUNITY 
FOR REPRESENTATIVES 


District Agents—The addition of the new Rotary 
Duplicator, together with Standard’s progressive 
policy of steadily broadening its line, has created 
several attractive positions for District Agents in 
various parts of the country. 


Salesmen—There are also openings for capable 
salesmen in established Standard agencies afford- 
ing permanent connections in a rapidly-growing 
organization, with opportunities for advancement. 


Dealers—Standard Machines are so simply and 
durably constructed, so easy to operate, and re- 
quire so little service that dealers find them very 
profitable to handle. Permanent revenue from 
supply business. 


Write for complete information. 


Standard 
MAILING MACHINES COMPANY 


Revere Boulevard Everett, Massachusetts 


Stamp Affixers 
Postal Permit Machines 


Envelope Sealers 
Copy Holders 
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“The best 
office furniture 
that money can 


buy - - at each 
price level” 


Know more about Hoosier. 
We are always glad to send 
catalog and complete details. 


HOOSIER DESK COMPANY 


Indiana 





Jasper, 








| distributors 





OFFICE APPLIANCES 
New Envelope Company for Dallas 

The Otey 

Dallas 

tion. The 


Envelope Company has been organized in 


lexas, and the factory has already started produc- 


company was organized by Paul A. Otev, sor 
pioneer envelope 


Modern 
’ 


installed and expert workers have beet 


ot George S. Utey manutacturer 


machinery has been 


engaged. The company has a direct paper mill connection 
and is prepared to give special quality and service in busi- 


ness envelope requirements \ mail-order service for out 


ot-town buyers is a feature Che concern is located in its 
new quarters in Dallas at 2701 Cedar Springs Road. The 


company received orders for more than million envelopes 


before production started 

Paul A. Otey, head of the company, was recently elected 
a director of the State Bank & Trust Company of Dallas 
M. H 

















NEW DISTRICT OFFICE OF THE MONROE CALCU- 
LATING MACHINE COMPANY INC., 1104 VERMONT 
STREET, N. W VASHINGTON, Db. C 








Students Rescue School Typewriters in Fire 
Mont., was 
some weeks ago. The school equipment of sixteen Wood 


The high school at Ronan, destroyed by fire 


stock typewriters was in danger, and some of the students 


tried to enter the building to rescue the cherished machines 


however, and they had to aban 


burned through the root 


The smoke was too dense, 


don the effort Shortly the fire 


and permitted entry to the typewriter room through clearing 


away the smoke. Some of the students entered through 


the windows, although warned against this by the teachers 
Thev succeeded in rescuing twelve of the sixteen machines, 


so that da part ol the school was read\ to resume as soon 
space was provided 


was that the bovs liked to have the 


is suitable 
The old tradition 
schoolhouse burn. The viewp« 


int is different these days, 


when the modern school provides courses which the stu 
business after graduation 


. os 
Journeyings of Sheaffer Executives 


apply in 


dents can 


W. A. Sheaffer. president and general manager of the 
W. A. Sheaffer Pen Company. has returned to his home 
and business affairs at the general offices, Fort Madison 


lowa. Mr 
East coast watering places 
a 


Ww h ose 


Sheaffer has spent about two months at Florida 


/ 
& 


Waldron, vice-president and general es Manager, 


headquarters are at Chicago, is on an extended 


inspection trip which will carry him well into all sections 


of the country. This will bring him into contact with prac- 


tically all territorial men of the Sheaffer sales organization 


This trip will also include conferences with the company’s 
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ALLEN © WALES 


ADDING ~ BOOKKEEPING AND CALCULATING MACHINES 


HE outstanding adding ma- 

chine values of the day—in 

principle—in construction—in 
speed—in smoothness of operation 
—in sturdiness—in possession of 
new, convenient and time saving 
features. There are styles, sizes 
and prices to meet every business 
requirement—each model a dis- 
tinguished leader in its own special- 
ized field. Write for descriptive 
folder. 


ALLEN WALES 


CORPORATION 
ADDING ~- BOOKKEEPING AND CALCULATING MACHINES 
233-245 SPRING ST. 
NEw YORK CITY 
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OFFICES OF TOMORROW 


2é 


MA C EY 


Yompany, 


GRAND RAPIDS, MICHIGAN 


WHERE NOT EXCLUSIVELY 

REPRESENTED WE ARE 

INTERESTED IN RESPONSI- 
610 SO. MICHIGAN AVI BLE CONNECTIONS 








MARCI! 


Gratz Transferred | to ) ee by epi 


Gs. F. Gr \\ ad ( at Columbus, Ohio, for The 
\1 erical Mi ined Sal s ( Mpany has bee! transterres 
ri \lbany N \ where he s district manaLeet witl head 
uarters at 401 Dol Iding, 467 Broadway Mr. Gra 
, il Ss « ertaine o tt Albany 1 whet he 
rtut ne to \ sell wit tiie 1 mits 
e was ell eased 
Mir (sra savs that A i s tl l st rowressive City 
Ss SIz¢ s sect e<« ntry It is lara imu 
tacturing al d distributing center SOM i the n portant 
vroducts made there includ electric cat cat ‘ Ss an 
blankets, clay products, igars and ybacco, gas meters, et 
s established a new building ecord ecent cars 
~ \ v i erce tawe creast vreat¢ a i ther 
t the state D he s the third largest \ csalt 
v ce eT New \ state { | 1 eS « npl 1 
¢ eep ne the Huds I er b he | r States 
a rie All ill ] er < ‘ S s< rts 
‘ rik Mat ements are there t i lac 
irers, d bute ind ‘ hants 
With this enthusias ne ¢ S lopti Nii 
(51 < ( wt ¢ s \ ce es Cs Ml ] ’ ip 
‘ 
> 
Building Project of = Angeles Firm 
Plans pre jected by the Los veles Desk Company con 
iplate the erection ota usiness building on South Bre id 
i by ee ke leve | elith streets, Los Angeles 
( ¢ nips Ss acq read titi ty ec ot tront 
ue site ie ( 1 ‘ ( merce niding Negotia 
s re er wa ¢ i tenant seve l pe 
oors S| ld 1€ES¢ pla s 5 iterialize e con t 
ere r-st \ le v r ts é ine strue 
] ed ( ( I id i s es . ecessal 
| Id Oo W ] e « « S0x113 eet ine 
st of S300.000 1s estimate: exclusive of the site It wal 
. ed emt crete i teel ert 
i s} ides 
ihe site is s cated ¢ \Wiee Ss stre extend 
n Figueroa \I streets, the build o il] tand 
ak east he terse ( Lhe Li 
Angeles Desk Compa s established in 1906 at 111 Nort! 
I id Later ) 117 S | idwa\ 
Kightes ve Ss ag it ( eS 1 it S4s 
South Hill street 
- 
LaNicca Retires from Remington-Rand 
\W. B. LaNicea, district manager at Mobile for the Rem 
ngton-Rand Business Service Inc., has resigned, effective 
bk ¢ ruary ble ] is spel < vVears In this line. al d opened 
Daltor oOmece Bi Mobile in January, 1920 Since the 
cTyZ tl Re net R nad he has been district manage 
Mo e 3 the con i 
\l | iN Ca s { s ¢ Id rl » \\ \! iwi 
\ ( Ltd New \Y inen handkercht mporters 
He vel e s states This business ll 
quire ‘ ‘ ix months of the vea Dur 
he . ee SIX ! ( ans t eK sone 
i s e equ ( s Wa 
‘ < < Fic } chine held, id 
e vledaox 1 experienc he business 
oan 


Smith-Corona Division Office Moved 


e headquarters of Division No. 4 of the L. C. Smith & 

i | ewriters Tine | s bee ved T Dallas, 

Texas Kansas Cit Fred ( Gould, former branch 

wer K is City S chare M (ould has been 

ected with the pewriter industr since 1910. He 

ssed t gh the sual stages trom the bottor ecoming 
anag Kansas ( 1925 
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you sell Record Cards 


THERE’S ANOTHER SALE WAITING 


Dip you ever wonder when you sold 
100, 1,000 or 5,000 record cards just how the 
customer was going to find a particular card 
after he had recorded the necessary information 
on it? Every card you sell has to be referred to 
with greater or less frequency and a card index 
list may be anywhere from 50 cards to 10 mil- 
lion. Regardless of the size of the list, any single 
card can only be filed through the medium of 
guides. 

There is your opportunity for the ex- 
tra sales. The time required for filing and find- 
ing cards costs more money than the guide cards 
and filing space. There should be a guide to 
every 10 or 15 cards. Convince yourself of that 
and you can readily convince your customer. A 
less number of guides costs money in the loss of 
time and your customer cannot afford to do 
without an adequate index. No item in the line 
of filing supplies offers such an opportunity to 
create sales as does Card Index Guides. If you 
want to know more about it, write us. 


Wabash 


SUPREME QUALITY FILING SUPPLIES 








WABASH CABINET CO, 
Wabash, Indiana. a 19 


Gentlemen: 


Please send us more information about Wabash Supreme Quality 
Filing Supplies. We are interested. 


Firm 
Address 


By eT 




















ADVANTAGES 








You may readily identify Samson office 
and directors’ tables by their various dis- 
Actually 


there are a great many; a few of them 


tinctive construction features. 


follow ° 


1. Full box drawer construction with dovetailed 
front and back. 

2. Special chamfered drawer side construction 
gives minimum friction surface. 

3. Smooth interior. Finished inside carrying 
Samson trade-mark. 

4. Selected kiln dried hardwood. 

5. Special corner block construction, dovetailed 


into the rails, assures rigid legs which can not 


become loose. 


6. The heavy five-ply wood tops are secure'y fas- 
tened to rails and cleats by heavy wood screws. 


7. Each Samson table has an ample number of re- 
enforcing blocks used in its under construction. 
This is done as an added assurance of stability 
and strength. 


The other advantages are pointed out in the 
Samson catalog. Send for it and assure 


yourself of the most your money can buy. 











MUTSCHLER 


BROTHERS 
COMPANY 


503 Madison Street 
Nappanee 


Ind. 


omece 
ing, where the wholesale, retail, bank, 


index departments will 
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From Evansville and Vicinity 


Guthrie and Company, office furniture, steel shelv- 


Sates, 
ing, filing devices and other office supplies, who for severa! 
South Third 


Ind., have moved to a larger building on 


vears were located at 210 street, Evansville, 


hird street, be 


tween Main and Sycamore streets, where they have a better 


chance to display their goods The company has been in 
susineses tor several years and has worked up a large 
trade in southern Indiana, southern Illinois and western 


and northern Kentucky 


(se oryee \\ 


manager otf the 


who for several vears was the district 
Adding Machins 


Ind., and who sought the den 


Boehne 


Burroughs Company at 


Evansville, ocratic nomination 


tor state auditor of Indiana two years ago, 


probably will 
again seek the same office this vear Che state convention 


will be held in Indianapolis some time in June Mr 


Boehne recently moved from his old home on Jefferson 
avenue to a fine new home in Bayard Park Drive 


Gilbert H 


1e Imperial 


Bosse, vice-president and general manager of 
De sk Lom 


named a member of the 


tl pany at Evansville, Ind., has been 


state democratic advisory commit 


tee of Indiana, it was announced a tew days ago He has 


been promiment in Indiana politics for number of 


years 


Mr | sse recently was elected president and director of 
rhrift, Inc., 17 Southeast Fourth street, Evansville, a grow 
ing financial institution of that city 

Henry Elbert, manager of the Elbert Typewriter Service 


Company at 311 South Second street, Evansville, Ind., who 


has been engaged in the business in that city practically all 


is life, savs that the typewriter business in Evansville dur 


he past few years has increased nearly 100 per cent 


J M larrett. othice supply\ dealer at Boor ville. Ind.. has 
been re-elected vice esident of tl Boonville Kiwanis 
Club r the ensw year He is the onlv one hundred 
ercente he club that he is er missed a meet 

¢ the club in the eight vears that it has been organized 

Leo Wittgen, one of the partners in Smith and Butter 
held, 310 Main street, Evansville nd., office equipment 
lealers, has been appointed to some of the leading standing 
‘ mittees of the Evansville Kiwants Club for the ensuing 
year Mr. Wittgen has been active in the affairs ot the 
Kiwanis Club for a number of vears 

Miss Margaret Howard, dealer in office supplies and ap 
pliances on the public square at Boonville, Ind took i 
leading part in the annual drive of the Boonville Business 
Men’s Association for new members on January 26. Th 
drive was successful and practicaliy every business firm u 
Boonville joined the association 


Mr. and Mrs. James W. Cockrum of Oakland City, Ind 


ire spending the remainder of the winter at Palm Beach 


ind other Florida resorts. Mr. Cockrum is an officer of a 


recently organized to manutacture a_ tountain 


pen, said to have features of much value and convenience 


W. B. ¢ 

> 
Shaw-Walker New York Office to Move 
The Shaw-Walker Company will move its New York 
June 1 to the Chrysler build 


} 


third floor of the new 
l ontract and visible 


} } 


location 


lave space The present 


s at 150 Broadway 
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STURGIS 
POSTURE CHAIRS 


SOLD EXCLUSIVELY THROUGH 
OFFICE FURNITURE DEALERS 





No. 600 


No. 500 
Stenographic Model 


Stenographic Model 





No. 80 
Executive Model 


FEATURES 


1. Quick, positive back adjustment, with- 
out the use of tools. 

2. Genuine leather over curled hair up- 
holstery. 

3. Steel and malleable iron welded con- 
struction. 

4. Choice of Olive Green, Black, Walnut 
or Mahogany, Dupont Duco on metal 
parts. 

5. Faultless Casters. 

6. A 4-inch vertical adjustment. 


7. A chair for every purpose. 





is ia WRITE TODAY FOR OUR Bg 
rag PROPOSITION meneee Geue 


Telephone Model 


STURGIS POSTURE CHAIR COMPANY 


STURGIS, MICHIGAN 











— and Junior adds the final touch. He knows—he feels instinctively —that his 
father’s office is a true reflection of his Dad —triendl y — pleasant — hospitable. 

And the reason Dad's office is so truly reflective is because of the Leopold 
furniture, mastercralted for American executives who appreciate inspiration, beauty, 
and quiet refinement in their offices. 

Leopold office furniture is furniture at its best. It's authentic, naturally, lor 
Leopold has gone to the old masters for the designs. It is quality, for Leopold uses 
only the finest woods— perfectly matched. Its atmosphere 1s perfect —for each 
piece 1s de signed to be a part of the complete ense -mb le. 

Y our oflice —re ally your home for the gres ater part of your time, the pl: ace you liv e 
every d. ay—can vale you at your be st whe “n it is equipped with Leopol | furniture. 

if you would like to *have such an oflice, write for pl: ans of office decor: ation. 
There are unlimited combinations from which to choose —one ol { which will be 
typically you. The suite shown 1s the Jacobean, made by The Leopold Company, 


Burlington, low a. Makers of fine furniture since 1875. 
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Promoting Use of Pencil Sharpeners in Homes 


Jlowing its successtul troduction of “Apsc Auto 
ati pencil sharpeners in the schools, the Automatic Pet 
cil S ene ( I i ( cago has launched a national 
advertising campaig! featuring its “Chicago” and “Giant” 

dels r home us« 

Sidne } Collins venera manaver and secretary oft the 

iny vwleves that ar Apsco automatic pencil sharpene! 

is just as necessar©r\ the home as in the school or omece 

Children require shar] encils tor their home work For 
ousehold accounts, bridge and radio records the pencil 
sharpeme DT wides il cl bette point that the famuly 
scIss - { k t ‘ = & 1i¢ 

Farlv reports from stationers who have cooperate ith 


he Automatic Pencil Sharpener Company in featuring the 


Chicago’ and “Grant tor home use show a gratifying 
resp se tron the he useholder In one store a window dis 
plav resulted u sales ot ver one hundred “Chicavos” and 
about seventy ve (slants during the week 

an 


Kendall-Tredway Take Pacific Carbon & Ribbon 
Agency 


Word has come trot Stanley J Pyn Nn ’ the Pacific 
Carbon & Ribbor Manutacturing Company San Frat 
cisco, Calit., that his cor ny is appointed Kendall-Tred 

~ < La < ! ( f lifor i 
| K i ~ rame ind Sa | iq 
\ ille aes ‘ unties ine stretches trom 
t Ore state ‘ t to Fres e soutl 
(; \\ es i exp ribbor ind ca Mal 
‘ dl ( u . dep rtment ( Ke 
Tre sine 
\ t i \ e¢ the estabh hie ! 
nN ( | i ! Fres ( \Ne ced \l acest 
( t s ‘ Pac (ar Ww Ribbon 
\l | i v od ¢ erawe < ( tory 
> 


Remington Man Goes Into Retail Business 


R | scott who fas ee! with the Remingtor ype 
iter Company nd the Remington Rand tor the last 
velve ears has resigned his position at the Shreveport 
ce to become associated with the Manuel Typewriter 
Exchanee it Shreveport I is Excha ge reports that the, 
ive secured the ren r the entire Roval tvpewritet 
line in Shreveport la they lso deal in Shipman-Wara 
Underwoods and American Writing Machine Company re 
inuta tured Ren netons is well as ribbor Ss al d caroons 
\l ~ have ictive cl irge oO sales 
Manuel's Typewriter Exchange has been in business as a 
exchange since 192] The business has grow! 
| e companv 1s now ell established all ove Northern 
i i mast iz i 
an 
Corona Dealer Suffers Fire Loss 
Bere & Dines Drug Store at Kewanee, Illinois 


dealers in Corona typewriters, recently suffered a severe 


ss ‘ Che building in which the store was located 
) ‘ e ground at ill its contents were destroyed 
Che loss totaled arow d $40,000, and was partially covered 

S ce 

Chis misfortune occurred while Ralph Dines lay in the 
Newanee hospital suffering with a fractured vertebra H 

sma cast tor more than six weeks, and will be confined 

us bed, it is believed, for several months 

Othece Appliances joins other friends in sympathy 
Mr. Dines over his double misfortune 


a 
Multigraph President a Bank Director 


Henry C. Osborn, president of The American Multigraph 


Compal! \ ] is becom a director of Che ( leveland Trust 


THE BETTER MERCHANDISE 
MEANS STEADY CUSTOMERS 


It pays to stock the best on the market, for 
the modern business man demands it. You can 
show him that he is getting what he pays for 
when he buys from your stock of 





QUALITY PARK ENV. CO. 


FLAT AND EXPANDING 
V. F. POCKETS 
FLAT AND EXPANDING WALLETS 
2, 4 and 6 Pocket 
PARTITION WALLETS 


Made with either Red paper or Tan Cloth 
Gussets. 

All have patented reinforced flaps, which 
prevent tearing or cracking. 

Offer full protection where the wear is 
greatest. 





Note reinforcement along top fold 


Patent No. 1,734,642 


To keep a good customer, give him good value 
for his money. 

Complete stocks of all standard items ready 
for immediate shipment from our Chicago 
Warehouse. 


Write, phone or wire RUSH ORDERS to 


QUALITY PARK 
ENVELOPE COMPANY 
162 N. Franklin Street 
CHICAGO, ILL. 


Ceneral Offices and Factory: Midway, St. Paul, Minnesota 
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F{XcELLENT 


SERVICE 





TYPEWRITER PARTS 
TYPEWRITER TOOLS 


RUBBER PLATENS 











Included in these three classes of type- 
writer shop supplies are thousands of 
items, many of them in continual de- 
mand among typewriter dealers. Suc- 
cessful dealers all over the country sat- 
isfy this demand by availing themselves 
of Ames service. By concentrating their 
needs in one order, they save valuable 
time and much trouble and expense. 


Ames branch offices are located con- 
veniently for quick service. Orders for 
tools, platens and parts are shipped 
within twenty-four hours of time re- 
ceived. Our service is for the trade 
only; we leave the retail field entirely 
to our dealers. 


If you buy AMESCO platens, you know 
we give every order utmost attention; 
why not obtain the same service for 
typewriter parts and tools? Remem- 
ber that 





Ames Means ExXxcettent SERVICE 


— —————— —E 


AMES 


Branch Office and Export Dept., 


SUPPLY 
COMPANY 


564-572 W. Randolph St., Chicago 


Branch Office, 
) Lispenard St., New York 583 Market St., San Francisco 


Great Britain Office: Longs, Ltd. 
78 and 80 Queen Street, London E. C. 4, England 





OFFICE APPLIANCES 


Some Exhibits at School Supply Meeting 

The National School Supply Association held its annual 
convention at the La Salle hotel, Chicago, the week of Feb- 
ruary 3. A number of exhibits were made by manufac- 
turers in the school supply field who are also manufacturers 
of commercial furniture and stationery items. The latter 
included the following: 

American Crayon Company, Sandusky, Ohio.—A com- 
plete line of crayons, ink tablets, adhesives and essentials 
for art courses was shown by Paul Coffey. He covers the 
southwestern territory from Dallas, Tex., but has come on 
to Chicago for the National School Supply Association 
conventions for many years. 

Automatic Pencil Sharpener Company, Chicago, III. 
Pencil sharpeners of all sorts were shown, including an 
electric machine. The 
Messrs 


of every merchandise exhibit at conventions of the National 


services were presided over by 


Davis and Rama, recognized essential constituents 


School Supply Association. 

Eberhard Faber Pencil Company, Brooklyn, N. Y.—A 
complete showing of Faber pencils and other school sup- 
plies, in charge of E. A. Meyer, Chicago district manager, 
and staff 
pigments 


Interest centered in the “Aquarelle” pencils and 
for renditions in the water color mode. An 
accomplished artist showed the range of hues and tints 
secured, and demonstrated the facility with which natural 
subjects, such as flowers, can be sketched true to nature 

The Heyer Duplicator Company, Chicago, IIl—This com- 
pany’s rotary stencil and hektograph type duplicators, with 
supplies, were demonstrated by W. H. Kurth. 


Hevwood-Wakefield, Mass 


public seating lines were shown by W. A. Fannin, manager 


Gardner, Items from the 
of this department, who makes his headquarters at Suite 
1146, State-Lake building, Chicago 

Desk 


desks of several models were shown 


Imperial Company, Evansville, Ind—Teachers’ 
Gilbert Bosse was 
present, meeting with his many friends in the school sup 
ply line. 

Seneca Falls Rule & Block Company, 


Samples from this extensive line were 


Seneca Falls, N. Y 
shown under the 
direction of Guy D. Hills 
Chicago, IIlL—A display 
of sign makers and educational rubber stamp outfits was 
directed by S. D. Flynn. 

Tell City Chair Company, Tell City, Ind.—School seat 
ing was shown by J. H. O’Took 

Wm. H. Wark, 1410 South Wabash 


showed Wark-Beacon steel chairs ar d wooden furniture tor 


The Superior Type Company, 


avenue, Chicago, 


school service 
The Weber-Costello Company and the Ideal School Sup- 

ily Company, Chicago, has an exhibit in Suite 1309 
The Weis Monroe, 

School specialties, including filing devices and 


were on display, with J. H. Jennison and R. W 


M ich 
supplies, 


Wuest on 


Manufacturing Compat 


the job to explain things to visitors 


> 


Eckstein Joins Art Metal Agency Staff 
| \W Eckstein, who had been manager many years of 
the Chi o branch of the Art Metal Co 


struction Com 
pany, has joined the agency staft He will help to broadet 
service to the many agencies, established and new, 1 
meeting the requirements ol their customers for adequate 
lations 


a 
Petrie Heads Furniture Mart Board Again 


George M Petrie. of the St lohns 
Mich.. has been re elected president ot the board 


plans for furniture instal 


Table Company 


( idillac, 


of governors. American Furniture Mart, Chicago, Ill. A. D 
W ilson 


Gorrell. Chicago. is vice chairman, and William H 


secretary 
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EIGHT REASONS WHY THE 
IMPROVED COLUMBIAN CLASP 
ENVELOPE IS THE STANDARD 


Extremely tough, flexible stock . . 
Scotch seams; they never give . . . mal 
leable metal clasp—anchored at all 
Points through dowble thickness of 
Paper ... flap-hole reinforced with 
patch that always lines up with clasp 
name and size number on lower 
flap ... 32 stock sizes .. . buff color 
enhances any other colors you use. 


Other uses for Columbian Clasp 
Envelopes . . . Excellent for tak- 
ing papers home from the office; 
for filing recipes, receipted bills; 
for carrying light hardware, 
haberdashery—in fact, anything 
an envelope carries, this enve- 
lope carries better. 
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Like a perfect chorus— 
a successful mailing 
watehes every step 


OST of your customers fail to realize the drubbing a mailing 
piece is bound to get unless the envelope is tough and sturdy. 
Sorting and delivery often take a toll of crumpled corners and 
wrinkled covers that injure the chances of catalogs and booklets. But 
the battering of the mailbag and sorting table has no effect on the 
Improved Columbian Clasp Envelope. Your customer can entrust his 
costliest catalog to it and know that it will arrive looking fresh as new. 
Insure complete satisfaction and repeat custom- 
ers with Improved Columbian Clasp Envelopes. 
Thirty-two stock sizes at your paper merchant's. 
We make all sizes and types of Quality en- 
velopes. Sell your customers envelopes that 
have the U. S. E. Quality Slip in every box. 


UNITED STATES ENVELOPE COMPANY 


The world’s largest manufacturers of envelopes 
SPRINGFIELD, MASSACHUSETTS 











With thirteen manufacturing divisions covering the coumry 


Improved 


COLUMBIAN CLASP ENVELOPES 
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ONLY "THE NATIONAL 
CASH REGISTER COMPANY 


... CAN SERVE BUSINESS IN THIS WAY 

















THE USERS of National Cash Registers 
and National Accounting Machines know 
the advantages of the service that only 
The National Cash Register Company 
can give. 


To many it has meant the difference 
between success and failure, for it has 
uncovered hidden leaks and losses and 
pointed the way to greater profits. 


National Cash Register service starts 
with an analysis of a business . . . based 
on knowledge gained in half a century 
of helping the business men of the world 
solve their problems. 


It includes a complete line of modern 
business machines which meet and fill 
the specific needs of every business, from 
the smallest store to the largest bank. 


THE NATIONAL CASH 








It puts these machines within the reach 
of every business. National Cash Regis- 
ter products are priced from $60 in the 
U. S. A. They may be bought on con- 
venient terms without interest charges 
and with liberal allowance on machines 
taken in exchange. 


National Cash Register service continues 
after the sale. Through offices in all 
principal cities, it is always available to 
every user of a National Cash Register 
or a National Accounting Machine, guar- 
anteeing full benefit and satisfaction. 


This service is important to you as a busi- 
ness man. It may help you to build your 
business—as it has helped thousands of 
others. It is waiting for you at the 
nearest National Cash Register office. 
Call or write today. 


REGISTER COMPANY 


World’s Outstanding Producer of Accounting Machines and Cash Registers 


DAYTON, OHIO 
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Typewriter Concern Changes Hands \ a i fh 8 hn la a 
| ypew riter ( leari Association otf St Paul Mint bi = ir 
has beet a bi ine t the Sallic irm Minneapolis . p - _—4 ir 
b ~ 
under the direction of L. H. Wittgrat and R. D. Rolph, has WILLOY G AIDCO- MADE t 
Set » wn nd eodar \ => 
ree ist lose IX Downey and Cheodore J Ss a iW 
ey ‘ Che tirm will be known in the future as t 
e 7] ‘ Sales As and ll be conduct 
ei = os ae “ The GD@ loose-leaf products of Ll 
i e \ cn ave characterized the 
‘ a in teak 4 pes W. G. Lloyd Company manufacture, iy 
Mr. Downey, S¢ een in the office appliance outstanding because of advanced me- r 
ist tw irs, having started wit chanical construction and design, to- i 
‘ vrit De ‘ 908 . : . 
— “te } gether with superior quality and 
v ‘ ‘ ere ‘ i ‘ the : ‘ ( 
-. , sliniay Gteeal ian workmanship, are 
} ( \ al ‘ ‘ Ln tine e e it) 
L'nderwood and where he stayed several years. He there (~ The @DCO Chain Post Binder jj 
started the Butte Typewriter Company during the wat ¥ (Adapted also to Machine Bookkeeping) f 
period, but sold out in order to go with The Dalton Addit | iy 
\I Cs ul he was manage! Saint Paul ry r 
‘ ‘ yning ! e Remington-Rand a vear il ‘i 
re septel er in order t take the manager ip < th ) i 
ype ( \ss the Alessrs. Witter: y ri 
ind Rol ( ic 
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V¢ ea i " « ‘ 1) il q iy 
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Annual Meeting of Angle Steel Corporation J || 
Vhe innual meeting t the Angle Steel Stool Company 5 i 
( ur a ce | ell Mi | ‘ T i ry ir 
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McDonald, Charles E. 1 Anna R. 1 Karl Shee ry r 
\\ l ] SW ‘ | othecers ere elect a . . . ri 
Chart ") Equal in quality and workmanship 
re nee naries ] president ; 
otaie ae Willian j but more standard in general con- t 
Swike ecreta )} struction are ri 
| ( al ( i Ca s a ( dl ncreast Nn 
: ] a } Sectional Post Binders Catalog Covers f 
sales and profit indicated that IY showed | Solid Post Binders Magazine Covers r 
the best business since the company was incorporated Phe { Prong Binders Telephone Book Covers - 
rd e dis ns — 1 th , . cf ol gular Loose Sheet Holders Machine Bookkeeping Binders i 
oard of directors authorized the payment of the regular yy p 
juarterly dividend of two per cent April 15 , a 
- : Forms, indexes and other loose leaf il 
Quality Park Granted Patent on Reinforcing | equipment are carried in stock or , 
The Quality Park Envelope Company of Chicago and manufactured to order. | 
St. Paul has been granted a patent on its new and improved q 
od ot reinforcing the aps on its “Leatheroid” expand ) Blank Books, Ruling and Printing i 
ng wallets and vertical file pockets. It enjoys full protec Also Made to Special Order r 
under United States Patent No. 1,734,642 ) q 
This reinforcing feature prevents tearing and cracking r 
LOOSE 
icross the fold of the flaps, and adds immeasurably to the q CADCO tear PRODUCTS a 
durability of these products That this is appreciated by p 
‘ ted bv the constantly increasing sales on this i 
= Complete in Line—Competitive in Price i 
Portfolio of Certified Record Papers ~ Individual and Alone in Quality N 
An attractive portfolio of specimens has been issued by jf and Workmanship r 
rie l Brown Paper ( ompany, Adams Mass.. in con : ry 
ct it! the new line ol | | Brow "s Certitied C4 ) . . 
. . — | For particulars and prices address i 
(i i ‘ t] 
he por of letter head size and exhibits ruled YW. G. LLOYD COMPANY i 
mens e company’s several grades « Accounting Devices Company Consolidated 
‘ al cl aes | atel ~ 
. “i | } 626 SOUTH CLARK SREET, CHICAGO, ILL. i 
es ¢ ( eads ~ ( es 
; vieeees equest yy jy fy p HAMIL LLELIN 
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The New 


STIKIT 


MUCILAGE BOTTLE 
AND SPREADER 


Feature this new, interesting, useful spe- 
cialty in your window and counter displays. 
Bright nickel and oxidized copper finish 
combine in an attractive article, adding to 
the appearance of any office desk. It makes 
a beautiful gift for use either in office or 
home. STIKIT is now supplied with 
ash tray base at no increase in price. 


Always clean, always convenient, STIKIT 
has no brushes, no sticking tops, no squeez- 
ing, no hardened mucilage. Simply hit 
bottle out of container and use it like a 
brush; a special gauze fabric over the 
mouth regulates the flow of mucilage. Fab- 
ric is always moist and mucilage cannot 
harden. When thru using, drop bottle back 
into container and set cap on, keeping out 
dust and dirt. The tray base is conve- 
nient for ashes, or for pins, clips, rubber 


bands, etc. 


Write, wire or phone for full details 
with prices and discounts to the trade 


The Ault & 
Wiborg Company 


CINCINNATI, OHIO, UV. S. A. 


Established 1878 Manufacturers of inked rib- 
bons for typewriters and all other machines 
which print thru ribbons; carbon papers for 
typewriter, pen and penci Reflex writing inks; 
show ard colors; stamping and numbering ma- 
chine inks: office paste and mucilage. 











OFFICE APPLIANCES 


International Foreign Trade Conference at Buffalo 


Buffalo will hold its first International Foreign Trade 
Convention March 6 and 7 in Hotel Statler under the 
uspices of the Buffalo Chamber of Commerce The con 


vention will mark the formal opening of the Buffalo district 
hee of the Bureau of Foreign and Domestic Commerce, 
United States Department of Commerc: 
Alanson B. Houghton, former ambassador to the Court 
St ames, 1s honorary chairman of the committee of 
yninent business men sponsoring the event Paul A 
kopt, president of the Niagara-Hudson Corporation, 


chairman of the Niagara Area Development Committee, is 


icting chairman. Samuel B. Botsford. general manager of 
the Buffalo chamber, is secretary of the conference 
The convention will be of outstanding importance to 


Buffalo and the Niagara area. It will, is hoped, be the 
first of an annual series of similar conclaves designed to 
iid United States and Canadian manufacturing interests 
engaged in or contemplating entering the export field. 
Buffalo occupies a key 


position in toreign commerce, ap 


proximately twenty-five per cent of all trade between 
United States and Canada passing through the Buffalo 
gateway, in addition to this city’s extensive trade with other 


, 


reign countries 


Invitations to attend the convention have been sent to 
several thousand individuals on both sides of the inter 
national boundary. Included in the list are manufacturers, 


bankers, exporters and others prominent in the’ industrial 
lite of this country and Canada. Reduced railroad fares will 
be available to delegates 

March 6 the Rotary Club will give a luncheon for the 
guests. March 7 a banquet will be held, with speakers 
prominent in the export field on the program. Albert Hart 
Hopkins of the firm of Edw. B. Green & Sons, chairman 
of the chamber’s committee on civic affairs, heads the com- 
mittee in charge of arrangements. Among the sponsors of 
this meeting, which includes industrial leaders of the Buffalo 
district, are Henry K. Smith, president, Art Metal Con 
struction Company 

> 
Marketing Conference at Chicago 

Che American Management Association has organized an 
ndustrial marketing division The first marketing confer- 
ence of the new body will be held at the Blackstone hotel, 
Chicago, March 5 and 6 

The topics for discussion include “What's Around the 


Corner in Industrial Marketing ?”’, “Determining Channels of 
Distribution for Producer Goods.” “Trends in Industrial 
Sales Promotion and Advertising,” “Sales Personnel Prob- 
lems,” and “Forecasting and Market Research.” 

The conterence will be held adjacent to the National Man 
veme Congress a e Stevens Hotel, which runs from 
M 3 to 5 

\r ge the speakers at the industrial marketing con 
é e are E. O. Shreve, General Electric Company; John 
G. Thompson, Simonds Saw & Steel Company; Forrest 


L. Webster, Cutler-Hammer, Inc.; Dr. R. J. McFall, Bureau 
he Census, Department of Commerce; Malcolm Muir, 
president, McGraw-Hill Publishing Company, Inc.; Walter 


key er’ nited States Rubber Company \W \ Mic Dermid, 
consultant in sales management; J. L. Palmer, The Univer 
sit Chicago; Charles A. Fine, The Alemite Corporation 


ncoln Lothrop, Bigelow, Kent. Willard & Co., and T. M 


McNiece. Union Carbide and affiliated companies 
> 
Underwood at Bakersfield in Better Location 
H. R. Killian. Underwood manager at Bakersfield, Calif., 
- ed hie , rom 1824 G street to 1808 I street 
| ‘ cati is closer to the center of the city, adding 


nderwood staff as well 
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And Now 
The small Electric Monroe 


a radically new idea in calculating machines 


Fast—you can multiply, divide, subtract and add 
more rapidly than you ever believed possible. Silent 
—as pencil and paper. Sturdy—constructed to han- 
dle quantity production of figures without strain or 
fatigue. There’s a place in every business for this new 


small Electric Monroe , P P 


and 


it’s so small that it takes up less 
space on your desk than a small 
telegraph blank. It's so light— 
only 13% pounds—thatit can be 
moved around without effort. 
Plug itintoa light socket—direct 
or alternating current is all one 
to this newest and smallest of 
electric adding calculators. 


- 


HIGH SPEED ADDING-CALCULATOR 
“The Machine for Every Desk 


MONROE 
a. MONROE 








MONROE CALCULATING MACHINE 
COMPANY Inc. 


Orange, N. J. 


Gentlemen: I would like to try the new small 
Electric Monroe in my own office—no obliga- 
tion, of course. 


Name 
Firm 


Addre 5s 
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antique knobs. The four drawer pedestal ar- 
rangement makes for handy reference, the 
positive locking and releasing mechanism and 
easy riding drawers and slides approach 


Once a promise of the desired thing—now 
an established fact. Just as the commercial 
grades of Jackson Desks made place thru 
their merit in general offices, so the Colonial 


suite has built its reputation as particularly 
desirable for the business executive, the pro- 
fessional man—the leaders in industry. 


Its attractive appearance is in keeping with 
the convenience and quality. There is choice 
of oriental walnut or mahogany, finished with 
four coats of lacquer and fitted with English 


perfection. 


There are, in all, nine pieces: Besides the 
desk, table, waste basket and costumer illus- 
trated in part above, there are typewriter 
desks, roll top desk, telephone stand, and 
combination telephone stand and cellarette. 
Folder showing each piece in color, or cata- 
log of the full line is sent on request. 


Y= bocturedy- by inleeiitestiiiitinin 
JASPER OFFICE FURNITURE COMPANY? 
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Queen of Outdoor Sports Carnival 
Miss Clara Bauer, of the Quality Park Envelope Com 
pany, has been elected queen of the Midway Outdoor 


Sports Carnival this vear. Miss Bauer deserves the honor, 
S} 


and the Midway people have demonstrated their good judg- 


ment bv electing her. 





MISS CLARA BAUER 


Carnival Queen 


Park Envelope 


and other subsidiaries ars 


Brown & Bigelow 
Midw ay 


Paul and Minneapolis. The 


Che Quality Company, 


situated in the District, 
which hes between St 


Club of the 


Midway 


district is composed of the various manufac 


turers located there In January of each vear a Midway 


Outdoor Sports Carnival is held, when there is ski-jumping, 


tobogganning, skating, et \ queen 1s elected each year 


= 
Comparative Advertising Expenditures 


Printer’s Ink has published comparative annual advertis 


ing expenditures of 150 leading advertisers in the United 


States, « 


overing space used in magazines Che 


compilation 
include the 


Several 1 


does not assume entire appropriation of each 


j ‘ , 
advertiser listed. anutacturers are represented in 


this article who operate holly or in part in the office 


equip- 


ment and supplies fields 


E. I. du Pont de Nemours & Company—(1929) $613,867; 
1928) $623,873 

The Parker Pen Company—(1929) $429,880: (1928) 
$356.700 

\\ \. Sheatfer Pen Company—(1929) $392,719: (1928) 
$420.420 

Royal ewriter Company, Inc.—(1929) $320,090; (1928) 
$266.650 


Burroughs Adding Machin«e 


(1928) $239,209. 


Company (1929) $302,745: 


L. C. Smith & Corona Typewriters, Inc.—(1929) $251,618: 

‘ ; 
1928) $212,614 [his is the grand totals of all activities 
Segregated they are: L. C. Smith and Corona typewriters 
(1929) $244,368: (1928) $182,364 Che Portable adding 
machine division is represented by—(1929) $7,250: (1928) 
$30,250 

ee 
Self Explanatory 

Glasg Citizen X How long has Mackie been 
1 sin ~ 

\ | ging tron S vewriter ribbon, I should say 
Itv-sey years 








ANNOUNCING 
The Sunruco 


DESK SHOES 





With the creating of Sunruco Desk or Furni- 
ture Shoes, gone is the foe of fine floors and 
expensive floor coverings. No more gouging 
and indenting of lincoleums. No more ugly 
spotting of rugs where the heavy furniture 
stands. No more scratching and marring of 
polished hardwood floors. Then, too, when 
the furniture, on hard composition or marble 
floors, is shod, there will be no more skidding. 


Moderately priced, in sets of four. 


Easy to apply; just set leg of furniture in 
shoe. 


Sunruco Desk Shoes are produced from a 
high quality, firm molded rubber, neatly fin- 
ished. Each shoe reinforced with an enam- 
eled metal insole, an exclusive Sunruco fea- 
ture, that provides extra resistance. 


Two sizes in square shape, two in round, to 


select from. Brown in color. Per 
Set 

No. 1—134” square opening...... $1.00 

No. 2—2” square opening...... 1.50 
No. 11—154” round opening...... 1.00 

No. 12—2Y” round opening...... 1.50 


Packed one set of four to box. 


The Sun Rubber Company 
Barberton, Ohio 





merchandise offerings of rubber office specialties. [1 
is your guarantee of quality and satisfaction. 


Send today for prices and illustrations of the com- 


plete “SUNRUCO” line. 











OFFICE APPLIANCES 


Pockets and S&nweloper 





Oxford Heavy Red-Fiber 
New style binder folder 
meets the demand where 
“something less expensive” 
is required, 


Oxford Jute 
Vertical File Envelopes— 
l piece construction. 


Oxford Red-Fiber 

Cloth gussets on 5 piece goods 
make a_ distinctly superior 
product, 




















a 


Oxford Jute 
Legal 
—l piece construction. 


y OU can now buy a quality line of RED-FIBER 
GOODS at the same time as your filing supplies, from 
your filing supply specialists, who have extended their 
specialization to this type of merchandise. 


OXFORD RED-FIBER items are guaranteed in every 
respect as to wear, workmanship and quality. They 
are closely related to the OXFORD filing cards, 
folders and indexes which have been on the 


market since 1909. 


Briefly, here are the facts which YOU ought to know 
regarding this OX FORD RED-FIBER Line. 


1. Oxford Red-Fiber Items are a quality line and are made 
of tough, durable red-fiber stock on which we invite your 
comparison. Beware of the cheap, leather-colored stocks 
made chiefly of ground-wood pulp. 

2. Oxford Red-Fiber Items are priced RIGHT. Our econom- 
ical policy of distributing only through the dealer enables him 
to price our merchandise right for his customers. 


3. Oxford Red-Fiber Items are boxed and labeled as attrac- 
tively as all other Oxford merchandise, and deserve a 


prominent place on your shelves. 
Do not fail to write, today, for our new handbook on 


these RED-FIBER ITEMS. 


OXFORD FILING SUPPLY COMPANY 
500 Driggs Ave. BROOKLYN, N. Y. 


Oxford Red-Fiber 

1 piece expanding envel- 
opes—l” and 2” expan- 
sions. 
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document envelopes 
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Oxford Red-Fiber 
Flat envelopes for filing and — = 
mailing. : - 
Oxford Red-Fiber Oxford Red-Fiber 
‘ Partition envelopes 
Panel envelopes 
gills: —4 pocket—6 
with removable 
nies: pocket. 
cards, 





Oxford Filing Fasteners 
Sim ple — speedy — convenient. 

Prongs can be turned out 
or in as desired. 







OXFORD QUALITY AND 
OXFORD SPECIALIZATION 
INCLUDE 


t ? ; 6«¢f ; es Be 
A FULL LINE ( 








No bothersome locking 
, devices necessary—the prongs 
lie flat because of the slot humps. 


2 
“ 
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Oxford Red-Fiber 

Filing Pockets have 
Salmon Tab Facings— 
a better background 
for headings. 





Boros, Photg ENE.Co 
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FILING SUPPLY * COMPANY 
500 Driggs Ave., Brooklyn, N. Y. 
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OFFICE APPLIANCES 








No. '00 Each $1.25 


GEM 
INKSTANDS 


Consider this quality line in 
planning your stocks for the 
new year. Many useful fea- 
tures recommend it. Top of 
inkstand is perfectly smooth; 
no neck; easy to clean. 
Heavy, flanged cover cannot 
slip off, swings either way 
to a stop. Nos. 50 and 100 
have combination pen rack 
and tray. 





No. 25 

ee Gem Inkstands are 
thoroly inspected — 
carefully boxed and 
packed—prompt ship 
ments. Write for 


trade discounts. 


ATLAS 


STATIONERY 
CORPORATION 


Distributors for 


Cushman & Denison Mfg. Co. 
109-111 Leonard Street New York 





No. 50 
Each 75c¢ 
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SALMAGUNDI 
Fifteen Years Ago 


Hither and Yonning Through the Feature and 
News Pages of Office Appliances to the Lusty 
Tune of March Winds in 1915 

‘Dealing with Returned Goods” showed two sides of the 
picture, with emphasis on the opportunity for additional 
sales as shown by the tactics of an alert salesman 

“What Makes a Good Salesman?” by Sidney Burgoyne, 
then with the Stephen Greene Company, recited pages from 
the author’s memory. 

San Francisco had been chosen for the 1915 convention 
of the National Association of Stationers and Manufacturers 

“Stationer the Office Furniture Outlet” expressed the 
convictions of a successtul commercial stationer who was 
demonstrating the logical retail outlet for office equipment 

“Just Pins” told of the origin and modern manufacturing 
processes in the words of Wm. A. Grav. of the Crescent 
Brass & Pin Company 

Litigation in the loose leaf field concerning ring book 
patents had been settled Chis action was brought by the 
Irving-Pitt Manufacturing Company against several other 

anutacturers 

Che Weis Manutacturing Company, Monroe, Mich., had 
necreased its capital stock from $250,000 to $500,000 

Riddle & Wunderle had moved to the present location at 
62 West Washington street, Chicago 

New buildings were in contemplation at Oakland, Calif., 
for the Marchant Calculating Machine Company 

<-> 
Mr. Zaccola Offers a Remedy 

Sales Management and Retail Selling (London) reported 
an address before the first annual dinner of the Wallace 
Attwood Marketing Association by A. R. Zaccola, manag- 
ing director, Parker Pen Company, Ltd Among other 
things he said: “What is wrong with British industry is the 
fact that we are not competent to sell our salesmanship to 


the world. We have the right goods, the right opportunities, 


and the right salesmen, but the nation will be all the better 
for a more efficient presentation of the case for British 
goods ; The formation ot this association 1s a move 
in the right direction, as it 1s by such activated improve 


ment in selling methods will tend to bring Britain back to 
the proud position size held in industry before the war.” 


> 


“Stationary or Stationery” 

Both speakers and writers in the stationery field have 
indulged in the antithetical use of “Stationery or Station 
ary.” The Kablegram, published by an Illinois concern 
specializing in printing periodicals, invaded the field when 
discussing distinction of words with similar pronunciation 

‘Stationary, Stationerv—Both these words are derived 
from the Latin ‘stationarius,’ belonging to a station. Hence 
stationary as an adjective means fixed or stable. Station 
erv is a noun and refers to articles sold in a store or sta 
tion that deals in writing paper, pens, inks, books, etc. But 
one would never think of going to a stationary store for 


sucl arti les 
= 
Dalton in Colombia and Latvia 
Distribution of the Dalton line of adding and bookkeep 
machines in Colombia had been placed the hands of 
Mr. Alfonso Silva, Bucaramanga 
Direct representation of the Dalton in Latvia has been 


dertaken by A. Lippert, A/S, Riga Branches are con 


ducted at Libau. Windau, Dvinsk and other points 
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- + GOOD LOOKING DESKS 
AT REASONABLE COST 
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HE Myrtle 2200 series as 


above 





partially illustrated 


is an example of what can 
be achieved in furnishing an office 
impressively and attractively at a 
cost no greater than where ordin- 
ary office furniture is used. 

The Myrtle Desk Line is 
“styled”. While in the medium 
price class it ranks far above 
the average in appearance and 
plain good looks. Nor is the 
beauty of the Myrtle Line “skin 
deep”. 
It is 
made 
right, 
for long, 
hard us- 
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MYRTLE 
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age that time has already 
tested. 
More than one hundred and 


fifty patterns in several series of- 
fer an excellent range for selec- 
tion—all of them made to sell 
readily because they represent 
good looking merchandise at sur- 
prisingly low cost. 

The 


combined Myrtle-Alma 


Catalog will be sent to you upon 
request, these two lines affording 
the 


combination for 
volume 
sales of 
office 
furni- 
ture, in 
America. 


strongest 


FOR 
w YEARS 


DESK 


MYRTLE DESK COMPANY 


HIGH POINT 





NORTH CAROLINA 
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O.A,. 3-30 


Myrtle Desk Co., 
High Point, N. C. 


Gentlemen: 
Please send copy 


and price list. 





of your latest catalog 








FICE APPLIANCES 


Sheaffer’ s outsell all lies pens 


















That means, dealers make more 
profit on Sheaffer's than on any 
other make. And, therefore, 
the dealer who sells Sheaffer's 
exclusively makes the most 
profit of all because he receives 
fullest benefit of Sheaffer 
profit features. This is proven 
by actual experience; a recent 
Sheaffer 100% Dealer sur- 
vey showed that every sinple 
one now makes more profit 
than before. Ask for details— 
place yourself in position to win 
the bigest possible pen profit! 





Remingctk 








Announcing a new Sheaffer Booklet, “Must the Successful Merchant of Tomorrow 
Change His Business Methods?"’ Does this interesting document forecast your future? 
Ask for it! Also, “Merchandising Down to Date,’’ and “Turning Rain Into Gold.” 





SHEAFFERS 


PENS-PENCILS-DESK SETS-‘SKR 


Xe - AFFER PEN COMPANY . FORT MADISON, SOWA, + sd 
ew Yor Chicago an s 
w A. She Pen of Con ode Ltd 169173 Fle et St., Te Ont. 
Wellingto _ Z. Svdnev Ancmaiie Londen Gee. 
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Identify the 
Lifetime’ 
pen by this 
white dot 





No. 74TC, 
$8.25 





















, , aN; 
Now, even a flexible point “ 
in Balance Lifetime’ pens 


If you write flowingly, with shaded lines, or boldly, with lines 
all of equal weight, obliquely, or any one of fifteen different 
ways, Sheaffer has the pen for you. By recent research, even 
the action and shading of any steel pen is duplicated by 
Identify the Sheaffer. And Sheaffer's is the only Lifetime® juarantee. At 


Lifetime 


pen by this your Sheaffer dealer's, choose the pen that interprets your 

handwriting, style, feel the easy naturalness of the suave, 
clean-lined Balance design in your hand, and you'll know 
you've met your lifetime writin}, companion! 


At better stores everywhere 


All fountain pens are guaranteed against defects, but Sheaffer's Lifetime’ is Ruar- 
anteed against everything except loss for the owner's lifetime, and other Sheaffer 
products are forever juaranteed against fault in materials and workmanship. 


SHEAFFER’ 


PENS-PENCILS-DESK SETS-SKRIP 


W.A.SHEAFFER PEN COMPANY, FORT MADISON, IOWA,U.S.A. 
New York . . . . Chicago . . : © San Francisco 
W. A. Sheaffer Pen Co. of Canada, Ltd., 169-173 Fleet St.—Toronto, Ont. 
Wellington, N. Z. . Sydney, Australia . London, Enj. 


Reg. U. 8S. Pat. OF 
©) W.A.8 P.Co., 1930 








—SAFETY SKRIP.’ 


Successor to Ink, 
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Private office of Mr. John David, president 
John David Stores, New York. 


Nothing Is Great —. 
"Except by Comparison 


Beautiful furniture. Furniture resplendent in Chestnut is used. Because when fashioned by 
design, construction and materials is such only men both skilled and learned in historical periods, 
by comparison. it gives a seasoned appearance. Thus the famil- 
, ee , ' iar brown of antiques and ancient sturdiness. 
If all office furniture were of equal fineness, all Even to the planking tops, the age is revealed 


would be commonplace and lacking individual 
distinction. 


with exactness. 


For dealers qualified to give representation to 


Hence, the Frobisher. . . : P A ’ 
fine furniture, there is an interesting arrange- 


So suitably named, after that great admiral of ment in open territories. Yours may be avail- 
Elizabethan period. Great by comparison — and able —— at least, there would be no harm in 


greater with each additional comparison. writing us. 


NC FURNITURE COMBPARY 


Vakers of Complete Suiles of Office Furniture in Different Historical Periods 
GRAND RAPIDSs, MICHIGAN 
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House Organ Philosophy 
Guard your weaknesses from most men; they are often 
either unworthy of your confidence, or in their friendship 
are very apt to abuse it The Coach (published co-opera 
tively by the Boorum & Pease Company, Eberhard Faber 


Pencil Company, C. Howard Hunt Pen Company and San- 


ford Manutacturing Company) 


The stepping stones to success Can be dug out of the 
business quarrv only with work—and lots of it Faultless 
Loose Leaf Bulletin (The Stationers Loose Leaf Company). 


Che fellows who attract “offers” usually have offered to 
do a lot of things they weren't hired to do The “Y and E” 


Idea (Yawman and Erbe Manufacturing Company 


\ hick town its a place where a tender retains its virgin 
shape for at least a month.—Smith-Corona Sales News (L 
C. Smith & Corona Typewriters Inc 

One reason why so few recognize opportunity is because 
it is disguised as hard work Art Metal Service (Art Metal 


Construction Company) 


Don't be too sure \ll the tacts in the case are none too 
many It's Said and Done (Dictaphone Sales Corporation). 
As long as she can fascinate the men no woman really 
worries about her age Service (The Fritz-Cross Company) 


\ green employee can do more work than a blue one 
Che Office Cat (The Richmond & Backus Company) 


\dversity tries the great man; prosperity the small one. 


Bramwoods (The Bramwood Press) 


He is not rich who has much, but he who needs little.— 
Quality (Clarke & Courts) 
an 
A Rush for the “No Sale” Key 
Smith-Corona Sales News] The Milwaukee branch ol 


the L. C. Smith & Corona Typewriters Inc. reported the 
following incident 
Liza Black: Has you all got any tape for a typewriter? 
kmployment Manager Tape for a typewriter? 
Liza Black: Yes mam. You know, that what makes the 


tvpewriter write. 


k. M Oh! You mean the typewriter ribbon. Yes, we 
have it, seventy-five cents a spool 
Liza Black: Well, I jess want fifteen cents’ worth 
> 
Hot Competition 
tem Rand News \ salesman in praising his make of 


Sale told how he had placed a cat inside, and atter an hou 


of extreme heat, the door was opened. Out walked the cat, 
as healthy as ever 
We placed a rooster in a Safe-Cabinet the Rem Rand 
man announced ‘After four hours of the hottest furnace 
heat we ope ned the sate and tound that the rooster had 
1roze i death 
> 


Delicatessen Minded 
Woman's Home Companion] When Una, the new 


stenographer, makes arbon copy on her typewriter, she 
describes the process as “making a carbon sandwich.” 
> _ 
Picking on the Stenographer 
London Passing Show The Boss: Call yourself a ste 
ographer, and you n't put a ribbon in the machine 
Girl: Could Paderewski tune a pian 
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BENTSON 


A popular priced line 
for quantity sales 


Bentson 800 line is just 
what most business 
men have in mind as to 
equipment for their 
fles—a strong com- 
mercial grade steel fil- 
ing cabinet neatly con- 
structed. Acetylene 
and electric welding 
eliminate danger of 
parts working loose. 
Simple, easy rolling 
drawer _ suspension 
eliminates possibility 
of binding or sagging. 


Bentson 800 includes 
four drawer (and 
counter height 3- 
drawer) letter and cap 
size files. These sizes 
also come with the top 
drawer replaced by 
two card drawers, two 
compartments each in 
the letter size and 
three each in the cap 
size, for 3 by 5 or 4 by 
6 inch cards. 





Bentson 800 is finished 
standard olive green or 
grained mahogany or wal- 
nut at slight additional cost. 
Cabinets can be fitted with 
general locks, controlling all 
drawers. 


Stationers and office equip- 
ment dealers are selling this 
equipment for many sizable 
installations, every month. 
Illustrated circular and dis- 
counts are sent on request. 


BENTSON 


MFG. COMPANY 
Aurora Illinois 


A. H. Denny, Inc., 356 Broadway, near Leonard Street, 
New York, Eastern Wholesale Distributor 


Fred C. Funke, P. O. Box 244, Detroit, Michigan 
Michigan and Ohio Representative 





Western Representative, Vernon J. Selfridge, 800 North Spring 
Street, Los Angeles, California 
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Get the CREAM 
of the Pencil 
Sharpener Business 





Feature the Dandy... 
The Dexter...The Wizard 
and The Climax 


The finest types of Pencil Sharpeners 
... the profit makers . . . the satis- 
faction givers . . . the Stars of the 


APSCO 


LINE OF 
AUTOMATIC PENCIL SHARPENERS 
Have you sold your Bank 


Dexters or Dandys? 


AUTOMATIC PENCIL SHARPENER CO. 
Chicago Illinois 











demand for 
al d 


an unfair trade practice to sell iron and steel pins unless 


OFFICE APPLIANCES 


J. B. Scoby Company Enlarges 


The J. B dealer in typewriters and sup 


Scoby Company 


ilies, Nashville, Tenn., has moved from 504 Union street 
to 731 Commerce street Che new location adds to the 
umpany's facilities tor better service to its customers. The 

mpany anticipates increased growth in its new store, as 
ell as improved service 

aan 
Specific Labeling of Pins Demanded 

Che Federal Trade Commission has called a meeting ofl 
manufacturers and importers of pins, to discuss trade prac 
tices. In some circles it is held that misleading labeling 
is harmful to manuiacturers, dealers and customers. The 


the meeting appears to come from the dry goods 


lepartment store trades Chere is a teeling that it Is 


“steel” or 


steel 


are marked plainly either 


mark 


the boxes or papers 


“adamantine,” or to containers of iron ot pins 


with the words “bank,” “dressmakers,” “silks,” “satin,” 
“chiffon,” or similar words indicating to the consumer that 
such pins are rustproof or suitable for use in the fabrics 
named, In many Cases rusting Of pins causes severe dam 
age to papers or fabrics 
_ - 
Chicago Office Supervisors Organize Club 

The office supervisors of Chicago, in charge of corre 
spondence production, have organized an informal club 
meeting frequently to determine better ways of organizing 


office dictation and transcription to improve service and get 
Miss Florence Dauphin, dictation 


tor the Chicago branch of the “Ediphone,” 


maximum results super 


Visor Was active 


first chair 
News 


in formulating plans for the club, and chosen its 


man. She was interviewed by the Chicago Daily on 
the objective of the club 
Che 


writing 


do 
after day 
the 


the type 


the 


women who supervise the girls who 


and jot down the shorthand day for 


have long suspected that service 

“Not 
club members. 
hilv.”’ 


idea that 
know how to use their stenographic ser- 


city’s business men 


improved the efficiency of each girl,” it 1s 


the 


might be 
made clear by “That would be speeding 
bee or gilding the 


the 


the 


But there is maybe the busy business men 


themselves do not 


vice wisely So a score of the woman supervisors of steno 


graphic departments of loop offices of railroads, public utili- 


ties and business concerns gathered at the home of Miss 
Dauphin and banded into a club 
Once a month these supervisors will chat together and 


hange ideas and see if they cannot add einciency to the 


\ll the heads of typewriting departments 


cxe 
present efhiciency. 
in the city are invited to join 

“We 
make the service 


Miss 


be operated so that a man may phone in 


believe we can add improvements here and there to 


better for the hard-working business man,” 


Dauphin said. “For instance, every concern should 


to the stenographic 


department, note and have that note type 


| dictate rapidly a 


written and delivered a few minutes later to any man in the 


c¢ 

‘This would save interruption in the work of business men 
who desired certain information but who did not need to 
receive that information in person over the telephone 


Chere are numerous other improvements which we hope to 


rK OU 
“We have nothing against the girls We believe the 
r stenographer is as efficient in her specialty as any 


iveTare 


f the usual lar oncern 


ge ¢ 


Recently a loop business man made the statement that girl 


ste ovgraphers take from the ethciencyv otf an othce because 
thev bother the men with “sex detraction.” To defend the 
defenseless stenographer from such derogatory remarks is 
one of the announced objects of the supervisors’ club. 
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le was selected for the office r 
International Brotherhood of Electrical — 
Workers at Washington D. C. The rea- 
son is obvious. A new, complete line 

of steel office equipment is now avail- 

able — the product of specialists. 


If you, as dealer, can offer cus- 
tomers a complete recog- 
nized line of steel equip- 
ment it will be the means 

of seeing your name 


Ask us about 





territory. 
Sage 
> ait 
haa ay 
ied” bf F, 
7 ad. 
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Add COMPOTYPE savings 


tO your 


MULTIGRAPH savings 





88 Folder 58 Foider 


— The MULTILGRAFPIT Line 


aS 
























lever Addresser 


The Multigraph Compotype, either Lever or Key- 
board model, takes a strip of metal and turns it 
into lines of type at a cost for material of one 
third of a cent for a six-inch line of composition. 
No other method of composition has so low a 
material cost. 

You can avail yourself of this economical pro- 
duction method in two ways: I—You can have 
one or more Compotype machines in your own 
office. 2—You can obtain address plates or 
blankets produced on Compotype equipment 
from Multigraph division offices. 

In either case you can add to the savings effected 
by the Multigraph in your business. Let a Multi- 


graph representative give you complete details. 


AMERICAN MULTIGRAPH SALES COMPANY 
1836 East 40th Street Cleveland, Ohio 


DO YOU KNOW YOUR MARKET? 


We have developed Multigraph equipment to 
meet the special requirements of today's con- 


ditions which put a premium on selective selling. 


Model 60 Multigraph Mode! 100 Multigraph 
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Playing Seller Against Seller 


| pewriter dealers are accustomed to have prospects as 

vers or renters of machines mention that a competitor 
has offered a much better deal This is the cause of much 
feeling nu the trade evel when the dealer discounts the 

rure ofterec accordu vy to the prospect 

Some figures prepared by an organizatio1 e machine 


ol trade may be interesting. This organization comprises 


twenty-two members, estimated to handle about eighty-five 
per cent ot the machine tool business in the Chicago dis 
trict Whenever a prospect for a new machine calls in one 

these dealers tor a proposition on an allowance for old 


equipment, the dealer reports his handling of the transactio1 


1 central ofhee Che type, make and age of the lathe 
drill press, or other machine offered tor trade with the 
dealer's allowance, ts listed by the ofhice In case other 


embers have opportunity to bid on the same proposition 
thev report to the central office and are told what allowance 
Is prope sed The legality ot this arranvement Is under 


scrutinv bv the Federal Trade Commission, but it does not 


ilfect the heures vhicl have eel worked »vy the machine 
t i¢ 
| reviewing the transactions and reports it has been 
nd that in eighty hve per cent ol the deals reported to 
the central oftce le nipetitor 1s called in There were 
741 trade in deals registered between October 2, 1928, whe 
the plar vas started. t inuar\ 15. 1930 ()t these 631 were 
non-competitive, eightv-one involved two dealers: twenty 
eight involved three dealers; but one buyer sought proposi 
ns from four dealers These figures throw light on the 
stoma! luff of the buver that he has better propositions 
ther dealers WV hile these transactions represent 
larger sales units than are customary in the ofhce machine 
eld, the principle involved is the same 
There is a barrel of sermons in the toregoing paragrapl 
for office machine men selling at retail Not all customer 
ire well, at least. some may put a bit of color into then 
statements Before Por lones blames Bill Smith tor 


making Early N Late a Christmas present of a high serial 


é wether with the other dealer and see 1 ith haven't 
burned their fingers pulling the buver’s chestnuts out of 
the ‘ 


> 


Better Bookkeeping for Merchants Urged 


G. W. Sulley, of the merchants’ service division of 
he National Cash Register Company, addressed the Inte1 
state Merchants Council at the Sherman hotel, Chicago, 
February 5 regarding improved methods of store adminis 
tration and management. He expressed the opinion that 
i large percentage of failures could be averted if business 
men would lay greater stress on the value of information. 
He urged a systematic compilation ot merchandising 
records, covering costs, resale prices and inventories. With 
uch information at hand, Mr. Sulley stated, the merchant 
would be in a position to know the effectiveness of his mer 
chandising policies and whether actual profts were being 
produced or not 
The speaker urged his audience, which numbered more 
than 1,000 merchants trom cities ot the middle west, to buy 
often and in small quantities. “If this principle of stock 
turnover, of buying often and in small quantities, were 
intelligently applied and carried out, merchants would be 
able to render splendid service with a smaller investment in 
merchandise,” said Mr Sulley Adoption of such a policy, 
he pointed out, would enable the merchant to take advantage 
of change of styles and colors and permit him to keep fresh, 
clean, up-to-date merchandise on his shelves 

Che value of maintaining departmental records was aptly 


illustrated by the speaker through the use of charts 


“Should your inventory show a shrinkage and you do not 
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for lifetime 


service 


BENTLEY 
GERWIG 
DESKS 


No. K-290 | 


Strict attention to the perfection 
of details has lifted Bentley & 
Gerwig Desks from the ordinary, 
and it has not been necessary to 
resort to expensive manufactur- 
ing processes. Instead, B & G 
Desks have all the features of 
costly furniture but remain mod- 
erately priced. 
The B & G 43d catalog 


awvaits VOM reque Be 


Bentley & Gerwig Furniture Co. 
Parkersburg, W. Va. 


=r 


the heavy panel line 
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An Important 
Department of the 
Stationer’s Business 


While it is true that there is exceedingly keen 
competition in the manufacture and sale of 
typewriter ribbons and carbon papers, it is 
also true that commercial stationers must 
handle these items in order to give their trade 
a complete service. And the fact that com- 
petition is keen, is an indication that users 
generally are getting a high degree of service 
in this line. 

Selling typewriter supplies is not a matter 
of adjusting your price-list below that of your 
competitor, abusing his policies or maligning 
his judgment. It is just the simple matter of 
offering your trade the best the market affords 
for the particular purpose at fair prices. And 
we have been co-operating with dealers on 
this basis for over thirty years. 


Have you seen our book, “How to Select 
Your Carbon Papers”? If not, write for it. 


THE BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East 55th Street Cleveland, Ohio 
Established 1896 
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OFFICE APPLIANCES 


keep departmental records, how are you going to trace this 
shrinkage or stop the leaks or losses?” he inquired, in sup- 
port of his plea for the maintenance of departmental 
records 

Diagnosing the frailties of merchants of today, Mr. Sulley 
stated that “the trouble with most merchants is that too 
much emphasis is laid on dollars and not on service. If we 
could transfer our affections from dollars to the buying 
public and strive earnestly to please the customer with 
helpful, courteous, intelligent service, more dollars would 
come in over our counters.” 

Compensation or salary should be based on what each 
sales person does instead of the time he puts in, he declared 
‘Hold out an incentive based on efficiency for your sales 
people and you will find that they will voluntarily increase 
their production,” Mr. Sulley suggested 

Stationers of the middle west will undoubtedly meet 
some of the merchants who heard Mr. Sulley’s address at 
Chicago, and might tind them in a receptive mood to invest 
in record systems which will help to do business at a profit 

>_> 
Hurley Heads Export Association 


Edward N. Hurley has been elected president of the 
American Manufacturers Export Association, succeeding 
Thomas J. Watson, president of the International Business 
Machines Corporation In his speech of acceptance Mr. 
Hurley said 

“American industrialism, while recognizing the predomi- 
nant importance of the domestic market, now appreciates 
the fact that a reasonable proportion of exports is not only 
good business in itself, but is an invaluable factor in secur- 
ing continued and balanced production \ healthy overseas 
trade is one of the best assurances that world labor will be 
onstantly employed American manufacturers believe that 
n fostering the use of their products in other countries 
almost invariably has had a tendency to raise living stand 
ards and increase the purchasing power of our foreign 
customers. 

“The time has come for more active work by American 
manutacturers in order that further results may be attained. 
Che American Manufacturers Export Association is one of 
the oldest export associations in the country It has im- 
proved the prospects of American foreign trade and calls 
for a more positive line of action by American exporters in 
order that American industries may obtain their tair share 
of the world’s commerce 

‘The policies of the association have been constantly in 
accordance with this broad and co-operative view of world 
commerce. They will continue so. But it is the conviction 
of the directors and other officials that activities of the asso 
ciation should be accelerated and that close co-operation 
should be established with the Department of Commerce, 
the National Foreign Trade Council, the United States 
Chamber of Commerce, the International Chamber of Com- 
merce, the chambers of commerce in the various states, the 
many associations of manufacturers and traders and the 
agencies of land and overseas transportation. The associa- 
tion welcomes co-operation and suggestions from all busi- 
ness men and organizations in America who are interested 
directly or indirectly in foreign commerce 

> 


Allen-Wales of Cleveland Moves 


Che Allen-Wales Company of Cleveland, which has been 
operating at 2443 Prospect avenue, Cleveland, Ohio, has 
moved to the 1900 Euclid building. The new location is 
several blocks nearer the down-town business location than 
the old, and more space is available. Jas. G. Sanborn, the 
district manager, expects the increased sales staff to work 


more effectively from the new location 
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CONKLIN ENDURA 


SYMETRIK 


UNCON DITIONALLY 
& PERPETUALLY 


GUARANTEED 


The new Conklin En- 
dura Symetrik Pearl 
and Green. The lat- 
est Conklin creation. 
Ultra-distinctive. 
Indescribably beau- 
tiful. The pens $8. 
The pencils $4.50. 





Pens 
Peneils 
Leads 


The new Conklin 
Endura Symetrik 
Leaf Green and 
Black. The popular 
green tones at their 
best. Pens $6 and $8. 
Pencils $4 and $4.50. 


The new 
Conklin 
Ensemble. 
Black and Gold $7. 
Pearland Black $8. 


CONKLIN 


ENSEMBLE 
A Pen and 
Pencil 


Desk Pen 
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Here’s a Third New Conklin 
Already in 1930 to Put 
Pep in Pen Sales 


ONKLIN newness is setting 

the pace in pen sales for re- 
tailers everywhere. Orders and 
reorders from every part of Amer- 
ica tell the story of an unprece- 
dented spring sales volume—at a 
profit—in thousands of stores 
where people crowd around the 
Conklin case to see the newest 


pens and pencils. 


This month the third new 
Conklin in 1930 is being de- 
livered to the trade. And like 
its predecessors it is an out- 
standing hit—a pen people 
have been yearning to own. 


No question about it. People are 
attracted to smartness in appear- 
ance and buy style as well as 
quality in performance. For years 
and years, they have accepted 


Conklin quality as the high stand- 
ard of the industry. Now they are 
seeking Conklins for newness also. 
And Conklin justifies their expec- 


tation and yours with merchan- 
dise that is worthy—and sensa- 


tionally new. 


THE CONKLIN PEN COMPANY 
Toledo, Ohio 


Chicago San Francisco 
Toronto, Canada 


New York 








Send Me 


) Pearl and Green Symetrik pens at $8 

Pearl and Green Symetrik pencils at $4.50 

Leaf Green and Black Endura Symetrik pens at $6 
) Leaf Green and Black Endura Symetrik pens at $8 
] a Green and Black Endura Symetrik pencils at 


Leaf Green and Black Endura Symetrik pencils 
at $4.50 


Conklin Ensemble, Pearl and Black at $8 


Conklin Ensemble, Black and Gold at $7 
Fine and Medium points supplied unless other- 
wise specified. 
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Name 
Address 
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Unit by unit— for every record, filing 
and storage requirement—added as the 


universal 


need appears— Pressteel jntticcting Vertical 
and visible units are trim, uniform, 
rigid and pleasing in appearance. 


Pressteel Universal Interlocking 
Visible and Vertical File Units 


Reduce your stock investment 

Increase your ability to fill every demand 
Eliminate guessing on future requirements 
Increase turnover 

Expand your market possibilities 

Increase your profits. 





Write for full information on our 
agency arrangement. 





DRESSTEEL ENGINEERING CORP. 


DERBY, CONN. 
New York Office: 52 Vanderbilt Ave. 
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Foreign Trade Meeting at Los Angeles in May 

‘The outstanding feature of American foreign trade 1s the 
increased sale abroad (by more than twelve per cent las* 
vear) of the products of our manufacture,” declared James 
\. Farrell. chairman of the National Foreign Trade Coun 
cil. in issuing the call for the Seventeenth National Foreign 
lt ice CL onvention. lhe meeting will he held 1! Los 
Angeles on Mav 21, 22 and 23, and returns trom the coun 
cil’s preliminary invitation indicate that about 2,000 foreigi 
traders from all parts of the country will be present 

Th strongest factors in obtaining this foreign trad 
growth, Mr. Farrell says, have been the study of toreigi 


trade problems and the intensive development of merchan 


atic ! 

lising organization and skillful practice by American pro 
ducers and traders. It is noteworthy that our exports oj 
finished manufactures have recuperated promptly from the 
recent temporary uncertamty in \merican industry 


Finished manufactured exports for December showed a 


sheht mecrease over those for the preceding December, and 
tor the entire Veal more thai equalled the whole of our 


exports in 1913. 


The Los Angeles Cl il vcr ot Commerce will he the host 
( the convention, atl ad the acitic Foreig! Trade Council, 
comprising toreign traders n all Paciti coast cities, Is 
meeting in co-operatiol with the national gathering The 
Los Angeles ymmittee in charge of local arrangements 1s 
headed by \ H Net vice president ot the Security 
First Nat il Bank 

Business delegates from many countries of the Far East 
and Latin \merica vill attend Special arrangements are 
being made for the promotion of informal contact with 
rhes¢ ( ( epres¢ tatives tron the outsta mw elds yi 
\ hi ca toreig trade & Wt 


Office Appliance Exports Gain in 1929 


Commerce Reports Che office appliance group in the 
specialties division of Department ot Commerce statistics 
| ic le if over! other pre ducts in this classification In 
1929 oftice appliances showed a gain of $5,285,126 over 1928 


his group showed an increase of 10.9 per cent. Cash regis 
ters increased over $2,000,000, while cash register parts im 


; ' sa ae . aa 
1929 were valued at $1,079,843, as compared to $672,732 in 


1928 Losses in the oft supphes group were registere¢ 
refillable pencils and pencil leads, fountain pens, writing 
! ( ‘ ink n the metal ofhce turniture group 
uv ses ad ba k ( satety deposit Va Its and equip 
nie egistered decre ises 
Following are detaile« gures covering four classifica 
Office appliances—(1928) $48,469,205; (1929) $53,754,331 
gain of 10.9 per cent, or $5,285,126 


Office supplies, not including writing or printing ink 
(1928) $8.451.591: (1929) $8,863,567: an increase of 4.8 pe 
cent, or $411,567 

Furniture of wood, including both office and household 
furniture—(1928) $3,954,473: (1929) $4,878,254; an increase 


. iaietints. ai 
of 23.4 per cent, or $923,781 


Metal furniture, including safes and vaults, et (1928) 
$8,056,660: (1929) $8,787,158: an increase of 9.06 per cent, 
or $730,498 

> 
Richard N. Greenwood Heads Heywood-Wakefield 

Richard N Greenwood has been elected president ot 

Hevwood-Waketield, succeeding his father, Levi H. Green 


wood who has been chosen chairman ot the board oft dire« 

tors. Richard N. Greenwood has been acting president since 
May, 1929, when his father underwent a serious operation 
Che new president is a descendent of Levi Hevwood, and 
until his recent elevation was manager of factories and 
warehouses He 1s a raduate ot St Paul's school, Con 


cord, N. H.. and of Harvard University 
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ERASERS 


wey, Purpose 
PENCIL ERASERS 
INK ERASERS 


TYPE ERASERS 
For All School and 


Commercial Uses 


Every Dealer Should Sell 
AW.FABER Erasers 
They Never Disappoint 


Made By The Makers Of 
World Renowned 


CASTELL Pencils 
AW.FABER 


NEWARK.N.J., U.S.A. 






































The New 


“EVER READY 
CALENDAR 








HE one style of desk calendar 

that grows increasingly popu- 
lar each year. [he new features 
provide for the utmost in com- 
pactness and assure every appear- 
ance of modernness. Unlike other 
calendars, the ‘‘Ever Ready is 
completely assembled and ready 
for use when received. The pol- 
ished brass legs are of the ball and 
socket type. Just snap them into 
place and the ‘‘Ever Ready” is, 
true to its name, ready for use. 
There are no loose parts to be put 
together or lost in handling. 


TYPO TRADING COMPANY 
65-67 DUANE STREET 
NEW YORK 
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Salesmanship Course Adopted by Hartford Schools 

The work of Gustave Fischer, the well-known stationer 
of Hartford, Conn., in getting a salesmanship course into 
the Hartford schools, has been crowned with success. 

We learn from the Hartford Times of January 30 that 
the course in salesmanship sponsored by the Merchants 
Division of the Hartford Chamber of Commerce will be 
taught at the Hartford public high school by Mrs. Lillian 
Parker Perry. The course began on February 10 and will 
continue thereafter on succeeding Monday, Tuesday and 
Thursday evenings from 7:30 to 9:30 p. m 

Che Chamber, through its board of directors conferred 
with the board of education and completed the details. Mr. 
Fischer, who is chairman of the Merchants Division, and 
originally proposed the course, has notified the merchants 
that the number to be admitted to the course will be limited 
to one hundred and that the selection of the employees to 
take the course should be made at once and forwarded t 
the offices of the Chamber of Commerce 

Mrs. Lillian Parker Perry is a graduate of Northwestern 
University and was formerly employed in the training 
school of R. H. Macy Company, New York City. 

< 


Connor Returns to McBee 

Roger Connor has returned to The McBee Binder Com- 
pany, Athens, Ohio, again to become director of the account 
ing equipment division 

Mr. Connor resigned this position nearly a year ago to 
become an account executive with Campbell-Ewald, Detroit 
advertising agency He returned to McBee February 1 
During his absence from The McBee Binder Company his 
position had been left vacant 

Recent Additions to McBee’s Field Force 

The field selling staff of The McBee Binder Company 
has been augmented by the addition of the following men 

H. F. Bonds has joined the New York agency. He has 
sold loose leaf in the vicinity of New York for the past five 
years. 

H. J. Eichter has been added to the Rochester agency, 
working under the supervision of George D. Bryant, 
Rochester manager 

Frank R. Garland has been appointed to the Providence, 
R. L., territory, working out of the Boston office, which ts 
managed by L. H. Littlefield 

an 


Huntington Concern in New Location 

Che Standard Printing and Publishing Company of Hunt 
ington, West Virginia, recently moved to 911-913 Fourth 
avenue in that city The company has been in the print 
ing business since 1903 In April, 1919, they bought the 
business of the Office Equipment Company of Huntington. 
The two parts of the merged business have operated from 
separate locations since 1919 until the recent move. Now 
the general offices are in the store and the engraving 
lithographing and printing departments are directly con 
nected therewith 

The officers of the Standard Printing and Publishing 
Company are William McCue, president; E. S. Aleshire, 
vice-president and secretary, and H. ©. Aleshire, treasuret 


> 


Hansons Take Larger Space 
the Hanson Business Machines, Inc., moved on Febru 
irv 1 from East Second street to 211 Columbia building at 
Prospect avenue and East Second street, Cleveland, O 
The company have much more space than formerly and 
their new quarters are attractively fitted up Chey were 
formerly located in this building for thirteen years. Walter 


Hanson is president and E. J. Fiala is secretary and treas 


urer The company carries a complet: line of rebuilt and 


A. EB. D 





new office machines 























THE ASHLAND COUNTY COURT HOUSE 
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Peas and they called upon Globe-Wernicke and one of the Globe- 
Wernicke Authorized Dealers to do this beautiful and intricate job. 
Equipment was furnished for each department of the court house and 
court rooms, as well as for the auditorium and all private offices. 
In addition Globe-Wernicke wood craftsmen provided the expert 
handiwork necessary to produce the beautifully matched decorative 
panels used in the court rooms. The splendid ideas of the architects 
were painstakingly executed by Globe-Wernicke artisans, as shown 

ing a Globe-Wernicke Authorized Dealer has its profitable 


_ if you are interested i .«: 


Globe-Wernicke 


CINCINNATI 


CANADIAN REPRESENTATIVE: PRESTON-NOELTING. LTD. 
STRATFORD. ONTARIO, CANADA 








Globe-Wernicke 


LINE 


aa 


Have you taken advantage of it?...the Pre 


Building Globe-Wernid «8000 Line» ... Here 
Sales Opportunity .. . Mick Turnover... Volu 


Business. 


A flexible filing cabinet line - adaptable to sub: 
tute drawer inserts. Greater filiis capacity - - full 26 
inches deep inside. EqujgiBed with heavy duty ¢ 
tension drawer slide. In addition the «8000 Lin 


is built with structalpel steel inner reentorcement! 


Globe-Wernicke 


CINCINNATI 


a 


bu Ye net line ca Your 
letterhead 
will 
bring 
complete 
information 
in 


No 


obligation 
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The New 
Autopoint 
Oversize \ | 


$700 | 






ONE 
Autopoint 


SALE 


leads to many others 


Handy Cartridge 
with 2 extra erasers 
and 12 leads, 15¢ 


Autopoint Thick and 
Thin Leads are furnished 
in Black, Blue, Red, Green 
and Purple. Black leads 
are graded Soft, Medium 











and Hard (specify the grade 








wanted when ordering). All 
colored leads are medium 
grade only. 





HE attractive Autopoint display on your coun- 

ter makes sales in this profitable line every day. 
The brightly colored, attractive pencils literally 
sell themselves. There's a style ped pose for every 
purse and purpose. 

You only have to display Autopoint to sell it. 
It’s the pencil of Big Business. It it nationally 
advertised. It is known for its three outstanding 
features found in no other pencil. 


Write—or ask your jobber 

And every Autopoint you sell, sells three more for 
you—because Autopoint owners are boosters. They 
find in Autopoint features they will tell their 
friends about. Leads, erasers and other models 
of Autopoint make fine auxiliary sales to this 
clean, quick-selling line. 

Write us for samples, prices and details. Or, 
ask your wholesaler’s salesman. 








] Cannot “jam”—protected by pat 
ent But one simple moving part 
Nothing to go wrong. No repairs. 


3 Big Features 


2 Bakelite barrel, beautiful onyx- 
like, lightweight material. 
3, Lead always firm—will not“wobble.” 














All Build Your Profits in 
7 "The Pencil of Big Business’ 














The “Better Pencil” 


1801-31 Foster Avenue 





New Autopoint factory which makes 24-hour service on regular 


orders possible. Large stock of wide variety always carried. 





Made of Bakelite 
AUTOPOINT COMPANY 


Chicago, Ill. 
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THE LINE THAT ANSWERS 
EVERY REQUIREMENT 


In a fae ‘tory new from “cellar to garret’ - "is 
produc ed a line of office chairs that answers 
every re quire ment. 





Dealers who have visited the factory and 
noted the production method have ex- 
pressed surprise that so much quality were 

possible in large volume. 


Mass production has made _ possible low 
price, but without sacrificing quality. If 
such a line appeals to you, ask for full 
details. 


Mew ERDIANA Crair Company | 
JASPER, INDIANA 


Orders may be pooled with shipments from Indiana Desk Company: carload lots 
require less handling, arrive in first-class shape, and cost less per hundred weight 
than |. c. l. shipments. 
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SPEAKING - --- 
IN TERMS OF QUALITY 


In portraits, pictures may flatter but in 
inanimate objects, like a desk, they may 
do an injustice. 

Even here, in cold print, this photograph 
speaks in terms of quality. It gives some 
idea of the real goodness of an Indiana 

desk. | 
Correct design, selected materials, solid 
construction, pleasing styles—Indiana 
desks have everything for making satisfied 
customers. 


For full details. cataloe and prices. write 
+ | 
us today. 


ENDIANA Desk COMPARY 
JASPER, INDIANA 


Orders may be pooled with shipments from New Indiana Chair 
Company. A pool carload makes a convenient stock, easily 
handled and quickly turned. Ask us. 
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Choice 
of Colors 


Colors available include Brown, 
Blue, Green and Red. Also 
may be had in the new Veal- 
skin finishes. Upholstered in 
EKagle-Ottawa leather, Dixie 
grade, choice of colors. Full 
spring constructions through 
out, cushions filled with gen 
uine Nachman units, frames of 
selected hard wood, double 
dowelled and glue-blocked. All 
filling material is flax fibre and 
white cotton. 


Write for Prices and 
Samples of Leather 
Ask for prices of the No. 1210 


leather suite pictured and sam- 
ples of the different colors of 
Kagle-Ottawa leather in which 
it comes Please direct inquir 
ies to our General Sales Office, 
333 State Street, Detroit. 





IANCES 





A Leather Suite 


At a Price That Will 
Give You Volume Sales 





Dealers are enthusiastic! For the first time in 
history leather office furniture of quality is 
available at a price that opens up a new field 
for volume business. 

There are scores of offices, many professional 
men, doctors, dentists, lawyers and others who 
would prefer leather, but heretofore the cost 
has been prohibitive. 

This suite, built on a big production basis, quali- 
ty construction through and through, upholstered 
in Dixie grade EKagle-Ottawa leather, can be sold 
at just a little more than your price for ordinary 
office furniture. 

Write for detailed specifications and_ prices. 
Repeat orders from dealers who ordered sample 
suites tell the whole story! 


VANDERBILT 


MANUFACTURING CO. 
Factory—Vanderbilt, Michigan 
General Sales Office—333 STATE STREET 


DETROIT 
Philadelphia Show Rooms—29 North Second Street 











The 


Utilitrav ’ coin 


W. W. Erskine Celebrates Forty-fourth Anniversary 


[ARCH 


Fritz-Cross Company Changes Shipping 


Arrangements 
Fritz-Cross Company of St. Paul, Minn., manufac 
of the Eff & C line has arranged to make all easter 
nts out of New York stock. Eastern territory will be 


rge of William Burton Wilson, 52 Vanderbilt avenue 





Ni York Citv. Mr. Wilson will maintain a sales organiza 
selling throughout metropolitan New York as well as 
ghout other eastern states Freight on eastern ship 
s will be figured F. O. B. New York City in the future | 

nstead of F. ©. B. St. Paul Arrangements have also been 

ide t ha Lit LicTs ile ug! ut tl ‘ < 

inde e direc { 1. Sel ubert, 28 \ ‘ 
‘ ie | s Angeles, Ca | 
S|} ipments ad cde < ( e nort < i I! | 
¢ 1 ade trom the Detroit stock under control ot the Detrort 

‘osture Chair Compa Che address of their headquartet 
be announced at a later date, at which time thx 

any expects to announce that stock will als: 

\tl i al d st | 11s 

Ss | i pritlla irdan ‘ t 

u distribution of the Eff & C products Under 
wolicv, arrangements are now being made tor exclusiy 
ory representation by dealers throughout th nites 

st Negotiations have already been entered 

clusive representation in the smaller cities 
foreign sales in the huture will be handled directly out 
e home ofttece at St. Paul, under the direction of |. A 
i Ww oncentrating tor the present on the South Amert 
ind Kast Indiat sales 
Further expansion of the Eff & C line ts contemplated 
the year 1930. The Fritz-Cross Company line will 
onsist of various items such as steel wire travs and new 


voxes and various office and bank trucks 


Che manutacture of these will come under the class ot 
small office utility items. The company will not at any time 
anufacture anything in heavy equipment, such as _ files, 
sks or tables 
Continually increasing sales were again apparent 
pany s 1929 report 


> 


Mr. and Mrs. W. W. Erskine celebrated their torty-fourth 
wedding anniversary at a tamily reunion in their San Fran 
isco home January 28. Twenty-two were present, includ 

ve three sons and their wives, one daughter and her hus 
and, and twelve grandchildren. Mr. Erskine looks just as 


ithful as he did twenty vears ago 


or many years, Mr. Erskine represented Thomas A 


ol 


Inc., and the Dalton Adding Machine Company on 


Pacific Coast When Dalton merged with Remington 


nd, Mr. Erskine dropped the machine lines and has sine« 

et engaged in the stencil duplicating machine supply 
> 

A Pocket Catalogue of Pencils 

Just the right size for the left hand coat pocket and bound 

lack and gold is Eberhard Faber’s pocket catalogue for 

930 [It starts off after the title page with an index Che 

kk contains one hundred forty-five pages plus three addi- 

| pages in the back left blank for memos. Every single 

ant item in the whole Eberhard Faber Pencil Com 

any’'s line 1s apparently listed in this remarkably complete 

d beautitully illustrated catalogue It is an admirable 

. work 

So 


House of Luckett Recovers from Fire 


Luckett Loose Leaf Company of Toronto, who sut 

? | 
severely by reason of a recent fire, are rapidly ecove 
lost ground and business ts already said to be as usual 
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You Hear It 
Everywhere! 


OOOO OK OK OK OOK OK OOK KOKO 


“THE BEST SELLING 
MOST PROFITABLE LINE 
OF OFFICE TABLES IN 
AMERICA—BAR NONE” 


St. Johns 


OOOO OOOO OOOO LOLA LL LL LLL LLL MLD 


That's what the wise dealers of the country 
think and say about the St. Johns line. 


They have this decided preference for St. Johns 
Office Tables because they meet a universally 
insistent demand. They give more real value 
for the money. They sell at a very moderate 
price—sell quickly and easily, and net a very 
substantial profit. 


St. Johns Office Tables are famous for their 
sturdy construction. They are built for hard 
usage. Made in all popular sizes—in any 
desired finish. All tables have dove-tailed 
drawers with three-ply bottoms. 


Dealers Like Our Easy Selling Plan 


Our plan of selling makes it convenient to 
handle St. Johns Tables. You need make no 
extra investment, increase your inventory or 
carry any stock. 


This popular plan, combined with amazing 
table values, makes the St. Johns line the 
most outstanding proposition ever offered. 


Write today for full particulars—prices and 
complete description. Get the jump on the 
office table business in your territory. 


ST. JOHNS TABLE CO 


Cadillac, Michigan 


Stdohne’ 


OFFICE 


Cables 








Good Chairs 
Good Health 
sell 
UHL 
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The 
Toledo Metal Furniture Co. 


1450 Hastings Street 
TOLEDO, OHIO 








No, 50-56 
File Stool No. 7800-TS 








OFFICE APPLIANCES 


Bob Macke Becomes Retail Stationer. 
he Macke-Williamson Stationery Company has incor 
porated at Rochester, N. ¥ to take over the Macke Ofhce 
Systems Company and the retail stationery department oft 


the Williamson Law Book Company, thus offering to cus- 


t ers ¢ eacl concel i more ompiete i diversified 
e to serve then The new company is situated on the 
g ind floor of the Williams uilding at 51 State street 
Rochester, the u per floors be wv reta ed the Wilhan 
I iw | K Compal vhere t ce cs s etore 1ts 





rc. BOB") MACKE 


law book publishing business. Besides the staff “on the 
floor” the company has three “outside” salesmet 


The Williamson Law Book Company was established in 


1870 and f1 that date to January 2, 1930, operated a sta 
tionery store on State street in Rochester For thirty years 
this store was located at 41 State street and for the last ten 


vears at the present location, 51 State street 
Che Macke Ofthce Systems Company was started on Ox 


tober | 192¢ ry Robert B Macke, son of R. ¢ Macke, 


who was twenty-one vears old at that tim R. C. Macke 
joined his son in Rochester on September 1, 1928 

For mat vears, R. ¢ Macke, tamiliarly known to his 
mal friends as Bol represented The Sam’'l ¢ Patur 
Company the Eas 

lellow Stati eTs \ ] + id t lea t t Mr Ma K¢ 
Ss bf cit ng the scoyp I s activities and bri gy to 
t held the benefit « s lite experience 


Che new company now enjoys the exclusive agency tor 


Tatum loose leat. manutactured by Wilson-Jones Com 
Chicago; Columbia steel equipment manutactured 
by the Columbia Steel |} quipment Company o PI iladelphia 


Other major lines handled are Berkshire typewriter papers 


mace vy Eaton, Crane & Pike: Shaw bla books and the 
2) rd e of filing ec ent 
lhe new compat Ss interested othece specialties of 
ll kinds, particularly items requiring specialty selling and 
i which manutacturers do not have representatives or 
wwencies in Rochestet Correspondence from manufacturers 
terested in establishing an exclusive agen in Rochester 


Prominent Indiana House Asks Manufacturers’ 
Lists 


" ta destruct mre 1 the san 
] CK tine StOCcK i d x es ¢ he) t w B tter eld Lom 
Evansville, Ind ere lv da ed | water ar 
. nN Adjustment of th ss Ss tuliv covere 
. ince S ow Ss | < < ect t reome 
thre < ( ~ is | ‘ 
Bee sf cir Catalogue es ere § . damaged b 
vate Smith & Butterfield Cor ’ request all manufac 
t ers erested t send | est « ilk es rice lists 
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Accorded a 
Sensational Receptio 


by the American Business Public 











Although the new Shaw-Walker 
SKYSCRAPER Desk has been 
available only a few months, we 
can point to scores of large in- 
stallations in all parts of the 
country. Not only are the larger 
companies enthusiastic about it, 
but the small and medium sized 
concerns also say it is the first 
forward step made in desk mak- 
ing in a generation. 


All this for two reasons! 


1. It’s the handsomest desk ever 
made to sell at a commercial 
price,—a steel foundation 
desk, but radically different 
from the ordinary steel desk. 


to 


It’s the only desk that is sci- 
entifically organized for work! 


2 “Built Like a 
ia 














Shaw-Walker now offers a complete line of SKYSCRAPER 
Desks in three standard lengths, including three typewriter 
models, and tables to match. Olive green and wood finishes. 
Extensive national publicity has already appeared. At least 
two more full-page advertisements will appear in early issues 
of the Saturday Evening Post. 


Let us explain the Organization Features and send you com- 
plete information concerning the SAYSCRAPER Desk 


Franchise. Your territory may be open; why not tie up 

with a line that has been lifted out of competition by sheer 

beauty of design and the ingenious Organization Features. OEr ES ; . ~ AW 
Coupon brings you complete information, with no obligation Mt SKEGON, MICHIGAN &. 
on your part. Dealers and Branches in all principal cities 


To The Shaw-Walker Company, Muskegon, Mich. 


Please send complete information on your new line of SKYSCRAPER Desks and Tables. 


Name. City et rs 


ieee 
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HARTER 
HANDISTANDS— 


The ULTIMATE IN 
CONVENIENCE and 
UTILITY 


» yh 
Pa 


& 








In building HARTER HANDISTANDS, the 
theory. proven in practice, that office equip- 
ment should fit the type of work being per- 
formed, and the requirements of the individual 
worker, is closely followed. 


The vertical adjustment feature of HANDI- 
STANDS makes it possible to do office work 
conveniently, and with a minimum of effort 
and fatigue. HANDISTANDS are suitable 
for use with all types of office machines, book- 
keeping records, filing purposes and display. 
The HARTER line embraces a stand for 


every purpe swe, 


Write for Catalogue 


To dealers: Write today for the HARTER 
catalogue, which illustrates, describes and gives 
list prices of the entire line. Dealer's dis- 
counts and terms will be given upon request. 


Vanufactured by 


THE HARTER CORPORATION 
STURGIS, MICHIGAN 
New York City Office: 300 Fourth Avenue 


Pacific Coast Representatives 
BERT M. MORRIS COMPANY 


115 Transportation Building Los Angeles, Cal. 





the appointment of H. E. Moree as a member of 
ganization. Mr. Moree has been in the typewriter busi 


ness sixteen vears. He was a Corona salesman for 











OFFIC! APPLIANCES 


Moree Joins Barr-Morse Staff 
Barr-Morse Corporation of Ithaca, N. Y., announces 


I} 
i i¢ 
the sales 


r twelve 

















s Worked 

cars ¢ ast ears iS DeC e Wi | 

< i te Com] ( cag d W dstock, Ill 
Sales M we a ma himse i ner W ) 
st k states that s M Moree’s duties have 

n ] I it \ deale thr v it the ce 

cN ‘ | { oe | ‘ i i ke idd 
‘ \\ | Morse v 
> 


Globe-Wernicke Starts School in Spanish 
| ‘ Clobe-Wernicke ( 1 manl\ Cu nnati Ohio a 
recently started a school tor the he ‘ t t t s¢ 


; , 
the Spanish language 


W. F. G ge, the ex] ager, s 
\s s A ff eal _ eT s 
< ~ ~ ? (J } ~ is i (! ‘ 
X] t | ess 1s 1 Sp S eak es 
: f or: 
i\<¢ i 
ha) | ! i uae 
i i t 
‘ ‘ i ‘ 
h: ‘ 
( a, s < re 
‘ 1) He ( { | i 
é eaks Engl 
] s he es SS] . 
s ad wt c 
_ \; " 


> 
One Bookstore Replaces Two in Oshkosh 


steac i v wokstores as they have be 
re e las e vears, Hein’s Book and Art Stores 
S Vis ire ¢ g ‘ ve the Main street store 
1 mce s ylies ercalt« w ¢ lv one store 
‘ Bernar He Hein’s Book a 
Store e¢ es es , ce hl k 
G. R ‘ t < e Oshkos 
e He st Ss sales i 
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By whatever standards- 





BERLOY 


SUPREMACY IN STEEL 











[f your endorsement of a dealer franchise depends upon. .. 
the completeness of a steel equipment line... structural stamina 
that can be convincingly proved to the prospect ... salient points 
that exemplify progress in step with the industry .. . products 
of a quality that vou can sell with an unconditional guarantee 

service that keeps the good-will of the customer... and the 
maximum discount that assures a profitable margin on every 
item sold—by whatever standards you value a franchise and the 
repeat business that makes it profitable, Berloy will measure up 
to those standards. 

If the essentials of profitable retail selling as outlined above, 
amplified by effective sales helps, seem worthy of your investi- 
gation, our nearest office will give you complete information. 


The Berger Manufacturing Co. 


CANTON, OHIO 


BRANCHES 


Ange - New York Pittsburg 



































Better Store Appearance 
and More Blotter Sales Via 
WRENN SHOWBLOTT 









This attractively designed steel cabinet 
keeps your stock of blotters fresh, clean 
and well displayed. It harmonizes with 





other store equipment and actually 





sells more blotters but does not inter- 





fere in any way with other merchandise. 

















shows 





The above illustration the 
WRENN SHOWBLOTT installed in 
Shillito’s Department Store in Cincin- 
nati. Would it not give as fine appear- 
ance in your own establishment? Let 
us tell you how to obtain it. Write for 


our special introductory offer. 


The WRENN 
PAPER COMPANY 


Middletown, Ohio 
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Seattle Stationers a Progressive Lot 
Che manager of the Retail Trade Bureau of the Seattle 
Chamber ot Commerce, Edward N. Phelan, is authority for 
tement that the outstanding accomplishment of the 


retail stationers of the city during 1929 was the develop 


lent of a je bber’s consciousness and the correction of a 


very serious condition in the distribution situation During 
the vear, the retailers materially increased their purchases 
trom local jobbers in heu of purchasing direct trom manu 
acturers Chis has resulted in the jobbers discontinuing a 

ge number of consumer accounts and has created a satis 
ictory, efhcient and profitable method of distribution 
nsotar as items carried by the group are concer! ed in the 
city of Seattle. Reaction on the part of jobbers is said to 
be very satistactory in that thev have for some time desired 


to discontinue users’ accounts, but business from local sta- 
rs Was s¢ meavet that thev were obliged to take on 
additional business trom consumers to make up their 
volume lobbers have increased their stocks with no addi 

nal expense in sales torce, and delivery awreements have 
eel nN ide with robbers al d retailers Q)n the other hand, 


the retailer has been able to reduce his stock with no finan- 


Cla ss, and has increased the ethciency o his buUSINess 
nerations 
he group will continue to follow out this program which 


peration since June ] 
> 
New Typewriter Concern at Wilmington 
Samuel Klaiman is manager of a new company organize 


late last fall in Wilmington, Del Che company ts known 
; : , 


is beet 1! ( 


M WK laima na bee ( ected w ‘ ewriter! 
st I VY vears Prior t st the Delaware 
ew d Si Co he spent six years th 

e Remington Typewriter Company, now Ret v Rand 

| siness  er\ ¢ Ine s sales in an s¢ ce mal mn 


| , } ) 1 . af 
Underwoor Corona and Barr new portables ind the Victor 


ind Corona adding machines, all makes of rebuilt type 
writers and adding machines, check protectors, duplicators 
ind ils icon vlete kine « ripbons. carbor ipers. stencils 
( hicat KS, ete 
> 
Horder Traffic Manager Effects Economy in 
Packing 

G. S. Mullins, traffe manager of Horder’s, Inc., Chicago, 
has, we are told, effected an annual saving of $3,000 in his 
shipping department through the re-use of containers. This 
is a saving decidedly worth while, particularly in a depart 
ment where savings of the kind are not usually expected 


()thice Appliances conerat lates Mr Mul ms o1 his nite 


ligent care for the details of his department and his enter 
sé putting ideas i effect 
> 

Van Norman Printing Company Resumes Its Title 

Van Norman Pr g | iny, stat | printer 

604 | vford street, Vicksburg, Miss is resumed its 

ercial title, due to changes in pet el. Until re 


(y ue I Downey is } ed e 3 thre Specialty 
, 
( i ure t tine \ CKS fe err R Va tvpe 
ers | Victor ade ae | } es 

X. Yost ver ¢ ect é Normal! 

i 

oan 

! ger ' m ft £ I ‘valist 
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The Binder that Grows 


with Your Customer’s Business 
LEXI-POST—the flexible-sectional post binder 


— is a time-proved improvement over all other 
binders. As more capacity is needed, more sections 
are added to the flexible-link posts. The binder grows 
with your customer’s business, and your business 
grows with Flexi-Post. 





Unlimited capacity, vice-like holding of sheets, and 
superior speed of operation, are Flexi-Post features 
backed by fourteen years of success in general use. 
You will find that Flexi-Post Binders will increase 
your sales and profits — because they save money 
in your customer’s business, by holding more work, 
saving storage space (no protruding posts), and 
saving time in removal or adding of sheets. 


Mail coupon for exclusive franchise 
facts and illustrated folder. 


STATIONERS LOOSE LEAF CO., WiktAusrs 











REG.U.S.PATOFE 
Manteed Binder - a Unit of the FAULTLEss Line 


STATIONERS LOOSE LEAF COMPANY, Dept. C-3, Milwaukee, Wis. 
Is my territory open for Flexi-Post Franchise? Send booklet 
and Guaranty Bond particulars. 











Mail the Coupon 
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Retail business today knows the sales 
of efliciency. 


value of appearance 


Look at the really progressive retail 
establishments of your community. See 
how rapidly they are developing better 
looking stores and more impressive 
ollices! 

Here is a tremendous market for Gk 
Allsteel. The movement has only started 
but already its progress is notable. 


Retailers and wholesalers everywhere 
are striving to keep ahead of the times 














General Offices of the C. D. Peacock 
( ompany, ( hicaaqo’'s r rclusive 
iewelers, equipped with GF Allsteel 


Business Needs 


not merely to keep up with the times. 


You can help those in your sales terri- 
tory. They willappreciate your coming 
to them with modern, progressive 
suggestions — with information, with 
service in planning, with up-to-the- 
minute GF Allsteel Equipment. 
Remember, the GF Allsteel line is com- 
plete, and that GF is ready to help you 
secure a Share of the profitable business 
that is waiting for you. 


if you need assistance. come to us. 


THE GENERAL FIREPROOFING CO. 


Youngstown, Ohio 


Canadian Plant. Toronto 














Whatever the Retail 







































































This beautiful store—The Fordyce Company 
of Youngstown— Women’s Wear—is com- 


pletely equipped with GF Allsteel Store Fixtures. 
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MODERN, EFFICIENT! 
' ° ° 

Does this describe 

Your sorting method? 

‘ , 

; t i use ola I xpensive device that 
‘ ib i eries ot 1000 pieces int 10's one 
[ re k s ess tl i < ill the space 
' I r table ind geo! kk sorting 
‘ ) ilt the time 

‘ 

‘ 

' INDEXES 

‘ Numerical, Alphabetical, Geographical, 

; Special Wording 

' 

' 

' 

' 

' 

‘ 


Space 
required 
tor 
sorter 
6x 18 


inches 






No. 462 


Made in any size and indexed to fit your needs 


Representative firms using 
from 3 up to 160 sorters 


CHICAGO NEW YORK 
Aermotor Co. Alexander Hamilton Inati 
Automatic Electric Beneficial Oper. Bur. 

41. G. Becker Co. John Budd Co. 

Carson Pirie Scott & Co. Cunard Steam Ship 
Chieage Surface Lines DePinna, A.. & Co. 
Chicago Title & Trust nk. G. Dun Co. 
Diamond T Motor Guarantee Trust Co 
The Fair Store Home Insurance Co 
Hibbard Spencer Bartlett Macy. R. H., & Co. 
Inland Steel Co. MeCall Co. 
International Harvester MeCreery. James & Co 
Marshall Field Co. Mutual Life Ins. 
Montgomery-Ward Co. New York Edison 
Northern Trust New York Telephone 
Swift & Co. Spectator Co. 

Tyler & Hinpach Underwood Typewriter Co 
Wilxon & Co. t. S&S. Customs 


Abrahams & Strauss .Brookiyn, N. ¥ 
\eme Fast Freight -All Branches 
American Malleable Co. .Lancaster. N. Y 
American Manganese .Chicago Heights, Ill 
A«sociated Gas. & Elec -Ithaeca, N. Y. 
Bacon. Chas. H.. Co. .Lenoir City, Tenn 
Namberger, L.. & Co. .Newark, N. J. 
Iristol Co .Waterbury, Conn 
Consolidated Gas & Ele« Baltimore. Md. 
Joseph Dixon Crucible Jersey City 

Due Pont de Nemours .Wilmington, Deln 
Haas. Baruch & Co. Los Angeles, Cal 
General Motors . Detroit. Mich 
Louisville Gas & Elec Louisville. Ky. 
Macca bees Detroit, Mich 
Ohio Fuel Gas Co Pitt«burgh, Pa 
Public Serv. Products Newark, N. J 
Standard Oil Albany. N. ¥ 
Towns & James irookiyn, N. ¥ 


More than 18 har 1/ er the world 
We shall be pleased to give vou the ideas we have 


gathered in the 15 vears we have specialized in 


this work. Catalog and full details upon request 


THE KOHLHAAS CO. 


Manufacturers of Instant Reference Files 


183 N. Dearborn St. Chicago, IIl. 








OFFICE APPLIANCES 


(Connecticut Valley and Regional District No. 1.—Con- 


tinued from page 47.) 


them and then give all the profit to the dealer. He said 
that the dealer should be shown in dollars and cents where 
s errors are made Where there is too much investment 


stock, he should be advised as to how he can cut it down 


He also expressed the hope that some da\ the national 
issociation could employ a “business doctor” to show the 
dealer his errors in the conduct of business, and that as at 
ploye otf the national association, this man’s advice could 
be sold to dealers here and there over the country enabling 


them to have this advisory service at a cost which thev can 


Chere was a round table discussion of some of the matters 
brought up by Mr. Berry, and E. W. Pape of New Britain, 
Lon! recommended that some of the activities of the local 

ssociation work could be directed along the line Mr 


Berry had suggested, with particular reference to estimating 


st f ng and other such matters as these 
Remarks by Mr. Rice 
Waldo Rice of Boston was the next speaker to address 


the meeting His subject was “Can the National Associa 


tion or Any Other Association Run the Dealer's Business 


Mr R ct stated tha the mtormatiotr kt owledge and other 
suc elements that w ld enable the ssociat to run the 
dealer's business are in the hands of the national body lhe 
knowledge is there, but the practical answer to the question 
s NO ( real ré lem lies SEC ing co-ordination 
etweel the proprietor ol the store nd the isseciatiol 
He stated that the association was doing its part, and he 

t] ee ¢ the activities wl cn ¢ Ist to make tl is 
state ent He called attention to the fact that the cost of 
en ts ‘ nat 1 ssociatiol were I ill by com 

ris viti the cost I iu tors el en experts ine 
other such met He asked the question “Do vou dealers 
s¢ tie bulletins of the associatiol and the information 
ivailable at national headquarters?” If you do, he stated, 
you will find the matter worth while, but he also stated 
that many dealers refuse to take advantage of these aids 
ind lose the benetits Mr Rice also called attentior to the 


t that in association work the more you put in the mort 


get out, and urged each member to analyze himself and 
d t whether s 1 embership thie ociatiotl was a 
] ( © t d iit of i est ent trot ch t collect 
dividends 
Among those » took part the discussion of this 
subject was Arthur Cole of Lawrence: vho stated that he 
had beet i member of the association for twenty vears and 
tw s the est investnie t he iad ever vce Frank | iru 
Bridgeport. whe d that he could } ure \ i decade of 
x perience ind telt that that was the proper way to judge 
d not by a single vear 


Frank Towne Gives Views 


Che next speaker on the program was Irank B. Towne 
the National Blank Book Compa Holyoke, Mass. Mr 

| nes subject was “Modern Ci. operator Betweet the 
Manufacturer and Dealer.” Mr. Towne stated that he was 
aah 4 ; because his experience in the d went bacl 
ea (On that ac unt e felt t t he « d est 

serve the meetit } reading t ‘ ? the subject 
vive I \ ch had bee aeve red Mr. S oupe ot the 
National Blank Book Company organizatiot Chis matter 
brought out the tact that competition will al ivs be present, 
but under the head ot modern co-operatior there was the 
it that it mav be something different Prior to 


the World War this country was the scene of rapid devel 


opment and mass production, and mass production had the 
center of the stage Selling and distribution were un 
noticed \bout 1921 there came the turning of the tide 
’roduction volume was enormous, with sales volume on 
the dow grade The articl present 1 bv Mr Towne 
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In the Automatic Clear Vision 
File Drawer, the front is tilted 
forward; the follow block 
tilts back, giving 9 inches of 
working space that speeds up 
filing, permits the contents to 
be read and easily removed. 
Compare this with the or- 
dinary file drawer. 




















When the drawer compresses 
you have 22%inches of solid 
material held firmly in posi- 
tion with 20% more papers 
to the inch than with the 
ordinary obsolete file. 

















Because the ordinary file 
requires 5 inches of working 
space for filing it requires 
5 drawers to do the work 
of 4 Automatic Clear Vision 
File Drawers. 











Because 4 Automatic Clear 
Vision File Drawers will do 
the work of 5 drawers in the 
obsolete file, an Automatic 
4-Drawer file reduces the 
amount of floor space re- 
quired by one-fifth when 
compared with an ordinary, 
obsolete 4-drawer file. 


NOT JUSI AN ITEM 


~ buta line with exclusive features that sell/ 


| po items— that’s all you have to sell regardless of whose 
line you carry! You have a file that’s just a file and a desk 
that’s a desk, etc., and after you have talked construction 
. and price, what is there left to say? 

Automatic gives you something with which to meet competi- 
tion. Send back the tag! There is a real opportunity for a 
progressive representative capable of building up a real 
office equipment business. 


THE AUTOMATIC FILE & INDEX CO. 


General Sales Offices 
1320 Steger Building - 28 East Jackson Blvd. - Chicago, Illinois 


Factory: Green Bay, Wisconsin 


Grade for grade it costs no more! 
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AMERICAN CAN COMPANY 


avatlable also the small 


Q 


Illustrated here ws the Canco 
No. &82 size, furnished in green, 


walnut, oak or mahogany. We 


size corrugated basket No 


also 


corrugated basket. Both of 
baskets can be had m 
etther green or white 





Lost time 
and untidiness! 
Canco baskets are 
the antidote 


| ONT overlook the necessity ola 
plentiful supply of office baskets! 
They are time savers for your staff— 


foes of ofhice untidiness. 


Canco office baskets offer important 
features of design and construction, 
Their metal construction throughout 
makes them sturdy, economical, fire- 
proof. Their wide variety of designs— 
finishes of oak, walnut or mahogany— 
green in plain or corrugated—white 
for institutional use—assures you of a 
splendid choice to select the type 


exactly suited to vour needs. 


Galvanized Ware Department 


. Semel ‘ 
Toledo CANCO Ohio 
= 






No. 480, a larger 
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to the act that selling competition 1s kee t 

ditions have changed: that where there was 

ind seller simply and wholly, today w« i 

turer and the dealer working as a team | 

went on to call attention to the tact that the 

CNX pe se to Sales 5 the 1 ortant ele ( t, al 
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Those present were urged t take i less 

Selle ind idvised to ive i close ce ta 

ser and maker Che speake reed tl 

traines that the specialists tine ome « ( 
rer ordinate the ettorts vith the « 
the line. The dealer's salesman, in a majorit 
ot be i specialist lt many cases 
anawers and lack o rtunity to special 
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mal acturer!r Chere \ s tiie State 

e¢ manutact er W three quarters 

any dealer; that buying and stock cont cal 
the manufacturer's experience \ reducti 

e worked out by closer co-operati wit 

turer's representative Chere is a need for 
advertising material and sales helps, window 
aper advertising helps and other such it 
which matters manufacturers will co-operat 
tf sales by the manufacturer must be ke 
the results secured: the dealer il = ex 
ture to make his sales for } and ¢ 
profit, because this is economica uns¢ 
was called to the fact that the dealer must 
irt ot common enterpris¢ Chev must ge 
cut out vast and it the dealet vill 
operation wit the manufacturer and ma 

‘ elps to selling that the manufacturet 

will then be no question that he will succee 

I: l Little rst vice president of the nat 

dorsed the remarks read by Mr ie 

ittention to the act that it is always the 

st blame for our troubles, where is n ita 
Ss sort e mutual p lems Mr. Littl 

: lea at being pres¢ is did als H 

vas ‘ enized bv the chair at this tin 
Mr. Pratt on Direct Selling 
‘ 1 t sre iker was (Creorge \\ 1 itt 
. is “The Effect of Direct Selling 
t Deal Mr | itt s 

¢ ‘ . . i ins e€ more and 

re it ersus the lers r¢ £ 

So | it w le rta gures s 

Ve t \ « cent of the 1 ess went thr 
i t nevertheless his ain \ ld 
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you could 
combine- 


The Finest Line 

The Fastest Selling Line 
The Most Popular Line 
The Line That Paid Big- 
gest In DISCOUNTS and 
PROFITS-- 





In Numbering Machines 


you 
can 


OBERTS Numbering Machines are the _ finest. 
The famous “ROBERTS 49” pictured herewith, 
on the following page is the world’s largest selling, 
lowest priced and most popular numbering machine 
that dealers and consumers know. 
You may obtain it, and other ROBERTS Machines at 
the greatest discounts on numbering machines ever 
known to the trade. 
Read how—-on the next page! 


NAVA Lan 
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There’s A Pot of Gold 
for you at the End of 
THIS Rainbow! 


AND A GRATIFYING TURNOVER AT ONLY A 
SMALL STOCK INVESTMENT 


Roserts Numbering Machines give you 
more for less—the greatest profits on the small- 
est investment. 

The big profiits that dealers are continually 
looking for are here; here, indeed, is the end of 
the Rainbow—the pot of gold! NUMBERING 
MACHINES ARE BIG PROFIT MAKERS 
AND ROBERTS ARE THE BIGGEST! 
Look to the comparatively small profits you 
make on many staples—then investigate, test, 
prove how much more profitable Roberts Num- 
bering Machines will be than many other 
classes of merchandise which you carry. 

All of the popular Roberts models pictured 
herewith are available to you on any combi- 
nation arrangement you care to specify. Let 
the needs of your own trade determine what 
you require—buy only what you are sure of 
selling—take on only what your own experi- 
ence has proved will turn over. All you need 
do to obtain the greatest discounts—the _ big- 
gest profits on numbering machines ever 
known to the trade—THE POT OF GOLD 
AT THE END OF THE RAINBOW~— is to 
order from this group of Roberts Machines in 
half dozen or dozen lots. Yes, that’s all. 

FILL IN COUPON BELOW AND THIS 
ROBERTS GREATEST DISCOUNT 
SCHEDULE WILL BE SENT YOU! 

THE ROBERTS NUMBERING MACHINE CO, 


694-710 Jamaica Ave., Brooklyn, N. Y. 
LOUIS MELIND CO. Western Distributors 
362-64 West Chicago Ave. Chicago, Illinois 





THE ROBERTS NUMBERING MACHINE COMPANY 694-710 Jamaica Ave., Brooklyn, N. Y. 





















THE ROBERTS 
NUMBERING 
MACHINE CO. 


TiOVamMaica ave 
BROOKLYN N.Y 









Greatest 
I ‘ ts pi 


OBERT Sree 


a 


, it) . s 
Kindly send your “Lowest Discount Schedule” and other information upon 


the profrt-producing ROBERTS BIG EIGHT 
NAME 


ADDRESS 
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ne ADDRESSING 


w within the easy means of everyone! 











No more slow hand- 
feeding of envelopes in- 
to an addressing machine 
one atatime. This new 
popular - priced machine 
has an AUTOMATIC 
FEEDER. Just turning 
its crank prints 125 dif- 
ferent typewritten ad- 
dresses PER MINUTE. 

More than three times 
faster than any Address- 
ing Machine of equal 
size, yet costs less than 
one-third the price of 
any Addressing Machine 
of equal speed! 





‘ THE ELLIOTT ADDRESSING MACHINE 
COMPANY of Cambridge, Mass., U.S. A. 


is now the largest manufacturer of Address Cards and Automatic 
Addressing machinery in the world. 


And what has caused this remarkable growth? First of all, the 
superior economy and convenience of the “TYPEWRITEABLE” 
principle of stencil-making as compared with older methods em- 
ploying embossed metal plates or slugs. Next, the superior efficiency 
of a combination indexing, recording and addressing card:— 
TRIPLE DUTY ina ONE PIECE unit, at LESSCOST. ,“” 
Next, the development of super-speed AUTOMATIC Ad- ys 
dressers at popular prices, practically beyond competi- // ae 
tion. And finally the feature of visible printing and _/ ponto your 
noiseless printing that have always been exclusive // _ letterhead and 


iott” / ill d 
“Elliott” features. VY we will sen 
4 you a 
4 
If you want to have your eyes opened towhat ” FREE BOOK 
MODERN mechanical addressing equipment (7 ge ee 
really is, write for a demonstration. 7 on the subject o 


= : A: Advertising. 


r 
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ADDRESS 


OFFIC} APPLIANCES 


This OnE LINE 


sells your entire office equipment market 


Art Metal steel fills every 
office requirement . .. steady 


follow-up sales for agents 


TREMENDOUS advantage, carry- 
ing one line that fills every custom- 
er’s need for office equipment! Reduced 
billing costs . . . one salesman interviewed 
instead of ten or twenty . . . increased 
follow-up sales . . . lowered expenses. 
No wonder Art Metal agents every- 
where are increasing their profits. 
Art Metal steel office equipment 
has been the standard for 41 years. 
.. every item con- 
.. from 


A complete line . 
structed for lasting service . 
the smallest file to the largest safe. 
One order to Art Metal fills the de- 
mand for any number of pieces of 
office equipment . . . no more writing here and 
there for different items . . 
salesman to fill your complete order. 

Modern business calls for prompt service . . . 
Art Metal gives it. Every piece of Art Metal 
equipment is a silent salesman for other related 
pieces .. . every item is backed by a powerful 
national advertising campaign in the Saturday 
Evening Post and such leading business mag- 








. and only one 








azines as Time, Nation’s Business, System, 
and Architectural Record. Dealer Helps and 
Sales Promotion carry the Art Metal message 
directly to your prospects. 

Write now to the Art Metal Construction 
Co., Jamestown, N. Y., for full details about 
this fast-moving line. There are a few fran- 
chises open to wide-awake dealers who want 
to increase sales and earn greater profits. 


Art Metal 


JAMESTOWN. NEW YORK 





THE ART METAL LINE... Desks... Shelving . .. Horizontal Sectional Files... Plan Files 


Fire Safes . . . Upright Unit Files . . . 


Counter Height Files . 


. Postindex Visible Files 
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\ round table discussion followed, which was taken part 
in by a number of those present Ed Pierce of Hartford 
said that in his judgment the dealer took too much trouble 
and time on petty problems and gave too little time to the 


major problems of his work. Mr. Saltmarsh of Cape Cod 


took the ground that the dealer gives a very definite service, 


and will live to be permanent because of this fact 


Dr. McNair Presents a Barrage of Facts 
The next speaker on the program was Dr. Malcolm P. 
McNair of the Harvard Bureau of Research His subject 
was “Management and Profit.” Dr. McNair referred to 


professors of institutions who are going about 


i 


the many 


telling the usiness man how to run his business; that he 
had alwavs been interested statistics, and that while he 
did not know how tar the line would reach in number, he 


had heard that if all these efhciency protessors were laid 


end to end it would be a good thing He called attention 
to the co perative plan of research and study oft expenses 
and profits which had been worked out with the stationers, 
and called particular attention to the fact that where one 
per cent was indicated as a net prohit, it was overt and above 
i ilir rett Nn the nvestment, and tos should be borne 

mind because, as net profits are usually tigured, in the 
figures worked out | Harvard in 1928 it would show a 
ten per cent return on invested capital, and the one per cent 
was over and above this fair return on investment This 
is worth noting as it is a high return and fully as good as 


in lost businesses showing a return on investment, and 
Dr. McNair added there was no reason for the stationer 
feel discouraged at the comparative showing. Dr. McNair 
I—do profits depend on tactors 
management and he stated that 
the stationery business does, and that research proves this. 
Chat the average total expense range shows an opportunity 
to save in management tor the gross margin: of profit, 


losing bus- 


whether the company be highly successtu 


iness, showed practically a constant figure with all firms 


reporting Dr. McNair stated that management also had 
a very close control over the cost of doing business, while 
competi controls oss margin in a large measure. Dr 


McNair also called attention to the fact that we must 


recognize that the cost of doing business as a ratio to sales 
presents two angles We can cut expenses and we can 
build up sales, and both reduce the cost of doing business 
He urged that we pla and budget expense and do this 
egular i 1 \ sales declines, but keep after the 
matter all the tim He particularly emphasized the value 
of building up sales volume, and expressed the belief that 
there was a failure on the part of many stationers to analyze 

eir business He explained that some sold directly to the 


onsumer; some, to the indirect consumer tor use by others 
d the sales of this latter field as industrial 
selling, and pointed out that the same product may be sold 
when the buyer himself uses it up, but it must be recog 


ized as a different kind of a sale when the purchaser buys 


t s someone Se He poimted out that this is an 
yy ¢ specializing that the trend of the times its to go to 
tne spec alist, and he asked the dealer specifically “What 
ire ou trving to be What trade are vou catering to?” 


WI ichever one of tine two kinds of selli v referred to 18 
ditferent kind of selling effort, 
and he ur, ed the cde ilet to look over his busine ss and make 
up his mind what he is trving to do, and to recognize its 
difference and conduct his business according], He urged 
the dealer to analvze his market, and stated that too much 
attention is given to competitors and too little attention to 
the customers He made the claim that the balance of 
yusiness is summed up in merchandising; that today we do 
not carrv on with the old idea of hard bargains, but with 


the new idea of finding out what we can sell before we buy 





133 


So RE rte 
} MORE PROFIT 


Through a Standard Line That’s 


EASIER TO SELL! 


Dealers—here is your op- 
portunity to increase busi- 
ness through a_ sure-fire 
seller . . . the Grand Prize 
Line of Carbons and Rib- 
bons—the standard for 
28 years. 


PAPA A 





Satisfied repeat customers 
build up VOLUME for 
you. Throughout the 
$ country users have found 
§ the Grand Prize Line 
preferred because of its 
uniform quality and dur- 
ability. 


Why the Grand Prize Line } 
is Easier to Sell... 


Manufacturers 
of Carbon 
Papers 
Since 1902 


Noted for their remarkable durability and 
manifolding qualities, Grand Prize Carbons 
are non-curl and non-smudge. Every copy 
made from a Grand Prize Carbon is “clean as 
a whistle’—with exceptional sharpness, no 
faded spots and no blurs. 


Grand Prize Typewriter Ribbons always give 
clean impressions . . . are lasting . . . and make 
$ pleasing letters. { 


’ We shall be pleased to give you full details 
about the Grand Prize Products . . . sure-fire 
sellers. The GRAND PRIZE TESTER 
—a device for testing carbons and ribbons— } 
will help increase your sales. May we explain 
how you can obtain one—free of cost? 


GRAND PRIZE‘: 


CARBON AND RIBBONS 
Pacific Carbon & Ribbon Mfg. Co., 


J. Francis O’Connor, President 
1451 Harrison St. San Francisco, Calif. 
396 Flinders Lane, Melbourne, Australia 


_—~ 





Write us on your letterhead for complete de- 
tails of the Grand Prize plan for dealers — 
and how you can obtain this costly tester free. 
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Automatically 
increased capucity 


\ 
¢/ 


a, 


more working space 

when a large num- 

ber of sheets are in 
the binder. 








Change sheets 
without delay 


Flat Writing 
; Surface 





No protruding posts 





Flexible capacity 


AUTO-FLEX 





“SOL ‘in 


one month to 
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AUTOMATIC FLEXIBLE Chain Binder 


BUILT FOR A BUSINESS LIFETIME 


©\O 





Just one month after the Auto-Flex Chain Binder was 
announced in this and other magazines, we had nation- 
wide recognition of the new features which place it in a 
class by itself as the most practical and perfect type of 
binder yet developed for general record-keeping work. 


You can see these advantages of construction and per- 
formance illustrated and explained at the left. Your own 
stationer will be glad to demonstrate the device and 
explain a new plan whereby, without obligation, you may 
acquaint yourself with the manner in which the Auto- 
Flex chain binder will speed the work in your own office. 


WILSon-JONES COMPANY 


General Offices and Factory 
3300 Franklin Boulevard 
CHICAGO 


KANSAS CITY, MO. 
Eighth and Locust Sts- 


NEW YORK 
233 Spring Street 


Wilson-Jones Company, 0.330 
3300 Franklin Blvd... Chicago, Hlinois 


Please send me full information concerning your Auto-Flex Chain Binder. 


Address 
City State 


| 
I 
| Name 
I 
| 
| 
| 


My stationer is 





Serving Business Through Progressive Stationers 
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All Steel 


MERICAN 










Retail Prices Provides 


Model 110 


(5-Wheel 


72 A 


Model Il11 


6 wheel 


$850 


Rich crackle finish. 
black and red with 
colorful handle —at- 
tracts big sales. 


ACTIONS 


Consecutive 
Duplicate 
Triplicate 
Quadruplicate 
Repeat 


whys — 


Or 





04321 
on of Figures 





By the Makers of the World's Highest Quality Numbering Machine 
THE AMERICAN VISIBLE 
American Numbering Machine Co. 
224 Shepherd Ave., Brooklyn, N. Y. 


Chicago Los Angeles — London — Parise 
CANADIAN AGENTS: A. BR. MacDougall & Co. 
51 Wellington Street, West, Toronto, 2, Ont., Canada 


5 Wy 5 | | 
-iIn- all the plan tor compensation must be a soun 
tal in the offer the 
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other types of payment. Mr. Walker said that first of 


offering 
and affording in highest range 


i ir wage 


comparable of earning. Also that the plan must be satis- 
factory to the employe; must be understood by the employe 
ind that it should work and gain his 
New salespeople should not be 

make the 


would be to pay 


automatically con- 


dence penalized for the 


failure to their quota at start Che better way 


to work drawing accounts as a salary for 


S| 
owledge was 


Che 


currently 


the first few weeks until some definite ki: 


gained of what salesmen might be able to do com- 


pensation plan of a salary and commission paid 


seemed to meet more favor than salary and bonus rhe 
lrawl! yy account had many ot the good tactors of the other 
ins and was conducive to building a loyal torce because 
it provided that earnings increased in proportion to the 
return from effort when a commission was paid on all sales 
totaling ear s over the drawing account The straight 
ommission plan is more accurate, and it has been advan- 
tave s Vit this to guarantec i ist salary to tide over 
ignant periods here is no incentive on tie salary basis 
tor the salesn to try to earn more, but the compensation 
la should ike partners « the salesme offering the 
or itv of getting more t the sold 1 re He ex 
ressed the nal opiniot that o pla vas better tha the 
salary plal 
Chere was considerable discussion of this subject among 
st esent, and the question was asked by one of the 
members the method ot paying a sala d a portion 
f the et yronts | id eve been followed. he discussion 
wnt out the ict that gross pront ts the more rel eral 
isis of figuring on sales compensation than net profit. 


Mr. 


pt iker on the 


Pape Offers Some Resolutions 

Elmer W 
Britain, Conn., discussed the subject, “What 
he National Association Is Most Needed by the 
Dealers?” Mr 
that he was going to turn his subject around and make his 


Natior il Associa 


program was 


who 


statement 


Pape opened his remarks by the 


rei : 

tio! Veeds Most Is the Activity ot the De iler *: Mr Pape 

then presented a resolution covering a suggested organiza 

ti of the etail dealers of the National Stationers’ Asso- 
ito with a board of directors composed i separate 

direct m each regional division of the national body; 


ith the third vice-president of the national association to 


the head of the Retail Division: wit in executive com 
, 
mittee consisting of a second ce-president « the Reta 


Division, a treasurer, a 


the nat na association to act is secretary ¢ the Retail 
Divis ind two additior il directors 

] , nt mf tail in rd t t] mmit- 

| s resolute we Oo deta 1 regard t e commit 


tees t e cre ited tor carrvinweg on the worl or the 
Divis inder three major heads, Research, Selling, 
| Ce witl provist for such sul on ttees as were 
er | | ‘ resol t ils I ded t t S body must 
t with the national associat that the 1 ufacturer 
Ss ust s ( i ) t tr tie it l ss tio s the 
deal t t e€ac had aii dual DI rhe S i the sug 
vesti vas made that t resolut might tfer a wssible 
et d I CoMpits { wl t the ae ilers aecesire to work 
l that it was not to be taker is a definite recommenda 
t ut aS a suggestion tr which t vort Mr Pape 
so referred in his talk to the work of the vothetae, the 
fiorists the lumbers ind others trades \ ive done 
et te work of this s t ind urged tnat tie dealers cet 
tog er and work out pla s that are w t 1 re to the 
‘ eT 1 e was sure the would the n lling to pay 
1 re lf the dealer reaped the renent of &£ d ideas, then 
let the dealer pay more for the cost « vor g out these 
lans 1 ot put the burden on the mat tacturer Mr 
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use one 
myself - 


that’s why sell 
‘Y and E” 


33 


more 


steel desks... 


**s 


HAT is the reason 

for such a healthy 
growth in our steel desk 
business? There’s no magic reason for it. It’s 
just because we merchandise desks just like 
an auto salesman sells a car. 





“No prospect gets away before we point out 
all “*Y and E” advantages. The natural wood 
finishes are pointed out first, because they 
match the furniture one already has. 


“Then we show how all drawers slide on 
ball bearings. The superiority of the bronze 
drawer pulls is easy to prove. When we show 
the unusual arrangement inside—the prospect 
starts selling himself. 


““Y and E” steel desks give us plenty of 
opportunity for intelligent and forceful sales- 
manship. I use one myself—that’s why I sell 





=| aa 


I A . AND E’’ FRANCHISI 


mas 
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more “Y and E” steel desks. Every day, as a 
user, I see its practical advantages . 

This letter comes from J. A. Emmerich of 
Erie, Pa. who is an exclusive ““Y and E” Rep- 
resentative. Perhaps you can profit by his 
experience. If you are interested in this 
franchise, let us hear from you. 


isso f“¥f 1930 
E” 


“Foremost For Fifty Years” 


YYAWMAN 4»» FRBE MFG.(0. 
Rochester, N. Y. 


Export Dept., 368 Broadway, New York, N. Y., U.S. A. 
Cable Address: ‘‘Yawmanerbe,’’ New York 
In Canada: The Office Specialty Mfg.Co., Ltd., Newmarket, Ont. 











355 Jay Street 
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LS ROY 


THE STANDARDS 
PERFECTION 


Onck More Roya is First! 


First with Duotone colors! First with a new 
type-face “Vogue ™! Now first with a new and 
improved Royal Portable. A typewriter with 
graceful modern lines and many advanced 
mechanical refinements. Makine writing 
faster and simpler for everyone. 

This new Royal Portable will sell quicker 
and easier than any other home writing ma- 
chine vou ever handled. It is certain to estab- 
lish new sales and profit records for all Royal 
Portable dealers. 

Look for magazine announcement of this 
sensational new portable! A series of full- 
page color advertisements will appear in— 
The Saturday Evening Post, March 15; 
Collier's, March 8: Liberty, March 22: Time, 
March 3: 


in the April issue of College Humor 


National Geographie, March and 





c™ 


Beginning March 2nd. radio. too. will tell 
the story of the new Roval Portable. More 
than 50,000,000 prospective owners will see 
and hear about the new Roval Portable. 
To give you even greater: merchandising 
help Roval has prepared a special Tie-up 
Campaign including Window Displays, Direct- 
by-Mail Literature and Newspaper Electros. 
All of this material is now available. 
Royal's advertising— Royal's constant prog- 
ress—convinces the public of the supremacy 
Link to Leader- 


ship. Show interested buyers that you sell 


of the new Royal Portable. 


the new Royal Portable Typewriter. 


lf you wish additional information, write or wire 
ROYAL TYPEWRITER COMPANY, Ine 
SROADWAY, NEW VORA CITY 


) Reval Portah beaters in United Sta 


“AL 


CMW ROYAL 


























AGAIN ADVANCES 
OF BEAUTY AND 





/ TYPEWRITER 
CALE 
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SULLA BUSINESS BUILDERS 


—Found Where DEALERS Succeed 


Here are a few pictures clipped 
from our latest catalogs. Desks, 
hles, safes, travs, bookcase sec- 
tions, bond boxes, waste baskets, 
etc.—vyou will find them all with 
complete specifications. These 
catalogs are comprehensive 
guides to careful buying and efh- 
cient aids to successful selling. If 
you expect to make 1930 your 
“Banner” vear—and, of course 
vou do—write for the Steelcase 
catalogs now. It will pay you well. 


METAL OFFICE FURNITURE CO. 
Grand Rapids - - - Michigan 














SELCASE ESUSINESS EQUUIMENL 


—Found Where BUSINESS Succeeds 
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Pape presented an outline of activities and data on the work 
of the different committees suggested. He urged that many 


lessons could be gained from chain store mercl 


landising: 
that the big thing of all in business is selling, and that there 
is need in the stationery tield for educational work. 

On motion, it was resolved that Region No. 1 having 
formulated and submitted a definite plan for a Retailers’ 
Division of the national association, this resolution should 
be presented to the regional governors’ meeting at their 


bruary 10 E. W. Pape, 


formulator of the resolution, was requested to present the 


gathering in Washington Fe 


resolution at the meeting referred to above This motion 
was carried by the members of the Connecticut Valley 
\ssociatiol 

Mr. Garvin on Better Sales Methods 


general manager of the national asso 


Stationers’ 


Charles P. Garvin, 


ciation, spoke on “Has the National Association Any Plans 


' 


for Organized Effort for Better Sales Methods Among the 
Garvin stated that the only plan the 


national association has is to find out what the members 


Stationers?’ Mr 


want, and to provide the proper machinery and methods of 
carrying out what they want; to expect from the members 
the necessary financial and personal co-operation that will 
make possible the carrying out of these plans 
Mr. Molloy on Trade Practices 

John F. Molloy otf Meriden,.Conn, spoke on the “Elim 
ination of Trade Abuses and Unethical Practices.” Mr. 
Molloy stated that the whole matter of morals and ethics 
was unpleasant, for it applied to all of us, and there was 
so much good in all of us there was no intent to imply a 
need for ethical instruction, but it should also be borne in 
mind that we are no better because of abuses that exist, and 
we must understand what needs be done Mr. Molloy 
reviewed briefly some of the benefits of the Federal Trade 
Commission, its great possibilities through trade practice 
conferences under the commission and with its support. 
He mentioned some of the abuses which had been, and 
could be 
prices, preferred discounts, direct selling, and dealer dis 
He pointed out the tact 


corrected—failure to perform contracts, cutting 


counts not permitting competition. 
that the consumer must pay the cost of doing business or 
the service cannot be maintained, and that any organized 
effort to correct abuses was to be commended He also 
called attention to the fact that the character and moral 
standards of those engaged in business are the elements 
which control the policies of business. Also to the fact 
that duplicity and sharp practices must “flunk” in the game 
of business, and that wrong practices cannot but fail in the 
end 
Mr. Driscoll on Work of the Travelers 

The next speaker was Wilham J Driscoll of Boston, 
who briefly covered the subject, “What Is the 
Club Doing for the Dealer?” He took the ground that 
! 


lravelers’ 


for contact and co-operation between the 


manufacturer and dealer, a need for holding sales meetings 


i@re 18 a nee 


and he urged the dealers to organize their inside forces, 


to take 


the traveling man can give He made some favorable com 


advantage of sales meetings and the information 


ment o1 the work done by the Northwestern ravelers’ 


their policies and other work, and expressed the 


belief that the travelers’ club, through its members, is the 


means of producing the proper contact between the manu 


} ] 1 
tacturer and dealer in carrving out a constructive work 1n 
sales and promotion 


D. D. MacDonald, regional 


governor, expressed his ap 


preciath ot he atten ce at the meeting and the work 
done i repar ge the rticles which had contributed to its 
success. He urged all those present who were not members 


of the national assocation to join the body 


he regional meeting then adjourned to attend the ban- 
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Tells the whole 


story at a glance 






Free Telephone 


The Burns Display Stand on your 
counter or in your window gives a com- 
plete story of the convenience of the Burns 
Hi-Lo Bracket. 


IT DEMONSTRATES— 


—the up and down feature 

—how it swings on the base 

—the simplicity of the extension 
—the many ways it may be mounted 


—ALL AT A GLANCE. 


It requires only a few feet of space in 
return for a constant, untiring selling 
effort. 


—And it costs you nothing — 


When you get the Burns Bracket Dis- 
play, you pay for only those parts as may 
be resold, the base and dummy telephone 


are free. 


1—H87 Hi-Lo Bracket 


1— 98 Mounting 
I— 85 PF eet tide tera 75 


I— 94 . Fer .75 
I— 83 e = s an Sa useuen ee eee .75 
I— 86 wert Tire 1.25 
| EEL No Charge 
1—Dummy Telephone 





Total 


Less your usual discount 


USE THE COUPON 


eee ae cas casrcsrcrncrrcsr a= asses a se 


American Electric Company, Inc., 
State ayy ue Sta., 


Chicago, 
Gentlemen: 

Please send me.............. No. 30 Dealer Displays as 
Usted above. 
BRED 0.006606 660600 060000 06d5060806000006R en RaeEEEaEe eececes ° 
BNE ccccpccccceccecce eee Town..... 6b cesesocoecs eseoee 
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CANODE 





The office supply dealer intent upon a program of 
“Everything for the office” welcomes the Canode 
line of SUPERFINE office supplies. Inks for 
every purpose are included in this broad line, every 
kind of supplies for rotary duplicating devices, paste, 
typewriter brushes, ribbons—carbon paper. 


IMMACULATE carbon made on a fine Crompton 
tissue is a high grade correspondence carbon meeting 
favor in competition with the best of the others. 
SUPERFINE offers a new standard of service in 
the general ofice—a carbon affording complete sat- 
isfaction to average users 


CANODE carbon is a popular price grade—the 
happy medium combining price and quality answers 
the demand of the great majority of the trade. By 
concentrating on the most popular weight and color 
and selling in volume, we can provide an attractive 
package and put quality in it, and Canode pencil 
carbon provides excellent quality. 


We shall be pleased to send full information with 
F 
price list and complete line discounts 


Canode Ink and 
Office Supply Co., Inc. 


3005-17 Carroll Ave. Chicago 


























Ul Cl \l IANCES 
the Connecticut Valk \ssociatio1 the evening 
ut eighty were present at the meeting 


Connecticut Valley’s Twelfth Banquet 


1 , , ‘ aro 
es | Feeley, president ot the Conecticut Valley Sta 

é ~ Ass ( tol WwW ¢ ed every ‘ t é tTwe tl 
] i juet eld this ear at the Hotel Kimball, opring- 


lass., and turned the gavel over to D. D. MacDonald 


] + 


a vyovernor, Who acted as toastmaster 


MacDonald called attentio1 to the tact that the 
ticut Valley Stationers’ Association was born in the 


Kimball and that ten meetings of the associatior had 


held in this hotel 


r D. R. Winter welcomed the visitors this ear, and 


cXxte ed a welcome tor every vear hereattet 
President Walker of the national association spoke briefly 
the association work called attention to the fact that 
ork was the work of those present; expressed his 
easure at being present, and thanked the Connecticut 
\ alle Stationers’ Association for the inspiration it had 
een to him to visit them 
( rles P. Garvin, general manager of the national asso 
it I explained that he had been requested not to talk 
business He stated that the work of the New England 
reg il bodv had alwavs been an inspiration to the entire 
rganization, and he expressed his pleasure at being present 
and his pride in the work ot the New England body of 
which he was formerly in active part 
Creorge i itt. president of the Bosto1 Stationers’ Asso- 
‘ t! also expressed his gratincation at being present 


I. F. Molloy Company 


Washb 


| ireRzo, 


11 
Donald, 


Carter 


ing Company, New Britain, 


and the 


Presi 
{ ompa 
Cowles 
Pierce 


Springt 


Eddy 


ued until the usual gomege-home hour 


entertainment features were lively and amusing, con 
of songs and dances and other musical teatures by 
ional people Formal dancing began at 9:30, and 


for such events 


vbody. we are told, had a good time 


nominating committee, consisting of John F. Molloy 
Meriden, Conn.; Donald D. Mac 
Bradley & Scoville. Inc... New Haven: A. O 
urn, Whitlock’s Bookstore, New Have Frank 
Frank Fargo Company, Bridgeport; John J. Me 
Hartford; William Driscoll, 
Elmer Pape, Adkins Print- 


submitted the following report, 


Plimpton Company 


s Ink Company, Boston 


nominees named therein were unanimously elected: 


dent James E. Feeley, Springfield Office Supply 
ny, Springfield, Mass Vice-presidents Rav I 
Bradlev & Scoville, Inc., New Haven; Edward 
Pierce Inc Harttord, Cont Creorac I: 


; Martin 
eld News Company, Springfield. Secretary A. C 
E. A. Kramer Company, New Haven 
Bengston, Adkins Printing Company, New Britain 

Edward Granfield, Tuttle, Morehouse & Taylor, 


Treasurer: 


Whe embership committee includes Percy Jacobs, J. R 
Rembert Company, New Haven, Cont \. S. Johnson, 
lol S Bookstore Springthield, Mass Harry erry, Na 

Blank Book Company. Holvoke, Mass.: W. E. Hag 
ert Joseph Dixon Crucible Company, Jersey City, N. J 


| 
| 
EK. VW 


xecutive committee is composed of Richard Towne 
il Blank Book Compat Holvoke, Mass.: J. Hobart 
1 Faber Pencil Company, Brookly: Ee = 
| New York: 
Fargo Fargo Stationer Compat Bridgeport 
New Britain; Percy 
John Me 
Hartford 
Meriden 

Haven 
(GGranheld Putth \lorehous« & ivlor New 











HERE YOU ARE thinainc‘Asour so oF ten 


Does away with those vexing tapes, strings and 
| rubbers that break so often and rot so quickly. 
| No bother using BANDLESS ENVELOPES 







ADJUSTABLE 


EXPANDING 
FROM Jro2 INCHES 


ANO 


FROM 27°4 INCHES 


y Guaranteed 


Your money back without a 
word if you don’t like them 
(J rder? N « ) 





THE SMEAD MANUFACTURING COMPANY 
Dept. C 
Hastings, Minnesota, U. S. A. 
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The first full size 
desk lamp with a long 
Shade selling at a 


POPULAR PRICE 


ati A sa. 





HE Standard Desk Lamp shown above—the newest addi- 
tion to the Greist line—is the biggest achievement in its 
field that we have seen in many a long day! 


When these lamps came thru, 
and we found our costs would en- 
able us to give the dealer a good 
break at a $6 retail price .. . . well, 
we just felt like throwing a party 
for the whole precinct! 


Here is a full-sized desk lamp, 
14” high, with an artistic shade of 
brass 9 wide, available in four 
attractive Chromax finishes and 
adjustable to thoroughly exclude 
light from the eyes ....a graceful 
lamp of modern lines that you 
really could sell for much more 
than $6. 
















Greist Classic 
Desk Lamp 


Height 17”, Base 
7” square, Brass 
shade 10%" 
wide, with ad- 
justment that 
blends in se 
smoothly it re- 
sembles a_ solid 
ee P connection. 
his, with the new Classic Retails for 
. 1 
‘ Desk Lamp at the right, mer- asia 
its your careful attention when 
making up your fall and 


winter order for Greist Lamps. 


" The Greist Mfg. Co., 


; New Haven, Conn. 


GREIEST LAMPS. 
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District No. 2. 


page 46.) 


Continued trom 


(Meeting of Regional 


tended a meeting of the national body that he didn't get 


an idea that was helpful. He also pointed out that we, as 


industry, must not think individually, but think as an 


dustr that we must help each other and in this way 
help ourselves. He made the statement that in competition 
ve do not get into trouble with successful dealers, and he 


urged that every dealer look on every other dealer as a 


National Sta 


Association, pointed out that all effects are preceded 


Edward L. Little, first vice-president of th 


tone rs 


by a cause, and he expressed the personal belief that action 


by anyone in the industry that tends to tear down national 


retail outlets is tantamount to commercial suicide. He stated 


- 
that manufacturer and retailer must have sane discussion and 
long 


work out their common problems. Special discounts, 


credits, consigned goods, and other such considerations 


dealer by the 


lems of 


eliminated in competition with the 


He pointed out 


should ‘ 
some of the prob 
] 


manutacturer 


he manufacturer as well as the 


the gave definite 
illustrations, and took the ground that better retail selling 


dealer, anc 


1 


was the real answer to the trouble, and stated that the direct 


selling problem could only be solved by asking ourselves 
“What is my responsibility to the other tellow?” 

George Hausam, governor of District No. & stated that 
what we were after was to get the business, and he pro 
ceeded to tell how to get the business: how he works with 


ifacturer; how s company covered their territory, 


and stated that in his district they cannot depend on tnetr 
trips are made, cus 


home town alone He outlined how 


tomers’ calls solicited, manufacturers’ printed matter sent 
to customers, and how they proceed to cash in on the 

anufacturers’ literature and sales helps He stated that 
sales meetings were held weekly, and that in his belief it 


was up to the manufacturer to show the dealer how to use 
hese sales helps so that the dealer might know how to best 
naterial prepared for him. He also stated that it 
was Is experience that if the dealer will see that the sales 


promotion material gets to its proper destination, the manu 


facturer will not hesitate to supply the dealer with the 
material he needs 

james E. Nearv of Gever’s Stationer then gave some 
gures oO the business stated that people in the trade 
usually are the last ones to appreciate its magnitude. He 





said that over fifty millions of dollars are spent in the 


commer stationery field; quoted several different lines of 
goods carried by the dealers in the field, and urged the 


dealers the industry to use the trade papers of the field 
keep touch with its activities. 

There was then held a round table open forum under the 
direction <¢ Charles P. Garvin, general manager of the 
national association, which there was a discussion of 
matters that are considered as evils in the business. It was 


effort had a great moral effect, 


and that it was worth while to build up the national asso 


ciatiol and the local associations so that the dealers could 

ve the re n t of < tio I local al d Nn itional dis 
tricts in orde to solve e problems that confront them 
Chis discuss was a cl veriod and conductive ft benefit 

In closing the meeting the nominating committee pre 
sented a report that was unanimously accepted Che name 
of Clark L. Hungertord f the Hungerford-Card, Bing 
hamton, N. Y., was accepted as the nominee tor governor 
of Second district to be presented at the national convention 


next October. 
At the 


Chamber of Commerce extended a welcome o all 


banquet in the evening Sam Miller of the Utica 
from the City of Friends 


Arthur J. Walker, president of the national association 





Skinner & Kennedy, 416 North Fourth St., St. Louis, Mo. 


Why 37 St. Louis 
stationers feature 


Rand M‘Nally 
Auto Road Atlases 


(Order 1930 Edition Now) 


T’S chiefly because they are real money-makers! 

And that ought to be reason enough for most 
of us. 

Rand M€Nally Auto Road Atlases, retailing at 
75 cents, are strictly long profit items. 

They move fast. Every man who drives a car 
is your potential customer. 

And month after month the quality and prestige 
of the Rand M€Nally line is being brought home 
to him by unique full-page advertisements appear- 
ing in national magazines. 

Just a few of the reasons why it pays to feature 
Rand M€Nally’s Auto Road Maps and Atlases. 
Prove it to yourself now with a dominant counter 
and window display. 

Write for our latest descriptive folder and 
price list. 


RAND MSNALLY & GomipPANY 
Map Headquarters 
Dept. T-3 
536 S. Clark St. 
Chicago 
270 Madison Ave. 
New York 


559 Mission St. 
San Francisco 
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Dependability 
In Quality 


MA 





One grade key 
only—the best 


Munson depend- 
ability in Rubber 
Typewriter Keys 
has long been an 
established fact. 


The low cost of 
owning Munson 
Rubber Keys 1s 
demonstrated in 
their performance, 
due to their unques- 
tioned high quality 
of material and 
workmanship. 


A typewriter key 
is known by the 
Maker and Munson 
products are widely 
recognized for their 
Quality. 


Munson Supply Company 


he Largest Exclusive 
Manufacturers of Rubber Keys 


348 Hudson Street NEW YORK 
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spoke briefly on the fact that East and West are alike; 
that stationers of both sections are equally interested, and 
that the industry is a big one. He was happy over the 
opportunity of renewing friendships, and appreciated the 
hospitality presented 

Mr. Devany of Geneva, N. Y., made an address on 
advertising, the essence of which was that in the distribu 
tion of goods, ten per cent hinged on price, and ninety per 
cent, on quality and service; that advertising was like the 
wind in certain respects—that while you could not see it, 
nevertheless you could very clearly see the results. He 


dav, nm every way 


> 


urged advertising every 

Seattle House Leads in Underwood Portable Sales 
in Northwest 

For the second consecutive year the University Type 

vriter Company has led the entire Northwest in the retail 

sale of Underwood portables, according to a letter received 

by the firm from the local Underwood manager, J. L. Hoyt 


“Again vou are first in the entire Northwest in the sale 


tt Underwood portable typewriters,” said the letter “As 
predicted by this office a vear ago, voul 1929 sales broke 
ill records Please accept our heartiest congratulations.” 
ICITM, 

= 


Sheaffer Export Manager to Tour Europe 
( N. Murray. export manager for the W A. Sheaffer 
Pen Compat sails shortly for London from New York 
Chere he will meet Herman Lutz, assistant export manager 


, , ’ , ' ' 
gether the will ca or Sheaffer distri itors and other 








,\ 
‘ d I M " 
it ti ne te 
S ( \l | will Europ 
| ( ere, al 
s old Ss i 
Mr. I vile ’ ring, 192% 
S ra H i South Africa 
‘ | join Mr 


Direct Mail Convention in October 
ual meeting of the Direct Mail Advertising Asso 


I nc will be held at Milwaukee VV 1s (ctober 1-3 
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New Colors Sell Victor Safes 
for A. R. Taylor Co. 











Certified small Safes --Under- "Teng th 
writers’ Label. Five sizes in *41 ne, 
1 I> ; 
beautiful new, two-toned crin- | pen @any i ¥eq Fenty, 
kle finishes. Choice of Orien- ) The Rally © the r Mr, 
p On _ttret’, thing Rew cotter , «2 
tal Red, Jade Green, Golden / 8 2Coun, Man We it ys) Sor ec, Mee; 
Brown, Moss Agat« ene 4 





HE A. R. TAYLOR COMPANY is only one of many <a 
dealers who have found the Victor Safe in colors the great- 
est sales producer in years. The new Victor is at home ‘n Certified Filing Safes 


any environment. 
3 ¢ e -- Underwriters’ La- 


,; . ’ bel. Four sizes, Ad- 
Cut down your selling cost by she wing the new Victors ‘ 





V 5-- they 
justable interiors. 
sell easily from display. Low price, certified protection, wide aoa 
: ‘ { ae Classic paneled de- 
range of colors, sizes for every purpose, make Victor the 


' ' : sign in choice of an 
fastest selling safe on the market. 3 ee 
' two colors you wish. 


The new Phoenix Safe. 
Three models designed Get in tune with the modern demand - - 


f the home busi- 
paca ecg Pag let color sell safes for you 
Full information sent on request 


ted. Permanent, reliable 
protection. Choice of THE VICTOR SAFE AND 
two-toned Oriental Red, 
pace Greens Selden FOQUIPMENT COMPANY 
Brown, Moss Agate in 


the new crinkle finish. Marietta, Ohio 


ness Home Safe illustra- 
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— 


May we send this 
Broadside? 


\\ TE are planning to make 1930Corona’s biggest _ tells about Dealer Helps and outlines a propositiot 
vear. Our plans are fully stated in this big which assures more business and bigger profits 


This Broadside is live news and everyone in thé 





broadside. There is a powerful background of 
national advertising. About twenty million fami- typewriter business ought to read it. Send coupot 


lies will learn of Corona superiority. The main  helow for your copy. 





theme is that every member of the family needs 
Corona. The opening advertisement is a prize LC Smith & Corona Typewriters Inc 
Room 1833, New York Life Bldg. 


contest which is bound to interest millions. $1000 
51 Madison Ave., New York City 


goes to the best letter on the subject, “\W hy I Want 
. es . ° [] Se Jeale -oadside 
a Corona.” In women’s magazines a remarkable ] Send Dealer Broadsic 


book, “A Manual for Club Women.” is offered. 


This book has already aroused w idespread interest Vame 


(m interested in your dealer proposition 








and thousands of copies have been distributed. 
{ddress as , 








Every club woman needs Corona. The Broadside 
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(New Machines and Devices.—Continued from Page 35. 


Conrades Introduces Matched Suite Lines 
The Conrades Manufacturing Company, St. Louis, Mo 


has augmented its line of office chairs by bringing out 
l grade series of matcl Y d otice suites 1 aut! entic period 


Higgti 





designs 
The walnut desk here illustrated bears the catalogue des 
ignation N¢ 10-D. It has a one and a half inch five-ply 
SEVENTY-TWO INCH DESK OF THE CONRADES 
NO. 10-D MATCHED SUITE 
Jutt walnut top and butt walnut front, sides and back. The 
top measures forty by seventy-two inches. All interiors 


ire of walnut. The legs are of one piece solid walnut and 
the drawers all have framed in dovetailed construction 


Each of the new Conrades suites consists of a desk as 


described above, a two-drawer table, costumer, waste bas 


ket, telephone stand, upholstered chairs, and davenport in 
matched designs Che line includes several suites in vary 
g patterns using sixty-six inch desks 


he structural excellence that has characterized Conrades 


chairs for the sixty-five years that the company has been 


business has been embodied in the new line of matched 

suites. A catalogue illustrating and describing all of the 

new items 1s now being printed Copies will be ready for 
distributr early in March 

- > 
Two New Elliott-Fisher Machines 

Che Elhott-Fisher division of the General Office | quip 

( i i es wo ew macl the 

| 1-1 (ne e spit SS I niversa 





ELLIOTT-FISHER SPLIT CROSS-FOOTER UNIVER 
SAL ACCOUNTING MACHINE HEAD 


x machine head perfected to meet application 


until 
equirements that necessitate the cross calculations of two 
te balances Che new crossiooter has a capacity of 


“+ 


rteen wheels divided into right and left sections Chis 


ice may be applied to any standard drop platen, auto 


teed machine platen or the new magazine feed platen. 























= NO INTERRUPTION 
TO BUSINESS 


= WHY ? 
FLIC ALLL 





Not only your business but 
that of your customer is need- 
lessly interrupted unless you 
are in a position to replenish 
your stock of rubber and metal 


stamps .. PROMPTLY. 


It is not necessary for the 
dealer to carry the entire 
Stewart Line in order to make 
this particular Department of 


his store pay a nice profit. 


Practically all items listed in 
our!’ catalogs are carried in 


stock for immediate delivery. 


Special making orders re- 


ceive our prompt attention. 










Sellome A 


B. G. VOLGER Mra Co. 


— 


Write for catalogs and 
price list showing sub- 
stantial discounts. 


PASSAIC, WN. } 








R. A. STEWART & CO., INC. 
80 DUANE ST., NEW YORK 
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I ne ¢ < cle é i Elliott she tering is a eV 
agazine teed plate It has bee ce ve a eet the 
equire ents tor le simultane S pre i i cut I 
é 1 and the automatic audit sheet w indling ‘ 
\\ - i tachment ta > i> ! 
' 





Patented 


HNt0TEart 


DESK, TABLE AND 
COUNTER TOPS 


—Are advertised to two million maga- 
zine readers a month. 





The new Neo-Leum window and coun- 
ter display cards will identify you with 
this campaign. Also Neo-Leum circu- 
lars provide a further link in the chain. 


Hereafter all inquiries from our ad- 
vertising will be sent to our local deal- 
ers who handle Neo-Leum. 


We recommend placing Neo-Leum 
tops on ten day free approval and we 
stand back of you in making this offer. 





, ; NEW MAGAZINE FEED PLATEN FOR ELLIOTT 
Quick Service FISHER BILLING MACHINES 


Low Price 
Quantity Discounts production has been increased one hundred per cent by one 
No Individual Packing Charge of the largest public utility companies. The new machine 


eed platen is said to have a multitude of applications. 


in handling forms It is said that by the use of this device 


> 


WAGEMAKER COMPANY New Continental Portable Typewriter 


, tials Che Wanderer Werke A.-G. of Schoenau near Chemnitz 
Grand Rapids, Michigan . _— . . : , ; ; — - 


Saxo! producers or one ot the best of the (,erman tvpe 
We stock Neo-Leum and riting machines, will soon put on the 1 irket a new 
We are enclosing order and want inquiries portable typewriter for which strong claims are made. The 
, builders of this machine have increased the number of keys 
rmat , = ne Neo-I. 


on the kevboard from thirty or a tew more to forty-four 
kevs, allowing eighty-eight letters or characters to be 
(Signed) ; ; 

en Dy means ofa single shitt Dy pe evers are arranged 


n an inclined position in a type bar guide and strike upon 





a stop ring so as to insure unttorm alignment and impres 
sions The carriage rides in a safety guide and will tak« 
i sheet of paper ten inches wide The ribbon is thirtee1 
millimeters (about one-half inch) in width and is wound ot 
standard spools which are reversed autematically by the 
rachine Iwo colors may be used i mechanism being 
provided for shifting to red or disengaging the ribbor 
entirely from the path of the type when cutting stencils 
The platen may be shifted into three line spaces, single, one 
ind a half and double line shifts The lever arm is large 
ind easily handled, shifting the cylinder at the completio 


1 


f every line into the next line space, moving the carriage 





to its original position Behind the carriage are twe 
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( 
Silverglo Lamps, providing scientifically cor ) 


rect lighting, range from standard popular 
priced utility lamps to period designs specially 
made to conform to architectural or interior 
decorating and furnishing treatments. Ask 
for folder describing our complete line of desl 


lamps, distinctive in design and character, of 


' outstanding quality, in a wide price range- } 
\ a 














\long the mezzanine floor, the execu- 
tive officers enjoy Silverglo indirect 
lighting on their desks from specially 
designed lamps. 





Si verglo Indirect Lighting 


for Baltimore Trust Company 
in its New Banking Quarters 


N one of the most beautiful banking rooms 
in the country, Silverglo Lamps were 
chosen for the fine walnut period desks of 
the officers, as well as for stenographers 
desks and filing cabinets. 
Silverglo combines beauty, artistic design 
and careful craftsmanship with a new proc- 
ess of diffused indirect lighting that achieves 
the highest known degree of efficiency. 


Shadows are practically eliminated. All 
glare is removed. Eyestrain is relieved. 


Write today for new illustrated folder. 


Silverglo Lamps, Inc. 
300 East Federal Street 


Baltimore Maryland 





Office of Waldo Newcomer, chairman of 
Executive Committee. Desk Silverglo lighted 
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q" you will profit by a sound statement of fact, 
make the most of this timely message to our trade. gg 


ee 


Our survey of the market four years ago showed 
a vast demand for a file of merit with a popular- 
price tag. Our survey today shows that demand i | | 


i A 


— 


unchanged — yet grossly misunderstood. 


The vast majority of file users who want a bargain 
do not want “sheet metal by the pound.” They 
want quality at a price;—a well built line they i | 

; : 
ean add to rather than one not worthy of standard- | 
izing. To sell with an eye to the re-order, is sound = | 


for you as well as for us. 





TTT TN PT 


QUilifli 





TT TT PT 


The «700 Line” was designed to meet that need 


: and does it remarkably well. It gives you a non- 
E >. . . * * > 
suspension file with suspension equivalent in 


smooth working drawers. Has the same weight 
steel generally used on expensive files. Reinforced 
case, and a quality finish. Looks and works and 
actually is a better file than the price you ask for 
it. Sells in the volume that enables us to hold 


down the price. 


‘3 . . . - . . 
Dealers who wish to profit by this line will receive 


every co-operation. Write our nearest office. 


INVINCIBLE METAL FURNITURE CO. 


MANITOWOC WISCONSIN 


f NEW YORK CHICAGO LOS ANGELES 
' R. Orthwine H. W. Curran Matt. M. Corbett 
344 W. 34th Street 325 W. Madison St 1206 Santee St. 
Medallion 0040 State 8904 


Malad) DDT) Mad PA = 





| aT Te 


a 10011700000 ARNOT, 
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marginal stops while a key-release button is provided which 


into action six letters after the ringing of the bell 


Somes 


\ line space indicator is provided, having a scale. Two 


pressure rollers are placed above the cylinder and on a 
rod there is likewise a cylinder, shifting far enough, how 
ever, to allow the paper to be covered with writing down 





to the lowest margin Che paper shift board has two turn 
| table supports and the paper regulating lever permits 
idjustments and easy removal from the cylinder. There is 
1 backspacing key, one shift key on the left and one on 
the right of the keyboard, the former having shift lock 
| mechanisn The keyboard is of the universal type Che 


machine, however, can be supplied with keyboards for any 
language using alphabetical characters. 
that the 


large 


The manufacturers claim new machine will 


ender the same service as the Continental standard 


ind that it has a remarkably light touch producing clear 
Noise is 


ill working parts are 


writing reduced to the minimum, it is said, and 
handily arranged.—F. H. G 
> 
New Telephone Directory Cover 
\ new telephone directory cover is just being introduced 
vy The Endlok 200 Hudson 
New York N ¥ 


leparture | ere ire no W 


Parts Company, Inc., street, 


This new directory cover is a distinct 


ires or bands An eccentric cam 
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MECHANISM OF THE NEW TELEPHONE DIRECTORY 


COVER MADE BY THE ENDLOK PARTS COMPANY As 
the eccentric cam lever is turned down the jaws at each end 
f the over clamp the directory securely 


ver locking device clamps the jaws at the top and bottom 
to hold it 
e directory and push the lever and the directory is securely 
The the 


device 


the directory securely. One has only to insert 


illustration demonstrates 


The 


and durable covers 


fastened in the cover 


ccentric cam locking metals are securely 


ttached to the attractive 


i 
Stenotypes Now Offered in Colors 


Artists and stvle authorities say we as a nation are be 


oming color-minded. Women are no longer the only ones 
vho dare to like and use bright colors. The vivid hues and 
startling colors which men first timidly ventured on the 
golf course are now flaunted openly in automobile colors, 
ifhee dec atic s, and eve office ippllances 

Now Lhe Ste tvpe announces that this little dictation- 
iking machine may be had anv color one fancies. Be- 
sides the standard dark green, Rolls-Royce blue, and China 
ed. ma es are carried in stock and any other color, in- 


luding even gold, can be had on special order 
[The machine is now distributed by the 
th 


3101 f the La Salle Exte: 


Stenotype Divi- 


sion University, Chicago, III 





“SEND US 
FIFTY CENTURYS!” 


Vv 





THE letter reprinted below constitutes one of the 
most extraordinary endorsements of office equipment in 
the annals of American business. When a great corpor- 
ation discards check writers of various makes, in order 
to standardize upon the Century Protectograph, it can 
only be because the Century’s performance is so far su- 
perior as to make the investment imperative! 


Here’s the letter, just as it was received at the Chicago 
office of the Todd Company: 


TODD SALES COMPANY, 
Chicago, Illinois 


Gentlemen:—We are handing your Mr. A. A. Meuser an order for 
fifty (50) Century Model checkwriters to be delivered to our various 
subsidiaries as per list attached. 

After careful study, we have decided to standardize upon your 
machine because of the neat appearance of its imprint and because, 


after test, we are satisfied that it will stamd up best under our 
exacting work. 
Our decision was influenced likewise, by the efficient service 


which we have experienced from your company. 
Yours very truly, 


CENTRAL PUBLIC SERVICE CORPORATION, 
W. S. McCullough, Treasurer. 


Interestingly enough, this initial order for fifty ma- 
chines was followed by another for ten! ... See for 
yourself the speed, ease of operation and versatility that 
distinguish the Century from all other check writers. 
Phone the local Todd office for a demonstration. Or 
mail the coupon below directly to us. The Todd 
Company, Protectograph Division. (Est. 1899.) Roch- 
ester, N. Y. Sole makers of the Protectograph, Super- 
Safety Checks and Todd Greenbac Checks. 


1129 University Ave., Rochester, 


Please send me further information about the new Century 


Protectograph. 
Name 
Address 


Business 


TODD SYSTEM OF 
CHECK PROTECTION 




















AN 
OPEN 
BID 


for the Stationer’s 
Business of the 
United States 


In order to prove our 
worthiness, we will send upon 
request samples of HECTO- 
GRAPH CARBON and an 
Autographic Register Roll for 
any machine. These are two 
of the most difficult items in 
the carbon line to make suc- 
cessfully. 


Our Hectograph Carbon 
will produce from one im 
pression—more copies than 
any other sheet made. 


Our Autographic Register 
Roll is the cleanest of them 
all, and in addition will equal 
in number of copies the soft 
roll of other manufacturers. 


Let one of your valued cus- 
tomers test these samples, and 
if they are not pronounced 
the best ever produced in 
every respect, we withdraw 
ur application for your busi- 
ness. 


Phillips 


RIBBON & CARBON CO. 


INCORPORATED 
Main Office and Factory 


61 Halstead Street 
Rochester .New York 
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Salesman’s Steel Desk 


ts desk, made of steel and lesigned 
li te 1 il unt I dra ¢ s ict 
duced The Globe-We © % 
oO 
located a 1 te ( n 

| t! Ss implies, terature et 





NEW STE I sk | SALESMEN bs tilobe-Wer- 
‘s pat 
This allows ample storage space, vet in m a nterteres 
with the chair and leg room. 
Or large drawer turnishes necessa! spa r report 
Stationery Che t eur COV ides 
large \ Y Tact Ss esh S ava re¢ I 
ainut <« hogany erained es { e mtor 
1 wi gladly I ed b | ( e-Wert t 
Lom] 
> 
Two Handsome Desk Sets 
| Middleditch Company 65-67 Duane Street New Yor 
City, are offering interesting desk pad sets Lhese re 
| OV i Cw pad des] ( 1¢ ole 
id desk set tf the si gle 
Che tw id col i ha Terrie 
ise of mahog i t wi ( i 





MIDI! 
< it 
la and c 
T t oled 


1LEDITS 


H TWIN PAD DESK SET 
320 sheets of plain paper for memo 
engagement calendar pad \ hinged 


gold leaf is placed on the top ot 


fountain pen equipped with the 


ompletes the set The pen rests in a 


t air chamber for the point and this 


vermitting the penholder to tilt 
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if you sell Service 
—as well as Filing Systems 


—you will see the profitableness in handling 


and pushing 





& 


neg F. E. B. 
Bee-Line Lock-Label Metal-Tip GUIDES 
to Filing 

Efficiency They cost more—but your customer gets more 
—much more—in the long-lived, satisfactory 
service which they give. Built expressly to stand 
up under the wear and tear imposed on heavy 
duty files—with these distinct superiorities: 














Tripltop Folders L wi 1 I. Lock-Label Tip of 
Dubltop Folders heavy gauge steel, 
Fastener Folders | maroon enamel finish 


baked " 
Bi-Focal Guides saked on 


Yop-O-Graph Guides Il. Label can’t slide out, 
Roll Top Guides yet is easily changed. 
lV ertifile Has ¥g inch deeper 


‘ reading space. Quick 

a few of the many visibility ' Q 

items in the wide : 

F. E. B. line. Ill. Guides of special 
double strength press- 

F. E. B. Lock - Label Metal - lip board Obtainable 

Guides are made in all standard ie s 

sizes. Send for sample. only in F. E. B. Lock- 
Label Guides. 


Filing Equipment Bureau 


Manufacturers of the Widest Line of Filing Supplies in the World 


F. E. B. Building - 27 Melcher Street > Boston, Mass. 
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THE TOP 







RETAIL PRICE 


$8.50 


An Extra Dollar 
Profit For You 











Model */50 
AUTOMATIC NUMBERER 






ANY popular-priced numbering machines now! 







Many manufacturers who see that the public 







wants a good machine at low cost. 


But the “‘Force’’ Model 150 is still at the top. At 
$8.50 it still represents the biggest value to the 
consumer, with its long lasting beauty, its sturdy 








construction and its many mechanical advantages. 
And the Model 150 still is one of the most profit- 
able items you can carry. The extra dollar in 
profit, plus the saleability and the merchandising 


help we render make this the most attractive buy Write today 


in numbering machines today. rome ne 


proposition, 
discounts, 


WM. A. FORCE ae Co., INC. merchan- 


dising aids, 
105 Worth Street - - - New York ete. 
180 No. Wacker Drive - Chicago, Ill. 
573 Mission St., San Francisco, Calif. 
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at anv angle desired The set mav be ordered without 
pen equipment 
The single pad set is the same as the double except that 
as no pad with plain sheets, but simply the engagement 


-alendar pad This, too, may be ordered with or without 











SHEAFFER CLOCK-LAMP FOUNTAIN PEN DESK SET 


rl genuine Brazilian green onyx base has a handy pencil 
groove in eight-day Waltham clock encased in Brazilian 
myX, mounted in front of the exquisite Gorham bronze elec 
tric lamp. There are two gold trimmed black ‘“‘Radit« pen 
sockets, mounted alongside the clock. This rates as a luxur 
ous necessity for the more pretentious executive offices, for 
} elite club's writing roor and sumptuous homes With- 
ut the tw Lifetime pens for which it is designed this set 


lists at 3155.00 








Marchant Improvement Facilitates Touch System 
The Marchant Calculating Machine Company, Oakland, 
Calif., has added the automatic electric carriage shift to the 


many improvements and important features of the Marchant 


ca culator Lhe Carriawt s shifted without the use ot the 
rdinarvy manual carriage shifting handle 

This improvement eé1 neces the Marchant as a con- 
venient calculating device, as it 1s a full 100 per cent elec 

















MARCHANT CALCULATOR WITH AUTOMATIC ELECTRIC 
CARRIAGE SHIFT 


tric calculator. At the touch of a button the carriage shifts 


to the right or left as desired, one stop or many—at the 


1 


will of the operator. The operator can run the machine 


by touch entirely, while keeping her eyes on her papers, 








FRITZ-CROSS (EFF&C) 
SCIENTIFICALLY CORRECT 
CHAIRS 


ENJOYED A RECORD SALE 
IN JANUARY— 


THE FRITZ-CROSS COMPANY 
SAINT PAUL, MINNESOTA 
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ist as in touch typing e mecrease in speed is said to 


and now ! "3: 
° [his automatic electric carriage shift is the apex of an 


array of operating advantages that accrue to users of the 


Marchant—instantaneous electric clearance of multiplier 
and product, or « er; two-way shift in automatic multi 
- a 1: , , aT ' 
plication; straight-line visible check or all gures; auto 
matic stop control on all figures: automatic stop contro] on 


FINEST Py 
Som 
y/ 


ill calculation Ss ompact kev board and easily read dials 
























- » 

















| 
one for every desk 7 


practical, economical. The business \ i 
world has long sought a device or con- _ 
tainer to hold pins—those essential little LLE “E-Z” BINDER MADE BY THE 
icl I ams 3 ity | ; _VILLE AMERICAN PIN DIVISION OF 
articies that mans ingenuity has never THE SCOVILL MANUFACTURING COM 
been able to find a substitute for. eel WATERBURY, CONN.—This item was 
refer 


red to in the February issue on page 7 
PICK-A-PIN is the answer. In a 
handsome little container 300 of the A, Bemdeome Beiel Case 
finest pins are always at the finger-tips. 
Simply press down and “Pick-A-Pin.” | _ ' , 
"5 ‘ recently offered as a part of the extensive line of the 
Its positive action Is incomparable . it Nati 
ationa 








— | 


“Karvall”’ is the name of a new kind of document carrier 


fail Brief Case Manufacturing Company of Chicago, 
never tals. 


PICK-A-PIN is a most unique, eco- 
nomical and practical way of handling 
pins. No pricked fingers, no hunting 
for pins—yjust press down and “‘Pick- 
A-Pin.” 
DEALERS: 

Imagine the sales appeal of PICK-A- 
PIN—300 pins always in their ap- 
pointed place at a_ retail price of 
twenty-five cents. Every desk user, bank 
clerk, etc., will want one. PICK-A- 
PIN is being offered to the stationery 
world first. It has many other appli- 
cations. 





You can be the first to reap the harvest 
if you do not delay to write 





NEW KARYALL BRIEF CASE NO. 621 

















111 This is the new fold-apart style, sixteen inches 
” a ? e long by eleven inches high. It is made of heavy genuine 


shrunken water-buffalo leather, deep grained and a beauti- 


ll 149 Broadway ful brown shade, with handle to match. There are bronze 


—= >» 


extension locks and the case is lined with Ecrase finished 


NEW YORK genuine leather 
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Something NEW in Post Binders 


The NATIONAL 
FOLD-POST 


A 
\ NATIONAL / 





Raising the hinged posts opens 
the Fold-post for insertion or 
removal of sheets. As easy 
as opening a Cigarette-case. 


Each turn of the posts ex- 
pands or contracts 1/32”. 
One half inch additional ca- 
pacity obtainable without 
adding sections. 


Posts can be lengthened as 
desired by adding sections at 
the bottom. 


Folding down posts com- 
presses and locks the binder. 
Compact; non-protruding 
posts save space because bind- 
ers may be stacked. 











THE FOLD-POST IS 
A “STRAIGHT 8” 


1 Unlimited expansion from 100 
to 1000 or more sheets. 


2 Keyless, no key to lose. 


3 Rapid Operation; opened at 
a touch of the finger in less time 
than a key can be secured and 
inserted. 


4 Large finger space for insert- 
ing sheets. 


5 Compact; back, nothickerthan 


covers, permits perfect stacking. 


6 Metal edged covers set flush 
with surface. 


7 Rigid, smooth posts cannot 
catch or tear sheets. 


8 Durable, rugged, simple; 
nothing to get out of order. 











THE FOLD-POST is now being shown by our 
representatives and is ready for shipment to National dealers. Stock 
sizes: 9's x 117s, 11x 14 and 11x17. Write us for prices and literature. 


NATIONAL BLANK BOOK COMPANY 


DEPARTMENT 8-Q 


HOLYOKE, MASS. 
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Model No. 


A NATIONAL PACKAGE SEALER 
makes wrapping Quicker and Easier! 


Such different merchandise as ink, ledgers, check writers, paste, 
index cards, etc., can easily be packaged together when the parcel 
is sealed with Itstix Gummed Paper Tape from a National Pack- 
age Sealer. 





Packaging is speeded up, the parcel itself becomes neater, more 
secure, easier to Carry. 


Progressive office appliance dealers find that there is an active 
market for National Package Sealers in offices, stores and factor- 
ies. The sales of Itstix Gummed Paper Tape for re-loads in the 
machines pay well throughout the year. 


lf you are interested in selling National Package Sealers, 
write us. Or buy a machine and try it out in your own 
store first. Its performance will make you want to sell 
National. A complete line of machines for every purpose. 








NASHUA PACKAGE SEALING (0. 


The Largest Manufacturers of Gummed Tape and Moistening 
Machines in the World. 


NASHUA, NEW HAMPSHIRE 














OFFICES IN ALL PRINCIPAL CITIES 
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New Binders Have Desirable Features 
rhe Accoflex binders made by the American Clip Com 
pany, Long Island City, N. Y., possess many modern and 
practical features which makes them highly desirable tor 
hese binders utilize only 


ue to hold the loose matter, the wide 


salesmen and hurried executives 
a single binding tong 
prong-lock compressor acting as the other protecting shield 


in addition to securing the sheets in place by compression 











ACCOFLEX 
ERS MADE 
AMERICAT! 

COMPAN 


his provides an easy and quick insertion and a removal ot 
sheets The Accoflex binder affords an easy method of 
binding sales and advertising literature, sales records, testi- 
monials, photographs and other similar records 

Che binding is of one piece construction, full flexible, with 
an imitation leather levant grain outside and smooth finish 
inside. A panel is stamped on the front cover and is suit- 
able for any type of lettering Che binders are finished in 
black, blue and two-toned green 














EXECUTAB ATTACHED TO A PAGE OF A TELE 
PHONE DIRECTORY This item, made by the Executab 
Corporation, North Tonawanda, *., Was described in the 

February issue on page 38. 











Painting with Pencils 
[The Eberhard Faber Pencil Company have put on the | 
market a clever line of water color pencils known under | 
the trade name of “Aquarello.” These pencils can be used | 
in decorating countless articles about the home. They can 
be used for sketches in color, for coloring photographs on 


1 


either dull or glossy paper; fabrics can be decorated with 
them and they may be used for many other purposes. Arti- 
cles decorated with Aquarello pencils may be washed, pro- 
vided a special fixing solution is used beforehand. How 
ever, the colors are not affected by benzine, gasoline and 
similar preparations. Hence, if the articles are to be dry- 


cleaned, no fixing Is necessary Here are six points which 





16} 





Here are some of the distinctive GUTH 
TABLES that are shown in our new 
Catalog of Conference and Directors’ 
Rooms Tables. 





The “Duncan Phyfe” creation fills the 
demands for an artistry not satisfied in 
usual designs. GUTH quality is not sac- 
rificed for the sake of design. 





The “Twenty-One” Series with its sturdy 
lines toned into a _ beautiful, dignified 
piece to satisfy the most discriminate. 








The “Eight” Series design typifies its con- 
struction—not harsh, but commanding, 
for places where artistic Tables like the 
above are not required. 


leg designs to the most elaborate 
* carved—all designed to harmonize 
with the lines of chairs as made by 


GUTH TABLES constitute a compre- 
hensive line—from the simple re B, 
leading manufacturers. Stock sizes 
(> 


from three to sixteen feet lengths, 
larger sizes on special order. 


GUTH INCORPORATED 


Formerly Henry L. Guth Associates 


Factory—Fleetwood, Pa. Office—Allentown, Pa. 
























answers 
every 
stapling 
need 


Parrot Speed Fasteners 
are saving time in every 
office. A minute saved 
is a minute gained. 
Throughout the days of 
every week the Parrot 
Fasteners are piling up 
huge savings and conse- 
quently increasing the 
net profits for the busi- 
ness. 


To accomplish the speed 
possible with Parrot 
Fasteners necessitated 
precision construction. 


Model No. 13 extra large There is absolute perfec- 







cep aee?’ 96:50; % inch tion of mechanical detail. 
Accuracy and depend- 
ability are inbuilt. 
There is a model for 
every meed and at a 
price range suitable for 
every pocketbook. The 
Parrot is the answer to 
all stapling problems. If 
you haven’t full details, 
write us today. 
$5.00 
Model No 5 
temporary or 
seraree PARROT 
Ow ™ 
SPEED 
— FASTENER 






CORP. 


388 Broadway, 
NEW YORK 
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fi y 
"AQUAR! 
WORn-AQUNG- TOUGH BUT SOOTY 
»OS 
DISPLAY OF AQUAREL 
LO” WATER COLOR 
PENCILS 
+ Lhe ors can be “superi sed 
5 I 4 kk S Cad t let c s é \ i} 
al 
0 Che colors can be apphed to als s ic¢ 
They are made twelve colors and 1 id, 1 ‘ 
red is ted. ( e each it the t elve 
( ct e |} xX 
> 
An Innovation in Pen Set Boxes 
Realizi g that appearance i the store is o1 I < na} 
elements in the sale of fountain pens encils The 
Conklin Pen Company, Toledo, O ickaging Ss me 
ary 
Pau + 
Oey ss 
HANDSOME SET BOX AND NEW 
ENDURA SYMETRIK GREEN 
AND BLACK LINE BY CONKLIN 
OF TOLEDO 
I i savin (y i B i 
i ive sé xes ( se t! ry. 
l { klin box s e Se ertica 
ged pan res i durable 
weg] i] ent ] rigid 
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, A New 
Sengbusch Winner / 


LVGEVQVCNVY 








Adjustable swivel socket, 


Sengbusch achievements reach a new climax in this amazing new full range of colors, 
Dipaday desk set. Created for commercial use. Practical and : 
beautiful. A sensational seller! complete set with 


This new Dipaday set for the first time provides an adjustable Dipaday Pen— 
Swivel Pen Socket in a low-priced set. The base is made of clear A 


glass in a somewhat larger size and has the advantage of a con- 
venient pin tray. It is equipped with the regular No. 74 genuine A } 50 
«+ 


self-closing inkstand, and the No. 40 Dipaday pen. 


A choice of nine colors 


Socket and inkstand of the new set—No. 305—may be selected in any of 
a wide range of strikingly beautiful colors—mottled green, mottled red, 
mottled orange, black, red, green, blue, orange. On any desk it makes 


a spot of beauty — an evidence of efficiency. 
Dipaday Set No. 305 will find a big market in offices where desk sets 
are regular equipment. Its low price — only $7.50 — gives it enormous 


market possibilities. And its obvious advantages will make it in big 
demand for your year ‘round sales. 


Be ready to take advantage of this great market. Stock this set now— 
it’s a profit-maker for you! Place your order at once, and display the 
set attractively in your windows and on the counters. Sensational sales 
are sure to follow! 


, ¢ 


7 


ANVVBTOSKVLK’L 


Sengbusch 


SELF-CLOSING INKSTAND CO. 
315 Sengbusch Bldg. Milwaukee, Wis. 








WN 
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|| Serve the Sheep 
‘| Not the Goats! 


OFFIC! 


APPLIANCES 











Buyers and users of carbon paper can be divided 
quite significantly into groups-—-sheep and goats. 
Goats there will always be--influenced by 
‘‘special offers, free trials, cheap prices 

Call your best customers sheep. They will come 
back again and again if you sell them PIN- 
NACLE, which proves its worth always, through 
performance. 

Dont risk these customers goodwill by taking 
chances with unknown goods. Be sure of fine 
profits with PINNACLE; we'll help you start 
them and keep them going. 

The COLUMBIA Cooperative Sales Plan out- 
lines this project specifically. Send for it--no 
obligation. 


COLUMBIA RIBBON & CARBON 
MANUFACTURING CO., INC. 


Main Office and Factory 
Glen Cove, L. I., N. Y. 


Branches and Agencies in all Principal Cities of the 
United States; Also Toronto, Mexico City, London, 
Madrid and Milan. 
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entire set-mounting is richly done in black and gold in 


modernistic design. The color tones used in the box con- 


rast strikingly and admirably with the rich color combi- 


1 
+ ’ WT th 


ation in the product 


No article of utility or value in any store is more attrac- 


ively and strikingly displayed than this Conklin set, and 


which is delivered to the 
small 


the beauty of the package, pur- 
chaser with the set, is no factor in the large sales 


volume enjoyed by Conklin dealers on this item. The sets 
retail for $10 and $12.50, and both items are covered by the 
Conklin 


well-knowt1 Endura limitless service guarantee 











CORDLEY & HAYES 
WASTE BASKE'l \ de 
cription f this item ap 
peared in the February 
on page 39. 


issue 








New Waste Baskets and Trays 


The Lvon Metal Products, Inc of Aurora, Ill., offers a 
very attractive line of steel waste baskets newly designed 
and also a line of ingenious letter trays for desks 

[he waste basket is a sturdily built affair, wide, deep 
and roomy enough to hold an unusual quantity of waste 





LYON STEEL WASTE BASKET 
paper t weighs little, yet has great strength, all edges 
and corners being reinforced Each top corner is fitted 
with a heavy leather bumper. It comes finished in Lyon 


ined mahogany, walnut or oak 


desk trav is of new design. Mail may 


or removed 


steel 
easily, the cutaway portion at the 


front of the bottom of each tray permitting papers to be 


grasped and pulled out with one motion. The complete 


165 


how many 
offices 
have you 
seen 
like 
this — 


KioKraKk 


is the modern solution 
to this vexing problem 

















KloKraK, though compact in size, provides space for 12 
coats, as many hats, and a receptacle for 7 umbrellas. 
Sturdily made of steel, attractively finished in olive green, 
oak and mahogany enamel. 


Exclusive territories are still open. Write today for our 


special proposition. 


Factory Service Equipment Co. 
327 Chestnut Street 
NEWARK, N. J. 


“everything on wheels”’ 
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tray consists of a basic top and bottom tray, while inter 


mediate trays may be inserted by removing the three hold 


Nowadays ng screws. These trays are of strong welded construction 
the Office Print 
Shop is 





LYON STEEL LETTER TRAY 


A and the bottom tray is fitted with four rubber feet. They 
little over : es al 
finished in green, 


come in letter and legal size and are s 
tiwee years ago, the | mchoasany. waleut or cak 
first ROTAPRINT > - 
was sold in this Globe-Wernicke Executive Suite Completed 


country. \ new Executive Type steel waste basket and costumer 
have recently been introduced by The Globe-Wernicke 





Today. some of the largest, best managed concerns 
. ; ; : Cincinnati, Ohio Che graming on these new 
in the world—those concerns which analyze every 
purchase thoroughly before making it—are using 
ROTAPRINT because with ROTAPRINT they are 
able to produce a quality of reproduction never before 
possible with office appliances—at a speed greater than 


ever—and economy almost unbelievable 
One Company operating four ROTAPRINTS, shows a 
saving of over seven thousand dollars per month 


Another Company operating five ROTAPRINTS, has 


been able to reduce its cost very materially over what 


was believed to be the lowest cost of production ever 
known before ROTAPRINT was installed 





But it isn’t only the large company which buys ROTA- tn +ePe 
PRINT—small and medium sized concerns all over Ww AS ert 
the country are profiting from it as well—producing 
and reproducing maps, charts, letterheads, office and 


factory forms, photos, sales literature, etc., of finest 





quality at higher speed, at lower cost 


Make ROTAPRINT your office print shop. The nearest 


ROTAPRINT agency will be glad to tell you all about it baskets is high-lighted and harmonizes in every detail with 
Globe-Wernicke Executive Type steel desks and tables 


Chis Executive Type furniture in matched design, consist- 


EE RE Nigth srs Piegyeartmenigntclipabomae ci tings taeapeas 
One Park Avenue New York City | impressive suite 


A few good territories are still open for Keen “I — vr 
co hh . ial li Lee} lard to Please customers cool with the electric fan 
> . - = . 
men who know office specialty se ling. of courtesy Faultless Loose Leaf Bulletin (The Stationers 


Loose Leaf Company) 
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BUSINESS LEADERS HAVE 
MADE THIS THE PREFERRED CHECK WRITING 


METHOD 


DEMONSTRATE 
THESE FEATURES 


Speed: The Instant Safe- 
Guerd moves swiftly, a high 
speed machine for a fast 
moving age. 


Maximum Protection: One 
quick stroke fills the amount 
line and macerates the payee’s 
name — otherwise a vulnerable 


spot. 


“Personalizes’”: Every Safe- 
Guard is equipped with 
registered number or, if pre- 
ferred, special private trade 
mark or name—additional 
protection against forgery. 


Insurance against Loss: A 
$10,000 indemnity policy, 
issued to every purchaser, 
insures against loss through 
forgery or alteration 


Point out to your customers that because the pace 
setters in every line of business have standardized 


on Safe-Guards ... 


are recognized everywhere as the sign of an alert, 


checks written on the Instant 


successful business. They convey a definite, unmis- 
takable impression of up-to-date methods through- 
out a business as a whole. They are a good will 
asset... helping to attract business . . . as well as 


a positive protection against fraud. 


Safe-Guard national advertising is carrying this 
modern appeal to countless check-writer prospects. 
Benefit by tying in your own sales arguments with 
this live, up-to-the-minute viewpoint. 


SAFE-GUARD CHECKWRITER 
CORPORATION 


LANSDALE 
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Meet Your Market 
Show Your Product 


Tell Your Story 


AT THE 


NATIONAL BUSINESS SHOW 


New York At the Grand Central Palace 
October 20th to 25th, 1930, inclusive 


Chicago At The Stevens Hotel 
November 10th to 15th, 1930, inclusive 


“It’s the personal contact that counts”’ 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President 


50 Church Street . NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 

















| 
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(Furnishing the Modern Office.—Continued from Page 31.) 
of originality in line and design? Must we create the 
grotesque and call it beauty because our imaginations are | 
so poverty-stricken that we cannot image new beauties? 
We hear much of the art moderne. The examples we see 
here are inclined to be harsh, reminding one of cubistic ef- 
fects. In France the effect is softened and much beauty 
results. We are coming to the better way here, and the 
time is at hand when the beauty and utility of art moderne 


will be more widely appreciated 


Everything inclines toward a certain standardization 


It | 


is the law of habit, which makes it easier to do again that 
which has been done before But this inclination is both 
good and bad Applied to a desirable form it perfects it, 
but goes no farther. We must then call on initiative and 
imagination to work out something different The wagon 
a simple box on wheels—did not become an automobile 
until many men had worked to make it so 

Offices of different businesses and professions should be 
turnished differently Che doctor’s office should have a 
homey, omfortable air The lawvyer’s office should be 
solid and substantial Che office of the banker should give | 
the impression of solidity and permanence, but may be 
slightly more ornate Mercantile offices, brokers’ othces, 
insurance offices, etc., possess certain characteristics which 


differentiate them from others and which a careful o 


will come to understand after he has visited them 

In the production of period suites a very important point 
to know is that the wood of which the furniture is made 
must be appropriate It would be something akin to a sole 
cism, for instance, to produce a Louis XVI. outfit in oak or 
a William and Mary in maple 

Che subject of office turniture is getting bigger every 
day lhe country is ripe to be refurnished. We have come 


through a number of popular fashions in furniture, some of 


which weren't especially good, and today we are emerging 
into a brighter period when good taste joins hands with 
utility and gives us a union of the practical, the comfort 
able and the beautiful in our daily surroundings 

We go through lite without many of the things we might 
have to make us happier and better off because we don't 
know about them. We are of open minds, but our own af- 
fairs engage us. Those who remind us of the better ways 
of living and doing our work serve us well, and those who 
do not remind us serve us not at all if they are in a posi 
tion to teach us. To suggest the better office to a man is 


is to do 


ter 


very 


to do him a lo advertise the bet office 
the 


known man who occupied a plain office almost bare of con 


service 


community a service [ recall a rich and well 


veniences. I would have appraised the value of his desk at 


hve dollars, his chairs at fitty cents apiece and his battered 
office table at about two dollars and a half Che office was 
of considerable size and the floor was pretty well covered 
with an Oriental rug that could hardly have cost less than 
five thousand dollars In the middle of the rug was that 


terrible old desk and an ancient swivel chair that the dealer 
in second-hand furniture wouid have hesitated to cart away 
that this had 
family 


I found man recently furnished his dining 


where he and his assembled hardly once a 


Probably 


inconsistency, 


room, 
fifteen thousand dollars 


some 


week, at a cost of 
there aren’t many such glaring examples of 
e many thousands of offices only less qualified as 


lies the 


but there a1 


1 


horrible examples, and herein dealer’s opportunity 


How do we distinguish the different periods in furniture? 
Studies in history offer a general guide. What sort of man 
was Louis XIV? Hard, stern, cruel, autocratic, but loving 


luxury and the outward expression of it. Furniture of this 


period is vigorous, strong Louis lived to 


All his sons 


ornate, expensive. 


passed away before him and his 


be very old 


bse rver 
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A NEW SOURCE 
OF WORTHWHILE 
PROFITS 


Hotels, restaurants, business offices, clubs, schools, churches, 
merchants of all kinds need the Instant Duplicator every day. 
For it is a modern machine designed and built to meet modern 
business requirements of speed, economy, flexibility, long life. 


The Instant does the finest work, reproducing thousands of 
clean, clear, sparkling copies from each stencil. Yet it is 
priced so low thet anyone can buy it—no one cen afford 
to be without it. 


Liberal trade discounts make the Instant a highly profitable 
item for you to handle, and every machine sold creates an 
ever-increasing supply business, pyramiding your profits and 
bringing back satisfied customers to your store, regularly. 


A comprehensive advertising campaign is stimulating wide- 
spread public interest in this better duplicator. Get your share 
of the business resulting. Write for further particulars today. 


SAFE-GUARD CHECK WRITER CORPORATION 


LANSDALE, PENNSYLVANIA 
Branch Offices: 
435 Chestnut Street 
Philadelphia, Pa. 


510 N. Dearborn Street 
Chicago, Ill. 


119 Nassau Street 
New York City 


\ 


ANIA 








AY 
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DUPLICATOR 
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vith a certain richness n the ‘ ind, who wet 
im and Mary Chev were sohd Dutcl eople whom 
AGES? British Isles. How do we distinguish the general charac- 
teristics of the stvies they tavoread L hie inswer is almost 
D , S > -ils « l \\ hat kind ot a table ar d hair \\ vuld a robust, 
ry Stencils ane Macy : at 
¢ tl perso! ike Something substantia would he not 


Duplicating Inks Having been reared in an atmosphere where good things 
| + 


re available his surroundings and furniture would be well 
made and of good workmanship, but strong and n 
New prices new attrac- pleasing Napoleon was a soldier The turniture of his 
j i uggested th amp and the military motit nd so it 
tive stencil packages and iy suge e camp and the military \nd 
> : ° yoes st e mal < womal \ < fluence made 
the same high quality in 
5 \ i 
° . e* thie stvies and \¢ ive ‘ x ¢ ) \ ere 
the product itself IS a | istiy turnist mw a nice Ss Itke T a i pera 
combination hard to ican: te latent wien UE iitinkadine ty weby mensili 
beat. inv ind profitable to all concerned 
o 
But this is just what Two New Pencil Assortments 
> ‘ /_ | \merican Lead Pencil Compat vhose executive 
Ilpaco line dry stencils . “eee 
° : r ces are at 500 Willow avenue, Hoboket NY. J.. are of 
and duplicating inks ie ek ealenk oe Minds te the iene. Tha Be 


now offer. 


In the line of inks there 
is a grade for every du- 
plicating purpose. To get 
good results it is essen- 
flowing: the finest ink tial that you use the cor- 
Medi sistency, pectink. No one ink will 
on on " answer every need. 


A NEW WHITE STENCIL 


The Ilpaco white stencil 





Iipace No. 1400 











is mounted on a black a  T See 
: > > 631 Velvet ‘ennant assortment 1s 1 full colors eaturing 
backing and is cut with- “a cig “ir on ae Gea 
7 ne eXavverated eivet penci so wel KI vn througn na 
out the use of carbon ‘3 advertising. Te tc eold thet th ’ geneete oh 
paper or other trouble- H ae getting features of th 
1m tILpaco} 
some accessory. It is § Stencil Int } 
. ' fer 5 | 
recommended for typ- Fo morany 8 
recom : = | 
ing, free hand stylus = 
. , f mae A 
drawing or signature Seecnsassasen” 





work. Wap. ed 





[Ipaco products are Hpaco No. 1700 
sold through dealers in " ide Tigh - ; or 
prot ect ed territories. pe trons = Neg se NO. 1 | VELVET PENN AN 
Send for price list. preter ed. Yer Binck Nee. Schib Wieinek enahenamath’ de, eammameas a, 4 


ILLINOIS eh ron oe an oh a 
PADER COMPANY ° 
516 W. Jackson Blvd., CHICAGO, ILL. _— > 


New Zealand Likes American Office Equipment 








throug i \ : Feal 
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Fits Any Desk 


The actual area cov- 
ered by Corona “7” is 
about that of a sheet of 
letter paper. 


ORONA “7” for *60 


Dealers are Actually Selling Corona Adding Machines 
from Window and Store Displays 





CORONA 


IXTY dollars is such an astonish- 
ingly low price for a standard high 
grade adding machine of capacity 
$999,999.99 that Corona dealers are 
finding the new Corona “7” one of the 
most satisfactory and profitable arti- 


cles they have ever handled. 


People accustomed to paying a great 
deal more for adding machines are 
genuinely surprised to find such a 
capable machine for so little money, 
while thousands of others who have 
not heretofore been considered pros- 
pects are glad to buy the machine 
when they see it work and find out 
how little it costs. 

Corona “7” (made in the L C Smith 
& Corona Factories) makes friends 
instantly wherever it is shown. Its 


fine appearance, its simplicity of dem- 
onstration and operation, its standard 
keyboard, legible printing and easy 
portability all have a strong appeal. 


The wide field for this compact, low- 
priced machine, the absence of real 
competition and our liberai discount 
policy are most attractive to the alert 











dealer. Inquiries invited. 
| COUPON FOR DEALERS 
| Portable Adding Machine Co., Dept. 28-M. 
Division of L C Smith & Corona Typewriters 
| Ine 
51 Madison Avenue, New York, N. Y. 
| Gentlemen Kindly send us complete in- 
formation regarding dealership 
Name 
| Sty 
| 
Cit Sta 
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FOX ‘39’ The Steel Spang Cushion 


NEW principle in office chair =, ica in teather 

cushions. The cushion body con- or veleer, t match 
. : . any omee urniture 
sists of finely tempered coil steel Colors: brown, blue, 
springs, which give it unusual resili- ee" °F ™#roon 


ency, strength and long life. 


































Large crosswise air channels are pro- 
vided and currents of cooling air are 
forced through the cushion with each 
movement of the user. The cushion 
will not heat, even in the most un- 
comfortable weather 

The Tension of the central springs is 
distributed so evenly that the surface 
resiliency of the cushion causes it to 
yield comfortably and easily to the 
lightest weight. Yet it will support 
the heaviest user without undue 
yielding. 

The “39” is a big selling profit-maker 
that progressive dealers recommend. 
Send for complete catalog. 


GEO. E. FOX & Co. 


325 W. Ohio St. CHICAGO 


A. H. Denny, Inc 356 Broadway, New York 
Eastern Wholesale Distributor 


Western Wholesale Stationers, 228 S. Los Angeles St 
Los Angeles, Cal Pacific Coast Distributor 
Associated Stationers, Inc 
jefferson and Quincy Sts., Chicago, IL, Distributor 





A GOOD SAFE TO SELL 
300 


NEW ITEMS 
IN A SINGLE YEAR 


In a single year Office Appliances announced 
some 300 items in the section devoted to new 
machines and devices. 


Usually this information is given before the 
items appear on the market and always in 
advance of most sources of such news. It is 
not uncommon for a dealer to tell us that 
some of his best selling lines have been secured 
from seeing the thn ngs in Office Appliances. 
Many readers say this section in itself is 
worth the subscription cost, not to mention 





An S. F. SAFE labeled by the Underwriters’ Laboratories will 


meet the needs of your most exacting customers. A variety of all the other features. 

sizes and interior arrangements is offered 

The nstruction and finish are the very best—the result of ° . . , ay , band 
more than 50 years of knowing how. Our prices allow the lf you want to ke ep in tou h with the activi- 
dealer nice margin of proft ties of the ofhce equipment industry, there is 


no better way to do it than by entering a sub- 


scription to Ofhce Appliances he rates are 
Steel Safes. A and B Label and Commercial, Steel Record = I a . PI Phe ut _ are 
Cabinets, Safe Deposit Boxes, Vault Doors, Steel Bank Equip- $2.00 a year, $5.00 tor two years; Canada $2.50 


ment, Steel Filing Devices and $4.00 : Fore ign $3.00 and $5.00. 


« 


Our Products 


Catalog and full details upon request 


wspadotiengia The Office Appliance Company 
STIFFEL - FREEMAN SAFE CO. 417 South Dearborn Street 


LITITZ . . . PENNSYLVANIA Chicago, Ill. 
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INEXPENSIVE 
but DE LUXE 





Amronlite is a beautiful light de- 
signed for the most costly tur- 





Slip-On Shade 


niture, but Amronlite is not an 
expensive lamp and quality is 
not sacrificed when achieving 
beauty. 


When used with a Mazda Inside 
Frosted Blue Daylite Bulb, you 
get a true daylight effect—clear, 
and free from glare. It is easy 
on the eyes 





Besides Amroniite 
we manufacture a 


complete line of 
brass —. Amronlite is the only lamp with 
—— SS ae the patented “Slip-On” shade. It 


Catalog No. O-A : . - 
permits quick replacement of 


shade or bulb and easy cleaning. 
Full details are given in our new 
catalog No. O-A, which will he 


sent on request 


FARIES MEG. Co. 


Decatur, Ill. 

















Thinking 
About Your 
Motor Problem 


For the past 39 years it has 
been our job to think largely in 
terms of special motors. In this 
time thousands of special motor 
problems have been solved by 
Emerson engineers. This experi- 
ence is at your service—to pro- 
vide better motor performance 
facilitate your production oper- 
ations through correct motor de- 
sign and, in many cases, prevent 
costly mistakes and delays. 





You'll find the counsel of our 
engineers (in your own plant or in 
our laboratories )particularly help- 
ful in pointing out economies and 
efficiencies even before your ap- 
pliance reaches the pattern stage. 

EMERSON ELECTRIC MFG. CO. 
2018 Washington Ave., Saint Louis, Mo. 


806 W. Washington Blivd., Chicago, Ill. 
155 Sixth Avenue, New York City 





MOTOR 


Split phase, Polyphase, D. C., Repulsion 
Start Induction 1/30 to 2 h. p. 
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Uti 


te cf 
venien 
dling 
trays, 


stu 


equipp 


to any 


build t 


ncatior 


(sk 


dealers 





We have several popular stock sizes, and 


—of useful service in banks 


and business offices. 


lity Stands and Tables 


All Steel Construction 





mmended tor their utility and con- 
ce. lLhey save time and labor in han- 
heavy books, card files, posting 
ete 

dily built to carry heavy loads, and 
ed with easy rolling, noiseless swivel 


wheels, these truck stands and tables can 
be moved easily in and out of the vault, and 


position on the office floor. 





’ 


o order any size or stvle. Let us 


know what you require and get our speci- 


is and prices 


for folder No. 528 and terms to 


LEFEBURE CORPORATION 


Vanufacturers 


CEDAR RAPIDS, TOWA, U.S. A. 
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PASSED AWAY 
J. B. Stanley 


]. B. Stanley, of Kernersville, N. C., Southern represen- 
tative of the Myrtle Desk Company, High Point, N. C., 
died in Winston-Salem, N. C., on January 22, 1930. He 
was fifty-eight vears old 

Mr. Stanley had been in ill health for the past two years, 
culminating in a heart attack on January 13 which necessi- 
tated his removal to the city Memorial Hospital of Winston- 


Salem on January 15. Mr. Stanley was a man whose pass 





THE LATE J. B. STANLEY 


ing will mean the loss of a true friend to the hundreds of 
Southern office supply dealers who knew him well 
His lon 


the development of the furniture industry, with which he 


ong and continuous service had closely paralleled 


was intimately connected for more than twenty-five years 


At a time when furniture manutacturing in the South was 


voung, Mr. Stanley went on the road for the Kernersville 


h Furniture Com- 


Furniture Company, later with the Wel 
pany, and in 1923 he became associated with the Myrtle 
Desk Company. 

He is survived by his wife and five childret He was 
chairman of the Board of Deacons of the First Baptist 
Church of Kernersville, N. ¢ and a member of the Lions 
Club of Kernersville 

+’ + + 
J. Harry Waltjen—Robert S. Dobbie 

rhe house of W. C. Horn, Brother & Co., New York 
City, N. Y., and Newark, N. J., have suffered grief and 
misfortune in recent months on account of the death of two 
of their old and valued sales representatives 

J. Harry Waltjen, born in Maryland, Dec. 24, 1862, 
started his career with this firm in 1880 and continued until 
his death on Dec. 25, 1929, in the fiftieth vear of service 
with the W. C. Horn organization. 

Robert S. Dobbie, born in New York on Nov. 18, 1861, 
started his career with this firm in 1879 and died on Jan. 
20, 1930, in his fifty-first year of service with the house 

It is very seldom, in these years of rapid change, that men 
stick to their jobs with the same firm from the very day 
they started work until the last day of their lives 

Both, “Harry” Waltjen and “Bob” Dobbie, as they were 
called by their friends, were known throughout the country 


’ 


through their long service as sales representatives with 
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The N EVV Esterbrook Products 


---e- and some family secrets about them! 





4 UIETLY, the Esterbrook family of products has 

been increasing. But these products weren't brought 
by the stork, and haven't just “growed like Topsy.” 
They ve been selected shrewdly . We have labored with 
and for them. And they are growing up into healthy 


young SUCCESSES, 
We set up three rules: 


1. A product, to gain the name Esterbrook, must 
be absolutely sound. We want to be proud to sell it. 
We want users to be satisfied. 


2. It must have a good potential growing market 
—so that you can afford to invest in it and push it. 


3. It must give the dealer a fair profit. with rela- 
tively litthe danger of unfair competition. 


Drawlet Pens, left foreground, are the oldest of 


this new generation. They letter show cards and price 
tickets, address packages. and are being used in the art 
departments of many schools. They sell for $1.00 a 
dozen, retail. Drawlet Pens have opened a profitable 


and rapidly-growing market for you. 


Drawlet books and ink are less than a year old, but 
they're already at work—the book giving instructions 
and alphabets useful to everyone who wants to do pen 
lettering, at 50c retail, and the ink being especially 


adapted for pens, 25. 

Ball-bearing clips in color are running away from 
us. We outline all the uses we can think of, and then 
some stationer orders ten or twenty gross for stock 
bins, or laundries, or some other new use. Red, blue, 
green, or black. 10¢ each. 

The Esterbrook Compass is getting a great education. 
Going into schools, everywhere. Architects use it, 
surveyors, engineers, even radio designers! 50c retail. 

Esterbrook Penholders are so logical with Ester- 
brook Pens that it’s a wonder we haven't been selling 
them since 1858! It’s like a happy family reunion to 
sell them together! Vivid colors and many new at- 
tractive finishes. A wide range of prices. 

Let us send the whole family to visit you! It won't 
stay long. Going out (in customers’ pockets) it leaves 


the cash-register bell sweetly jingling. 


ESTERBROOK PEN CO.. 86 COOPER ST., CAMDEN, N. J. 
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National Brief Covers 


Are More Popular and More 
Profitable Than Ever Before 


he business man, the student, the pro- 
fessional man are finding more uses for 
National Brief Covers every day. 

Made of No. 1 rope stock—finished in 
imitation of old Spanish Leather. At- 
tractive and durable. Colors: Brown, 
Gray, Blue and Russet. The ready sale 






and generous margin make National 
Brief Covers profit-getters for every 
stationer. 


FiberstoK 








National FiberstoK Envelope Company 
General Offices and Factory: 
429-447 Moyer Street, Philadelphia, Pa. 


Chicago Warehouse: New York Office: 
54 West Lake St. 150 Nassau St. 
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As pioneer desk makers of New No. 800 Series Chairs in 
Jasper, Indiana, we can offer Solid American Walnut: A 
you the best in high quality Pleasing Design, with a Deep, 
desks, time tried and quality a 48 

. Rich, Durable Finish. 
tested for fifty-two years. 


The JASPER |, The JASPER 
DESK CO. # CHAIR CO. 


Desks and chairs can be purchased from us in pool cars 
at carload discounts, lower freight rates and the assur 
ance that goods arrive in first class condition, without 
damage We solicit your inquiries 


JASPER INDIANA 





JOHN W. MESSIMORE. Chicago Representative, telephone Longbeach 4821, 1467 Catalpa Avenue, CHICAGO, ILL. 
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W. C. Horn, Bros. & Co., and they will be missed by their 
ma friends elsewhere as well as by their friends and 
iss ites ( ] + + + 

J. H. Longmaid 

Che industry sufter ss in the passing of J. H. Long 
maid, who died sudder ly early Monday morning, February 
17, at his home at Bryn Mawr, Penna. He was seventy-one 
vears old at the é is death and had been president 
of the Esterbrook Steel Pen Manufacturing Company of 
Camden N ior seventeel years He had led a life of 
much activity 

Mr. Longmaid was an Englishman by birth and came to 
this count is a ¥ g i settling in Helena, Montana, 
where ‘ engagt e€ mining business for many 

ears 

Prior t s g | | locating in Philadelphia he 
had been active in civi iffairs in Helena, Mont He was 
active in the Episcopal church at Bryn Mawr His chief 
interests were his business and his home. 

He leaves a widow, Mrs. Elsie Dunlap Longmaid, and 
six children, Harold, Richard, Sidney, John and David 
Longmaid, and a daughter, Mary Longmaid 

Che tuneral services were held from his home in Brvn 
Mawr, Wednesday the nineteenth, and the body was taken 
to Hele Montana ‘ terment 

- - + 
H. Cc. Newton 
Hira | Newt manager of the Washington, D. C. 
thee ot the Addressograph Company, passed away at the 
Georgetown hospital at two o'clock Tuesday morning 


Februarv 4 
Mr Newto1 lomed the 


Addressograph sales organization 








February 1915 Previously he had a number of years 
experience with other companies in the office appliance 
held. Huis ability as a salesman was soon apparent and re 
ceived recognition by frequent promotions He served first 
iS a sé salesman working out of the Boston office 
H. C. NEWTON 
Later he was Albany sales agent and Memphis sales agent 
More recently he was appointed aslideiaten branch man- 


izger where he made an outstanding sales record 

Mr. Nev n elected himself to nine Hundred clubs, the 

or sales organizations of the Addressograph Company. 

Though | is a member of the 1930 Hundred club he 
was unable to attend its meeting He sent instead a tele 
gral whic is a fine commentary on his character. We 
quote t 

“My ibility to be with gang this vear because of illness 
s the greatest disa tment I have ever experienced. 
Kindest regards and best wishes to all of you, and to the 
executives and officers of the company Though not with 
yo ers lam w 1 spirit. Have a bully good 
time, but do some real constructive work along with it.” 

Mr. Newton is survived by his wite and three children, 
ind a sister, Mrs. Wm. J. Jones of Bridgeport, Conn. Spe 





PAPERS ARE 
TIGHTLY BOUND 
ONLY BY 


COMPRESSION 


PAPER fastener or binder 
doesn’t necessarily compress 
it’s an ACCO Fastener. 


And loosely or ineffectively bound 
papers are just like papers coming 
out of a too loosely bound book or 
an ordinary file folder. Such 
methods are much inferior to the 
tight and secure way—the ACCO 
way! 

The broad base of the ACCO Fast- 
ener and the broad compressor 
strip at the top are made wide par- 
ticularly to protect papers from 
tearing off, and to assure plenty of 
pressure surface for tight binding. 
And the slide straps that extend 
across the entire width of the top 
compressor strip hold the springy 
prongs of the base tightly down, 
against a constant tension that 
makes for the finest type of paper 
binding! 


—unless 


Test this for yourself and be con- 
vinced. Send for free sample 
ACCO Fastener and price list. No 
obligation. 


AMERICAN CLIP COMPANY 
ACCO PRODUCTS, INC. 
Beebe Ave. and William St., Long Island City, N. Y. 


FUNNQQUUUVONNN0OUUUUOEENOUUOUEOONGOUOUUEEOGOOOOUOUOAOOOOUUAEEEOUUUU AEA 
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FASTENER 





























Durability and Artistry 


Expressed 
In Wood 








This Is The 
Message of Our 
March 15th 

Saturday Evening 
Post Advertisement. 
Read it! 


Have your sales 
force read it, too. It ex- 
plains why Sikes Chairs 
“personalize the office of 
the American 


man.” 


THE SIKES COMPANY 
Philadelphia 


Chairmakers for 70 years 


CHAIRS 


PHILADELPHI® 


business 





A complete line of matched office suites and cem- 
mercial desks is manufactured by the Sikes- 
Cutler Desk Corporation at Buffalo, New York. 
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held in Washingtor 

atternoon, February 6. Following the Washingto1 
Nir Newto1 was take to Garheld, N \ 


was taken away in the prime of life, but not 


Chursday 
services, 
burial 

triends every 


to make 


ore he had found an opportunity 


where Knowledge and ability, a real sense of humor, and 


sympathetic ‘knowledge ot human nature won for hin 
niration and a high regard evervwhere he went He will 
memory ot his friends 


+ +t + 
W. F. Duhlmeier 
The passing of W I 


Duhlmeier secretary ol Lhe ] }- 


Diet ( i makers of othce desks and tables, Cincin 
t s a loss t only to his family and frie . ut to tl 
sa 
ndustry as well. 
He died at Fort Lauderdalk Fla ol Februar l, atte 
in illness of about three months. 


to his connection with The J. fF. Dietz Company 


eleven vears ago, Mr. Duhlmeier was in the lumber business 


for many vears He was fifty-eight vears old, and was a 


degree Maso 
Elks and a 


He leaves his wife, formerly 


thirtv-second and Shrinet He also was a 


Rotarian 


Miss Wanda Dietz 


member of the 


also two 


sons, one of whom, Charles R. Duhlmeier, has been with 
rhe J. F. Dietz Company tor the past year and is now 
occupying the position formerly held by his father 
+ + + 
Arnold Muggli 
Members of the office equipment industry will learn with 


egret of the passing of Arnold Muggli ot Berne, Switzer 
land He died on February 11 after a long illness in the 
ftv-third vear of his life. He faced the end with courage, 


heertulness and resignatio1 


Ke bru 
Holy 


Che funeral ceremonies took place on Thursday 


2 00 o clock | \l , i the Church ot the 


ves to mourn his p brother, 


her-in-law, and uncle, and a large number of friends 


ability and his passing 1s 


Mr. Mugeli was a salesman 


vreatly regretted 
' F&F + 
Levi A. Ault 
evi Addison Ault, founder of The Ault & Wiborg Com 
" Cincinnati. Ohio, passed away in February. in his 
eventv-eighth vear. He was president of The Ault & Wi 


Because ot his deep intet 
parks Mr. Ault 


svsten He Was 


rg company nearly fitty vears 


est in the expansion of the city was known 
as the father of Cincinnati's park 
philanthropist 


+t + 
Mrs. Harold S. Braam 


Mrs. Ha d S. Braam passed away at Chicago in Febru 
S bing to pneumonia with complications. She 
vas the wite of Harold S. Braam, who had been connecte: 
} e service department i the W oodstock Pype writer 
Comp. over eight vears 
+ + + 
Charles D. Brown 
Charles D. Brown, many vears a stationer at Gloucester 
\las passed away several week agi He began in the 
stat erv business with The Thorp & Martin Company, 
Bosto1 and later entered politics 


++ + 

John F. Hitchcock 
Hitchcock, at one 
house of the J. F 


head the wholesale 


lohn | 


stationery 


time 


Hitchcock Company, 339 


Broadway, New York, N. Y., passed away some weeks 
since, aged seventy-five He was born at Palmer, Mass., 
nd was interred at Springtield A sor Tohn F. Hitchcock 
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RLAC Dry Stencils are forging stead- 
ily ahead. Sales are increasing as 
users discover the advantages of these 
better Stencils and, as might be expected, 
dealers are pleased with their mounting 


profits. 


The Arlac Dry Stencil Corporation is not 
unmindful of the obligation imposed by this 
widespread approval and pledges itself to 
the continued unfaltering support of its 


product. 


A few valuable territories are 
still available. Write for the 
Arlac Plan for progressive 
profits. Sample Stencils free. 





DRY STENCIL CORPS 
418 4AVE PITTISBURCH PA. 








| 3. Test heaviness of 


Six Simple Tests: 


Compare Arlac with Any 
Other Stencil 
1. Run 6,000 copies from 
each—compare the 


6,000th. 
2. Hit letters e or a 1,200 


times, approximately | 
20 lines across stencil, | 
compare first letter | 
with last letter. 





stroke required to 
knock out an o, c, b 
or d. 


4. Measure ink consump- 
tion over period of 
time. 


5. Test for sharp lines 
and reproduction of in- 
tricate stylus patterns. | 


6. Twist, crumple or fold 
stencils — compare for 
breaks, gum or ridges. 

















ARLAC DRY STENCIL CORPORATION, 
418 Fourth Ave., Pittsburgh, Pa. 


Please tell me about the Arlac Plan for dealers. Also 
send sample Stencils for use on . = 


Duplicator. 
Name 


Address 
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The 


Filing clerks 


on this 


easy a 
notable feature of this installation 
frequently comment 


action 


feature 





of drawers 


is a 


Jgnwstedi- 


Filing Equipment has enjoyed im- 
mediate recognition because, in 
addition to presenting a line that 
is attractive and beautifully fin- 
ished, the cabinets include such 
important new improvements as: 


l. DUST-PROOF LIP — This 
extends completely around 
drawer front, keeping contents of 
drawer free from dust and provid- 
ing additional fire protection. 





OFFICE APPLIANCES 


FILING EQUIPMENT 


- « « EASIER TO SELL 
BECAUSE OF NEW, 
EXCLUSIVE FEATURES 


Installation of counter height 
“JoneSteel” Filing equipment in 
offices of a large New York City 


banking house. 





BEARING 


BALL 
ROLLER SLIDES — This fea- 
ture practically eliminates all fric- 
tion and wear and greatly in- 


2 FULL 


creases ease of opening and 
closing. 
Complete interchangeability of 


drawers, flexibility at any time to 
allow for expansion or change 
and the absolute accuracy of 
“JoneSteel” construction are 
other features, fully described in 
our catalog.... gladly sent on 
request. Write for it and our 
EXCLUSIVE DEALER prop- 


osition. 


Jamestown Metal Desk Co. Inc. Jamestown, f.U. 
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(In Other Lands—Continued from Page 29.) 


Foreign Market Outlook Inspiring 


By J. L. Ryan, Manager, Foreign Department, Royal 
Typewriter Company 


Profitable toreign markets will be increasingly developed 
this year. Opportunities for the sale of American goods 
abroad are excellent. Encouraging political and economic 


conditions in most foreign markets promise an outstanding 
year in export trade 
Indicative of the healthy condition of foreign markets is 


the 1929 business abroad of the Royal Typewriter Company 





and their 1930 plans The reader must pardon my reter 
ences to my own company; I can, however, present tangible 
facts about our own conditions, which, I believe, are typical 


of those of most American exporters 

In 1929 the foreign business of the Royal Typewriter 
Company again reached record-breaking volume. Although 
this breaking of a record is, in itself, significant, and is an 


indication of what may be expected during 1930, there are 


other factors which are even more inspiring tor the imme 
diate fut r 

The past veal is sec ig deal of indamental orga 
ization work, which, coupled with the sales and advertising 
activities of the dealer organizations, has already had the 
effect of increasing the number of sales in the various terri 
tories That work will | e even greater influence, during 
the con p eal thie ess in those te I sin w ( 


In ad to the f ¢ £ il fact il] \ ( 

t to ett usines d in 1930, there the iddi 
t il fave le influence f steadil npre oe business 
conditions on the European Continent which so intimately 
affect economic conditions in other areas The continued 
improvement of these conditions with their definite reaction 
throughout the world is bound to be of further help to the 


sales campaigns of 1930 


Undoubtedly, American goods will utilize foreign markets 
this vear in attaining even greater heights than they have 
reached in the past 


> 


Additional German Typewriters for French Use 


The French government has placed an order for ninety 





three Triumph typewriters with the manutacturer in Ger 
many This calls some attention as to the “delivery in 
kind” reparation account It has happened that special 
French companies have be: formed to buy goods on 


reparation account and resell them as articles of regular 


commerce German exports of typewriters in 1929 reached 


a total of 12,860 machines, against 6,669 typewriters i 


1928 France leads all other countries in its imports of 


German typewriters 
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Cal 


FRIEND O’ MINE 


endar Pads 


Bridge Pads 
Desk Sets 


with their patented loose-leaf feature, per- 
mitting sheets to be pulled from posts 


without le 


aving a stub or loose ends, 


have quickly won popular favor. 








© eand Tneeta. 
QO 


. 
g * 
ROnery de lar 


oh 14 , Keget 


Ghd 1. EThee. | 





ns 
We amelie. un th A 
he | 


These pads are made 
of the best materials 
obtainable, blending 


| Spent fos Satan 


| See Bia 6. dee 
“ee 


in color harmony so 
that they possess not 


Thteeurene Addie 


alone the virtue of 
| serviceableness but 
also that of real 
beauty and grace, 
and dignify any type 
of desk top or well 
“set-up bridge table. 




















We cooperate with 
dealers, carrying our 
line, by referring 
orders to them. 


ow 


Frienp O’ MINE 
line includes 


1931 Engagement Calendar Pad 

1931 Calendar Memoranda Pad 

1931 Fourday Calendar Pad 
Twin-Pad Desk Set 
Single-Pad Desk Set 
Foursome Bridge Pad 
Popular Bridge Pad 


cw 
Write for illustrated, 
descriptive catalog 
ow 


L. Middleditch Co. 


65 Duane Street 
New York 





























A New Line 


for Quantity Sales 


hese looking, substan- 


eood 


constructed chairs have 


be 


for 


tially 


proved to the “bread and 


many dealers. 


butter’ line 
\When sales slow down in other 
keep 
The 
It 


thoroughly 


ot chairs these 


orades 
piling up profit. 
ne is popular priced. is 


in a new, 


made 
modern plant. A capacity of 


S000 chairs weekly assures 
prompt shipment of all orders. 


Send tor catalog. 


Jasper Seating Co. 
Jasper, Indiana 


MESSIMORI 
4821, 1467 Cata 


JOHN W « Aicago 


Longbeach 


Representative, telephone 
CHICAGO, ILI 


pa Avenue 
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OFFICE APPI 
Detailed Figures on German Typewriter Trade 


Special Correspondence to Office Appliances 





Be January 31, 1930 
¢ ‘ ects cert | ea ( es are co 
erable mportance t \merica i icturers and 
exporters of typewriters. In the years back when the type 
riter started its way trom the U. S. A. to conquer the 
vorld r the se of the st moder ne methods 
‘ tvpewritte letters, Germa was one of the first 
es adopting this new kind of writing ethod, duc 
the ra and intelligence exercised this country. In 
other countries, like the United Kingdon t was more the 
vreat bul business and the extende k of corre 
sp ce connection with foreign trades done in that 
country to adopt typewriters [hese two countries, | K 
und Germany were the first important sers ind buvers 
of U. S. A. typewriters 
\ rather important feature in the typewrite story ts 
the starting ot successful tvpewrite manutac re I (it 
anv in the beginning of this century It was at the time 
when the first period of typewriter mat acture came 
a close the old blind Remington system was the 
wall The new era of visible writing begat Chere were 
several starts made in the l K or the i facture of 


typewriters Rut due to the fact th: 


were practically almighty that marke kK. 
typewriter manufacture could not be continued successfully 
The most successful English typewriter in its time was the 

Royal Barlock.” 

Since the great war inother new era ot typew ter sales 
11 general has come lo meet the demat d T low pr ced 
typewriters, or at the same time to meet a general felt 
want to popularize the use of the typewriter, the manutac 
ture of portables has been largely extende: In the meat 
ime, also, higher priced typewriters, suc is bookkeeping 
iachines, fanfold-typewriters, etc.. have been put on the 

| one of the most modern needs, the “Noise 


ess vewriter gained great approval But typewriter 
wnufacture in other countries is alsi ec developed. 
After the manutacture ot tvpewriters n { ‘ A. the 
anutacture hi (;,ermany i hye it | t ¢ second place. 
Corresponding with the development mentior ed, Germat 
ita rers are turning it portabies bookkeeping ma 
es and electric typewriters, but no fantold typewriters 
seless typewriters It is still the privilege of Amet 
ul inufacturers to produce these itest moder types 
Also, the manufacture pewriters the U. K. has beet 
( ce elo ed \s eve kind ot i tact é S making 
wressive steps 1 se ¢ olis i icture of type 
iters continues in the ordinary standard typewriters 
Every dealer will feel, in not having a full line of progressive 
Kr é ‘ Switzerland and Denmark have started the 
\ t ew ter mat act ( Chey tur t typewriters 
t the dina standart t Am«¢ cans are still the lead 
g contenders the world’s tvpew n ets by offering 
: . idvanced t ewrit models I seems ot! 
é terest to follow up the last vear’s German exports ot 
( r S ving a rather good crease against 1928 
rermatl s still uy re la e ¢ intities Ame can type 
vriters S000 mac! S 1929 Rut ‘ ilue « the 
1 te ew ters S €a ] ( Qo | e ¢ 
< S the crease T ‘ S ‘ te low price 
t ewriters, ¢ le < Its ind sed 
German Typewriter Imports and Exports Since 1925 
Imports 9,27 $1,080.00 
exports 85.09 2,457,000 
126 Impor l 154 1,9, 4,008 
Expr 767 2,200.00 
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ACME VISIBLE RECORDS 
The Profit Builders 


BUSINESS institutions of every kind in every country have replaced time-worn record 
keeping methods, at one time effective, with Acme Visible Equipment. There is no 


substitute ! 

The popularity and universal acceptance of this product may be attributed to the fact 
that it is designed, manufactured and sold by specialists, concentrating on visible record 
keeping methods to the exclusion of everything else. 

Wherever Acme is applied, prestige goes with it; its accomplishments are internationally 
The existing demand for Acme Visible Equipment is the result of its use by 


known. 
and progressive dealers are meeting that demand. 


institutions everywhere, 


Dealers who have a proven record in merchandising are 
invited to make inquiry as to whether an exclusive 
Acme franchise is available to them in their section. 


ACME CARD SYSTEM COMPANY 


8 South Michigan Avenue 
Chicago 
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Real Quality and 
Solid Comfort 


can still sell themselves 


Results in the form of office routine are naturally ex- 
pected from the general staff for each hour of the day 
and the equipment should be to aid in that result. But the 
executive, the man of final responsibility, can better do his 
heavy thinking, formulate his plans and have his confer- 
ences in restful comfort. And, for that purpose, you'll score 
by recommending GUNLOCKE overstuffed furniture. 

In the GUNLOCKE line are office chairs for every 
purpose with a large group of overstuffed easy chairs for 
reception rooms and private offices. For the executive of- 
fice, GUNLOCKE provides the Early American suite— 


complete with desk, table, chairs, costumer, waste basket, etc. 








No flashy campaign or fulsome talk can go with this 
line. But the quality and comfort features will win in the 
end, for human nature is the same, even in the high places. 
Rest and comfort are sought. If you deal in office furni- 
ture, you should know this line. Write us. 


The W. H. Gunlocke 


Chair Company 
Wayland - New York 
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ROCKBARNES 


BOXED 


TYPEWRITER PAPERS 
and MANUSCRIPT COVERS 


GRADES AND WEIGHTS FOR ALL PURPOSES 
UNIFORM QUALITY 


HANDSOMELY BOXED IN GRAY LITHOGRAPHED 
BOXES—MAKING ATTRACTIVE DISPLAY 
MATERIAL 


3 
* 
33 
‘: 
33 
f 
. 
% 








Our New Catalog No. 1029 is now ready. 
Send for it. 


ROCKWELL-BARNES COMPANY 


15t1t WEST 38TH STREET CHICAGO, ILLINOIS 
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1927 Imports 19.6 © 030.000 
Exports 6,118 00.000 
1928—Imports 20.878 1.847.000 
Exports 77 j , 460.000 
1929—Import 25,004 1.565.000 
, ’ Lt 1,662,000 


Exports 
the 


Statistical report of German typewriter exports in 





year 1929 
} Americas 
Value Country Number Value 
$274.1 Argentina 4.551 $135,500 
80) Bolivia 19 1,900 
152.000) I izil 1.850 100,000 
70.000 1C la 15f 2.400 
$33.0001C} RE 50.400 
5 | Columbia 100 60.000 
2,000} Costa Rica 1] $,800 
7 0); Cuba y 5,480 
12,750 | Dominican Rey 
646.000 | Ecuador 134 6.450 
aire é :s t 0 maia 7 7,000 
Ireland 480} Honduras 155 6,200 
Italy 5, 57¢ 11,000 | Mexico ‘1 18,300 
Tugoslavia 2,797 178,500 | N ragua 64 3,300 
Latvia 192 5.300 | Panama 20 1,250 
Lithuani 313 18,300 | Paraguay 24 1,300 
Luxemburg 21 13.100 | Peru 218 10,000 
Netherlands S86 196,000 | Haiti 10 720 
Norway 623 7,000 | Salvador 22 720 
Poland 16 1,490 | Uruguay 21,000 
Portugal 725 1,000] \ ue 19 26,000 
Run ia ] 2 17,000 Africa 
Soviet Russ 20 20,000 | Abyssinia 14 480 
Sweden F ; r0.000 | ZV} XN 36,200 
Switzerland 1,600 227,500 | British E. Africa { 1.900 
Spair 68 180.000 | I tis! ~ Africa 12 13.300 
Tnited Kingdon 654 137,000 | Br sh W. Af! Sf 3,380 
Ungarn (Hur Algiers t 1,900 
gary) 1 6° $0,000 | Tunis 119 6.000 | 
Asia Madagascar ll isv 
British India t 0,200 | Belgian ¢ 20 960 
Britis Mal 2,900} Lil ia } 240 
Ceylon 180} Port. E. Africa 109 6,430 
China 262 12,600 | Por W Africa 93 2,150 
Ine h a f 1) Canary Islands SS >, S00 
Japa i1 6,200 Australasia 
Netherl. Ind 1,04 42.200) Australia 282 11,500 
Palestine 07 16,000 | New Zealand 14 1,251 
Persia 20 12.000 ERB 
Philippines 2,150 
Sian 15 700 
Turkey 7.930 7.000 | 
N I ol ng gu supplemer t bution of 
Berlir respol t. in giving figures ilculating ma 
chines for tl I I t as well as for typewriters. They 
were re ved tor ise in conjunction with the artic ° Ger 
ma As A Exporter and Importer of Office Machines,”” ap 
pearing on pag 21 of our February issue Lack of space in 
that number prevented publ tion last month In making com 
parisons it will be noted tl foregoing statistics cover the 
calendar year, 1929, while tl e following—which were prepared 
earlier—include the first nit nonths of that year « \ 


Germany’s Foreign Trade in Office Machines 
The following 


Statistics, c mpiled by Statistischen Reich- 


present an idea of Germany’s foreign trade 


Chey were given in 


il a recent report by 
American consul in ch 


Frankfort- 


in office machines 
Edward A. Dow, 
on-the-Main 


arge at 


German Tariff No. 891A 
attached to electric ma 


duty, 


uding th firmly 


Typewriters, in 


does not ount for a higher rate of 


ir this 
cluding those witl 


chines insof 


and ir ting apparatus 
+ months, 
1929 


20.076 


Imports during 1927 1928 
From the Unite l 


From all countries, in 


United States (number) 19,655 20,878 20,897 
Value of total imports n s 
of $0.238 8.523.000 7,767,000 5,295,000 
Exports 
From Germany (number) 56.118 77,001 73,077 
ulu of total exports ir irks 
$0,238 10,443,000 14,530,000 14,769,000 
German Tariff No. 891A (2) 
Caleculati ipparatus (Rechenwerke): 
8 months 
Imports j 1927 1928 1929 
From tl [ is (number) 1,254 1,940 1,311 
From a I ir uding é 
United S number) 1,349 2,02 1,460 


Q oou oS, 000 
Exports 
Fr Ger number) 91 18S 0 
Value of tot eXports arks 71.000 50,000 89.000 
German Tariff No. 891B 
Calculating machines nelue g those firmly attached to ele 

tric machine nsofar s this does not account for a higher 
rate of duty 

) months, 


185 




















“So you have taken on the Barr 
too, have your” 


“Yes, Bill, I guess I’ve got them 
all now.” 


“Well, do you think you need to 
handle so many portables?” 


“Maybe not, Bill, but I know I 
need the Barr—and Ill tell you 
why. You see, Barr-Morse is the 
only outfit that has a line of port- 
ables. Their ‘Special’ at $50 is the 
lowest priced four-bank typewriter 
on the market. Then they have the 
‘Universal’ at $65 which appeals 
to those people who are looking for 
refinements, because it has every- 
thing—even carries its own light. 
And finally, they top the field with 
a ‘Wide Carriage’ model that sells 
for only $80. Nothing anywhere 
near it on the market.” 


“Sounds reasonable, Jim. I think 
I’1] write ’em for their proposition.” 





BARR-MORSE CORPORATION 
ITHACA - N.Y. 



















1880-1930 


50 YEARS 
of 


FAIR — 


RUBBER } 
COVERS 





PLATENS]: 





PARTS --- SUPPLIES 


| 
“INVINCIBLE” PLASTIC TYPE | 
CLEANER | 


Ribbons-Carbon Papers 


ss LICK PARTS -- TYPE- 


WHEELS--PADS 
“INVINCIBLE” 
TYPEWRITER SUPPORTS 


TYPEWRITERS 
ADDING MACHINES 


AMERICAN Aa 
WRITING MACHINE 
COMPANY 


449-455 Central Ave., Newark, N. J. 
and 

21 Principal Cities 

Established 

1880 










FIC! \! ANCES 
r n 1 : neclue 4 
I ited St ( er) ] 1( t 
\ le of t | s OU 
Exports 
From Ge (number) 11.908 14,29 14,453 
Value xXports in marks 0,452,000 6,028,040) 11,000 
German Tariff No. 891C 
Pa tv} \ e! l iting machine t ex 
t f ilk ng ap I henw 
Iniport 2 
I m t { 1 St s 6} S00 
} n eo . ludir I 
I I ! St r = ‘ muy 
Va ‘ t I 000 
| IX} s 
From ¢ i j er: 1 100 
Value f ! al PSS. } 2 0 
(Note: One mark equals $0.238: kilos or kilog1 s.) 


- ee —_———. 


King Hears His Own Speech on aictaphone 
Che United 


lon Febru St 


wine 


Press 


Carriec lar\ < iOoOwlne 
( King George \ | ind so¢ ible oO 
ea nself as American listeners heard ! en he 
pened e kive Power Naval | ita ( Di 
iphone ¢ linde vhich re ded his ed up 
ind re vadcast the { ed States ha iiled 
n e British Emba in Washing cial 
mail 1 h the King M. H. Hux! sh 
Embassy mailed the cylinders.” 
| J. Spitzer, manager the Dicta fice 
in Wa netor 1). ( is res] le f o the 
K re Ml he) | rer connecte e Di il e uses 
his me with his radio and recorded n WUictaphone 
cylinders King George's entire speech Later irranged 
with Mr. Huxley at the Britis Embass\ the 
cvlinder forwarded to His Majesty. 
In J H. J. Cable of the Toronto Dicta me oftice 
| recorded the Kine’s speech ol Dictaphone cvl lers in the 
CKGW radio station, and supervised the rebroad he 
speech twice later in the dav for loval Canadian subjects of 
| the Crown who wanted to hear King George's ce, but 
‘ d not get in time to hear the early morning Columbia 
least 
a 
English Distribution for French Ribbons 
Che Drakestone Ribbon & Carbon Compa: t 36-37 
{ pper Thames street, "et . EC 4 was « ibis Ll re 
cently The new corporation will handle the ribbons and 
carbons manutactured “Carbel” S \ R | l’aris, 
assigning these products the trade name, “Airtit Phe 
incorporators include Mr. Parker Drake al Mir (,eorge 
Stone, two names well known in London office v lines 
The third incorporator 1s Mi lea Badel { irbel 
» i i I Pari Because e ex g the 
French manufacture licate é m 
E. R. B 
+ 


Monroe Officials on European Trip 


Vice-Presidents E. F. Britten, Jr.. and W. R. Cummings, 
of the Monroe Calculating Machine Compa (range, 
N. J., left New York on Saturday, February & a DS 

| Aquitania for an extended business trip throug England 
and Europe 

Mr. Britten and Mr. Cummings will spend some time witl: 
Monroe distributors abroad, retur1 t ne 


time during the latter part of April 


Berlin House Changes Name 


\ Ap i cs I { ] I t | a I ul 
t ; " \. E. G. De ‘ Werk \ktiengesell 
schait, een changed t | Si ibmaschinen 
\ktienges« The add | lricl 110-112, 
} N. 24. Ce 
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When Responsibility Ceases 


How far should responsibility go? Some manufacturers’ 
responsibility ends after the goods are shipped. Others 
follow the goods right into the hands of the customer. 

Our responsibility does not end after the order is shipped. 
We guarantee that your order will be filled in exact 
accordance with your instructions. We further guarantee 
that the machine will be exactly as represented and give 


3 the service it should give for a machine of that standard. 
Our price list, No. 537A, shows 


definitely why any dealer is safe- 
guarding his interests by selling 
Mastergrade Underwoods. Send 
for it. 





The Wholesale Typewriter Company, Inc. 
128-430 Broadway. New York 


MASTERGRADE 


: secccs 
yo \ ee ee ee ‘ Remanufactured 


= UNDERWOOD 




















BEAUTY—PERSONALITY! 


Beauty, dignity and personality are as much a part of Imperial’s 
handsome desks as the many details of modern design that insure 


convenience in operation over a long period of time. That is why 





Imperial Matched Suites are coming into such high favor with 
| g 


executives whose offices reflect their own character and vigor. 








Turned leg or straight line— 
Imperial Desks are all made 
according to the same stand- 
ards of interior construction 
They can be relied upon to 
give satisfactory service, re- 
gardless of grade or price 
\ ’ for Cat 1log No 7% 














IMPERIAL 
DESK 
COMPANY 


No. 1261-A Flat Top 


60” x 34” x 30” EVANSVILLE 
INDIANA 
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The service in a Tell 
for best final result. 


they “hit the mark”. 


result from a combination of correct designing, planning and pro- 
viding with that true craftsmanship which carries out every detail 


: : : : We believe Tell City Desks would interest your trade 
if not already known to them. We know that in many localities 


City Desk and the charm of its appearance 


T hey are qualities which long endure. 


Dealers find they “sell and they stay sold.” 


THT 


City ~~~ | 
Desk Company, 


TELL CITY, INDIANA 


mT 





Catalog on request. SS ———— 
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German and Foreign Typewriters 


Special Berlin Correspondence to Office Appliances 

Between the market in Germany for typewriters before 
the war and that existing now there are certain differences. 
The confusion and uncertainty that followed the war made 
it hard for almost everyone to effect a re-establishment of 
his business. In every department of industry there were 
certain concerns that did not resume. This was due to vari- 
ous causes. In some instances the war—which disarranged 
the personnel of every organization—effected complete 
destruction, every man having been killed or disabled. It 
is not surprising, therefore, that there were some agencies 
for American-made writing machines which did not resume 
business in Germany immediately after the war. Several 
were able to do so, however, and thus got the lead on their 
tardier brethren, most of whom are busy now recovering 
as much as they can of the ground lost. 

Practically all of the leading United States typewriters 
met with success in varying degree in the German market, 
including the Corona, which before the war was known here 
under the trade name “Piccolo” and was about the only 
portable writing machine to achieve recognition at that time. 

Some of the leading makes of United States typewriters 
were hard to market in Germany, and the reason for this 
is not always easy to discover unless we assume that the 
terms granted by some United States manufacturers were 
more favorable than those accorded by others. Now, how- 
ever, several of the makes of machines which did meet 
with considerable success are no longer made even in 
the country of their origin, while one or two others are 
now made in European factories. Another condition which 
confronted and still even more affects the market is the 
competition of German-made typewriters and machines 
from other European countries, all of which are advancing 
steadily in excellence of workmanship. The competition 
yetween machines of domestic make 


and those made in other countries, whereas the only com- 


is keen in Germany as 


petition United States-made machines encounter in their 
own country is among themselves. That conditions are quite 
different in the two countries may be inferred by a com 
parison of the factory numbers of the principal American 
machines with leading German makes, such as Continental, 
400,000; Adler, 300,000; Ideal and Mercedes, 200,000 each 
In connection with the Ideal, the factory numbers of the 
so-called “A” models (now no longer made) likewise 
counted up to 100,000, which should be added to the B., (¢ 
and D models. Compare these numbers with those of the 
leading American machines whose production mounts into 
the millions! 

In Germany the selection of a typewriter is not governed 
by sentiments of patriotism. The German does not care 
from what country his writing machine comes, provided 
is a good machine and the price is within his means. Judi- 
cious men take the view that Germany cannot boycott 
foreign typewriters while at the same time seeking foreign 
markets for her own manufactured products. 

Until a few years ago there was a considerable difference 
in price between German and American typewriters, making 
it difficult for the representatives of American machines for 
which higher prices were demanded to maintain their posi- 
tion. The best German machine brought in marks the 
equivalent of $115, while the principal American machines 
were priced at $142. Nowadays, by reason of the introduc- 
tion of so-called special models, lacking a few of the attach- 
ments not used in letter writing, new American typewriters 
are sold at the German price. It is said that in some parts 
of Germany American machines of the highest grade are 
sold at $115. Now there are American machines for $115 
and others for $142, according to model. The list prices of 
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Insist on Seeing QUIK-LOKS Before You 
Again Purchase Storage Files 





Easy to Open and Close 


The@  JEMa ht: LOK 


war Golapsible BUMIAGE 


THE ONLY FILE HAVING 
1. Automatic Spring Lock; 2. Triple-Steel 
Reinforcement; 3. Heavy Three-Ply Bot- 
tom; 4. Handy Pull Strap; 5. Dust-Proof 
Top; 6. Sag-Proof Lid; 7. Bulge-Proot 
Euds; 8 All Surfaces Smooth; 9. Mois- 
ture Resisting; 10. Never-Spill Features; 
11. Unusual Durability; 12. Portability 
and Lightness. 


86 SIZES—5 FINISHES 
Tan, Olive Green, Mahogany, Oak, Walnut 
Quik-Lok Storage 
Files will a, your in- 
— a s fe 


jate reference at 


















IMustrating our A-124 for Letters pute, gotediy as 
and A-93 for Cancelled Checks easily, 
service. 


factory 

Quik-Lok Storage Files have no parts to wear, tear or — All outside 

and inside surfaces are smooth—ne pro to catch on the shelving and 
nothing to mar the finest furniture. today for your sample. 

8 ge eR ae es ee oles nae. 

EALERS—Write today for literature and discounts 
Complete Stocks of —y - ) aes os at New a LS ee 
Chicago, Lincoln, New ne, See Francisco 
ronto 


Portland, 1 
Dealers in Most of the Large Cities 
THE KAY-DEE COMPANY 
Mfrs. Steel, Fibre and Paper Transfer and S \orage Files 
9644-64 So. 36th St., Lincoln, Nebraska 


* * 
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Byron Weston, a Massachusetts leader of 
men in both miliary and civic affairs, laid 
the foundation of the company bearing his 
name on the base-rock fact that a product 
should be the best possible lo make and then 
bear his mark to prove his faith in il 


A Tribute to a Maker of 


American Business Principles 


—and a Word of Appreciation 
to the Stationers of Today 


ODAY, after three-quarters of a century of 
constant performance on this sound basis, 
Weston’s papers are the nation-wide choice of 
county recorders, state and government officials 
and leading stationers of the nation. 
Each Weston paper bears a watermark—each 
has a definite purpose to perform. 
.- -« 


BYRON WESTON CO. LINEN RECORD 
is used where ONLY THE BEST will serve 
Recerds Deeds and Wills Policies Stationery 
Minute Beoks Ledgers Maps 


WAVERLY LEDGER is used where 
QUALITY AND COST ARE FACTORS 
Blank Books Ruled Forms Pass Books Drafts 
Stationery Legal Blanks Diplomas 


CENTENNIAL LEDGER is used 
wherea GENERAL UTILITY PAPER isrequired 
Ruted Ferms Broadsides Accountin orms 

Stationery Pass Books Legal Blanks 


FLEXO LEDGER is used where a 
FLAT LYING LOOSE LEAF sheet is desired 
For High ae Leose Leaf Ledger Sheets and 

pec 





jal Ruled Forms 


TYPACOUNT LEDGER is used where 
quality and aya are required in 
Machine Posting Forms 
WESTON’S MACHINE POSTING 
LEDGER 


a grade below Typacou nt—But Made to the 
Same Exacting WESTON Standard 


DEFIANCE BOND is used where a 
quality bend OF HIGHEST CHARACTER counts 


If you are not familiar with the complete Weston 
line, please send for samples 


BYRON WESTON COMPANY 


1 family of paper makers for nearly three-quarters of a century 


Leaders in Ledger Papers 
DALTON, MASS., U. S.A. 


—— 
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erica Tac rers re i ttle consequ¢ ‘ (er- 
nany, because the customer will have to add about $10 for 
freight, duty, packing and interest 

Chis difference in the selling price between German and 
American machines has been of advantag rebuilt 
vpewriter business in Germany 

Rebuilt Underwoods and Rovals are chief tiered now 
and meet with ready sales at a price of about $85, the price 
arying according to tactory numbers. Nevertheless, the 
difference in price between an Americ rebuilt and a newly 


anutactured German typewriter ts Rebuilt 


machines of a high standard only are demanded German 
urchasers and it would be a false step by Amer rebuilt 
rms to undertake the risk of introducing Germany 
rental rebuilts or merely reconditioned machines In this 
country people pay careful attention to the quali rebuilt 
machines and are not easily to be blufted by new nickel- 
plating and enameling It has often heen attempted to 
introduce rough typewriters into Germany and to carry out 
rebuilding here, but this is too costly on account of the 


great expense incurred for altering the keyboard, obtain 


ing the spare parts and the high wages demanded by com- 


1 


petent workmen; moreover, the duty levied on rough type- 


writers is the same as that on rebuilt and new machines; 


also in the case of the rough machines an additional expense 
ot $10 with before the 


When 


pront is too 


each will have to be reckoned 


machine can ever be accepted as rebuilt such a 


machine is finally ready for sale, the small 


and would be about the same, had the machine been sold 


directly as a rough machine (roughly prepared for proper 


use) in which latter case pains and labor would moreover 


have been saved. It being impossible to raise the sales 


prices for rebuilt machines, a low price only would remain 
the decisive factor for a rough machine. Let us add to this 
that still 


they are sold to buyers who demand a lock-and-key wooden 


the profit on rebuilt machines is smaller when 


cover with bottom, which is offered with any German 


cloth 


ma- 
chine free of additional charge, American covers not 
affording a sufficient protection in dusty offices with many 
them. In but few only will the seller 


persons in cases 


succeed in persuading the buyer to pay an additional price 


for the wooden cover. 


An aggravating circumstance for the trade in ty 
of all 


nomic situation in Germany. 


pewriters 


brands to be considered is the momentary bad eco- 
The want of capital is becom- 
ing more and more a calamity owing to the duty of fulfilling 
the reparations, and its consequences are in the first place 


keenly felt in the typewriter industry. 


Quick sales at good prices are therefore very rare; in 
most cases business is transacted on the basis of taking int 


returned machines, or of payments in install 


consider able 


account old 
investment of sums 


risk. 


allowed to say so, react 


ments necessitating the 


and connected with a great These facts in turn, if 


we may be favorably upon the 


demand for small machines. The term “traveling machine” 
is no longer in vogue here in Germany—all is now grouped 


under the term “small machines.” These machines do more 


and more to create a noteworthy competition with the large 
standard machines and are even cheaper than the rebuilt 
ones, the former being offered at $60, second-hand machines 
costing from about $30 to $35. The four-bank keyboard of 
these small machines has replaced the one with three banks 


of keys 


offices where but a minimum of typewritten work is done, 


throughout, and in many places. especially in 


a small machine is often found acceptable. There is a great 
demand for cheap small-sized four-bank keyboard machines, 
and second-hand typewriters easily find new purchasers. As 
no doubt also in America, people take a lively interest in 
small machines, but it will be a long while before any busi- 


ness in rebuilt small machines can be anticipated.—F. H. G. 
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JIM WARD’S ROYAL FLUSH - Beats Anything 





IMPROVED 


RENTAL 
j| UNDERWOODS 








WRITE TODAY FOR OUR LATEST PRICE LIST 


SHIPMAN-WARD MEG. Co. 


“THE REBUILDERS OF THE UNDERWOOD” 


1773 SHIPMAN BLDG. 
4401 RAVENSWOOD AVE. CHICAGO, ILL. 


EXPORT REPRESENTATIVES 
THE CONSOLIDATED MACHINE & SUPPLY CO. 
48-54 W. 25TH STREET, NEW YORK, N. Y. 
© 1929 











DEALERS 


HERE IS A LOW PRICED DESK WHICH LEADS THE FIELD 
IN REAL VALUE AND GIVES MORE FOR YOUR DOLLARS 


A Few Outstanding Value 
Features of Our 1700 Line Desks 


1. Full width drawn bronze binding 
with round corners. 

2. Cast bronze feet. 

3. Cast bronze pulls. 

4. Fully enclosed back, giving panel 
effect. 

5. Electric and acetylene welded 
construction. 

6. Improved drawers and suspen- 
sions. 

7. Six or eight legs, optional. 





: a 2 A great number of users have expressed themselves 
No. 1760 Flat Top Desk emphatically as to the superior quality of these desks. 


Write now for further particulars. 


THE STEEL FIXTURE MFG. CO. 
' TOPEKA, KANSAS 
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Your 
Installations 


of EDCO DESKS 


You will have as much pride in these fine desks and their For EDCO DESKS are thoroughly modern both in 


up-to-date convenience and features as your customer will appearance and use. Sturdily built to sustain the wear 


have satisfaction in the service And you could have no and hard treatment of large offices, you can confidently 
more eligible or fitting equipment to call to his mind your offer them in any competition The line is fully 


other service in matters of office supplies and equipment illustrated and described in our recent catalog 


EVANSVILLE DESK COMPANY - - EVANSVILLE, IND. 
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 UNEERWOSD NOISELESS CARBON PAPERS 


UNDERWOOD 
MACHINES 


ADDING MACHINES . ; ; ° ae a 
Are distinctive both in appearance and pertormance. The 








AUTOGR APHIC : : 
a white edge guarantees clean handling—no mussy fingers. 
ssiiihdimiaaaiaia iain Non-curling—uniform in grade—giving strong, clean 
*“WHITEDGCE -opies, the quality par excellence of “Whitedge” is readily 
commune tadiamen copies, the quality par excellence « \ dge” is readily 
PRINTER’S STRIP CARBON identified. Furnished in finishes to suit all typewriters. 
ONE-TIME CARBON 7 
) STORMTEX Typewriter Ribbons write like print, having 
STORMTEX those inherent attributes that insure uniformity and long 
rYPEWRITER lj 5 ‘ 
RIBBONS ite. 


Carbonized rolls of the same high standards are available 
for every requirement of Elliott-Fisher—Underwood bill- 
ing and bookkeeping machines, adding machines and 
autographic registers. 

STORMS’ ribbons and carbonized papers have long been 
recognized for their quality and performance. Send for 
samples and prices. 


he M. STORMS COMBANY 


THE COMPLETE LINE 


561 GRAND AVE. BROOKLYN, N. Y., U.S. A. 
< yy 
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Monroe Man Returns from Latin America 


C. E. Stevens, special representative of the Monroe Cal- 
culating Machine Compa in Latin America, who has his 
headquarters at the anaes plant in Orange, New Jer- 
sey, returned to the United States for the holidays after 
completing a seven-months’ trip through the South Ameri- 
can countries 

Mr. Stevens left New York early in June of last year 


to visit Monroe distributors in the south. Making Havana 





Cc. E 


STEVENS 


his first port of call, he circled west through Panama, 
Colombia, then 
and Chile, east to 


After spending some time there he left for 


stop- 


ping in working south through Ecuador, 


Peru, Bolivia, 
he Argentine 


thence Buenos Aires in 


Montevideo and Rio de Janiero, visiting Monroe distribu- 


tors in Brazil. The homeward trip included a stop at Trini- 
dad. 

The business outlook in the countries he visited is very 
promising, Mr. Stevens reports. South American business 
men are quick to recognize the value of time and labor 
saving office appliances, he found, and their attitude toward 
North American products is particularly favorable. Mr. 
Stevens looks for a steadily increasing demand for office 
equipment of United States manufacture and believes that 
the next three years will be productive of much business 


States firms in Latin America 


for United 


Affairs at the home office kept Mr. Stevens in Orange 
until the latter part of February, when he left for a trip 
through Central America and the West Indies, touching 
Colombia and Venezuela, and possibly getting into Mexico. 

>_> © 
Notes from New Orleans 
Cr. Fitzwilliam of T. Fitzwilliam & Company, Ltd., has 


opened an office in the Whitney building, New Orleans, 


where he will specialize in loose leaf forms along with regu- 
lar stationery items. 
. * ~ 
Joseph Garcia, formerly with the Garcia Stationery Com- 
pany, is now connected with Baudean, Inc., in the sales 


department. 

* ~ * 
wr of the fourth regional district, 
Nashville 
fourth district convention to be 
rected that 
Orleans. 


Austin Leftwich, 
Orleans 
with local stationers on 
May. It is exy 
New 


govern 


visited where he conferred 


the 


New , recently 


held there in a number of station- 

ers will attend from 
a 

Dorsey Printing Company Employs Hostess 

[The Dorsey Printing Company of Dallas, Tex., has 

augurated stationery business in the South 

by employing 


and 


clare d that 


in- 
a new idea in the 
a delightful young lady who greets 
the de- 
and practical idea makes a customer 


a hostess, 


each customer entering store. It is 


this 


directs 
novel 
and smooths the way to getting at once to the 


feel at home 


right department. 
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ISIBLE books for record 
keeping provide the dealer 
with tremendous sales oppor- 
tunities. Increasing numbers 
of business houses are adapting 
visible records to their business. 


The Junior Line of Visible Equip- 
ment is especially designed for use 
hy the retail merchant, the profes- 
sional man, the insurance broker, 
etc. Being built for durability, of 
Prong Binder Construction (the 
same mechanical principle used in 
our heaviest type Visible Binder) 
with an All Metal Back, Fibre Shoe 
and Metal Hinge it is unique in the 
field of Visible Equipment in that it 
sells at a price comparable with the 
less durable Ring Binders. 


SEND FOR SAMPLE 


A sample outfit of this new popular line will 
gladly be sent to responsible dealers. Also ask 
about the Master Visible, the acknowledged 
leader among the heavier equipment. 


THE C. E. SHEPPARD CO. 


27i Van Alst Ave. 
LONG ISLAND CITY, N. Y. 
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It’s time to order 
Spring Stock 






Be sure to add 
Bronze and Walnut 


METAL - BILT 
Means Quality 


Formerly made by Ireland & 
Vatthews 








Our new catalogue is 
ready for mailing 
May we send you one? 








Address Sales Office 
Dept. 6-3 176 West Adams St. 
CHICAGO 
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Ryan and Mullin Promoted by Addressograph 


re , ary l, 1930 W. (y IX \ il . rormer VI iCus¢€ sales 
gent, was promoted to sales agent at Cleveland succeeding 
\\ A. Wike who is now central divisional manager and 
Chicago branch manager for the Addressograph Company 

Before joining the Addressograph organization, Mr. Ry 


vas connected with the Monroe Calculating Machine Cor 


ing i successful sales record with 














pu ti 
Mr. R s record S cus sa t s 
s¢ g al He te i ue t tie “vr S¢ r 
\ 1928 i 1 unde Ss t e sales tf she 
ear vith 102.7 per c¢ the Svrac¢ se ql \ 
ire M Ry in was satistied wit t s a Dut 
g the first four months 1929 the Svracuse organizati 
T ced one ndred « ct s nt il q ta a d 
she he ear with 185.6 pe t t s¢ d gest s ré 


yn ted successor of Mr. Rvya it Syvracuse 
M Mullin jo ed the A: essoegra orga it the 
ddl 1924 and SIX s’ time qualified as a men 
é the 1925 Hundred cl In each of the four follow 
vears he sold over one dred per cent of his annual 
juota and in 1928 broke all Addressograph records bi 
lecting himself to the 1929 Hundred club in the first tw 
l 4 I ths of the ea He w 1 members! 
he 1930 Hundred club four months ahead of time. He 
bee i be of eve H lred ¢ s vecan 
ecte t Address (Comp 
. al 
Additional “Miller Line” Service Centers 
The Miller-Brvant-Pierce Compa \urora, Ill. has 
led < t F < S S é é 
kK sas ( \! ind t ‘ ts sree N. \ 
[The Kansas City s ce cente S ited 113 Ra 
Ex ge building, 1 x George Georges 
At S ise J. R. Essig is charge t it 1001 
Hills bu g 
{ plete s KS are Ca ied ind expert s¢ S ava 
saci rewrite ribbons and cat ne 
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Davis Transferred from Nashville to New Orleans 
Clyde L. Davis, formerly manager of the Nashville, Tenn 
fice of Felt & Tarrant Manufacturing Company was trans 
ferred several months ago to the managership of the New 
Orlear > otnce. 
Mr. Davis has been connected with the Felt & Tarrant 


Manufacturing Company for eight vears 

















Magazine Covers 





The New Telephone Directory Cover 











Catalog Covers 





Bos: ready 


A new Telephone ‘ectories 114° or more it ickness 
\ on elephon rector l'4 1 thickn 
Directory Cover. No wires or bands | such as are used in all large cities as 
= 7 : ws ° * * ’ . Se ° Y y - - 
to fiddle or tuss with. lust put the Atlanta, Boston, ( hicago, New York, 
directory in the cover—press_ the San Francisco, ete. 
lever—and it’s there to stay. Neat, This addition to our lines of Catalog 
attractive, practical and economical. and Periodical Binders is bound to be 
\n eccentric cam locking device does =a big success. Write for full par- 
the trick. Especially adapted to di- _ ticulars. 














ENDLOK PARTS CO., Inc. 


Manufacturers 
{200 Hudson St., New York, N. Y. 
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OPEN—Complete toilet equip- 


ment instantly ready for use. 


BASINOLA — A DeLuxe Office Service 


(trade-mark) 


Exposed Plumbing in Tuxedo Attire 


The correct thing for the correct office. Now being in- 
stalled in the finest offices throughout the United States. 


It covers what the screen fails to conceal, and is open 
at the back so that it can be easily pushed over any size, 
height, or style of wash-basin, whether of the pedestal 
or wall type; adjustable and seductively convenient, ob- 
viating the need of a screen, thereby saving from eight 
to eleven square fect of floor space. 


Made of pressed steel, it is indestructibly durable, light 
and removable like any piece of furniture, and is 
enamelled to harmonize with any furniture or trim, in 
simulation of the finest mahogany, walnut, oak, or in 
plain olive green 


It is serviceable, ornate and essential for the well ap- 
pointed office, and is destined to become standard equip- 
ment. The commodious cupboard beneath provides extra 
accommodation. 


The unsightly towel and soap box on the wall will soon 
be as antiquated as the ancient letter press 


AUTO-OVEN, Inc. 


122 East 42nd Street New York, N. Y. 





CLOSED—A plece of furniture te 
match the best. 
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QUEEN BRAND 


TYPEWRITER RIBBONS 
CARBON PAPERS 











SS, | 7 Get Best Results from This | “Impressions that Last a 
_ CARBON _/ 
- use A 


Eiisas mS Manufacturers of a complete line. 


QUEEN RIBBON & CARBON CO 
naw youn 


\uNz Teen 
y = y Xf } 
25) am - 5) 


Inked Ribbons for a Variety of Purposes 
Carbon in Rolls to Suit Every Requirement 


ADF 


3 


2G 


A distinct achievement in uniformity of 
quality. 


QUEEN RIBBON & CARBON CO, tn. 


360 FURMAN STREET 
‘ 5 BROOKLYN, N. Y. 
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Looking Ahead 


ities, analyzing his space, 


his methods, his selling 











How the Modern Stationer meets modern needs 


Guesswork is passe. ‘The modern merchant must KNOW his facts. Why pay high rent for large space with limited opportunities? With 
He takes advantage of Service Steel laboratories, where costly experi- ne-third the space and Service Steel equipment you can do more busi- 
ments have shown HOW and WHY stationery stores may be best ness in a better location, carry the same amount of stock, if necessary, 
equipped for service and profit. ‘Thousands of stationery items are und move it much faster! Service Steel equipment gives you s 
stocked, displayed and sold to best advantage by Service Steel methods , : 

and equipment. |! tori are held to minimum consistent with good Economy of floor and shelf space (4) Quicker 

business, investment held down to actual live stock requirements, space (2) Original, modern ideas of design (5) More use 

multiplied in value and efficiency. (3) More sales-compelling display. (6) Simple system of stock control. 


New catalog just out; write today 


SERVICE STEEL PRODUCTS CORPORATION 


Pioneers in High Grade Steel Store Equipment 912-18 West North Avenue, CHICAGO 
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Hartrampf’s Vocabularies—A Valuable Aid to 
Writers and Speakers 


Hartrampi’s Vocabularies by Gustavus A. Hartrampf, 


a new book, is a remarkable compilation of words and ideas 


synonyms, antonyms, relatives so arranged that the user 
exact word wanted, easily and quickly. And, 


work 


more synonyms and antonyms than any 


can find the 


according to the author, the contains from double 


to ten times thes- 


aurus or dictionary 


Hartrampf’s Vocabularies further than just a list 


L£oes 


of synoyms and antonyms. The author has evolved an 


idea-chart with twelve word-pairs which he says compose 


the basic qualities and key-words in all ideas. These twelve 


classifications constitute the cardinal forces in all natural 
and artificial phenomena, according to the author, and every 
act, word or thought is nothing more than a relative varia- 
tion of the 

Che work is 
ample the author uses For 


“fool,” 


quality or key-word to which it belongs. 


scope of the well brought out by an ex- 


instance, if the user wishes 


to call a person a perhaps less bluntly, he turns 
to the index and is referred to the proper section wherein 
a list of seventy-two words expressing the same 


wanted 


he finds 


idea. Again, if the user does not know the word 
but wishes something describing color, light, time, place, 
etc., he looks up the subject in the index and is referred 
to the 


him to express the exact meaning he has in mind. 


proper section. Here he will find words enabling 
The work is a splendid contribution to the list of refer- 
for those who wish to broaden their command 


spe ak 


writers, 


. 1 
ence books 


of language—to write or with precision. Judges, 


lawyers, authors, advertising ministers, students— 


everyone who wishes to avoid the beaten path of stereo 


typed expressions will find Hartrampf’s Vocabularies al- 
most human in its sympathy for their needs. 

The book is six by nine and contains 548 pages. Two 
bindings are available, the Lintex at $5.00 and De Luxe 
at $10.00. Copies may be obtained direct from the Har- 


trampf Company, Gould building, Atlanta, Ga 
~>—— 
B. L. Marble Catalogue No. 34 
The latest catalogue issued by The B. L. Marble Chair 


Bedford, Ohio, is an eighty page book exclusive 
All of the Marble chairs, 


such as executive chairs, 


Company, 


of covers. regular lines of B. L. 


side and swivel chairs, settees, 


correct posture chairs, bank furniture, court room furniture, 


stools, costumers, etc., are pleasingly illustrated in sepia ink 
on cream colored paper. In addition, some new models in 


modernistic design are featured. The cover of the new 


catalogue is of heavy brown stock with embossed lettering 
in black and gold 
a single chair illustrated in colors and placed 
Above this 


Copies of 


An attractive effect is obtained through 


the use of 


in the center of a panel on the front cover 


illustration are the words “Business Chairs.” 


the catalogue are available to dealers on request. 
— 
Stationery Items Added by Dallas House 
Dallas South Akard 
Dallas, commercial furniture 


stationery 


The Inc., 505 


street, 


and 


Printing Company, 
organized a 


The 


Tex., has 


department. lines handled are office 


furniture, filing cabinets and a general line of commercial 
Stationery Che mautacturing department 1S equipped to 
handle printing, book binding and paper ruling William 
C. Davis is president and general manager, and Juanita 


treasurer. 
a 


Philadelphia Faber Office Moves 


Campbell of the Eberhard Faber Pencil Company 


Arroyo is secretary 


J. N 
has moved his office and display room from 1001 Market 
Philadelphia, to the Franklin 133 South 


Cwelfth street, 


street, building, 


where he is pleasantly located 
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BANKS NEED THEM 


23ers, CURMANCO 
ay STEEL 
NOTE 


and 


DRAFT 
RACK 


For drafts, 










checks, pads 
of all kinds. 
Used by 









bankers, mer- 
chants, ga- 
rages, oil 
stations and 
in many other 
lines of busi- 
ness. 








Made in Stock Sizes 6-8-10 Pockets—Easy to Read— 
Easy to Select—Neat and durable construction, art 
steel, all enclosed body, rests on rubber pads, fin- 
ished baked enamel. Olive green or grained mahog- 
any, Golden Oak, Walnut. Ornamental as well as 
serviceable. 


SAVES TIME — SERVES QUICKLY 


Staple Seller—Order to-day—Less Dealer’s Discount 


CURRIER MANUFACTURING COMPANY 


No. 9 N. W. Terminal - Minneapolis, Minn. 















The Key to New Profits 


One big dealer realizes four to five thousand yearly on 

the imprinting of fountain pens, pencils, etc. “Not one 

customer in a thousand,” he says, “will refuse a nominal 

charge of 15 to 25 cents for his name in gold or in 

colors on the pen he purchases.” And, once his name 
is on you need not worry about returns. 


The SIMPLEX “Challenger” Model R stamp- 
ing press is universally adopted and recom- 
mended. Moderate in cost—rich in 
profit. There are twenty reasons why. 


Write our 


Service Department for 
full details. 











Simplex Gold Stamping Press Co., Inc. 


425 Fourth Avenue, New York 
Tel.: Caledonia 4056 Cables: Mildoheil, N. Y. 

















ERE is the newest and best 

in Hotchkiss’ Fasteners. 
Nearly forty years of experience 
in designing and manufacturing 
paper fastening devices are be- 
hind it. Every known improve- 
ment is combined in the new 
Number 1A. It is light in weight 
but with a sturdiness that will 
make it last through a lifetime of 
daily use. It is noteworthy for 
dependability. Every unneces- 
sary part has been eliminated and 
it can be operated either by strik- 
ing or pressing the plunger. All 
parts subject to wear are made of 
hardened steel. The new Num- 
ber LA Hotchkiss is good to look 
at in its trim, stream-line neat- 
ness. We are certain it will com- 
mand attention from customers 
and will prove an item of rapid 
turnover to every stationer. 
Write us. 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 


Hotchkiss 


STAPLING MACHINE litters company. 








Duluth Firms Form Merger 


\ W rm called the Steele-! nsberry ( 
ve erati Dulut MM | 
l ‘ ree the ( D Ss e ( r 
1. Lou try ¢ il ne It 
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A Loose Leaf Personal Financial System 


Che Trussell Manufacturing Company of Poughkeepsie 


a of “My Finances It is 


stated that in addition to the complete loose leaf book with 


is offering a revised edition 


|} memo covers and indexes as selected by the users to fit thei: 
| individual “My 


declared to be a logical and profitable development 


its original forms, many dealers are selling the forms with 


needs. Selling Finances” made to fit is 

A booklet of specimen forms known as the No. 837 con 
| tains facsimile forms with specimen entries that will aid 
salesmen in selling “My Finances” and will make it easy 


for customers to select just the forms, indexes and covers 


to meet their special needs. This booklet is a very useful 
convenience to have about and a copy of it should be ol 


tained by dealers and kept on file. 
siete 
Workman Publishes New Catalogue 


On February 1, 1930, The Workman Manufacturing Com 


pany, 1200 West Monroe street, Chicago, III... placed in 
general distribution its new catalogue No. 52 The cata 
logue measures five and three-quarters by eight and on 


half inches and contains one hundred pages exclusive ot 


covers. A die-cut thumb index provides a convenient means 
of referring to any particular device in the Workmar 
| 


which includes all kinds of loose leaf equipment such as 


ledgers, sectional and solid post binders, prong binders 
sheet holders, forms, memo books, etc. In distributing this 
catalogue, The Workman Manutacturing Company calls 


metal hinge sectional post binders 


Attention 


attention to some new 
and a new line of radium celluloid tab indexes 


called to Dealers 


lower prices on metal tip guides 


1 
Is also 


are invited to write for copies of the catalogue 


: - 
Initial Displays Sell Popular Typewriters 


[The University Typewriter Company is said to be the 
first firm in Seattle to show the complete set of the new 


Remington Home Writer Ensemble 
created considerable attention and a 


nd faculty 


Che display large 


number of inquiries were received from students a 
members of the University of Washington 
this vear 


resulted 


Another first showing in the University district 
Underwood Noiseless. This display 
first few days.—JCJM 
— ho ES 
C. B. Davis Succeeds C. P. Watson 
Charles B Watson as 
manager of the Watson-Newell Company, Inc., located at 
2008 Fourth avenue, North, Birmingham, Alabama. 
Mr. Davis was formerly connected with the Office Out 


was the new 


in four sales the 
succeeded C. P. 


Davis recently 


Inc., Birmingham, for a period of five vears 
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OW as never before buyers of office equip- 
ment are conscious of the character of 
their working appointments. Where 
drabness once reigned the modern office 

reflects a keen appreciation of beauty and 

harmony. 


The ELSANE line of desk pads and other desk 
complementary equipment, exquisite in ap- 
pearance, perfect in detail, rich in quality, yet 
within the range of every purse, fits this pre- 
dominant requirement. 





Dealers are enthusiastic. ELSANE means new 
friends, new customers and new profits. 


Will you pass up this opportunity? 


SAINBERG & CO. 


Show Room, Office and Factory 
37-43 W. 26th St. NEW YORK 











For the precise, particular purchas- 
ing agent 

For your 

trade 


‘impossible - to - satisfy” 


For any especially difficult demand 
in inked ribbons or carbon paper 
Put it up to 








L> 


(UD TOWN Rasen i Curse Ca se 


BROOKLYN, NEW YORK 
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. As staple as Ink 
as profitable as a specialty 


rhe s of stationers have found that Clarotype combines 
those two qualities in a stock item which spells good profits 
repeat orders, 
THE MODERN TYPE CLEANER 
For ten years Clarotype has been the “household” word in 
type cleaners That Clarotype is a necessity is proved by 
the hundreds of thousands of stenographers who use it 


That Clarotype is a repeat item as staple as ink is shown by 
our records of stationers’ repeat orders That Clarotype is 
as profitable as a high priced specialty can be proved by any 
stationer who sells it, by comparing costs and profits 
Clarotype should be one of your regular items. Write us 
today and let us give you further information. 


THE CLAROTYPE COMPANY, Inc. 


16-C Hudson St. New York 


Makers of Cant-Slip for worn rubber rollers 
on all office machines. 








eee 

















PLAYING SAFE 
WITH CUSTOMER GOODWILL 


Gambling may be all right if you're the only one 
concerned, but you can't afford to gamble with 
customer goodwill. That's why dealers who want 
to eliminate chance have adopted Esco chair pads 
exclusively. Esco pads enable them to play safe 
because Esco is the original felt top pad. 


If you have not already adopted this pad, better 
write for attractive offer today. 


ECONOMY PRODUCTS CORP. 


tndiane ESCO) “in 
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OFFICE APPLIANCES 














Bigger and More Profitable Business 





Subjected to continuous usage for a year and a half—ever 
since these All-Leather Price Book Covers were put on the 
market—multitudes of users find them still fresh and attrac- 
tive, with no perceptible signs of wear. 

You can unreservedly recommend these enduring covers, with 


the assurance that they will yield a gratifying period of good 
service. They have two pockets, one in each cover, and also 


—If you make it your busi- 
ness to display and demon- 
strate the lasting advantages 
of the 
STANDARD B & P 
All- Leather Line 
of 


PRICE BOOK 
COVERS 


rust-proof end caps of nickel silver, which add to their appear- 
ance and give them extra protection. 





The covers, sewed all around, are made of genuine black 
leather, the two pieces being literally welded together. They are 
made in all standard sizes, both in one-half and one inch capac- 
ities. For all their superior construction, the retail prices 
range from $2.50 for the 3x54” size to $5.25 for the 84x11" size. 








BOORUM & PEASE COMPANY 


P. O. Box 272, City Hall Station, New York City 


Chicago, Ill. St. Louis, Mo. 
212-214 So. 7th Street 


They ’ 
Selle 


Brooklyn, N. Y. Boston, Mass. 


New York City 
84 Hudson Avenue 29 Otis Street 500-532 So. Throop St. at Harrison 


349 Broadway 








BUSHNELL ENVELOPES 


Are always MADE OF HEMP ROPE 


Time, competition, “big jobs’’—have no effect whatever on our estab- 
lished policy of maintaining a quality formula —a formula that calls 
for an all hemp rope fibre paper trademarked “Paperoid.” 


While BUSHNELL ENVELOPES are the most advertised in their field, 
their demand and ready acceptance by the public has resulted from 
consumer usage. They are known to WEAR — without exception. 


This is transfer time. Stock up 


ALVAH BUSHNELL COMPANY 
13th and Wood Sts. PHILADELPHIA 
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Use of Office Machines Taught in Cleveland High 
Schools 
Through the courtesy of William L. Moore, principal « 


t 
i 


the John Hav High School, Cleveland, Ohio, we are able 
to present an outline of the very complete courses o 
nstruction in the use of various types otf offce machines 
offered in the Cleveland high schools 

Our attention was first called to these courses by a 
gentleman who, while attending the National Commercial 
Teachers’ Federation convention in Chicago last December, 
conversed with representatives of the commercial depart 


ments of the Cleveland hig! 


1 schools and was greatly 1m 
pressed with the extensiveness of the courses offered 

One course called “Office Appliances” uses the follow 
ing equipment: twenty Comptometers, twenty Burroughs 
calculators, five electric Monroe calculators, three hand- 
operated Monroe calculators, and three electric Marchant 
calculators. This course is given for a period of one year 
in single forty-five-minute periods, five times a week. As 
a student receives instruction on one type of machine for 
the entire year he or she acquires a high degree of skill 
In its operation 

Another course is offered in machine bookkeeping. This 
course includes billing and is given for a period of one 
year, two forty-five-minute periods daily, five times a week. 
The equipment consists of the following: two Elliott-Fisher 
bookkeeping billing machines; two National Cash Register 
bookkeeping machines, Ellis type; two Underwood book- 
keeping machines; two Remington bookkeeping machines; 
one Burroughs bookkeeping machine; one Burroughs 
(Moon-Hopkins) bookkeeping machine; three Burroughs 
banking machines; one Remington biller; one Underwood 
biller, and one Moon-Hopkins biller 

A course in office production is offered for a period of 
one year, single forty-five-minute period, five times a week. 
It is given after a pupil has completed Typewriting IV, 
and consists of the following: Special problems in type- 
writing, cutting the stencils, operation of the Mimeoscope, 


1 
} 
t 


the Mimeograph, the Addressograph, Ediphone, Dicta 
phone, various duplicating machines as the Ditto, the use 
ot letter openers, and letter sealers. 

\ course in Multigraphing is offered for a period of one 
year, two forty-five-minute periods, five times a week. It 
consists of the routine setting of type, and the operation 
of hand and electric ribbon Multigraph machines, and elec 
tric ink machines with address and signature attachments. 

\ general course in business training is also offered for 
a period of one year, one forty-five-minute period five times 
a week. Although the majority of instruction covers the 
theory of office procedure, the course also includes instruc 
tion in the use of Burroughs, Dalton and Sundstrand add- 
ing and listing machines One of the class rooms is 
equipped with two P. B. X. switchboards, cord and cord 
less type, with ten inter-communicating automatic tele 
phones which are located in various places in the room. 

In their complete courses of instruction in the use and 
application of office machines and appliances, the Cleve- 
land high schools have set an example that public high 
schools in other cities might well follow The business 
world would greatly benefit and the office appliance in 
dustry would find a wider market for its products 

———— 
Ideal Linoleum Top Company Moves 

The Ideal Linoleum Top Company, formerly at 109 West 
\ustin avenue, Chicago, has removed to a corner location 
at 107 West Austin avenue and 420 North Clark street, 
where they have the advantage of larger quarters and a 
more commodious display room. The company has been 
appointed the mid-west distributors of “Industrial” lino 
leum, used by manufacturers of furniture and fixtures, and 
made by Congoleum-Nairn, Inc., of Kearny, N. J. 


ARE YOU? 


| 
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Are you interested in 
trade doings in 


GREAT BRITAIN? 


lf so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


RITISH STATIONER 


a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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50 NEW BRIEF CASES 


The greatest array of stvles in the most 
complete range ot prices evet oftered to 
the trade and public is National's new 
1930 line 














Luxurious leathers, new practical de- 






signs including the “Karvall,” the brief 
case and travel bag in one, in a price 
range that will meet every demand 









Send for new catalog. 


NATIONAL BRIEF CASE MFG. CO. 
500 SO. PEORIA ST. CHICAGO, ILL. 













CHECK 
WRITER 
MEN! 


Have you seen SPEEDRITE? 


Anyway, it’s just the figure, set-up mach- 
ine you have been waiting for. Indeed, 
it makes the whole world VIRGIN terri- 
tory again! 


Striking colors—unquestionably, the most 
beautiful device in whole appliance field. 
Two color imprint with ink reservoirs. 
Novel payee name protection. Sturdy 
construction, easy quiet action. 


AND, for all its quality, beauty and 
value, SPEEDRITE carries the LOWEST 
distributor cost! 


A collect wire from any REAL check 
writer man will bring mighty interesting 
details. 





HALL-WELTER COMPANY, Inc. 


180 St. Paul St. Rochester, N. Y. 
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TYPEWRITERS 


Bakersfield, Calif.—Gordon & MeFariand of this citv have be 
ome lL. C. Smith and Corona de 
Caigary, Alta, Canada.—Paul G 
distribute Alberta province by the 
had 


Johnson has 
W 0 


wr for 


Mistock Typewrit 


Company He been engaged writer bu 


in the type is cs oO 
t west coast but returned Calgear\ his home city 
establish a thriving business her 
Cleveland, Ohio.—The Hanson Bus ss Machi has 


moved to 211 Columbia building from East Second 

Cleveland, Ohio.—The locai branc! Voodstock 7 
writer Company has been moved to Suite 207-08 Neuman-Stertr 
building 

ithaca, N. Y.—H. E. Moree has joined the sales organizatior 
of th Barr-Morse Corporation His pr typewriter . 
nections were with the Corona Typewriter Compar ind tl 
Woodstock Typewriter Compan) 

Kansas City, Mo.—The headquarters of Division No. 4 of the 
L. C. Smith & Corona Typewriters In« have been moved her 
from Dallas Fred C. Gould, for manager here, has beer 
appointed division manager 

Lakeland, Calif.—The Benford Statione Compa has bee 
ippointed an agent for Underwood typewriters The ompat 
has established a typewriter repair department 

Lawrence, Mass.—The Typewriter Shoy conducted 
Charles Galley has added two experienced typewriter n t 
its staff The Shop is local distributor for the Woodstock 
Typewriter Company 

Milwaukee, Wis.—Messrs. Rac: ind Roche ire new sales 
men with the local branch of the Woodsto« Tvpewriter © 
pany 

Newark, N. J.—George M. Judd is i 
dleal in typewriters; capital stock, 2.500 shar commary H. H 


representative W vekoff XN J 
La.—N. B. Burton and F. Wilshire have opened 


adding machine store in the 


Fry, charter 
Opelousas, 


a typewriter and 


Pittsburgh, Penna.—H. J. Lindig, formerly of St. Louis, Mo 
has become manager of the local branch, Woodstock Typewriter 
Company RnR. C. Lowman has graduated from the mechanica 
department, and is now a salesmat 

Providence, R. |.—The Maurice C. Smith Compar Ine is 
idded two new Woodstock salesmet! 

St. Louis, Mo.—Dave Mever and Gurl Davis ! ed 
typewriter men, have joined the lecal sales organization of the 
Woodstock Typewriter Compan) 

St. Paul, Minn.—The Pioneer Typewrit Company, conducted 
by Ed Starr and Andy Anderson, has been appointed local dis 
tributor for the Woodstock Typewriter Companys 

St. Paul, Minn.—The Typewriter Clearing Association |! 
been bought by Joseph and Theodore Downey. and will be ” 
ducted as the Typewriter Sales Associatior The parent Type 
writer Clearing Association at Minneapolis will be ontinued 
by L. H. Wittgraf and R. D. Rolpl 

San Francisco, Calif.—Frank KE. Musard, a typewriter mat 
formeriy of Chicago, has joined the sales taff of the Wood 
stock Typewriter Company here 

San Francisco, Calif.—This cit \ be the idquarters 
J. W. Kennedy, who is Pacific oast manager for tl Wood 
stock Typewriter Companys ind issistant sa Ss manage! 
the company \s stated last mont H I Spring the 
W “ls } manager for Sar Fran 

San Francisco, Calif.—F. T. Hepbur president « Varityvp 
Incorporated, is expected here about March § R. M. Tapping 
San Francisco manager for Varitype understood hat M 
Hepburn would stay in th t ibout tw “ ks Speaking 
f business, Mr Tapping said that they had a very good 
January here 
San Francisco, Calif..-Leonard Weiner ha een appointed 
district manager for this state b the Woodstoc Cvpewriter 
Companys He makes headquarters at the ocal brane) 
ratir with J. W. Kennedys assistant sales manage! Mi 
Weiner had been district manager for the company charge 
of Pennsylvania and northern West Virginia 


San Francisco, Calif.—Earl S. White manager of the Pa 


cific coast office of the Ames Supply Company) returned re 
cently from spending ten days in the Northwest In spite 
of the fact that he struck a cold wave, he enjoyed visiting all 
the old friends and customers Considering everything, he 
found business good in the northwest, including British Co- 
lumbia 

San Francisco, Calif.—-Lester Secor, of the Guaranty Typ. 
writer Company, was very much pleased with the increase of 
business in 1929 Much of the crease came up in the last 
few days of the year, making the total about double that of 
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Rentals--- 
Rebuilts--- 


Select Rough 
L£& Smiths. 


GKVisuised: 


AUT LLL 


L[ypewriter 
Values: 































Rebuilding Service— 
Exchange Service 


Write for Latest Price List and Complete Details of Our Service 
Endorsed by the Manufacturers 


Smith Typewriter Sales Corporation 
469 EAST OHIO STREET CHICAGO, ILL. 


World’s Largest Rebuilder of the L C Smith 
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DAVIDS’ 





“A Ane 
— en 


WHITE PASTE 


5 « z and 5 oz 


the best qualit: 


center water well jars containing 


ADHESIVI 


Write for Catalogue and Prices 


Thaddeus Davids Ink Co., Inc. 
Makers of Fine Sealing Wax—Inks—Adhesives 
95-97 VANDAM ST. NEW YORK, U. S. A. 
ESTABLISHED IN 1825 

















THE LATEST NEWEST METHOD 
OF LOOSE LEAF BINDING 











NO-RING 
LOOSE LEAF 
BOOKS 

A spring " 
elidir yma in 
firmly is 
in Dp Cc I e wit! 
fifty sy nd pape N holes N rings A patented friction 
in standar sizes und k grips one sheet or one hundred and 
colored eatherette cov nds a ina ttract e leatherette cover 
ers to $1.¢ For salesmen’s show books, price books, 
Als manufactur f iple t k ex tives r students’ 
Neva ge Sta ng s I ff or limp cov 
Pili ar k to $1.00 
NEVA- CLOG PRODUCTS, INC. , Bridgeport, Conn. 
Ask } ir < or samples on appr 
Gentlemer Please send plete sade rmation on 

c) Ne I | ] No Ring Binders 

Neva Clog Staplers 


Name Address 0. A.3 





ERO 
a Ch AX 


Adding Machine ilivan 


An exceptionally 
white bond paper, 
accurately cut to 
machine widths. 


LOW PRICED. 





250 feet 
Guaranteed 


~~ eu 
; A 
Freefromlint aot pian 


YANKEE PAPER& SPECIALTY CO. 





Write 






Menasha, Wisconsin 




















match our new line of Conrades MATCHED OFFICE 
SUITES. 

Ask for catalog No. 30 illustrating our line of “Better 
Built” Furniture, and how well these chairs lend life, 
warmth and welcome to the office of the business executive. 


Conrades Mfg. Co. 


|| 1942 N. Second Street St. Louis, Mo. 


| 
One of a new series of Private Office Chairs designed to | 
| 
| 
| 
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the 1928 business January was also a very good month. Mr = . ee 

Secor attributes the increased business largely to the Corona 

portable adding machine, for which he is the local dealer 
San Francisco, Calif.—The “Like Nu” rebuilt Regal—Royal 

portables are meeting with much favor, according to H. J. | 

Hastings, proprietor of the San Francisco Typewriter Ex There 





is an opportunity for an 
experienced office appliance man 


change, who handles them as the San Fransico dealer Ample . ~~ 
stock is coming in and Mr. Hastings is much pleased with the | in each of these cities 
response of customers to what he considers this wonderful Denver Omaha 

rebuilt typewriter - : : Des Moines Pittsburgh 

San Francisco, Calif 4 recent visitor to San Francisco Ev : , 

Pith cy ; Petry tvansville Rochester, N. Y. 
was W. B. Larsen, general sales manager of the Royal Type- > ° 

: ase nti Fort Wayne St. Louis 
writer Company, In who made his business headquarters > . 

, , _. © & Indianapolis St. Paul 
while here with ¢ E. F. Russ, district manager Some eight | . 2 ~ 

: . ; . a : Bf . Louisville Scranton 
years ago Mr. Larsen was a San Francisco district manager for | 

Created : ; Toledo Terre Haute 
the company, and he has many friends here He brought a Mi li 
cheering account of improved business conditions in the sec- “unneapols 
tions of the west he had visited and said that practically to take on the agency of a well known 
every Royal office would show sales well over quotas for Jan- office machine ‘ 
uary. 

San Francisco, Calif.—The American Writing Machine Com- Complete line consists of six different 
pany moved February 1 to its new location, 522 Market street, models in various sizes. With an un- 
where it occupies the building, consisting of store, basement limited field and excellent supply 
and loft The new location is only a few doors from the store business, few other specialties offer 
formerly occupied, but it consolidates under one roof the shop such opportunities. Qualified men with 
and the store, and also provides a large basement for storage another non-conflicting line will be 
Joseph Patton San Francisco manager for the American considered. 


Writing Machine Company, sent out notices of the new address, 
which were widely distributed. The new store is light and dis- 
plays the typewriters and other merchandise in an attractive 


Applications addressed to box num- 
ber, given below, will be received by 
this Journal and forwarded to factory 

















manne! 
San Francisco, Calif.—C. H. Billington, San Francisco Man- representative, who is now visiting 

ager for L. C. Smith and Corona, says that business for the these cities. Address AX-27, care 
ust six months of 1929 showed an increase of twenty-five per Office Appliances, 417 S. Dearborn St., 

cent over that of the corresponding period in 1928 mem. A, Chicago. 

Sperb who recently opened his new All-Makes Typewriter 

Company, 245 California street, has become one of the Corona 

dealer of this city, as his firm has taken on the Corona 

portable The San Francisco branch of the L. C. Smith and 

Corona Company was recently visited by representatives of 

the Moses Stationery Company Honolulu (T. H.), who were 

on a trip to the mainland The Moses Stationery Company is 

the L. C. Smith and Corona dealer in the Hawaiian Islands 











Steubenville, Ohio.—The Typewriter Sales Company has 
moved to the gro floor store at 158 South Third street 


Tie cuaptay i a Gtdbeter tee ee Wines ee THERE ARE BIGGER PROFITS 
IN A COMPLETE LINE 





Company 
Yakima, Wash.—E. D. Oliver, distributor here for the Wood- 
stock Typewriter Company, has moved to 6 West Yakima av- 








enue, the principal business thoroughfare 
on 
Gone are the favorites o’ yesteryear. The high pressure 
salesman who pressed on you some junk you couldn't possibly 
use; the boss who thought his employees had nothing to do 
with the success of the business; and the employee who figured 
that the eagle would fly on pay day whether he helped it to 
grow feathers or not—they’ve all gone the way of the fire 
sale that burned the customers The Coach (published co-op 
eratively by the Boorum & Pease Company, C. Howard Hunt 
Pen Company and Sanford Manufacturing Company) 
_—<g—_——_ 





Stationery Samples Dutiable in British Honduras 
Commerce Reports] Under the new tariff of British Hon 
duras, which became effective November 11, 1929, imported 
samples and patterns valued at more than $1.00 are now subject 
to the usual import duties Included in the dutiable items are 
stationery, penknives and playing cards 


£ > 
ACCOUNTING MACHINES 


New Orleans, La Edw. W. Smith, who had been with the : ‘ 
at Houston, Texas, has | With the A-S-E,Line You 


General Office Equipment Corporation 


been transferred to the local branch, Room 100, 823 Perdito Can Meet Every Office Need 


yin In addition to the complete line of (0) 0) 4 a 
——_- —- | steel transfer cases and lockers, A-S-E 


builds 29 different models of steel 


ADDING MACHINES ene? SF ae as anak ae 




















hicago, i!.—Norman Mick has be ann associate need. And each cabinet carries an Send the coupon for the 

Chicago —_— : h as een appointed a : al unqualified guarantee—good discount— A-S-E Factory and Office 
western manager of the advertising department of World's and prompt delivery. Equipment Catalog 
Work He had been advertising manager for the Burroughs 
Adding Machine Company, and more recently western manager All S l E M ® 

: ad a 

Sis nein tee quip Company 

New Orleans, La.—Clyde L. Davis has been transferred to 63 Griffith Avenue Aurora, Illinois 


the local office of the Felt & Tarrant Manufacturing Company aaa nena ear nmin EO ig eS 
He had been manager of the “Comptometer”’ branch at Please send me the A-S-E catalog. 
Nashville Name : Tee TIT T TTT T Te 

Newark, N. J.—Allen-Wales Machines, Inc., has opened sales 
offices in the Industrial Office building, in charge of Edgar H. Address ; ; asia A ee ee ee 
Reuter. City . i eee ee a ae ee 


(Continued on Page 209) 
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This dignified office chair is 
unusually comfortable. It is 
of solid walnut, with de luxe, 
tailored seat cushion. Other 
styles are also available. 


HEYWOOD-WAKEFIELD 


Baltimore Chicago Philadelphia 
Boston Los Angeles Portland, Ore. 
Buffalo New York San Francisco 














No, 1160-F, Oak, Walnut or Mahogany 


Your “Low Price” Customer 
Is Your Best Friend 


First because you can satisfy his pocketbook and 
second because he is in the majority today. 
Alma Desks are made to cultivate this low price 
customer and to give that satisfaction and serv- 
ice that will hold him until he graduates to 
higher priced purchasing power. You can meet 
your prospects on their own level now, without 
waiting until they grow to more unapproach- 
able heights. The Alma catalog and price list 
explains the whole proposition. 


Alma Furniture Co. 


High Point, N. C. 
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Boston, Mass Territory No. 7 of the local branc! Yawman 
ind Erbe Manufacturing Company, is in charge of Franklin C 
Fogg, a new salesman here 


Chicago, Ill-—J. W Blumrich has joined the local branch 
ff The Shaw-Walker Company in a general sales capacity. 
Chicago, Ill The Automatic File & Index Company, 28 East 
Jackson boulevard, has taken a membership in the Chicago 
Association of Commerce 

Chicago, Ill... B. Bayliss, of the local branch, The General 
Fireproof 


ordinary it Washingtor ID». ¢., in dealing with Government 


ne Company has been appointed ambassador extra 


Chicago, Ill Advancements have been recorded for several 
salesmen of the local branch of the Yawman and Erbe Manu- 


facturing Companys lL) \. Bentson has taken on Territory 
No ifter a course of training Joseph Cunningham has been 
ippointed to No. 13 Bernard KE. Fetters has been transferred 


from Territors No } to No 1] (,eorge H Keck has been 
made an assistant to Charles Stiles, who handles national ac- 
ounts here James lL. Mellvane has come into the Y and 
Ee’ organization from the produce commission line 

Cincinnati, Ohio—Harold N. Loeb, who had been connected 
wilt the advertising department of The Globe-Wernicke Con 
iny s now with the Archer Advertising Company as a men 
ber of the plan and copy staff 

Cleveland, Ohio.—The Yawman and Erbe Manufacturing Cor 
pany has assigned Prescott Wingate to Territory No. 1. and 
Joseph C. Hopkins to No 

Detroit, Mich.—Merrill M. Jones is a new salesman here for 

Yawman and Erbe Manufacturing Company operating 

in Territory No. 2 Sam W. Wilks is working in No 

Detroit, Mich The Richmond & Backus Company has beer 
ippointed sole distributor here of Lincoln’’ desks by The Com 
mercial Furniture Company 

Duluth, Minn.—-The C. TD. Steele Company and the F. H 
Lounsberry Company have consolidated, located at 408-10 West 
First street 

Grand Rapids, Mich.-The DeKorne Furniture Company has 
been chartered to deal in furniture, office furniture, radios and 
musical instruments; capital stock, $75,000 and 2,450 shares no 
pal value 

Jamestown, N. Y.—! \W Eeksteir has joined the agency 
taff of the Art Metal Construction Company He had beer 
manager of the Chicago branch several vears 

Milwaukee, Wis.—The Art Craft-Ace Corporation has beer 
chartered to upholster and sell all kinds of household and office 
furniture capital stock, $3,000; incorporators—.J A. Bullis, R 
Manemold and L. W. Baier 

Nebraska City, Nebr.—The News-lDress, a newspaper and 
job shop, handles the lines of The Berger Manufacturing Com 
pany in this community 

New Orleans, La.—R. L. Watkins has been appointed man- 
iger here by the Remington Rand Business Service In He 
had been with The General Fireproofing Company at Baltimore 
heretotore 

New York, N. Y.—Ford Il. Crocker, who has been working 
Territory No. 12 for the local branch of the Yawman and 
Erbe Manufacturing Company, has been transferred to No, 28 
New York, N. Y.—The Montauk Equipment Company has 
en chartered to deal in office equipment capital stock 
$10,000; M. Wishnan, charter representative, 924 Broadway 
Oakland, Calif.—James A. Parsons, manager of Rucker—Fuller 


Company's branch in Oakland, has just closed a very success 
ful veat His record shows a material increase n business in 
1929 over 1928 When interviewed Mr Parsons stated that 
1930 starts out as a banner vear in the office furniture industry 

the city of Oakland Oakland is continuing along with a 


steady industrial growth 
Pittsburgh, Penna.—Laouis C. Riley has joined the local 
branch of the Yawman and Erbe Manufacturing Company, and 


s learning the line as a floor salesman 

Portiand, Ore.—The ID. C. Wax Office Equipment House has 
nstalled a Miller master speed job press in its printing depart 
rY nt 

St. Louis, Mo.—The Jordan-Scheid Office Furniture & Desk 
Company has leased the store it 91 >» Market street 


San Francisco, Calif... I). Tarter has taken offices in the 
Rialto building. New Montgor He is here as local 


representative of the Steel Furniture Manufacturing Company 


L 


Los Angeles 

San Francisco, Calif.—_With Gunn desks, Gunn bookcases 
Columbia files and Do,/More Chairs all under one roof at 21 
Second street, the Gunn Furniture Companys has one of the 
most comprehensive displays of office equipment in San Fran 
cisco The business is under the management of Stevenson & 


Sor and the growtl of the concert ! the past five vears 
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| Built to Order Steel 
Equipment ata 
4 Moderate Price 


Because special steel furniture 
is not as much in demand as 
stock items, it is very often 
high priced. For nearly a 
quarter of a century Imperial 
installations have met with 
approval in all respects but 
especially in the matter of 
price. Imperial dealers often 
secure contracts because they 
can offer the best in equip- 
ment and service at a moder- 
ate price. As he carries no 
stock, the dealer’s profit is 
not eaten up by storage costs 
or hauling charges. Full par- 
ticulars will be gladly sent at 
your request. 


IMPERIAL \ 


|| STEEL CABINET COMPANY 


2130-2152 Fulton Street 
| CHICAGO, ILLINOIS 














































, STAPLERS 


Stapler users want neat, out-of-the-way, permanent fasteners for their papers 
—that’s why Acme Staplers satisfy. They give what is wanted. 
Those who have never before seen Acme Staplers like the principle on sight 
—just a simple demonstration is generally sufficient to clinch the sale. And 
the anti-clog mechanism insures freedom from trouble. Acme Staplers al- 
ways function. They also use our new type of “Cohered” Staples. 


Your inquiry will have prompt attention. Full information about the 
machines, profits and supply orders will be sent. Write us today. 


ACME STAPLE CO. 


1643 Haddon Avenue CAMDEN, N. J. 
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OFFICE APPLIANCES 





Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 
No. 1. 615 inch blade. No. 4. 


121% inch blade. 


No. 2. 846i blade No. 5. 15 inch blade. 
No. 3. 10'% inch blade No. 5%. 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 





Daily Sales 


of 
HOFFMAN 


Speci alties 





Remember to keep up your 
stock of this quickly turning 
lit Blot pads n sixty 
styles Battleship Linoleum 
lesh pads Bronze & Brass 
rr ed desk pads, cloth 
covered card cabinets, shelf 
b and storage cases, 
sorting cases chair pads, 
cushions ire included n 
this superior quality line. 
Many of these stap! items 
vou nee to r 1 n Stoc c 
every day We can make 
you interesting prices and 
Established 1888 dis oe and we Can aseEre 


Write 


1. HOFFMAN 


145 Lafayette St. - - New York 




















Give 
Your 
Customers 






HANDWRITING DISTINCTION 
AND PROTECTION 
at no extra cost 
eS WEE SRL Waa it tates 


diately give your customer the added advan- 
tage of distinction and protection in writing 





Priced the same as other inks, it writes a clear and 
beautiful black, permanent as the pyramids, and unsur- 
passed for important legal and business writing and 
records, as well as for everyday use 

Discriminating business, professional and private in- 
dividuals, in increasing numbers, now use this safe and 
superb ink as a matter of course, for all of their usual 
and unusual writing 


lea to your customers 


Let us help you sell the , 
\ no obligation 


Write for details 


CHAS. M. HIGGINS & CO., Inc. 


271 Ninth Street Brooklyn, N. Y. 
IGGINS” 
Eterna 
plod Tanls 


‘ 






















“NU-SEAT’ CHAIR— 
8659-2E 
SWIVEL CHAIR 
TO MATCH—8659-6E 






CROCKER CHAIR COMPANY 
SHEBOYGAN, WISCONSIN 
NEW YORK 





OAKLAND 




















| CHICAGO 
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has been remarkable They report that the present year has 
opened in a most gratifying and encouraging manner 

San Francisco, Cal.—The consolidations which have marked 
stationery and rubber stamp circles in San Francisco recently 
have started people's minds along consolidation ideas In re- 
rumor that the H. S. Crocker Co Inc., 


large San house 


gard to a persistent 


was to consolidate with another Francisco 


Arthur C. Moench, vice-president and general manager was 
asked for Office Appliances if there was any statement to 
make Mr. Moench said: “‘They have had us consolidating 


United States I am a director 
that there is no truth in it. 

Moench added that he is 
that the H. S. Crocker 
Company is giving up its school supply department. Some of 
to affirm or deny the rumor. 
that our school supply business is bigger than 


nearly everyone in the 


I can say 


with 
of the company and 
We are not consolidating.” Mr 


} 


receiving letters, asking if it is true 


his friends have been urging him 


“I can only say 


ever and we have no intention of discontinuing,’’ Mr. Moench 
stated 
Seattle, Wash.--The Dando Equipment Company has been 


furnishings; $50,000; in- 
Dando and Wilmyrth Dando 
Company has 


chartered to deal in office capital stock 
corporators—William E 

Welch, W. Va.—The Totz Home Furnishing 
been chartered to manufacture, buy and sell furniture and store 
and office capital stock, $50,000; incorporators—Aaron 
Tot Sam Polan, Harry Totz, Lena Totz and S. M. Nelson 

iinet 
(Adding Machines—Continued from 

San Francisco, Calif.—L. J 
Adding Machine 
February with John Adams, the new coast division manager 
Mr. Adams was transferred Dalias, Texas. The com- 
pany recently moved its offices from the Russ building to the 
Doe building, Sutter, San Francisco 

Toronto, Ontario, Canada—F. J. Carroll, who had been as- 
sociated with the Felt & Tarrant Manufacturing Company at 
Winnipeg, has been transferred to the “‘Comptometer” offices 
at 520 Foy building 


N — 


fixtures 


Page 205) 
Zang, sales manager of the Victor 
coast the middle of 


Company came to the 


from 


Kearny street nea 





==> 








OTHER MACHINES 


Bridgeport, Conn.—The Victor Checkwriter Corporation has 
purchased the two-story brick mill type building at 172 Wade 
street. This provides 13,000 square feet of floor space for manu- 
facturing, storage, etc. 

The Pruitt Company, 190 North La Salle street. 
Chicago Association of Commerce 

Show Card Machine Company, 231 
chartered to deal in machinery; 
Cook, A. 8S. Kohl- 


Chicago, Ill. 
has joined the 
Chicago, IIl.—The 
La Salle street, has 
capital $10,000: 
bush and J E Beach 
Cleveland, Ohio—W. G. Ryan, who had been with the Ad- 
dressograph Company at Syracuse, N. Y., has been transferred 
2020 East Twenty-second 


South 
been 
incorporators—F. J 


stock 


to this city, with headquarters at 
street 

Dallas, Texas.—_W. G. Hatley, who had been with the “Edi- 
phone” at San Antonio, has joined the local office at 615 Con- 
struction building. 

San Francisco, Calif.—In February J. H. Best, 
Dictaphone Sales Corporation, returned from a 


Northwest He said he had found busi- 


Pacific coast 
manager busi- 
ness trip through the 
ness picking up and the 

Newark, N. J.—The 
has leased Suite M in the 
office and showroom. 

Philadelphia, Penna.—The Dictaphone Sales Corporation has 
leased a suite of offices on the third floor of the Lewis Tower, 
225 South Fifteenth street 

San Francisco, Calif.—Frank E. Wilbur Company, representa- 
tive of the Standard Mailing Machine Company for San Fran- 
cisco, Northern and Central California, has been displaying the 
first sample of the new Standard rotary gelatine duplicator. 
Salesmen say that it their expectations and has 
favorable impression on customers This dupli- 
cator, constructed on an entirely new principle, is 
light to carry and fills many requirements. The Frank E. Wil- 
k coming in at its headquarters, 595 


outlook most encouraging 
American Multigraph Sales 
Industrial Office building for sales 


Company 


Surpasses 
made a very 
which is 
bur Company now has sto 
Market where the 


strated 


street, sample duplicator is being demon- 


Opportunity for Business 


Allentown, Penna.—The Shaffer Multigraphinge & Addressing 


Company, Inc., has been chartered; capital stock, $5,000; Wil- 
liam R. Shaffer, charter representative 
a <——_—_—__ 
There's a difference between a breezy man and a bag of wind 
“Office Tomes (Baker Printing Company) 








Here’s a Quality 
Ribbon 
For Quantity Profits 


HE typist is your best customer for 

typewriter ribbons. Sell her the kind 
she likes and she'll see that you get her 
firm's business. 
She doesn't care so much about price— 
She does care a lot about quality. And 
she'll like Imperial Typewriter Ribbons 
because they re all quality—clean, non- 
smudging, long lasting, clean writing. 
And she'll clinch the argument with her 
boss because they're economical in addi- 
tion to being of finest quality. 
If you want to be sure yourself before you 
try them on your customers send for a 
sample Imperial Ribbon and testit. We'll 
mail you a sample FREE together with 
the Imperial money making proposition. 
Write now. 


IMPERIAL MANUFACTURING CO. 
295 Washington St. Newark; N. J. 








RADIDOGRADBE 


THE ROTARY HAND STENCIL DUPLICATOR 








SERS tell us RAPIDOGRAPH 

is the fastest hand duplicator 

they have ever seen. 1500 sharp, 

clear cut copies per hour. And so 
simple to operate. 


There are no working parts to get 
out of order or wear out, and every 


RAPIDOGRAPH outfit has an ade- 


quate supply of materials for use. 


Every business house, church, school, 
lodge, club, etc., is a prospective 
customer. One easy demonstration 
makes the sale. 











General Stamping Works 
238 E. 24th St. 
NEW YORK 


Agents and Dealers 
are now being ap- 
pointed in all parts 
of the country. Be 
the first to introduce 
it in your territory. 


$25.00 

Retail 

Complete out- 
fit with stencil 
paper, ink, 
brush, stylus 
pen ink pad, 
correction 
fluid, signature 
plate and 
gauge. All 
packed in a 
handsome ma- 
hogany fin- 
ished box. 
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CARBON PAPERS 


WE OFFER THE FINEST 
LINE OF 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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ANNOUNCE MENT Sf 


Our New Price List will be ready 
for distribution APRIL 2, 1930 











STANDARDIZED 





FILING 4x0 CARD INDEX SUPPLIES, 


oF | LE Xo 





ALL 


MADE FO 


CABINETS ano SYS TEMS 




















167 OLIVER STREET 


A LARGER LINE 
GREATER PRODUCTION 
LOWER PRICES 
FASTER SERVICE 


THE DUNLEAVY CO. 


Manufacturers 
BOSTON, MASS. 

















FFICE Al ANCES 


——— oo © 
RIBBONS AND CARBONS 


Chicago, Ill.—J. A. White, 
Company, started on his 
He motored to Ocean Springs, 


manager here for the F. Ss. Web- 
vacation Fel ary 
where fishing nd golf 


annual 
Miss 


ster 


will absorb his time until the climate of Chicag b mes 
springlike. 

Cleveland, Ohio.—The local service center of Lille 
Bryant-Pierce Company has been moved to 407 Fina iild- 
in where facilities and space have been expanded 

Holyoke, Mass.—Philip Hano & Company, New Yor N. ¥ 
is planning to install two special rotary presses |! One 
is tor printing continuous roll forms, and the oth: for iking 
triplicating manifolding books 

Indianapolis, tnd.—-The American Sales Book Co is 
moved its local offices from 395 Merchants Bank | ling to 
419 Continental Bank building 

Sturgis, Mich.—L. A. Hopping, who had been wit t Na 
tional Carbon Coated Paper Company has incorporated the 
Sturgis Color Print Company, specializing in labels and pack- 
age wrappers 

San Francisco, Calif._-The new sales manager of ¢ Pa- 


ison 


‘arbon & Ribbon 
this city, is Stanley J 


cine ¢ 


street, In 


Manufacturing Company, 1451 Har 


Pimm who is well and favor- 


ably known in the trade here The firm manufactures the 
Grand Prize arbon paper and “Grand Prize ribbor The 
offices of the Grand Prize Carbon Paper Company a it 149 
New Montgomery street 
— <——___—_ 
Household Use for Carbon Paper 

\ writer on domestic topics suggests a way of learning if the 
telephone had rung during the housewife’s absence from the 
home A bit of writing paper with carbon paper in contact is 
placed between the bell and the hammer If the bell is rung 


it will make a record on the paper. 


———————=—=—=SSSSSS>S>S>S>SFFSSSH 
LOOSE LEAF 





Athens, Ohio.—Roger Connor has returned ti | lo Bee 
Binder Company as director of the accounting equip: divi 
sion, after about a year’s absence, during which he wa on- 
nected with an advertising agency 

Chicago, Ill.—Frank W Sheppard, secretary of The T. M 


Sheppard Company, is spending a thirty-day vacation at Miami 


Fla The Chicago winter has been unkind to hi incl Mr 
Sheppard is going to get stocked up on ozone and imines 
such as are plentiful at Miami 

San Francisco, Calif.—Thomas Moore, whose hom: ak 
land, Calif., and travels as western representative of s » well 


known firms in stationery and kindred lines, has just t en on 


representation of the Feldco Loose Leaf Corporation ind the 
Modern Manufacturing Company 

Toronto, Canada.—The Luckett Loose Compan) Ltd as 
returned to its plant at 43 Britain street The factor was in 
volved in a tire which caused much water damag: 








—__—_—SE>E~L_——>>>=S——E———EEEE=D 
STAMPS-—-STENCILS AND SEALS 


Melind, of the 
‘acific 


Louis Melind C pany, 
coast He will make 


Louis 
trip to the I 


San 


Chicago, Ill. 
is on an extended 
and visit 


headquarters at the Francisco branch, 


on the coast as far as opportunity offers 

Chicago, I!!.—Floral decorations in the office of Meyer & 
Wenthe February 6 signified the fifty-sixth anniversar of 
Gustave Meyer, head of the house In the evening a mily 
party comprising Mr. and Mrs. Gustave Meyer and Mr. and 
Mrs. John Meyer enjoyed diversion at a downtown theater 

Montreal, Canada.—A marking device plant has stab 
lished at 1201 Bleury street by A. Lerner 

Philadelphia, Penna Fred Hill & Son Com) neil 
maker. has leased the first floor and basement ling 
at 504 Arch street 

= >_> 
Assistant Statistical Clerk for Government 

The United States Civil Service Commission, Was gt D> 
C.,. will receive applications until March 26 for examination cov 
ering assistant statistical clerk, at $1,620 a year = exami 
nation is to fill vacancies in the departmental servi: Wash 
ington, D. C., and in positions requiring similar qualifications 

The entrance salary is $1.620 a year Appointment to the 
position of junior statistical clerk, entrance salary $1.44) year 
will also be made from eligibles who are willing to a pt this 
salary 

Competitors will be rated on elementary computations and on 
tabulation and graphing. Full information may be obta d from 


Commission, inateimartet a cs G 
United States Civil Serv Board 
house ir ! t 


the United States Civil Service 
or from the secretary of the 
of Examiners at the postoffice or « 


uston 




















Accuracy of Effort 


RROE- 





ERROR- ed encourages accuracy of effort It en- 


ables a stenograp phe r to accomplish the most pos 
sible for the effort expe ended It makes for more 
and better typing, with a minimum of effort 
Le . the standar d 12-inch ERROR NO is the 
1 most frequently seen in use, there are many 
ERRO R NO models, for wider opy oe ats, for 
ati cal « ard punching) mac hine 28, = r “fa nfo ld 
copy and for the various billing, okkeep .s. 
adding and calculating machines Be sides th » SE 
stock models, we freque —, are ¢ sd upon t 
devise special copyholders yr unusual type 23 
work Office managers of many large businesses 
know us as the copyholder specialists 
For high-grade specialty men, the is an at 
tractive proposition in ' RROR-NO Tr = us about 


yourself and where ou would like to rk 


< LITTLE FALLS, 
FRROE=NO INC. NEW YORK 












The LooseLeaf 
E. by HOLDE R 








So Simple—But So Efficient 


That’s the F-B Binder. Just two bolts and 
two cross bars. But how efficient. For bind- 
ing transferred records, the F-B provides an 
economical but practical method. Papers are 
securely held but easily accessible. Users, 
large and small, everywhere are hearty 
boosters of the F-B. 

Adjustable to all sizes and distances of 
centers. 

You'll find the F-B a good article to sell. 
Send for circular. 


TheB B MFG.CO. 





1228 Intervale Avenue, New York, N. Y. 
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THE BERKSHIRE LINE 
FILLS EVERY 
OFFICE REQUIREMENT 
FOR TYPING PAPER 


Some offices like a fabric finished type- 
writing paper (Berkshire has eight different 
styles). And some offices want parchment 

(eight Berkshire styles, again). We make 
eight kinds of Berkshire Linen, and twenty- 
two varieties of Berkshire Bond, besides 
Cascade Bond, Souvenir Bond, and Em- 
inence Bond. The dealer who handles the 
Berkshire line can fill the most diversified 
needs. All Berkshire papers are packed 
durably and attractively, and each box 
is numbered to make reordering easy. 


Eaton, Crane & Pike Co., Pittsfield, Mass. 


BERKSHIRE 


TYPEWRITER PAPERS 





Every Desk Needs 
ROSCO Glass Top Equipment 


The hand crafted, brushed brass corners, definitely 
confine glass to the top of desk. 


In combination with Dustpruf strip and felt disc pads, 
the ultimate is obtained in decorum and utility. 


RAVENSWOOD OFFICE SPECIALTIES Co. 
1800 Newport Avenue, Chicago 


ROSCO 


DESK NECESSITIES 








212 OFFICE APPLIANCES 








. ‘HIS illustration shows the quick, easy 
method of replacing a leaf in the Grand 


Rapids Loose Leaf Spring Back style 








No. A 66 F 
66 x 38 inches. 






binder, known also as the Key Lock. 





The President Suite, consisting of desk, 
table, costumer, waste basket, telephone stand 
and bookcase, is the newest development in the 
attractive line of office furniture made by 
Dietz—makers of good desks since 1881. 
Made of the finest selected walnut. An ar- 
tistic harmony that appeals to the eye and 


To remove a sheet, open the book at the 





desired place, turn the key, which is shown 
on the right cover, to the left. This releases 
the binding mechanism, opening the book as 







shown above. To remove or replace a leaf, 





simply slip it off or on the steel bands. To 
lock the book, turn the key to the right. 





builds sales volume. 






Write for catalog and price list. 


THE J. F. DIETZ COMPANY 


CINCINNATI, OHIO 





GRAND RAPIDS LOOSE LEAF BINDER Co. 


PHiiciipens 


10 Logan St., W. Grand Rapids, Mich. 








The Dietx plant is centrally located for 
quick, direct shipping to most business centers. 












PRESS - STONE OFFERS 
SOLID COMFORT 
For the Executive Office 






They’re 
Certified 


U S adding machine rolls are 
certified. They are made from 
paper best suited for the pur- 
pose. Clean, sharp impres- 
sions are obtained. The tough 





Here is a new line of leather upholstered chairs and texture prevents tearing under 

davenports within the means of practically every ordinary use. Complete satis- 

customer in your territory. For the executive office, faction results. 

reception room, club rooms, etc., it will be in good 

demand,—it is no experiment—it is here to serve The rolls are packed in at- 

and to stay : . i. 
tractive containers. Ask for 

It includes davenports, easy chairs, swivel and samples and prices. 

side arm chairs, beautifully designed, furnished 

P o@géa 7 a ‘ N ) J + x 

either with mahogany or walnut finish, Queen Anne U. S. Lace } aper W orks, Inc. 


or turned legs Leather upholstery is in large as- 
sortment of colors 


163 Union St., wubnaitatn N. Y. 
Office Furniture Dealers can add to their vol- Sy AOn he feat ed 
ume and profit with this line. Description and prices 
will be a revelation to you. Ask for them 


PRESS-STONE MFG. CO. 
119 North Wells Street Chicago ADDING MACHINE ROLLS 
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STATIONERY 


The General Office Supply Company of Apple- 
house fix- 
Haefs, L 


Appleton, Wis. 
been chartered to deal in office 
tures, etc.; capital stock, $20,000; incorporators—S. F 
G. Wood and C. R 

Chattanooga, Tenn.—The Office 
chartered; capital stock, $15,000; incorporators 


ton has store and 
Kaster 

Supply Company has been 
Manker Patten, 


E. C. Woodworth and John S. Fletcher. 
Chicago, tll—The Bankers Box Company, 536 South Clark 
street, has joined the Chicago Association of Commerce. 
Chicago, tll.—F. P. Seymour, of Horder’s, Inc., was elected 


term as member of the executive board, 
Chicago Association of Commerce. 
1752 


three 


to serve a one-year 
advertising council of the 

Chicago, I!l.—The Vail Manufacturing 
Seventy-fifth planning the erection of a 
addition to its plant, to cost approximately $70,000 

Chicago, Ill.—W 
manager and 


East 
story 


Company, 


street, is 


Pashley has been appointed assistant 
president by the C. F 
was advertising manager formerly, and will con 
that work 
assignment 


Earle 


sales second vice Pease 
Company He 
tinue as well as handling the 


bilities of his new 


to supervise responsi-— 
Manufacturing Com- 
factory as soon as 
been made. The plant and stocks 
with loss of from $100,000 to 


Dallas, Texas.—The Southwest Tablet 


pany plans the re-establishment of its 
necessary adjustments have 
were destroyed by fire January 16, 


$125,000 


Easton, Penna.—The stationery department of the Dalrymple 


Printing Plant, Fourth street, was entered by burglars some 
weeks ago and stock of considerable value was taken En- 
trance was secured through a rear window into the print shop 


has been 
including 
and newspapers; 

Moses, Harriet 


Fort Wayne, Ind.—The 
chartered general mercantile 
office supplies, all kinds of books, magazines 
capital stock, $25,000; 
Hi. Moses and Willard Shambaugh 

Jersey City, N. J.—The Jersey Blue Print Company 
has filed its title name with the 


Fort Wayne Book Shop, Inc 


to carry on a business, 


incorporators—Horace 8S 
14 Journal 


square, as a trade state authori- 
ties 


Jersey City, N. J.- 
ated to deal in stationery 


United Stationers, Inc 
capital stock, 
City 


has been incorpor- 
$10,000; Jacob S. Spiro, 
charter representative, Jersey 

Louisville, Ky.—The Hammer Printing & Office 
pany has been chartered; capital stock, $50,000; incorporators 
Charles T. Boone, Claude N. Boone and Harry T 

New York, N. Y.—Silverstein & Bloom has been incorporated 
to deal in office capital stock, $10,000; A. Stimmel, 
charter representative, 125 West Forty-—fifth 

New York, N. Y.—The Office 
been chartered; $25,000: 


Supply Com 
Ross. 


supplies; 
street 

Company has 
Hess, Eder & 


Tower Supply 
capital Hardin, 
Freschi, charter representatives, 74 Trinity place 

Quality Park, Midway, St. Paul, Minn.—E. E 
of sales, Quality Park Envelope Company, 
at West Baden, Ind., last month, tuning up on his golf 


stock, 


Bates, director 


spent several weeks 


Quincy, Ill.—Office Outfitters, Inc., 63 Main street, has been 
chartered to sell office supplies of all kinds; capital stock, 240 
shares of no par value incorporators—John F. Kiefer, L. J 


Weisenborn and B. M. Jost 


Racine, Wis.—The Office and Factory Equipment Company 
has been chartered to deal in office furniture, etc.; capital stock, 
$5,000; incorporators—F. Burns, J. Johnston, Jr., and R. C. 


Carlsor 

Rochester, N. Y.—The Macke-Williamson Stationery Company 
has been chartered; capital stock, $25,000; C. R. Kreidler, char- 
ter representative, Rochester. 

Rockford, itil.—The Rockford Office House, 110 South 
has been chartered to conduct an office stationery 
capital stock, $20,000; incorporators—Henry A. Thomp-— 
son, Eugene P. Lundeen and Cecelia E. Lundeen. 

St. Petersburg, Fla.—-The 
the Pinellas Printing & Stationery Company, Inc., has 
its business office 2317 Central avenue to the Green-Rich- 


Supply 
Main street 


business 


Southern Press, which also operates 
moved 
from 


man arcade 


San Francisco, Calif.—C. F. Weber & Company issued their 
new catalogues February 15. They consist of 200 pages, fully 
illustrated, and are devoted to the school department of the 
firm 


San Francisco, Calif.—It is nothing new for the H. S. Crocker 
Inc., to appear in the publishing field, for this sta- 
publications from its 
books It is pio- 
American volume of the 
division of H. S. Crocker Company, Inc., 
The publisher’s note states: “It is the 
keep readers of Air Travel Guide 


Company, 
firm has 
elaborately 
neering in a field 
Air Travel Guide, Ltd 
February 


issued many 
illustrated 
with the first 


tionery presses, 


including now 


some 


new 


published in 


purpose of the publishers to 








“Pelouze” Postal Scales 


HEY tell automatically the exact amount of 

postage, in cents, required on all mail matter, 
including parcel post rates by zones. Warranted 
accurate. Beautifully finished in French gray or 
gold bronze enamel. 
Made in Several Styles 
Intended for 
individual desk, 
library, office 
or shipping 
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New “Standard” 


Dealers Supplied by 
Leading Jobbers 





ASK FOR 
PELOUZE SCALES 


National 


Pelouze Manufacturing Co. 
232-242 East Ohio Street, Chicago, IIl. 


Original Manufacturers Reliable Automatic Postal Scales 
“The Best Scales to Use Are Made by Pelouze™ 







































ak Prospective 
Limit Customers 
Credit 


a flash 
of 
Color 
tells 








NAME Mn.e.S— 
ADRESS = 





= atl 
More information— 
Quicker, yes, and 
more accurate in- 


formation where vis- 
ible or vertical rec- 


ords are signaled 
with Cook’s File 
Signals. They re- 


mind—they classify 
—they save time. 


Made of stainless steel and enameled in twelve 
distinctive colors, they fit snugly yet may be eas- 
ily attached. Widely used in every kind and class 
of business to make records quick and easy to 
use. A sales talk “How to Signal” is available to 
Cook distributors, also sample cards showing all 
colors and styles, including the new patented No. 
20 series for visible indexes. Write 


THE H. C. COOK CO., ANSONIA, CONN 


COOK’S 


FILE SIGNALS 
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TRADE 


CROWN PRODUCTS, for more than 
a quarter century, have been making 
“Good Impressions” and afford: 

1: Exceptional durability. 


2: Excellent opportunity for energetic 
and capable distributors. 


A large percentage of repeat orders. 


They are backed by nearly thirty 
years of manufacturing experience. 


Samples and exclusive sales propo- 
sition upon request. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S.A 
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THE VARITYPER 


AN UNRESTRICTED TYPEWRITER OF 
Surpassing Excellence 





©) 








' 
' 
' 
' 
' 

' With consummate engineering skill ' 
; our engineers have perfected a writing ; 
instrument that removes the usual lim- 
itations long taken for granted as inher- 

ent in the typewriter. 
Varityper Incorporated 
2 Lafayette Street 
New York 
Ls oe © 








OFFICE APPLIANCES 


1uthentically informed as regards the rapidly changing sched 
ules and routes of air transport. All schedules and general 
information are revised monthly in accordance with the latest 
advices availablk The co-operation of air traffic officials is 
therefore invited. Time table forms close on the 15th of the 
month preceding date of publication.’"—Eight months ago the 
H. S. Crocker Company put out an air mail guide for the west 
ern states. The present publication is for national distribution 
and gives time tables covering the United States, Pan American 
Air Ways and practically all the existing air lines in South 
America It also gives air mail routes, air mail schedules and 
air express rates for the United States, and for air mail routes 
connecting with this country George W Fitch, a newspaper 


man formerly of the Oakland Tribune, is editor He is now ir 
the east in the interests of the publication. Bernard E. Gobel 
formerly with Crabtree's Travel Office in Oakland, Calif., is 
ssistant general manager of the Air Mail Travel Guide, Ltd 
The Guide had a display in St. Louis, February 15-2 at the 
International Air Craft Exposition Mr. Gobel expressed the 
belief for Office Appliances that office equipment companies 
wl h do a certain amount of express shipping by air mail, will 


find the guide a necessary adjunct to their shipping depart- 

ents. The H. S. Crocker Company has been giving a window 
to featuring the guide with a model of a landing fie!d and 
such stationery adjuncts to air mail as blue-and-red edged 
envelopes, handy-rolls, scales, maps, et 

South Ozone Park, L. I., N. Y¥.—Morris Minkoff, stationer 
12620 Rockaway boulevard, South, has gone into voluntary bank 
ruptcy; liabilities, $7,039; assets, $2,526 

Syracuse, N. Y.—The Rothery Office Equipment Company has 
filed an amendment to its corporate charter changing the name 
to the Thompson Office Equipment Corporation 

Syracuse, N. Y.—Brenco has been chartered to deal in office 
supplies; capital stock, $20.000 preferred and 2,000 shares com— 
mon; W. H. Ticho, Jr.. charter representative, 342 Madison ave 
nue, Manhattan 

West Bend, Wis.—The Amity Leather Goods Company suf 
fered a severe loss in a fire which damaged the opera house 
building 

Worcester, Mass.—Eliot L. Wright has been appointed adver 
tising manager for the United State Envelope Company. 


—— > Sp 
PENS AND PENCILS 


Chicago, I!|.—Tom Emerson, general sales manager for The 
Conklin Pen Company, visited the Chicago branch in February 








returning from a business trip to the Pacific coast 

Chicago, I!l.—The advertising department of the Autopoint 
Company is planning to issue a new catalogue in the near fu- 
ture An innovation is planned by illustrating the transparent 
colored barrels of the de luxe Autopoints by the process color 
method 

Detroit, Mich.—Charles Thompson, buyer for the pen depart 
ment of Gregory, Mayer & Thom, is planning a trip abroad this 
summer, accompanied by Mrs. Thompson A month will be 
spent in Scotland with Mrs. Thompson's grandfather. Other 
countries to be visited are Russia, England, Germany, Spain 
and France 

Long Island City, L. I., N. ¥.—The Chilton Pen Company has 
moved its plant and executive offices from Boston to this city 
San Francisco, Calif.—Norman Pearce is making the north- 
west for Eberhard Faber, out of the San Francisco office 

San Francisco, Calif.—Back from a trip to Southern Cali- 
fornia, L. A. Waener, chief Pacific coast pencil man for the 
Joseph Dixon Crucible Company, said he had found business 
opening up in a very satisfactory manner In fact, things were 
n such good shape that he had a very successful trip south 
Mi Wagner considers that business in his line is good all 
over California, and Charles C. Nunn is reporting business 
good in the Northwest 


San Francisco, Calif.—A four-day sales conference was held 
here at headquarters of The Conklin Pen Company during the 
recent visit of Tom Emerson, sales managet who presided 
Oliver Pierce San Francisco managet nd local salesmen of 

attended the conference ind A. C. Marquardt, export 

director for The Conklin Pen Company was present, having 
ome west with Mr. Emerson, en route for a Trans-Pacific busi 

ess voyage to the Antipodes and the Orient It is not very 

long since Tom Emerson was San Francisco manager for The 


Conklin Pen Company, and he was warmly greeted by friends 


of whom he has many here He returned home via the Nort! 


———  ~o> = 
Exports of Pencil Slats in 1929 
Commerce Reports] United States exports of pencil slats in 
1929 decreased slightly in quantity and considerably in value 
The 1929 figures were 12,773,473 pounds @ $1,402,960 This is 
i quantity decline of about seven per cent and a value decline 
of nearly twenty-four per cent as compared to 1928 
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PRESTO 


HAS RECOGNIZED 
SELLING MERIT 





The simplicity of the 
Presto——its automatic 
closing device, gives it 
unusual selling merit. 
The durable construc- 
tion and attractive ap- 
pearance make an 
instant appeal. And the 
price is an agreeable 
surprise. 


Send for full information. 


BACHRACH 
SPECIALTY 
COMPANY 


2275 Third Ave., New York, N. Y. 








SIGNS 


ELECTRIC DIRECTIONAL 
CHANGEABLE 
BRONZE 
NAME PLATE 


Write For Our Dealers Proposition 


Liberal Discounts 


DUARD 


ayDT) "ry 
IBRIGH ] 
cA R 





Davenport-Taylor Mfg. Co. 
412 Orleans Street, Chicago, Illinois 


New York - Boston - Detroit - San Francisco - Los Angeles 



































DIEMER PRODUCTS 


Rees 
Made of Red Rope and Jute i) . = 


The utmost in strength and dur- 
ability is available in this line of 
fling and mailing containers, pro- 
viding for a wide variety of 
purposes. 








Metal end filing boxes 
and pressboard cabinets, 
as well as foiders, flat 
and expanding envelopes 
and wallets of all stand- 
ard sizes and kinds, are 
in stock ready to ship. 
It is a staple line of 
steady earnings for the 
stationer. 








Write for samples and 
catalog No. 30 


with prices. 


John F. Diemer Co. 


Established 1869 
519 Broadway New York 





























HAT’S the for Vul- 

. They hold every- 
thing — dust or ashes cannot 
sift through onto the floor. 
Years of capacity loads, 
rough-housed by office boys 
and janitors — they still hold 
their good looks. Your sta- 
tioner has Vul-Cot grained 
to match office furniture and 
maroon-brown or olive 
green. Guaranteed five years. 


VUL-COT 


-the national wastebasket 


National Vulcanized Fibre Co. 
Wilmington, Del 





The thirty million readers of these magazines know only 
one wastebasket by name—Vul-Cot! So it’s the Vul-Cot 
dealer who gets their business. Is your store linked 
up with this advertising? If not, write us for the facts 





National Vulcanized Fibre Company, Wilmington, Del., U.S. A. 
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A 4 ot ot 
ot at ig 

Better FELT Pot , oe 
Chair Pad ; 
cauicier... Good Impressions 


PIGSKIN STRAPS.... Sema eeeemmesé , ¢....deek eee 


VICTORY Stamp Pads tv No. 3....4%x7% inches 


last longer your trade with full assur- No. 4....4 x9 inches 
Sana. of ae ge Ap Supplied uninked, or inked 
ade o ig quality ma ri . . 
TACKS and INSTRUCTIONS for attach- — they a ag oan and Ha Be oy Oe 
. , : ; etaina smoo nking sur- 
ing to chair furnished with each pad— face despite the most severe SS a aes oe 
. pounding an scraping. ; - > 
an added selling feature. = in Se ge “| gy a gaste and — 
unior .. x3 inches Plication. We can furnish 
TWO QUALITIES .. . all wool and wool No. 0....2%x3%inches © any of these items for 
mixed No. 1....2%x4% inches your own private brand. 
: INK AND STAMP PAD 
FIVE SIZES . . . to fit any chair. LUTHER COMPANY 
55-57 East Park St. Newark, N. J. 


THREE COLORS... Tan... Maroon 


and Green. 
Send for folder and prices to the trade. 


Continenthl Bek Company tl 


Manufacturers 


890 Broadway New York City 


Felt for Every Purpose, by the 
piece or cut to size 


























QUICK AS A FLASH!) «sa TELLITE” 
End Mistakes—Double Speed with 
Siceuetioned Verified | sescathcnr an SELLS 
oe... FE 
and many other users. Any employee can use Meilicke 


Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer. 






The Meilicke line con- 
sists of the following 
devices: 


Model 2 EXT. 


A truly adjustable 
typewriter Stand 
with a sliding base- 
board and an eievat- 
ed check table The 
top is of highly fin- 
ished oak, mahogany 
or walnut and is six- 
teen inches square 
The check table is 
14° x17%”" and the 
baseboard is 13%” x 
14”. The check table 
is 2” higher than 
the top and can be 


Interest Calculators 
Savings Bank Calcu- 
lators 
Time Calculators 
Pay Roll Calculators 
Bonus Calculators 
Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial! Calculators 


Butter-fat Calculators " a + ve 

Yard Goods Calculators Groppec when de- 

Discount Calculators sired. 

Water Bill Extenders 

Electric Bill Extenders 

Price Checkers 

4 " . ‘ wr ¢ ° “ac eee ” ° 

+ ates Me The strength and durability of the “Satellite” is 

The Dictaform for let- recognized at a glance. The prospective customer 
pacers and judges it to be a superior office stand and his judg- 





ment is vindicated when he puts the “Satellite” to use. 


Meilicke Systems meet every need, and special Calculators An opportunity to make a profit and to build a friend- 
can be supplied to meet any special requirements. Let us ly clientele is offered by “Satellite.” Ask for particulars. 


show you without obligation how Meilicke systems can save 
money for your business. Dealers, send for our new catalog. 

rr _— Adjustable Table Company 
Meilicke. Ayst Inc. Grand Rapids, Michigan 


3471 No. Clark St. Chicago, Illinois 
qin — SS = ll 
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CATALOGUES 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 











Manufacturer 
From the Automatic File & Index Company, 28 East Jackson 
boulevard, Chicago, Ul comes a four-page bulletin about the 
company’s posting trays for bookkKeepers 


From The Superior Type Company, 3948 Ravenswood avenue, 


Chicago, Il comes a bulletin in colors descriptive of Uni- 
ersal”’ sign markers and school chart printing outfits 
From The American Crayon Company, Box 581, Sandusky 
Ohio, comes a folder descriptive of “‘Charfain”’ sticks charcoal 
for sketching in convenient and cleanly form—and “Prang” 


charcoal pencils 

From the Multiplex Display Fixture Company, 910-20 North 
Tenth street, St Louis Mo comes a sixteen—page bulletin 
with cover, showing a number of installations of the company’s 
fixtures as used by progressive organizations. 

Direct Mai!—Manufacturer 

The 1930 sales promotion plans of the Eberhard Faber Pencil 
Company are shown in a bulletin, accompanying which is a 
broadside showing a number of the display advertisements which 
will aid the stationer in his sales 

The Quality Park Envelope Company, Chicago, Ill sent an 
announcement of its removal to the Merchandise Mart May 1 
This was illustrated with a picture of the new building, and 
also a scene of pioneer days at the same spot on the Chicago 
river, with Indians canoeing to the trader's store to barter and 


trade 

“Let Us Have Your Opinior proclaimed a mailpiece from 
The General Fire proofing Company These opinions came from 
users of G-F steel shelving who solved storage problems 


teplies came from concerns whose supplies run to bulk, and 
from others stori ing heavy parts and completed devices. They 
get results from “‘G-—F”’ installations 
Direct Maii—Dealer 
A. Carlisle & Company, Upham & Rutledge, Inc., San Fran- 
cisco, Calif., sent an announcement to customers stating that 
the consolidated companies had moved to 135 Post street. The 
Upham branch at 510 Market street. and the Ingrim—Rutledge 
branch at 419 Montgomery street, are continued for the con- 
venience of customers in those localities 


Paper Trade and Industry of Japan. 

The United States Bureau of Foreign and Domestic Com- 
merce has issued Trade Information Bulletin No. 672, “‘Paper 
Trade and Industry of Japan.”’ This can be bought for ten 
cents from the Superintendent of Documents, Government 
Printing Office, Washington, D. C., or from the district offices 
of the bureau This bulletin is a survey of Japan’s paper in- 
dustry and trade Annual imports of paper and paper products 


reach between $7,000,000 and £10,000,000 


ce => 
HOUSE ORGANS 


Paragraphic reviews of current issues from the house organ 
field, classified for convenient reference. 











Manufacturer 

The Elbe News (Elbe File & Binder Company) illustrated some 
special binders made up by an advertising organization to show 
the range of work which can be handled in the plant 

Knockout blows are necessary for salesmen as well as for 
boxers. So said Lightning Flashes (The Hedman Manufacturing 
Company) in pointing out the necessity of the final stroke that 
closes a sal 

4. W. Morf contributed ‘‘Demonstration” to Woodstock, he 
Typewriter (Woodstock Typewriter Company). He showed how 
open the demonstration, to bring out the salient features of 
the machine ind how to close 

4 message to Dalton dealers abroad appeared in the Dalton 
Export Bulletin (The Dalton Adding Machine Sales Company) 
In it William Moss, director of foreign sales, narrated the sat 
isfactory achievements of 1929, and offered best wishes for a 
bie 1930 

(. B. Cook, vice—president f the Royal Typewriter Company 
In ontributed “‘Backing the Public’ to The Royal Standard 
He told what the manufacturing department has done to pro 
duce better Royals, and what the experimental department is 
doing to anticipate the typewriter market 

The Tribe of K, Gary, Ind., furnished the inspiration for ‘“The 
Merchandising Outfitter of Offices Finds Business Profitable” 
in The Lyon Standard (Lyon Metal Products, Incorporated) 
An illustration of a good window display by this Gary house 
iccompanied the article 


t 


ctures in Smith—Corona Sales News 


An interesting page | 
(L. C. Smith & Corona Typewriters Inc.) showed the Corona 
performing in var is part of the world One scene was in 
Venice wit] a Coronatvper! n iction seated I a gondola 
Another showed delivery of Corona by water on a Brazilian 
river 

The Y and B” Idea (Yawman and Erbe Manufacturing Com- 
pany) discussed “Our 19 \dvertising Progran This provides 
rr extensive advertising in national publications, as well as 
direct mail matter and advertising plates for the use of the 
local d ler in his new er 

It's Said and Done” (Dictaphone Sales Corporation) editorial 
red oT ventories Some are not satisfied w th i mere ma- 
terialistik nventory., which can be measured with scales and 
vardsticks They demand a personal inventory showing how 
! lividual’s value has increased during the past year, and 
f not. whv not 

The Du Pont Magazine (FE. 1 du Pont de Nemours & Com- 
pany) showed the “Brief—O-Grip,”’ a handy luggage item cov- 
ered witl Fabrikoid.’ This is made by the Max Dam Com- 
pany. In 88 St. Francis street, Newark, N. J The interior 
is provided with adjustable dividers to adapt the case to vary 


ing thicknesses of the items carried 
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PEERLESS SANITARY LINE 


PEERLESS 
PRODUCTS PLEASE 





Letter trays and waste paper baskets, all sises, 
mail and tape baskets, space baskets, built up 
trays, locker baskets, PEERLESS paper burn- 
ers, wire globe 
guards, etc. SPECIAL WIRE GOODSs 


office partitions, wire 
MADE TO ORDER. 


PEERLESS 


“oO 2? = 
a 
7 


» 


GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 


a | 
BY YCS 
SWIC INS 4 


FRLESS SANITAR 
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FOR THE 
Right MAN 
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QUALITY 
CARBON PAPER 


ROCHESTER.N.Y A 








L 





























There is a splendid opportunity for the 
right man in representing the A. P. Little 
line of ribbons and carbons. And when 
we say right man we mean a man who is 
just as particular about the company he 
represents as the company is about him. 
We insist on substantial references and 
we invite just as thorough an investiga- 
tion of our own methods in doing business. 
If you are the type of man who likes to 
do business on this basis, it will prove 
worth while to write us. 


A. P. LITTLE, Ine. 


ROCHESTER, N. Y. 
New York Office: Bible House, Astor Place 
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THE 
MODERN 
NOTE e®eee 






Series 19 Book Style 


THE TOUCH OF COLOR v 
ON THE OFFICE DESK 


Supplied by Columbian-Success Calendar Bases, gives the 
dealer an added sales advantage. 


Color is the modern note in today’s merchandising. The 
dealer who is alert to this demand will profit in far greater 
measure. Let the handsome. sparkling colors of the 
Columbian-Success line help you win this extra business. 


The Improved Columbian-Success Calendar Bases 
are lacquered in lasting colors of Chinese Red, 
Olive Green, Mahogany Brown and Satin Black. 


Write for complete illustrated catalogue and prices. 


COLUMBIAN 
ART WORKS 
1024 JUNEAU 
MILWAUKEE 
wis. 

























The resilient 


Furndure shoe Sues. 


NO-DENTS 


EVERY OFFICE A PROSPECT 








Yes—there is a place in every office for 
NO-DENT the resilient furniture shoe. 
NO-DENTS offer the best protection to 
floor covering of all kinds from dents 
and gouges. 

Recommended by floor covering manu- 

facturers. Keep furniture in place. 

Deaden noise and building vibration. 
Dealers everywhere are finding them a 
profitable addition to their line. 


Send for samples to-day. 
THE RICE PRODUCTS CO. 
1158 E. 146 St. 
Cleveland, Ohio 


Western Division: 514 E. 8th Street, Los Angeles, Calif. 











OFFICE APPLIANCES 


“Cuba Progresses,”’ said Enrique Guiterrez, of Havana, on 
The Protectographer Overseas (The Todd Company) He is 
optimistic over the business situation, because Cuba always 
comes bac 

Human attributes were translated into terms of office ef 
ficiency in “Calories, Calisthenics and Character published in 
Typing Tips (The Miller—Bryant-—Piercs ‘ompany) Typewriter 
ribbons were described which can “come back.’ and possess 
endurance and responsibility In which they are akin to the 
peppy stenographer. 

George B. Gunnison contributed “Putting ‘Stuff’ Into Your 
Work to Woodstock, The Typewriter (Woodstock Typewriter 
Company) The adept salesman plans his talk so that the 
prospect understands that the typewriter man knows what 
he is talking about Then he gives the prospect time to think 
of the merits of the points emphasized 

Commenting on a letter from a Japanese customer in Ever- 
sales (The Wahl Company) the editor said that any American 
reader would find it as difficult to write to Mr. Sato in his lan 
guage as that gentleman found it to write in English He put 
over his idea, which is the purpose of language, even though 
it wasn't all according to conventional English 

“Some Interesting Facts About Our Print Shop” in Smith 
Corona News (L. C. Smith & Corona Typewriters Inc.) gave 
details of the mechanical equipment and showed interior views 
of the plant Much obliged, Manager KE. R. West, the product 
of your plant has passed over this desk many years, and that 
good equipment, fine illumination and skilled personnel have 
been reflected in the printing we have admired 

Retailers Review (W. A. Sheaffer Pen Company) reports that 
t midwestern stationer has changed his plans of compensating 
the sales staff. Salaries are no longer fixed—a minimum is 
set, with premiums on the sale of various items of the stock 
on which the management wishes special effort An incentive 
to move specified items of the stock is given through the pre 
mium allowance 

Art Metal Service (Art Metal Construction Company) illus 
trated a special typewriter desk, one of a number of items in 
stalled aboard the U. S. cruiser ‘Chester.’ This is one of four 
vessels with similar equipment, which includes flat top desks 
typewriter desks, ship's log desks, standing desks, plan cab 
inets, correspondence cabinets. legal Dlank sections, stamp 
racks, mail trays and key lockers. This furniture is mounted 
on special sub—bases to permit fastening to the floor, affording 
security when the vessel rolls and pitches 

The Office Specialty Idea (Office Specialty Manufacturing 
Company, Ltd.) prefaced the new year with a special issue 
done as a topping broadside It heralded “‘A Bigger and Better 
Year—1930" and opened with an inspiring vision by Harry C 
Slemin, managing director and treasurer. Portraits were shown 
of the officers and home office executives, pictures of the branch 
stores, accompanied by portraits of the managers and a selec 
tion of views in the manufacturing plant A spread showed 
representative installations of the company's equipment, fol 
lowed by a map of the dominion, on which were indicated the 
branches. This issue reached us through the courtesy of Frank 
Selway, sales promotion manager 

Association 

Rags in Paper (Rag Content Paper Manufacturers) advocates 
the use of a No. © or 10 envelope for business letters, which 
makes them much easier to read and handle, as but two par 
allel folds break up the surface of the letter, and do not inter 
fere with easy reading, for the folds run with the writing 

Sometimes a “hidebound” business exists for years, and looks 
successful from the outside But there's dry rot. Rags in Paper 
(Rag Content Paper Manufacturers) comments on a_ business 
which saves pencil stubs, used old envelopes for memoranda 
ete Queried as to why the company had courage to start, this 
house organ savs it didn’t start—the present owner took it over 
for a debt, and the old customs continur 

Dealer 

Phunnygraphs (Lester Book & Stationery Company) published 
i Scotch number, which gave the Scots a good chance to laugh 
at themselves 

Bramwords (The Bramwood Press) quoted a speaker on direct 


mail advertising: “‘Direct mail circularizing is bound to depend 
or it success on clerical work with meticulous attention to 
details 

The Office Coefficient (Charles G. Stott & Company Inc.) 
played up the Oakville pin holder on its front cover, with ebbu 
ent sales talk calculated to place one on each of the many 


office desks in the national capitol city 

Bramwords (The Bramwood Press) classified customers in 
six divisions, and told how each should be handled Customers 
are either good natured, doubting, disputative, taciturn, techni 


il or price Each requires his individual sort of treatment in 
der that the order may be in order 
Houston is proud of a local industry producing lime for build 


purposes from oyster shells iccording to “Osco"’ Business 


Ideas (Office Sup} Company, Ine.) Further extension of oper 
itions is the manufacture of sand lime brick, pr ding bricks 
illy to displace those made about 1 miles away Water 
front delivery is possible, as the plant is on navigable water 
food for Thought in The Blank Book New (The Colun 
bu ilar Rook Manufacturing Company) told fa trawberrys 
wer in the Ozark whose ale r ords l innual profits 
the envy of his neighbors His berry pickers are entertained 
eht with game dancing ingings “wir ns nd other 
‘ ents. which make the picker forget the tedium f } 
layv’s work His crop is clean and the berries re handled ! 
whi gi } stock the | ' t ts tot 
! I 


Internal 


The Honolulu Item (Mercantile Printing Company) Ltd.) 
ported that new road in the state f Washington was split to 
I itround a fir tree estimated to be about 800 years old, 

rT} January « rance sale was characterized by orange col 

1 signs, according to The Gill-O-Gram (The J. K. Gill Con 
Dar ) Customers could locate bargains readily by watching for 
the signs in orange 

The popularit of envelopes to match Strathmore papers was 
commented on in the Strathmorean (Strathmore Paper Com 
pany) Standard sizes are provided, and at least ne of the 
problems of the direct mail advertiser and the catalogue man is 


dispose d of 
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READY FOR SPRING? 


PRING'S the replacement season in vffices 
as well as homes. Now's the time to 
bring your stocks up-to-date with Sanymetal 
Steel Costumers. Good sellers any time, 
these fast moving staples step along even 
faster at this time of year. Take a tip 
from the all-metal costumer that won't 
tip over. Replenish your stocks now! 


The Sanymetal Products Co. 
1695 Urbana Rd., Cleveland, O. 


































PROGRESSIVE AND DEPENDABLE | 


P stands for Pierce’s 
The home of good chairs. 


I for integrity 
in business affairs. 


we give to the trade. 


E means the efforts | 
| 
| 

R | 
means there’s rest 


in every chair made. 


C stands for CHAIRS 
the best to be found. 





E means that elegance 


in them abounds. 





S. K. PIERCE & SON CO. 


GARDNER, MASS. 
New York Boston Philadelphia 


San Francisco 


























ERE is a new artistically designed and beauti- 
fully finished Desk Tray. 


Costs no more than the ordinary kind. 








No. 19 


Furnished in legal size only. Outside dimensions 
1434” long, 10” wide, 23g” high. Oak, Mahogany 
and Walnut Finishes. 


Put a dozen assortment in stock and get your share 
of the new business this tray is creating. 


IMPERIAL METHODS CO. 


FOREST PARK 
ILLINOIS 


WESTERN WHOLESALE STATIONERS, Ltd. 
228 S. Los Angeles St. 580 Market St. 
Los Angeles San Francisco 
GERARD D. WHITE 
457 E. 182nd St. New York City 











THE NEW WESTERN DESKS 


No. 260F 





In bringing out this new line, we believe we have 
justified the confidence of the trade in our or- 
ganization, and that as soon as shipments have 
been completed and dealers have displayed them, 
our ability to produce office furniture equal in 
service and appearance to any the market affords 
and to supply it at popular prices, must be uni- 
versally conceded. 

Much practical value has been added to the new 
designs thru the adoption of suggestions from 
the trade. Questions of design, fabrication, fin- 
ish, etc.. have all been considered from the 
viewpoint of the dealer and user. 


Our new catalog No. 35 is available. If you have 
not seen it, your request will be promptly 
attended. 


WESTERN FURNITURE CO. 
Blair Avenue at Palm St. ST. LOUIS, MO. 
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APPLIANCES 








Automatic Stapling Machines 


“CLINCH” 


Your Papers 


WILL NOT CLOG 


LOWEST COST OF 
STAPLES 


BUILT TO 
LAST 


EASY TO 
OPERATE 


IN ONE 
LOADING 


IN COLORS: 
OLIVE GREEN, 
MAHOGANY and 

WALNUT 






List Price 


$6 


with the 


MODEL “A” 


EVEREADY PAPER FASTENER 
FULLY GUARANTEED 
Write Us for Circulars and Dealer Proposition 


Co. cor Boston) 


General Sales Office 
50 Church 8t. 
New York, N. Y. 


Eveready Mfg. 


34 Southbridge &t. 
Worcester, Mase. 















For Memo 
and Ring Book 
Metals— 


MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 
complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


a 





Loose Leaf Metals Co., Inc. 
6816-6824 Arsenal Street 
ST. LOUIS, MO. 


a 











Two New Calendars At Prices | 
Never Before Heard Of . 


No. 50C Standard Calendar, one dozen to a box in 4 colors. 
Size of Pad 2 5/16 x 3 1/6 inches, size of Base § x 4% inches. 
Retail Price Complete, Each 40 Cents 


No. 200C Standard Calendar. Base Dark Green—Six to a Box. 
Size of Pad 3% x 4% Inches, size of Base 7% x 6 Inches. 
Retail Price Complete, Each 75 Cents. 


PADS FOR SAME % PRICE OF COMPLETES 


Profits fine for both Jobber and Retailer 


Sole Selling Agent for All Standard Calendars and Special Pads 


R. H. (Rube) BAX TER 


530-S2 FRANKLIN ST. N. Y. CITY, N. Y. 




















Your customers will 
come back for the 


COMMANDER 
5c Pencil 


Our Commander line No. 2954 is, 
perhaps, the finest line of 5c pencils 
ever manufactured for bank and of- 
fice use. Each pencil is made from 
highest grade Southern red cedar 
which gives the pencil great strength 
and long life. Each pencil has hex- 
agon metal tip with red rubber. Come 
packed | dozen in a pull-off box in 
five degrees of hardness. Write for 


free sample. 


SWAN PENCIL CoO. INc. 
221 4th Ave., New York City 
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Change in Skid Platform Recommendation 

The standing committee on the simplification of skid plat- 

forms, co-operating with the United States Department of Com- 

merce, has submitted a revised recommendation to the industry 
for signed acceptance 

The new commendation calls for a clearance of either eight 

or twelve inches from the bottom of the runners or other sup 

side of the platform; between the inside of 


ports to the under 


runners or other supports to be twenty-nine inches 

It is also recommended that the overall dimensions of skid 
platforms used for shipping goods be either 33 inches wide x 
54 inches long, or 42 ches wide x 66 inches long 

The changes proposed by the standing committees are to be 
ffective from March 1, 1936 


French Exports of Walnut Logs and Lumber 
Commerce Reports] Exports of walnut logs and lumber from 
France for the years and months indicated metric 


ons 
1 
) 
A 


expressed in 


864: 


March, 1,052; April 
August, 903; September, 


28—January, 813; February 
May, 794; June, 1,0 


October, 67% 


1,149; 
758 


1929—January 849 February, 980; March 97; April, 1,305; 
May, 854; June, 1,280; Jul 12; August, 1,139; September, 738; 
October, 729 

By a decree of August #26, the exportation from France 
of hardwood logs in the roug! with or without bark, if of a 

r mference at the irge nd of more than sixty centimeters 


(approximately twenty-four inches) 


was prohibited, except for 
mine props Squared timber or lumber sawn in over 125 mil- 
limeters (practically fi ches) were also prohibited from 
exportatior 
In the Journal Officiel of July 12, 1929, the minister of agri 
culture f France gave notice that the decree of August 7, 
1926, was suspended as concerning walnut exports The official 
French export figures up to the end of October do not reflect 
inv increased export act ty resulting 


i 
German Typewriter Exports. 


ivorable occupation in the Ge 


New Record in 


Commerce Reports T rman 


ypew manufacturing ndustrv is reflected ir the official 
foreign trade figures, which indicate that the favorable export 
trend of re« t years was tinued during the first ten months 
of 1929, and that the total exports for the year will doubtless 
establish a record The value exports during the first ten 
months of 1929 was greater n that of the total exports of 
1928 and of previous years By quantity the export of type- 
writers during the ten months, amounting to 80.474 units, was 
greater he il exports of 77,351 units during the entire 
calendar r 1928, and was thirty-three per cent greater than 
xports during the first ten months of 1928 

rhe tot value of German typewriter exports in 1928 amount 
ed to 14 00 marks, whereas exports during the first ten 
ontl of 1929 were valued at 16,234,000 marks Not only the 
alue f ( l exports advanced but also the iverage export 


is the average 
advanced to 


value of the individual machine increased Where 
price per mas was 161.22 marks in 1924, it 
186.09 marks in 1927, 187.88 marks in 1928 and reached 202.1 
marks in the first three quarters of 1929 The advance in the 
iverage invoice price, therefore, amounted to 20.5 per cent as 
ompared with 1924, and seven per cent as compared with 1928 
German Typewriter Exports in Tenth Month Periods 

The following figures show German typewriter exports, by 

countries, during the first ten months of 1927, 1928 and 1929 


(January to October, inclusive) 

France (1927) 351 units; (1928) 5,081 units; (1929) 9,222 units 

Czechoslovakia—(1927) 6,048 units; (1928) 7,217 units; (1929) 
8,123 units 

Turkey—(1927) 602 units; (1928) [none reported]; (1929) 7,559 
The influence of the introduction of Latin characters is re 


1929 


flected in the 
927) 2.883 


imports 
Italy (1 nits; (1928) 4 (1929) 4,965 


units 


Austr (1927) 2,104 nit 1928) 40) inits (1929) 4.039 
inits 

Argentina—(1927) 3,088 units; (1928) 3,456 units; (1929) 3,783 
units 

Switzerland 1927) 108 unit (1928) 4.389 units; (1929) 3,676 
units 

Belgiur 1927) 899 units: (1928) 1,945 units; (1929) 3,557 units. 
Netherlands—(1927) 14 units; (1928) 2,423 units; (1929) 3,342 
it ts 

Spain—(1927) $6 unit (1928) 4.614 units: (1929) 3.310 units 
Great Brita (1927) 1,858 units; (1928) 1,516 units; (1929) 3,188 
1 ts 

Yugoslavia—(1927) 1,4 nits; (1928) 2,192 units; (1929) 2,27: 
Sweder (1927) [none reported]; (1928) 1,035 units; (1929) 
2.273 units 

Brazil—(1927) 1,405 units: (1928) 1,855 units; (1929) 1,571 units 
Rumania—(1927) 1,295 units; 1928) 2,318 units; (1929) 1,541 
units 

Saar—(1927) 581 units: (1928) 1,592 units: (1929) 1,352 units 
Denmark—(1927) 1,005 units (1928) 939 units; (1929) 1,339 
nits 

Bulgaria—(1927) 588 units; (1928) [none reported]; (1929) 1,213 
Hungary—(1927) 2,320 units; (1928) 1,089 units; (1929) 1,203 
inits 


Other ce (1928) 10,964 units; (1929) 
12.437 units 
Totals for ten 


(1828) 60,469 


intries- 


units; 


ts@8.249.000 
80,474 units 


month periods—(1927) 45,031 un 

marks units@11,303,000 marks; (1929) 

?16,234,000 marks 

Basis of Increased Exports 

per cent increase in the number of German 

exported was accounted for chiefly by increased 

to nearly all purchasers, especially to France, Great 

Britain, and to Turkey, where the seventeenfold increase in im- 

ports was due to the introduction of Latin characters 
In the first ten months of 1929, 22,392 typewriters, 


The thirty-three 
ty pew riters 


sales 


valued at 


5.719.000 marks, were imported into Germany, 21.004 of which 
came from the United States, 173 from Switzerland, and the 
remainder from other countries Imports in the corresponding 


period of 1928 amounted to 17,327 units, valued at 6,320,000 
marks, and in the like period of the previous year to 16,003 
units, valued at 7,180,000 marks In both of these years the 
United States supplied by far the largest quantity 
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Get More Business for 1930 with 
DOUGLAS LINE COLLAPSIBLE ELECTION EQUIPMENT 
“Always a Repeater” 
Known from Coast to Coast 
Seven different booth styles and prices. The MODEL “B” 


(shown above), four stalls, all detachable and interchangeable, 
lightest, most durable booth on the market. 


Write today for complete information. 


Douglas Manufacturing Company 
CRETE, NEBRASKA 


Steel collapsible voting booths, Steel collapsible ballot boxes, 
Rigid ballot boxes, Collapsible election tables. 
































S/leeliAge 


Catal 





Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our catalogue 
and prices. 


601 Without Lock 
602 With Lock 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 




















The 


Bump 


The Bump fastener is as practi- 
cal as it is novel and unique. No 
metal staples, pins or clips re- 
quired; instead, the Bump uses 
a part of the object to be fast- 
ened and produces a neat, secure 
fastener. There are two models 
—the stand machine preferred by 
some for its convenient and fast 
the hand model 

preferred by 
portability and 
Identi- 


operation and 
here illustrated, 
others for its 
easy squeeze operation. 
cal results. 


8 


*y 


A UNIQUE FASTENER 
: 
: 
i 


LA CROSSE, WISCONSIN 


Eastern Representatives— 
Seymour-Conover Co., 350 Broadway, New York City 


| THE BUMP PAPER FASTENER CO. 














Simplicity of design—sturdiness of con- 
struction and economy of operation have 
been the outstanding features of the Roto- 


speed Stencil Duplicator for 17 years. 
Low in first cost yet capable of producing 
clean, sharp cut copies of typed, traced, 
drawn or ruled work which popular opinion 
thought possible only with high priced 
equipment. 


NEW PROPOSITION FOR DEALERS 


This efficient duplicator is now being 
merchandised through dealers and the plan 
will interest you, too. Ask us to send 
Booklet Al and all particulars. 


he 
ROTOSPEED CO, 


DAYTON, OHIO 




















OFFICE APPLIANCES 


Imports advanced quantitatively during the first ten months 
of 1929 On the value basis, however, they declined from 
7,200,000 marks in the 1927 period to 5,700,000 marks during the 
first ten months of 1929. Thus the quantitative advance in 
imports was offset by a decrease in value over the same periods. 

—————— 


Analysis of United States Trade with Latin America 

The United States Department of Commerce, division of re- 
gional information, Washington, D. C., has published ‘‘United 
States Trade with Latin America in 1928," No. 88 in the Trade 
Promotion Series It can be obtained for fifteen cents from the 
Superintendent of Documents, Government Printing Office, 
Washington, D. C.. or the branch offices of the bureau 

detailed analysis arranged by countries and com 
Comparative ficures are presented for exports and 


This is a 
mocdities 


imports the last three calendar years 

Approximately one-fifth of our total world trade is with 
Latin America, and the ratio is rising steadily Im 1928 the 
United States exports to Latin American markets were valued 
approximately at $900,000,000; during the same year we bought 


£1.030.000,000 worth of produ ts 


EEE 
EXPORTS 
Typewriters 


in these markets 


< — 











United States exports of typewriters by countries during November, 
1929 In exports under this classification where the machine is driven 
by an electric motor, the value of the motor is included with the machine 
By the Division of Statistics, Department of Commerce 


Standard, New Portable, New Used & Rebuilt Parts of 
No : 



























Countries No No 

Austria 129 $ 8.165 113 8 10,034 199 $ 4,655 $ 1,432 
Azores and 

Madeira Is 5 195 
FRelgium mT. mMOO11 ». 280 153 5,109 1,1 
Bulgaria 3 210 90 
Czechoslovakia 728 45.502 12,009 116 1,021 1,127 
Denmark 158 10,649 2.658 an 1,673 851 
Estonia s 44 1h 40 ‘ 
Finland 7 5.049 22 930 39 1,262 170 
France 1.60 90 00 47 36.791 386 17,001 15,882 
Germany 2H 18,705 721 27.06 26 73H 2.839 
Greece mt 4.085 > MO 16 "10 i 
Hungary ns 3.710 JM) 9.000 101 2,893 340 
Iceland 2 141 
Italy 17 5.800 260 10,950 9 | 1.881 1.368 
Latvia 6 bt) 4 144 ” 611 49 
Lithuania 2 73 ; 
Malta. Gozo and 

Cyprus 2 140 1° moO 

Netherlands 205 20,687 2 5.082 204 8.004 1,651 
Norway 117 8.178 270 0,067 2 S3 108 
Toland and 

Danzig 21 14,640 234 S624 S6 207 15 
Portugal 124 S444 1? 2.017 1 28 
Rumania 7 4.020 a #20 4 1,854 le2 
Sov. Rus. in Eu 15 8.4 7% 216 13 
Spain st 3 1.723 103 3.570 424 12.885 B57 
Sweden 0) 26.365 22% 18 601 611 
Switzerland 422 20,600 514 18 691 1,214 
Unit. Kingdon 1400 234,462 1.516 42 14,545 $2,200 
Yugoslavia and 
Albania 06 3.915 no 1.800 OX 
Canada 031 G21 10 15.512 767 6.858 24,118 
Brit Honduras m 18 
Costa Rica pi 1.040 1 mo 
Guatemala 21 1000 
Honduras 11 76 v1 770 11 oy 
Nicaragua Me 4.201 27 1.080 14 ¢42 21 
Panama is ave ou“ 2.408 1 i4 om 
Salvador 7 522 a mo 
Mexico 12 26.220 ois 20,005 61 2.405 S74 
Newfoundland and 
Labrador 17 1,228 107 1 20 
termudas 1 st 10:8 = n6 
Barbados 1 “0 
Jamaica s His Ww G 2 2 
Trinidad and Tol 2 17 3 132 1 in 
Cuba 206 16.820 a7 6.401 11 1) av 
Dominican Rep " Sun Ww 245 
Neth WwW Ind 1s 1.27 t iS 
Fr. W Ind 2 140 a Iso 
Haiti, Rep. of “ 1.57 1 621 
Virgin Islands 2 Im 1 io 
Argentina 732 45.815 677 24,833 127 7.83 S2 
Bolivia 14 1,108 ae | 2.258 m4 
Brazil S10 57 S27 24s 0,27 1,283 
Chile 7 a 240 9.401 13 712 607 
Colombia =S 28 9.405 21 thas 408 
Ecuad ‘ 180) ; 120 
Peru 1s 1.44 18 5.316 SOL 
Uruguay u7 6,522 ” +080 40 1.815 42 
Venezuela 110 8.754 17 7,04 107 IST 
Aden 1 ™ 
Brit India al 22.071 67 23,832 4 1.64 0.991 
Brit Malaya 0 2 400 io eo 
Cevlon 18 1,22 44 1,28) 
China 12 Rte oN 1420 1s¢ ee 3 
Java and Madeira 117 7,820 138 1.841 557 
Other Netherlands 
I Indies 10 -0 
t Indo-China 4 6,580 18 4s ‘2 
Hongkong ( ist) “i 1572 11 i 4 
Traq S nD . 
Japan ne oe a“ 720 13 $47 180 
Kwantung 20 7M 
Dalestir ‘ <63 1 ; 2 
Persia oso i 
Philippine Is 7 4.851 14) 1 507 13 
Siam 6 ' 1 3 
Turkey 92 6.400 6 : 4 
Australia T7238 43,207 40 12,024 BSS) oF 
trit. Oceania 7 iy 7 ae 
New Zealand 7 3,831 Bt 1,2 SU 
Relgian Congo 17 1,153 2h ‘, 
Brit. E. Africa 8 600 ae) 2 OTO 
Un. of S&S Africa 30D 18,805 184 6.864 113 
ae 2: 828 


told Coast 
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| DEFIANCE 
| PORCELAIN ROLLER MOISTENERS 


PUT UP IN INDIVIDUAL BOXES 


." -~% No. 5 
c= > PERFECTION 


Base 2} x 2} inches 
List $0.50 each 





No. 6 
PREMIER 


Base 3 x 5 inches 


1 List $0.70 each 

VA 4 V4 No. 7 

| ( -- | AVON 

| | | 

| b Base 3} x 4} inches 

| VA List $1.00 each 
Fl 





TRADE DISCOUNTS ON REQUEST 


DEFIANCE SALES CORPORATION 


72 SPRING STREET 
NEW YORK 


























REGAL REBUILT 
ROYALS 


Trade-marked—Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Makes - a - All Models 
All Series - - - - All Types 


Lowest Prices 


Write for the Regal Plan 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 




















George L. Lamb 
MANUFACTURER 


Nappanee, Ind. 





OFFICE AND HOTEL 
DESKS, COSTUMERS, 
SCREENS and UMBRELLA 
HOLDERS 


NEW SUPPLEMENT SHOWING 
DESKS, AND FANCY WALL 
PAPER SCREENS NOW ON THE 
PRESS. WRITE FOR YOUR 
COPY NOW. 











MAHER OF 





SCREENS 
DESKS AND 
COSTUMERS 























om 


STEEL FOLDING 
CHAIRS 


in All Finishes 
Wood or Upholstered Seats 


WARK-BEACON 


STEEL FURNITURE CO. 
1410 S. Wabash Ave. CHICAGO 


—— — 
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“Records that have faded away 
are worth no more than no 
records at all.”’ 


in Business 
SANFORDS 


PpREATIU™M 


VR Wty! /mportant Records are 
Net hed A 


Ca, = Usually Written with, 


a CANFORD'S 


PREMIUM WRITING FLUID 
“The Ink That Has Defied Time for 70 Years 


OFFICE APPLIANCES 















SCALE 


for Every 


Office 


The I D L office scale should be in every office as a 
quick reference for computing postage accurately. It 
shows at a glance just the amount required for the 
various classes of mail. It eliminates guessing and 
quickly pays for itself. 

I D L now has a new calendar which will be available 
for distribution soon. Watch for announcement of 
this innovation 


AMn «ily, OA Le Zonn, 


DAM FIT WIL UVTI, 
50-52 FRANKLIN ST. NEW YORK, N. Y. 














DEPENDABLE 
SIMPLICITY 


At a new low price 


The New Super Automatic Tape Sealer 
combines dependable simplicity with 
stability—built to stand up under con- 
tinued hard usage—few moving parts. 


Write for our Dealer proporition 


TAPE SEALING MACHINES 
PRINTED SEALING TAPE 


SUPERIOR TAPE & SEALER COMPANY 
431 East Third Street Dayton, Ohio 





SUPER AUTOMATIC TAPE SEALER 


Handles &” to 1%” Sealing Tape. 
Size 3%” wide, 7” high, 14” long. weight 12 Ibe 


List Price $18.00 











STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 34x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It's what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them 


Zhe American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 
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Standard, New Portable, New Used & Rebuilt Parts of 


Countries No N No 
Nig mn i 147 
Othe I Ww \ 1 122 126 
Egy 21 1, S5¢ 40 
Algeria ani 
Tunisia Os 1.7% sO 2 720 10 
Other |! Af t 14 1.000 ’ 60 
Mor o t ete 
Mozambiqu lt 1,147 A) 1,830 
Other P At i l 1,002 | 1,224 
Canary Is lt oo ah) mo 1 Mm 
Other 8S Africa Y 4 lo2 1 To 
rotal if 15 $1,115,238 11,674 $432,591 3,949 $140,816 $120,485 
Shipments from the United States to 
Hawaii 122 $ 7,798 11 $ 450 33 $ 1,131 
Porto Rico 66 4,255 56 1,044 4 132 $ 15 


Adding—Calculating—Billing—Tabu- 
lating—Machine Exports 


United States exports of adding, caiculating, bookkeeping and billing 
machines, ete by countries, in November, 1929 In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine. Parts of adding and calcu 








lating machines are not shown separately They are included under a 
general classification, “Other machinery and parts of,"’ which is not 
segregated for publication By the Division of Statistics, U. S. Depart 
ment of Commerce 
Listing- I'v pewriter, 
adding- bookkeeping Non-listing Listing 
bookkeeping billing adding adding 
machines machines machines machines 
Countries ‘ No : 
Austria 1$ 1,341 
telgium s 7, 6S8¢ 28 $ 2 
Bulgaria 2 2,262 
Czechoslovakia 2 12,906 1 
Denmark _ o6es 
Finland © ee 8 6eeecce 
France ; 0) 76 
Germany =} 22,8335 oy 
Greece , OTS 
Hungary 1 1,221 1 
Iceland . 
Italy 3 3.141 18 6 
Latvia 3 
Netherlands 12 6,956 8 20,322 71 8 068 
Norway 1 1,082 5 4,050 bt 9,352 
Spain 7 6.492 1¢ 10,950 191 15,216 
Sweden 4 2,898 21 7.582 50 1,800 31 4,316 
Switzerland 1 441 40 39,552 137 10,186 
United Kingdom 31 31,311 179 100,580 69 7,767 
Yugo. and Albania 6a 40 
Canada 6 4.703 27 18.236 10 545 mw) 5,815 
Costa Rica 2 525, 8 6065 
(Guatemala ” 4 
Honduras 4 42° 1 141 S 792 
Nicaragua r4 250 
Panama 1 
Salvador ; 5 3 
Mexico 2.445 1050 14 948 17 1,226 
Newfoundland and 
Labrador 1 370 
Trinidad and Tobago 8 742 
Cuba 1025 SO 5.280 1 126 
Dominican Republic 10 2.344 2 200 
Netherland W. Ind . 9 n42 
French W Ind 2 284 
Haiti, Republic of 2 212 7 841 
Argentina Ss 7,833 1,816 1 7 8=©218 16,014 
Bolivia : . 5 48S 
Brazil 22 7,203 : 97 9,972 
Chile 2 1,326 ‘ bot 8 S86 
Colombia 105 1,495 
British Guiana 1 4255 Pees 
Peru 1% 1,716 
Uruguay 2 1,334 37 +400 
Venezuela 1% 1,414 
British India y 4 1,662 2 135 
British Malaya 5 375 
China 4 195 
Java and Madura 1 1,041 l 1,040 33 2,759 
Hong Kong : 1 4 
Tapar 4 4,698 
Philippine Islands ° 3 171 seas 
Siam 1 105 
Turkeys 2 154 
Australia 26 24,837 7 11,973 125 11,100 
New Zealand a 961 2 nO 
Union of S. Africa 6 2,629 2 175 16 2,169 
Egypt 2 168 
Algeria and Tunisia 6 405 
Other French Africa 2 100 
Morocco 1 100 
Mozambique 1 160 
Canary Islands 1 70 
Total 171 $153,979 613 $352,920 262 $15,244 3,087 $272,673 
Shipments from the United States to 
Hawaii 9 $$ 6.251 28 $ 3,210 
Porte Ric« 1§ 150 18 1,634 
Card 
punching, sorting Other 
Ca iting and tabulating including used 
machines machines and rebuilt 
Countries Ne No No 
Austria 5 $s 210 
Relgium 126 $ 17.80% 23 3,236 
Bulgaria 20 234 ewe 
Czechoslovakia 31 7,180 1 $ 920 5 600 
Denmark vaknee } 108 
Finland 8 403 
France 19 1,680 226 65,663 21 1,508 
Germany 96 15,240 oe 11 1,056 
Greece 1 523 ais . 
Italy m6 1 26 670 
Netherlands ! 8.901 5 4.700 10 1,728 
Norway 5 200 
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Thousands of Satisfied Users 


In cities large and small among school students, 
artists, salesmen, real estate agents, draughtsmen, 
architects and storekeepers—thousands of them are 
using Coit’s Improved Ball Bearing Lettering pens 
with entire satisfaction. No experience is necessary 
—just a little practice enables anyone to do good 
lettering with these unique pens. 


To any dealer unfamiliar with the line, we shall be 
giad to send an assortment of twelve pens for 30 
days’ sales trial. Ask for it today. 


The Bridgeport Pen Co., Bridgeport, Conn., U.S. A, 











Every Executive 













is a possible user 


of 
SWING-WING : 
DISPLAYERS! 





YOU 
Cashing- 
in on 





—" ae 


FAST-SELLING Line? 


The Wall Pivot Displayer illustrated is 
but one of many types bringing volume 
sales and profits to live stationers 
everywhere. No investment is needed. 
Write to-day for Catalog OE 30. 


UNIVERSAL FIXTURE Corp. 
135 W. 23 St., New York City 
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OFFICE APPLIANCES 
Card 
, . , punching, sorting Uther 
° 7. Calcuiating and taln ting ir iding usec 
Your customers will like machines oo ind rebuilt. 
Countries No No N 
M Portugal 4 gee 
> > , 
| these Tape Moisteners net or gg SO SB ate 
Spai 1 420 
Swede 472 152 
e : Switzerland D4 6.000 17 44 
Notice the “roller bearing United Kingdom 10S 21 See ny oF ” » 
on R Yugoslavia and Albania 5 ow 
surface” back of the moist- Canada 104 17.000 «9130 (1244S 10s 860 
Costa tica 
ening rol 3 ” ese : ie Honduras ob 
ning l. Th rolls pre Meoduces . } 
. ‘ > 7 sok: Mexico 61 15 1 tim) a | 
t > 200 
vent the tape from sticking ne : 
ve j : : Cuba 14 1 
even in the most humid er EES | 
roe Argentina ™ SAE | 
“Ryco" Tape Sealer Ww sather. Bolivia 2 2 a . / 
Designed for shipping Brazil 7 9.326 ij.» ii ecececc 
rooms. Takes tape up Chile 33 4.612 . ‘ents 8 d% o6ene | 
to 3” wide. ; . Colombia P 4 —— §=6806©.6G@hltltlORO ORO UC UC HRS i 
Sturdily built and finished — : = 
° - a | 
. 4 Raw Uruguay . 3 mo 
in a durable olive green _——« : pon 
= . aa . British India 12 3,790 is | 
finish, these mac hines Java and Madura 3S 5.045 254 | 
. Other Netherland E. Ind 2 TOO 
make attractive and ef- Menghons é3 | 
fi . ° Japan 6 3.3 coos 28 8=—S te té«é WCW 
icient equipment for Philippine Islands aD 3 420 - snbie 
’ ° ° Australia 70 14,070 6 —— 8 60Cleetét HS 
store or shipping room- New Zealand s » 208 obs 
Union of 8S. Africa 2 175 . ; ; l 180 
Egypt ; ‘ 1 205 
Morocco 2 170 coesae «2 tihenee 
Send for full informa- Total 1.311 $182,277 289 §«6$108.915 165 $17 420 
“Parsul” Tape tion and prices. inate Shipments toe = Sane amen to . ee 
3 Sealer : Porto Rico saebe 3 380 on sesuue ° eosee 
Designed for retail 
store use. Takes tape *a: 
up te 1%” wide Writing Instrument Exports 
United States exports of writing instruments during November, 1929, 
by the Division of Statistics. United States Department of Commerce 
THE SEYMOUR P =e 
RODUCTS co. pencils and Pencils, Metallic pens 
pencil Fountain pens. except metal except gold. 
Seymour, Conn. Countries leads. Number Dozen Gross. 
Austria 3 3.76 78 3 1,688 : 
r 4 . - 4“ . Belgium 1,950 358 4.821 kekécd: Sabeas eee 6aene 
New York Sales Office Room 1807 Chanin Bldg. Bulgaria (138 306 cs, ‘wena 
Czechoslovakia 206 ill 2,105 
Denmark 5047 2055 7,489 1,052 $ 247 
Estonia 36 3 127 
Finland 1 2 
France 420 4,055 
Germany 2,136 325 
(rreece 2) 1¢): 
Hungary 2 11 
Iceland 16 471 
Italy : 1,417 
‘ Latvia 4 7 
,, Netherlands 2,609 124 2,322 24 lta 
HERE’S _L& Seed eat’ Wanake: nn Ses 
Poland and Danzig 128 58 40 | 
—— "eee & Portugal , 212 11 213 ‘ 
HELP! Rumania . 517 ; 1,853 
P . es Sov Rus, in Eu 2 
in visualizing where Spain . 3 
dealers are located, Sweden 2236 821 
Switzerland 1,078 242 “) 
where undeveloped United Kingdom Y614 4,150 1,261 44,982 $21,822 
territory exists, the Canada| 12424 G03 5,793 1S, BN $1 1, 8 
crit onduras ‘ ; 
coverage of sales- Toe oat Alenia 10 
men’s routes and other Costa Rica wy ” 267 132 ; = 25 15 
» P Guatemala 132 10 24 2.5 S 
valuable information. meena 100 10 354 aT2 609 18 45 
| Nicaragua 13 6 141 SO 151 12 1) 
| Panama ho4 91 1,148 4,070 1,152 1 237 
Salvador 6 173 3.400 oon 
j Mexico 896 536 13.694 140,808 17,113 119 s2 
Newfoundland and 
. Labrador 18 184 1.556 110 
aon 2 — Brilliantly colored Rermudas 61 10 252 , 
- — ou spherical metal heads Barbados 36 v0 
sizes, 20 colors 1000 and sharp points of Jamaica oS 37 1,175 1,730 2 
combinations steel. frinidad and Tob 144 5 160 2 028 66} 116 71 
Other Br. W Ind 2 63 : 
[ Cuba 23 211 1 2, 11,312 607 361 
Dominican Rep 1 | ¢ >, 104 oe) 
Net! W Indies S1 7 
Haiti Rep. of 114 7 325 ON ’ 
Virgin Islands ; i 
Argentina 2.339 200 060 17,427 1,028 17 2 
Bolivia wh 20 i 24 214 
Brazil 00 71 1,740 >, 006 iS 1,882 1,01 
Chile St ’ 1,217 6,480 S40 21 250 
, (olombia 128 ‘ 121 4,808 1.26 
Ecuador 116 7 aso 7 228 
Surinam ‘ 4 
Brit. Guiana ; 600 7 . 
Peru 146 27 N75 2.582 6 218 158 
Uruguay 74 218 2.602 2.634 1.260 
Venezuela. 51 © 1,205 », 079 1,248 1M) 8 
Brit. India 1,544 216 5,202 7.320 71 
Brit Malaya 308 ri 2,000 ceee 
Ceylor 2 nS 
China 1.378 36 8 66 16.200 5,682 
"tthe ” Java and Madura .. 324 213 6.386 110 467 
Write for Catalog Other Net! E. Ind 789 137 2,833 600 12 
| ‘E> ‘E> ‘ nl Py ‘ , Fr Indo-China 16 ; Mw 
| GEORGE B. GRAFF COMPANY Hong Kong $2 10502374 1200 iO 
r ~ ° Iraq 207 28 719 
| 64 Washburn Ave. Cambridge, Mass. Japar 3 68 1,105 5.228 | 2.085 
Persia x ” 110 
Philippine Is 775 253 2.450 «26.424 5,652 
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MONEY 


or the appearance of it always has its attractions 
for the investor. It is likewise axiomatic that 
the production of securities should be surround- 
ed with the same safeguards that surround the 
production of currency. Cheaper production of 
high class securities of this type is made possi- 
ble by the use of “K B” BLANKS, a series of 
blank forms printed from steel engraved plates 
inbanknote style after the same manner in which 
United States Bank Notes are produced. These 
forms when overpriated have the appearance of 
high-grade securities and a currency look and 
feel about them that is irresistible to the dealer 
and the investor, hence an unusually good source 
of profit for the printer. Numerous designs in 
six colors cover an infinite variety of financial 
and commercial requirements 





SAMPLES ON REQUEST 





KIHN BROTHERS, Bank Note Engraver 
205-209 WEST 19th STREET 
NEW YORK CITY 




























Catalogue 


on request 


Manufacturers 
of 
OFFICE 


DESKS 
Since 1890 


OFFICE AND FACTORY 
2527 MOFFAT STREET 
CHICAGO 








Ih 
WII, 







No...surplus ink follows the dip of the pen. 
No...ink to drop on the paper, desk or well. 
No...ink can reach the penholder. 
No...wasting of ink. 

No...parts to wear out. 


And frankly we know of no better inkwells than 
PNEUMATIC 


ECLIPS INK WELLS 


preferred by banks, railroads and others 


dealer ote GENERAL ECLIPSE CO. oeticicn, coon. 
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OFFICE APPLIANCES 











~ The Accountant’s 
Assistant 








Frequently there are opportunities for sizable installa- 
tions of the Furnas Calculator Desk; having this con- 
venient model on display will aid you in getting the 
order. But there is also a lively interest among smaller 
offices at this season. The close of the fiscal year puts 
added burdens on the accounting department, so does 
the federal income report, state corporation tax, etc. 
Weary bookkeepers resolve to have better equipment 
for the next time. Why not suggest Furnas furniture? 
Let us send further information. 





FURNAS FURNITURE COMPANY 


INDIANAPOLIS ...... INDIANA 


Manufacturers also of costumers, wardrobe and 
stationery cabinets, and telephone tables 


‘ = _ 



















DANDY seacer 








PRICE $12 


‘‘Now Everyone Can Afford An 
Envelope Sealer’’ 

The universal need of a low priced, rapid and 
efficient method of sealing the mail offers an op- 
portunity to every Stationer, Office Equipment and 
Typewriter Dealer to sell THE DANDY SEALER 


to hundreds of their customers at substantial 
profits. Every office is a prospect. 


THE OFFICE APPLIANCE CO. 


191-195 Devonshire St. 
(Sole Selling Agents Dandy Sealer Corp.) 


Boston, Mass. 


Shae 





























Novel 
Window 
Front 
Colored 
Packets 





will show your customers 


Moore Push-Pins 


Glass Heads—Steel Points, 2 sizes 


Moore Push-less Hangers 


“The Hanger with the Twist”. 4 sizes 


To Hang-up Things 


Our new metal Style “L” Cabinet 
with 150 10c Packets, will quickly 
increase your sales. Order one 
from your Jobber today. 


MOORE PUSH-PIN CO. 


Wayne Junction PHILADELPHIA 























The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


if 


Cooke Self - Inking Numbering 
Rotary Dater Rubber Stamps Machines WAX SEALS 


rd 











: tA 
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. 
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NAME PLATES 
BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 
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Refilla 
encils an i’ Meta . 
n ] i ~ exce i ex tg 
rT ads N Do (,TOsSSs 
Sia 9 +1 itt 
Syria ‘ 2 ml 
Or Asia 1 17 
Austra i 1 2 14 22 SSO mw 
Br. Oceania 1S 24 12 
Fr. O nia 72 ll 
New Zeala 2.444 ist 1 70 
Brit l \ ain i 12 
Union of S \ 2 2.558 4 2 740 
fold ¢ st 4c 
Other I W \ 14 205 
Egy a 2 6 
Algeria a I 26 t 72 
(the I Af i - 172 
I S66 l7 10.2 S175.670 1120 $101.74 j ~ Ss 400 
Shipments from the United States to 
Hawa s Sol 123 $ 141 15.189 & 1.326 ny $ 1 
Porto R Su 1.21% 15 1.095 
Metal Office Furniture Exports 
Ur ds Ss exports of me furniture by ntries during 
Nov ri be l By the D sion of Statistics, Department 
Cn 
Safes and Bank and 
ibinets safet Other 
lire deposit office 
and vaults furn Other 
burglar and ture metal 
x I equip— and fix— furni 
N Ni ment ture ir 
Dei 4 1 ' in . 
Rules Z l $2 14 ¢ g $12 
(‘zec} \ uw \ 
Denma Ss 702 4 " ti x° 
Es 20 4° 
Fir 1 1¢ 434 60 ; 
Frar ; 760 628 74 1°] 
Gert i rf 1.90 f "40 Q4° > ry 
Iceland ‘ ; ~ At 
ntete 2 3 : “x f. = 
Netherlands 61 6 2 6.40 re ‘ 
Norway i8 i iT 4.20 > 173 
Poland & Danzis 9 + °&#&é #585 . ‘ 
Portugal { 17 29 1,122 1 
Rum nia 2 1,152 
seed a 2 ae ne 
Switzerland } 40) 2: 847 f- 
Ur i Kir 6 1 ) 14.626 $348 16.59 1 11 
Canada SPH 16.169 7 14,229 2 894 ’ 611 ‘ 254 
Brit. Honduras 1 1] 107 
Costa Rica 4 12 1,385 260 
ruatemala t 23 x0) wet, 
Honduras 3 1 ose - oe 
Nic iz 10 { 1,047 5 ‘1 230 
Panama 1 ‘ 1.17 146 199 
Salvad RN 4 
Mexi« ) \ is 27 1 14 g4 
Miquel & S 
Pierre Is R7 
Newfoundl 1A é 
Labrador 96 
Bermudas 07 128 
Barbados 14 “ 
Jamaica 296 1 RI 
Trinidad & 
Tobag 9g 
Othe I tis} 

Wes Ind @S 1.911 
oe : ' 648 TR1 1.312 
ominicar p x ¢ F 
Netherland W - ” 
Indies RS 7 
Fr. W. Indi eH 
Haiti, Rep. « 68 11 1,024 31 
Argentina 14 t 06 15.030 37 560 
Bolivia 8 1,531 18 694 1,102 
Brazil ' 004 10 1,631 2 250 606 
Chile #2 aC 14 1,575 92 1,901 
Color i s 10 4.96 1.385 61 7.269 
Ecuador 6 610 95 4 

Paraguay 12 26 9 149 
Peru 13 1560 10 5,852 2,295 4.143 
Uruguay 1 1,39 17 1,509 1,759 174 2.058 
Venezuela “ 5 64 6.027 556 2.376 
British Ind 12 6 If 598 19 2,495 1,38 
British Mal i 68 l 64 438 235 
Ceylon 218 
China 1.16 78 1,267 2,771 
lava & Ma 1 l 60 1.658 124 4 276 
Other Nether 

lands E. Indies t ‘ 186 
Fr. Indo-China 1 
Hong Kong Sé 528 
Iraq 4 
lapar t 8 2.917 1,75 510 
Kwantung 149 
Palestine 2 ‘ 165 
Philippin I 1 7 5.684 1,000 1,727 7.716 
Sian } 2.390 14 167 
Syria 9 1,030 = 
Turkey | 18 
Australia 19 l | 14 2,00 1,817 
Brit. Oceani 9 
New Zealand 2 530 1,27 747 
Brit. E. Africa \ 42 206 
tn. of S Africa ’ rif 140 9.445 3.476 ROR 
Peypt l ( 1.195 454 
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Convenient, Quick- 
Action Drop Shelves. 





—— 


1 Five-ply Oak or genu- 






ine y Veneer 
Tops. 












3 


Strong, Rigid, Drop 
Shelf Supports. 


4 


Extra height, right or 
left Side Shelves. 


8 


Fibre-Footed legs 
will not mar floors 
or cut carpets or 
rugs. 


9 


All Drop Shelves in- 
terchangeable from 
side to side. 


6 


Tubular Steel Con- 
struction, Stronger, 
Lighter, Cleaner. 


7 


Quick-Action, Trip 
Lever operates Foot 


Locking Device which brings 
Easy-Rollin casters into play or sets stand 
Convers. , firmly on the floor. 
Built to proper height for 
10 convenience, and rapid 
Operation of machines. 


reasons why you should buy Sherman-Manson 
10 Tubular Steel Stands at The New Lower Prices. 
Mail the coupon for further full particulars. 


SHERMAN-MANSON MFG. CO, 
621-31 South Kolmar Avenue, Chicago 
Please send folder with ful! information regarding your new, lower prices. 


Name 





State 


City 








MODERN DESK PAD 
A REAL PROFIT MAKER 


LOW PRICE QUICK SELLER 


Refills slide in 
easily and quick- 
ly. Every sheet 
perforated for 
the user’s con- 
venience. Orders 
for refills bring 
a steady income 








&44 EOE EO 3 
RAE SAE 











Choice of 4 colors—2 sizes. 
Refills edged to match. 


Cover made of finest grade 
imitation leather. 


MODEEN | 


Write for samples and price 
list of this indispensable 
desk accessory. 





MODERN MFE. CO, 


448 No. Wells Street, Chicago, Ill. 























Ne. 62 Letter Tray 


Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write 
for Catalogue 























Letter Trays 
Letter Baskets 
Waste Baskets 
Mail Baskets 


Filing Hooks 


Worcester Wire Novelty Co., Inc. 
Baltimore, Md. 


“ww way a 


_ » 


PO we 
Voag\laets » 














W here space 


is very 
valuable 








it will pay the office 


equipment dealer to 
display these light dur- 
able stools and stands 
and it pays the user to 
buy them. 


Furnished with rubber 
tips, steel caps or cast- 
ers. Descriptive mat- 
ter and prices on 
request. 


| Searles Electric Welding Works 


Manufacturers 


1850 Fulton Street 


Chicago 








OFFICE APPLIANCES 


Safes and Bank and 


cabinets, safety Other 
fire deposit office 
and vaults furni Other 
burglar and ture metal 
Filing cases proof equip— and fix— furni 
( ul s ‘ No ment tures ture 
Liberk 160 
Morocco 77 
Mozambique H 298 12 441 98 
ther Port Afr ri 
(‘a I Islands ‘ 265 t } 
2 $99,700 $10 S137.781 $12.66 $82,842 $172,286 
Shipments from the United States to: 
Hawaii ‘4 «=6$2,702 ‘ S1.831 $12,559 $8,282 $9,197 
Porto Ri 22 779 63 1,267 634 2,291 
Carbons, Ribbons and Filing Supplies Exports 
United States exports of carbon paper, typewriter ribbons 
rh Iders, index cards and other office forms in December 
1929 By the Division of Statistics, United States Department 
i rn ree 
Filing 
folders, index 
ecards and Carbon Typewriter 
other office paper ribbons 
‘ intrie form: Pounds Dozer 
Austria $120 100 $134 69 $ 69 
Belgiun 777 445 $45 1.450 
Czechoslovakia 214 149 +t 157 
Denmark Z38 2,151 1,15 17¢ 2 
Finland 163 t¢ " 1 Te 
Fran + 297 113 1,238 3,080 
Germanys 101 6,601 1,139 1.268 024 
Greece 61 . 
Hungary 1,050 0 642 
Italy 1,084 1,704 4 soo 1,700 
Latvia 4 397 t 15 
Netherlands 4.11 2,795 1,729 7 
Norway 20S 613 14 
Poland and Danzig 239 14 sO $50 
Portugal 86 70 SS 22: 
Rumania 7 163 4 90 
Spain A 1,648 1,541 Zt S2 
Sweder 130 1,823 1,321 li4 
Switzerland 14 1,158 229 
United Kingdon 1,963 29,067 22,835 2,182 7,411 
Canada 3 ,0ee S, 39¢ 5.172 1.161 S00 
Britis! Honduras ‘4 
Costa Ric if Li 17 85 
Guatemala 1,825 103 168 18 204 
Honduras 1,722 147 s00 24 rt 
Nicaragua 84 sz 
Panama 1,794 170 " aL 
Salvador 291 237 286 84 198 
Mexico S66 4.000 1.8SU 26 , 1lu 
Newfoundland and Labr 1,045 245 154 i 2 
Bermudas 225 16 15 6 6 
Barbados it 
Jamaica Sj SS ool) 20 73 
Trinidad and Tobago 44 ho it S Pe 
Other British West Indies ra 42 u lt 
( ba 1,84 2.651 2,812 7 151 
Dominican Republic 25 445 ig t 
Netherland West Indies is l 3 
Republic of Haiti 52 lt lf 12 is 
Virgin Islands oe ‘ 
Argentina 705 2,164 1,738 24 10S 
Bolivia 29 663 SS4 
Brazil 3 2,785 >, 50S ~60 64 
i") 67 HAS 72 aa 
Keuad i7s HS i , 261 
‘ ombia 1,700 ‘8 te 60 Sol 
Paragua l l 
Peru s f ‘ if =S4 
Uruguay 1,38 1,0z¢ ; ) 
Venezuel 2 204 16 152 ye 597 
British India ( ) ; { ‘ 
Eritish M \ 62 62 1 
( lon ‘ : 
i ‘ thh i a) 
J ind Madur re 1 ‘ I 
Other Netherland Ea 
Indi l 64 
Frencl Indo—Chit 0 #1 
Hong Kor nd 2° 
J ul ‘ 1a.015 11 ; . 
Philippine Island 6,81 SS 1,7S¢ 2.438 
Turkey ( \ 764 
Australia ih 1,499 02 138 
French O ! It 
New Zealand s SO! 1s * St 
Ethiopia t é y 
British I Afric ' 
Union of South Afr f ' t l 
(ither I s Afr 
i; i i ry 
N ri ‘ ~ 
kKig | +. ' i 
Or r } \f 4 ; 
Liber 
Mor 
t q ‘ ] , | ) 
oO ' \f 
Total S5 1s2 127,71! $89,002 ] had S49,.0SN2 
Shipments from the United States to: : 
Haw $12,539 $0 $202 $1.44 
| rto Rice a1 15 “49 118 aT 
Absence dwarfs small passions and magnifies great ones 


Bramwords (The Bramwood Press) 
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U.S. TYPEWRITER 
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RIBBONS 


ESTABLISHED 1895 


Dealers Inquiries Solicited 


Sansom at Tenth Street 


RIBBON MEG. CO. 





CARBONS 


Philadelphia, Penna. 

















Profitable Specialties 


for the Stationer 





AMERICAN REPEATING 
ORDER BOOKS 


The favorite for forty years 
Six sizes in both duplicating and triplicating styles. 
Send for our catalogue of Notes, Drafts, Receipts, 
Columnar Pads and other profitable items for the 
Commercial Stationer 


Kalamazoo Stationery Co. 


DIVISION OF 
WESTERN TABLET AND 
STATIONERY CORPORATION 


Kalamazoo, Mich. 

















RED - BLUE - 


WRITE FOR 
PARTICULARS 





EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


This standard equipment for the letter press copy 
method is of good repute with all users of that type 
equipment Features of the EUREKA Bath include non- 
rusting metal construction, and an arrangement prevent- 
ing mustiness or mildew EUREKA cloths are non-ravel- 
ing and treated so as to insure clear-cut, sharp copies 
and absolutely accurate results. Now supplied in new 
office green in addition to the standard aiuminum finish. 


DON’T TURN DOWN ORDERS 


for these goods—just forward them to us; we'll fill them 
satisfactorily with neat profit to you and no trouble, 
Write for the EUREKA booklet. 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 





BALTIMORE INDEX MFG. CO. 


(Specialists in Metal Tab Guides) 
AN ASSORTMENT OF FIVE COLORS 


ORANGE - 
Your Name Can be Stamped in the Metal Tab 








GREEN - BLACK 














i 112-114 S. Calvert St., 
Baltimore, Md. 











§ Degrees of 


DO NOT SU BSTITUTE! 


OFFIC! 


APPLIANCES 


Made of 100% 
Smoothwriting es GENUINE 
s | Re aiers |! l ‘rs . ~~ 
Durable Lead Gustemere ‘specify. TEMP L AR, the genuine Souther i Ceda Southern Red 
pen ind tell their dealers Do Not Substitu ( lar 


Once they try TEMPLAR, they use it 








always 


This insistence 




















< Temyt ? our guarar 

quality of repeat 

Profit our t g-pr . at na le 
hem today ind as 


Manufacturers 








77-779 Broadway 


see saneee 4 PENCIL CO. - 


Pencils, Penholders, Erasers, and Rubber Bands 








New York, N. Y. 



























LER = BRAND 


DESK ACCESSORIES 


Catalog on request 


THE MILLER BROS. PEN CO. 























MANUFACTURERS 





Meriden 
Conn, 








$0ua wa tiW 




















{ | N Kh . SINGLE FLUID 
ERADICATOR ae 
Seve, ONE APPLICATION 
FROM 1 BOTTLE 
ONLY 
rad do «| Hundreds of thousands in 
c one fiw | (Mf daily use round the world 
‘radicater 
: TRY IT 205 Broaden 
Send 25¢ for One Large 50c Size - 
TRIAL BOTTLE PY 
INK-OUT MFG. CO., INC. 25 
= MONTCLAIR, N. J. 28 
g Gradually Displacing Old Style Two-Bottle Eradicators ow 
@- ° 
— eS - “SECURITY” 
Pen and Pencil Clips 












STA-FAST 


in sizes 0, 





No. 





VAL-CLIP 
Pencil Paint Protector, Eraser and Clip 


L. D. VAN VALKENBURG CO., 








Paper Clips 
1, 


Holyoke Mass., U.S. A. 


















STAPLING PLIERS 


Use instead of pins or clips. 
Two sheets or half a hundred, 
it’s all the same to the 
Neva-Clog Stapler. For bind- 
ing or attaching paper, leather, 
cloth, celluloid, price tickets, 
up to ™% inch thickness. 
Easily operated. No pound- 
ples on ap- ing, never clogs Fully guar- 
proval. anteed . . .$5.50 


Ask your dealer, 
write us for cir- etc., 
culars or sam- 


NEVA-CLOG PRODUCTS, INC. BRIDGEPORT, CONN, | 








INCREASED PROFITS IN TYPEWRITER RIBBONS! 





THE TYBON RIBBONER enables you to box ribbons 
of exceptional quality, at a substantial reduction in your pres- 
ent cost. TYBON RIBBONS are the acme of perfec- 
tion. Our method increases profits, sales, and eliminates su- 
perfluous stock. COST IS MEASURED BY RESULTS. 
TYBON PRODUCTS 





PRODUCE AND RE- 
PEAT. You will realize the distinct advantage that naturally associates with 
the merchandising of superior products. Samples and particulars on request. 


“HIGH QUALITY” 
TYPEWRITER RIBBONS AND CARBON PAPERS 


TYBON CORPORATION 


1026 FILBERT STREET 





PHILADELPHIA, PA. 
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SIMONSO 


For Vertical Letter Files, Ledger 
Check Files, Are 






PATENTED 

METAL TIP (SUIDES 
Posting Trays, Card Systems and 
Indestructible 


N 











NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & C 











Send for F Sample and 
tinal Dealers’ Discount 


122 S. Michigan Ave., Chicago 





o. Manufacturers 















Vv. ‘ 





ds easy as 
“SCT Ving 

atleller én 
an Envelope \ ; 






) #8 so“ All Tranzparent’ Index Strips 





Do You Index Your Own Ledger Sheets or Other Books 7? 


Will Solve Your Indexing Problems 

“All Tranzparent™ Index Strip Sets are packed 2—6 in. 
strips and 48-in. assorted colored paper inserts to a set. These 
Index Strips, or any portion of them, can be adjusted for either 
a Y% in., % in. or Vy in. marginal projection and the assorted 
colored paper inserts (Red, Green, Orange and White) in each 
of the above widths offer the purchaser a selection of TWELVE 
DISTINCT SIZE and COLOR COMBINATIONS at 50c 
PER SET. 
Upon request from any retailer, jobber or distributor for our 
trade discounts WE WILL FURNISH A SAMPLE 
SET FREE. 


CELLULOID ADHESIVE CO. 
Narragansett Ave. CHICAGO, ILL. 


at Schubert 
“Let us solve your indexing problems” 






























no other 


busine 





Chicago Distributor, 
Company, 173 W. Madison § 





DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages 


You'll get 


Hand 
The Master Key} | **,,2!'*"2eviee 


hand. Papers are 
(No Rubber to wear out) held. securely until 
Write for Samples wanted, then released 
° at a touch The Free 
and Prices. Hand is thoroughly 
practica and needed 
Speed Key Mfg. Co., Inc. in every office. 
for descriptive price 
29 Columbus Place and stock sizes. 
Brooklyn a ws 


Commercial Stationery 


FREE 
HAND 


Reg. U.S. Pat. Off. 


and merits 
key possesses. 
MORE key It Can’t Slip Out 
ss by selling Until You Release It 
That’s the Free 
binder — a 





FREE HAND ‘BINDER CO. 


227 PEARL STREET NEW YC YORK, N. Y. 


t., Chicago, Ill. 























The Business Card Way to Make Printing Pay 





Note smooth 










_ 
——————d edge of card 
when detached 





tien 2 








Stubsof cardsheld firm- 
ly by lever binder in case 











Trial Assortment Order ‘pecs! 
No. 1— 200 cards, Setyien, and 2 Cases, 2styles, $1.00 
No.2—1200 “ 4 5 * @* Oe 
No.3—-2500 “ 4 “ »*-¢ * ee 


Order today anyone of these sample orders. 


advantages you can print and sell these at 
a saving to your customers and still make 
about 50% profit for yourself. 

Send for one of our three sample orders today and try 
these scored cards out with some of the firms to — 
you are now supplying ordinary loose printed cards. 


Printers everywhere have found printing 
and selling Wiggins Patent Scored Cards 
put up in Wearwell Lever Binder Cases 
a dependable way to lower overhead and 
increase profits. 

Business men recognize at a glance the 
value of this new method of putting up 
cards. Cardsalways neat and clean—easily 


detached with straight, smooth edge; no Peerless CARDS 
waste from spoilage. With such apparent Book Form 


THE JOHN B. WIGGINS CO. 
1157 Fullerton Ave. CHICAGO 705 Peoples Gas Bidg. 


Wiggins Patent Scored Cards * Wearwell Lever Binder Cases 
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f° conripen out! STOP EVERLASTING N OISE 








CONFIDENTIAL WHOLESALE 
CATALOGUE No. 600 


34 pages full of information. . . Information and Prices 
on all makes of Typewriters, Adding Machines, Caige- 
lating Machines, Duplicating-Addressing-Folding-Ma- 
chiner etc. 

Write, Phone or Wire for your copy today! 








Made for L. C. Smith, Remington, Royal and Underwood 
typewriters. 

When ordering state make of machine. 

Saves repair calls, does away with desk drumming, makes 
typewriter more quiet and snappy. 

The typewriter is quickly and automatically attached and as 
quickly removed, without tools, from the desk. 

Sold at all offices of The L. C. Smith & Corona Typewriters, 
Inc. Ask for trial. 

Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
383 Kellogg Street Syracuse, N. Y. 














“NUTYPE”™ 








NON-INFLAMMABLE 
Typewriter Type Cleanser 


om] DISPLAY 
PRICE|| ITEMS 


---that are real Sales | 
Aids, all grouped 
together in a help- 
ful catalog. 


Send for it 
R. ORTHWINE 


























aa : ak. Mia ~ we |b mer ol “ 
Now in its ninth successful year. Send for a trial order. and Merchandise 7, . J 
Liberal discount to dealers. We pay postage everywhere. Holder 344 West 34th Stes N. ¥. C, 


WALTER G. GIES ©0.. 3 Commerce St., Baltimore, Md. 


MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 























For printing 


= “dc 7 ; 
Ld UMP RAINIER, 
mo price tickets, 
te eee NM hum bering 
- —_— — - x: + bins, boxes, 
shelves, etc. 






Thousands 
Use Harvey's 


AUTOMOBILE EXPENSE 
BOOK 


Big Profits 
Get Your Share 
It Repeats | 
HOLDERS MAY BE FASTENED TO ANY ARTICLE OR SEND FOR A SAMPLE 
SURFACE: wood, glass, tin, paper, ete. by means et ea Bo NN ON“ ll TB 2 She ee 
Mall ~ TB aprgaellaaaalied eeiaaaae FRED W. HARVEY CO. | 
HANS H. HELLESOE, 2444 Ainslie St., Chicago 206 E. Genesee Syracuse, N. Y. | 





coe IDEAL 


Made in four standard sizes: 


ees 50 LINOLEUM —_— FAST SELLING 
Blovated .....cccceccs 3.50 
_ nisi Eas tneame “An ‘hpanmast DESK TOPS DESK PADS 


» hipped dy ft i - 2 
a ole aajustmnente 9 A Special Sales Plan on 
Not a screw on a. : 2 

lapeiisid ate not affected by weather Each Line.—Dealers Making 
conditions. 


New dealers advised to make first order Big Profits. Write for details. 


on approval. 


Address READEASY IDEAL LINOLEUM TOP CO. 


223 Grand Ave., West Highland Park : : 
DErScrE U.8 A. 109 W. Austin Ave., Chicago 
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A neat, compact 
with paper roll 
to the telephone 
memorandums 

face for standard 


ing off 
Takes up small sp 
phone 


Easily attached 


finish 


THE COLYTT 
(En 


Has continuous writing sur 


Sharp cutting edge for tear 


leaving room for 
hand grip on tele- 


Nickel and black 


Dealers Write for Discounts 


THE COLYTT “REDI-ROLL” 
TELEPHONE MEMO —a 












writing shelf, 
for attaching 
stand—for , 


paper roll 


ace 


PRICE 
$1.00 


LABORATORIES 565 W. Washington St. 


gineering) Chicago, Ill. 














LISTO 


N the Listo ex 
here is perfect 


Made in a vari 
Leads all colors. 


LISTO 





Choice of a Million Users 


...The Friendly BUSINESS PENCIL 
for Every Pocket—for Every Desk 


clusive center-turn with the locked-in mechanism— 
balance. Its slender, aristocratic barrel of non- 


metallic material, such as fine fountain pens are made of, gives— 
light weight. T 
pletes positive assurance of the utmost comfort and 

relaxation——greater writing ease than can be obtained PRICED 
in any other mechanical pencil LOW AT 


he “‘easy-grip’’ of its knurled lower barrel com- 


ety of colors and color combinations. 
Address Dept. F. 50c 


PENCIL CORPORATION 


ALAMEDA, CALIFORNIA 


Eastern Distributor: C. P. Willems, 202 8S. State St. 


Chicago, Ill. 


EASY-GRIP - - - - CENTER-TURN 














—T 


New Rapid Service 
Files for Telephone 
Di ies, Visit 
Rec Books, ¢ 
ogs, Docu s 


Arranged for 
Quick Grasping 
and Replacement 
from any angle. 
Thes racks 
. shows 
vide with 


RADE 1F R MARK 
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<I FB ALS 
STAM P Pld 


TO RE-INK. TURN PAD UPSIDE DOWN INTO C 

POUR ONLY SOLO INK ON FELT 

a 

. 

es ss ss 8. PATO JUNE i919 en en ee "4 

Recommend SOLO for perfect rubber stamp impressions at 

all times. Cannot become flooded—insures first-class service 

from rubber stamps under any atmospheric conditions. Not 
a felt pad—the secret is in the self-inking ribbon. 


PEERLESS CARBON & RIBBON MFG. CO. 
476-478 Broome Street, N. Y. 


see nee eae «s 2 oh 
an ee ee ee oe oe oe oe oe 





. @ARYI 14 = 
Handifa * RECORDS 
¥3 the cost of other systems 


Handy facts about your business insure success 
Correct judgment and analysis is based on knowing 
FACTS. These areclearlyrevealed hy HANDIFAX, 
Just think—5 card-sheets make 100 cards visible. 
Facts now buried in your records will take on new 
life when made visible. HANDIFAX cuts record- 

231 keeping costs 40% —It 
isconvenient; compact; 
flexible; portable; quick 








and handy to use asa 
sheet of paper. Use for 
anvkindor sizeof record. 
Send for free Hand- 
ifax Mustrated folder. 
ROSS.GOULDCO, 
448 N. Tenth St. 
ST. LOUIS, MOQ, 








REG. U. S. PAT. OFF. 





ADJUSTABLE DESK RACKS 














— 





15 PARK ROW 


Improved File and Rack Co. NEW YORK, N. Y. 


Gardner’s Pull Tab Leather Lines 











PUL TAR CARD LAS 





Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
rices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


709 Pine St. St. Louis, Mo. 
— 














FOR THE TRADE 


L 


The Turner & Harrison Pen Mfg. Go., Inc. 


MMastrated catalog on application PHILADELPHIA, PA, 


LEON ISAACS & CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 


ay 


SILVERI59 ALL oY 


Lot 


PENS 


: a 


WRELR mame: 
Pua PS 


ET US QUOTE OUR PRICES 
Established 1876 





FALCON PEN WORKS 











EASILY DISPLAYED 


Put Beach's “Common 
Sense’’ Expense Books out on 
your counter or in your win- 
dow and they will sell them- 
selves. We will send you a 
display Passat Fm Pi 
if you will just say the word. 





BEACH'S 


, 
“comMON SE nse 








BEACH PUBLISHING CO. 
1351 Book Bldg. Detroit, Mich. 
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Sell This 


A bathroom or health scale 
that can be sold for $12. At- 
tractive, with appealing 
lines. Colors; six-spring 
mechanism—2S0 Ibs. capac- 
ity. This scale cannot tip. 
Write for prices on this 
popular item. 


Hanson Scale Co. 


525 N. Ada St., Chicago 














**Steel-Strong’”’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 


Coin Bag Seals —- Seal Presses 
Manual Coin Counters 
Currency Racks —Tellers Moisteners 
Handy Wrapper Cabinets 


Nationally advertised in Leading Bank Journals, 
d exclusively through dealers 
Write for Catalog and Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 











MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 
Ribbons and Carbons are in the front ranks, 
continually creating profitable business for 
Union dealers. Do you wish to meet the 
demand—profitably? Write us. 


UNION RIBBON & CARBON CO. 


and Laurel Streets 
PHILADELPHIA, PA. 


Front 











Loose Leaf Rings 


sn oe... Nickel Plated 
Paper FIVE SIZES 
Inside Diameters 
Open Easily, Pome — tak fhe 
Close "—1.75 “ 
Securely ay fie 


For loose leaf books, binding reports, blueprints, etc. 
Write for information T oose Leaf Metals 


on our line of...... 


The E. W. Carpenter Mfg. Co. 
Bridgeport, Conn. 




















| 








AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are | 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts 






AZORA RUBBER CO. 
S4th and 20th Streets, 


CICERO, ILLINOIS 
Abeve Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING Cross-Section View) 





PAT. DECEMBER 21, 1915 








AIGNER’S 
“PATENT CUT” INDEX TABS 
Simply cut or tear apart the thin strip be- 


tween each letter. 


Ready to attach—no missing letters—no 
time lost in assorting—all same color. 


A beautiful index that will withstand hard 


usage. Samples upon request 

Now ready: Catalog featuring indexes, em- 
bossing, gold stamping, decorating of book 
covers, etc, and AICO SERVICE TO 





THE TRADE. 


G. J. AIGNER CO. 


Dept. 03 
503 S. Jefferson, Chicago 








Canal Station 












Efficient 
Will keep 


and 













the market. 
sizes. A very 
item for stationers. 





Stanley R.Bristow “™, 
24 Central Ave.West Orange.N. J. 





eee 1AL Piste, ee 
we oneetenn ST is 
yet? - we ‘By “75,” 


e* 


economical. 
correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
Made in four 
profitable 


GED) 





“Make Your Show Windows 


Pay Your Rent” 
“Don’t Forget! Many Sales 
Are Made on the Sidewalk.” 


ONKEN TOWER Merchandise 
Displayers make Window Trim- 
mings Effective and Easy 
ONKEN TOWERS are Wonder- 
ful for ~ quick changes in 
sf windo 

NKEN TOW ERS have inter- 
anes Features, Two-in-one. 
ONKEN TOWER Merchandise 
Window Displavers are made tn 5 
sizes Ly “4 to 48° high and 12” 
to 36° W 
ONKEN TOWERS range in rice 
from $6.00 Up and made like a 
piano. 
Write for Description Matter No. 24 


THE OSCAR ONKEN CO. 
624 W. 4th St., Cincinnati, O. 
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SILICATE BLACK BOARDS 


Made of the best material thoroughly 
seasoned—Framed or Unframed—aAll 
Frames are Oak Finished. U. S. Gov- 
ernment Contracts and New York City 
Board of Education Specifications for 
40 Years. 


CORK BULLETIN BOARDS 


Framed or Unframed Sizes 18x24 inches 
Frames are Oak Finished te 4x6 feet 


Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 
20 VESEY STREET NEW YORK CITY 








Leaves no 
Yellow Stain 
on Paper or 


Or ase Clothing— 


Entirely different from all others. Attrac- 
tive cartons containing 2 bottles. Retails for 
25c. 


Sure to be a big seller. Big profit. Display 
card with every dozen. Order from your 
jobber or 


H. H. Coriins INK ERrapicator Co. 
1325 Grand Street Hoboken, N. J. 















The New 1930 Fulton 
DATERS and 
NUMBERERS 


Introductory Price 

















r NO ADVANCE 
Duralumin Drums — Strength 
of Steel. 


Diamond Knurl — Guarantees 
freest action of bands. 
Minimizes breakages. 
Nickel Plated Wheels—So positively rivetted to drum that 
we guarantee the action. 
Order now and cash in on the demand. Write for catalogue 


FULTON SPECIALTY CO. 


Elizabeth, N. J. 
New York Office: Room 461, 200 Fifth Avenue 


ee 
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Quick Sellers—Big Money Makers 


“Instant” Desk 


. 
and Handy Files 
Pocket pages keep papers in 
order but instantly accessible, 
indexed A to Z, 1 to 31, or spe- 


clally classified by celluloid cov- 

ered removable index tabs, 
Idea Books 

with pasteless pocket pages for 





news clippings, striking advts., 
etc.. instantly accessible 
Albums for Every Purpose 

Autograph, Camera, Portrait, 
Postcard, Disé Record, Greeting 
Card, Memory; “Each Day’s 
Doings,” and ‘“‘The Year Around” 
(Girls’ Diaries). 

Scrap Books, Graduation 
Books, Address Books, Adult 
Games, Double Dummy Bridge 
Boards 
Write for prices and special discounts. 


W. C. Horn Bro, & Go., iss 200 Sth Ave., New York 



















Markilo Co., Mfrs.. 936c W. 63d St., Chicago, U.S.A. 


MAKE 


CELLULOID 
ENVELOPES 


have the welded 
reinforced flex- 
ible edge seams. 
Extra strong and 
finished in appear- 
ance. (Patented 
processes.) 









MARKILO Envelopes are made in all ring-book sizes. 
MARKILO INDEXER Strip (blank-label) ready-to-cut. 
Transparent signals, card cases, etc. Sample on request. 
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i a 
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LOOK t TIP TOP 


~—o-—ooeooeeeeeeeeeeeeererererererererereve-eveve-ewewewey* 


TRADE-MARK 


3 sizes 


FOR THE 








—the guide to qual- 

ity im paper clips “Noo 
: made of brass 

or steel. 


NO. 


Sample display 
carton for Sta- 
tieneis 





"wwwvwweveweweeeeeeeeeeeeereeeree 


THE TIP TOP MFG. CO. x. Bg — N. ¥. 
Canadian Agents: Brown 





en 














Record the hour and 
minute A.M. &P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, ; 

Started, Finished,etc. wt 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 

Used by prominent firms all over the world. ia: 
Repeat orders will follow the first sale. Write for folder 5 piece bed plate. 


THE THOMPSON TIME STAMP CO., Inc- 






‘THOMPSON TIME STAMPS 








240-2 West 23rd Street New York, N. “s" 
——_ 





BOEHNER 






Improved 
Stationers and printers , 
use it to build up their 
volume on business and 
personal cards. It takes 
the regular loose cards, 
holds them firm, keeps 
them clean. Holds 
one as securely as a 
full case Imported morocco binding—metal parts highly 


nickeled——2 8 different sizes. 
We manufacture leather novelties only—we do not compete 
with engravers or printers. Please mention size in asking 
for prices 

Address, Department OA, 


roved Boehner Binder Co. 


1 am Fox Street urora, Illinois 
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A-PROFIT-BUILDER 


THE NEW AURORA “700” LINE 
A Super Transfer Case 


The latest features embodied in this “700 Line”—the Super 
Transfer case, will quickly recommend themselves to 





To dealers, Aurora “700 Line” offers a business builder in modern office 


equipment 


your customers. Notice these points in 


AURORA METAL CABINET WORKS 





UMLAO AAPM EPTNN 11117 


“MI. B.” 


M tia 


particular—Exclusive stacking fea- 
tures. No legs necessary—com- 
pletely inclosed, dust proof con- 
struction—greater filing capacity 
(263%"” depth)—roller drawer ac- 
tion (9/16" rollers)—various draw- 
er arrangements, cover every type 
of filing need. 


Send for full details and prices. 





AURORA, ILLINOIS 


AUULLUULUUUUULUUUNLAAAONTOALLAUA LUAU 


To us “M. B” stands for “MON BUREAU” 
To you “M. B.” stands for “MORE BUSINESS” 


If you want to extend or enlarge your trade, here is an opportunity for ey 
American goods are extremely popular in France and much needed, too. This 


especially applies to office furniture and all modern business appliances. 





MON 
BUREAU 


LE MAGAZINE DE LORGANISATION 
COMMERCIALE € INDUSTRIELLE 
torte 


pron? seh > 
“Pw etthe eee 


T 








; iL 








SMUUUUAULINTN NA 


“MON BUREAU,” 186, Faubourg St-Martin, PARIS, Xeme Arrt. (FRANCE 


a= 


To sell your goods in France, you should advertise in the 
right French medium. Now, this right medium is M. B. 
because it is the progressive business publication “‘par 
excellence.”’ As a matter of fact, M. B. was the first to 
advocate highly efficient business methods in France and 
was the pioneer of modern office equipment in this country. 
So it is no wonder that it is read all over France, Belgium, 
Switzerland, Spain, Italy and Rumania, by the most 
progressive firms, that is by the firm that is likely to be 
interested in your goods. 


Advertisements in this magazine are practically sure to 
bring trade for you because it reaches the very public you 
are anxious to get at. 

Write today to the Advertising Manager of M. B. He will be pleased 
to send you a free copy of this interesting publication. His depart- 


ment will write ads that pull for you or translate your copy into 
French just as you like. 


| 
| 
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Ne ll ll ail a a a i a a a al 


Full Size 


It Takes 
The Eye 


A Stout 
Frame 


Capable 





ll ll i a i i i i oo i, i t,o, i, oe, i i i, i i i i i oe 





AN ORPIN DESK 


ll a a a i i a a i i i i 





Here is clean dignity of line, smooth, simple carv- 
ing, withal a high power desk for a vigorous pro- 
ducer. It is made either in mahogany or walnut, 
and regularly equipped with the Sesamee combi- 
nation lock—no key to lose, just flick the wheels. 
It is priced at a figure in range of practically every- 
one needing office furniture, a great desk for office 
equipment dealers. Write the Orpin Desk Com- 
pany, 121 Medford Street, Charlestown, Mass., 


for details. 





li til cll sil sill tall lll alls ll lls lls, ll, lls, lls lls ll ll le, ills, ll, ll, ll ll 







































An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 


Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost’’ meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 
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Moore than 


18000 


sources of supply 

of office equipment 

and stationery lines, 
with more than 


1200 classifications 





SPECIAL PRICE 


for books ordered 
before isiMay,igo3o0O 


> 3 


postage paid 
Payable with order! 
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Td 
DIRECTORY 


FOR 


OFFICE EQUIPMENT 





GUIDE SPECIAL 
POUR 
TOUS LES ARTICLES 
DE BUREAU 


ET DE PAPETERIE 


| 
| 
| 
| 
| 
AND 








TRADE-MARKS] FRANCAIS | ENGLISH | DEUTSCH J 


THE INVALUABLE ASSISTANT! 


Orders to be addressed to:— 
BURO - BEDARF - RUNDSCHAU 
BERLIN - CHARLOTTENBURG, 5 

GERMANY 
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COUNTER 
HEIGHT 
CABINETS 





Are Active Profit Numbers 


Here’s a number from the big Terrell line that 
has always been a winner, and it is going stronger 
than ever. The Terrell counter height storage 
cabinet makes it possible to provide adequate stor- 
age capacity for any office in the form of practi- 
cal, economical counters. Assembled from stock, 
it is attractive and dignified in appearance, yet 
capable of instant rearrangement or expansion. 
Using these cabinets, the cost of a counter with the 
advantages of steel construction, adjustability, se- 
curity, etc., is actually less than wood. 


Good Business For You 


Big storage capacity plus a practical, economical 
counter besides—that’s what Terrell Counter 
Height Cabinets mean to your customers. They 
do double duty and pay for themselves over and 
over. And that means good business for you. 
Our catalog is full of good storage equipment 
pointers. You owe it to yourself to drop us a 
line for a copy. 


TERRELLU’S EQUIPMENT COMPANY 


GRAND RAPIDS, MICHIGAN 
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Typewriter 
Bookkeeping Machine 


Posts statement, ledger and full width proof journal (or any other 
< I J . 
combination of related records) in one operation and accumu- 


lates any desired totals for positive proof of postings. 


Combines a flat surface for quick insertion and accurate align- 
ment of forms with a cylinder platen for the greatest speed in 
posting. Electric carriage return, automatic selection of col- 
umns, automatic punctuation and automatic tabulation; these 
and other Burroughs features speed production, promote ac- 


curacy, reduce operator fatigue and save accounting expenses. = 


Call the local Burroughs office for further information, and for a 


' 
| 
demonstration on your own work—without obligation to you. | 


BURROUGHS ADDING MACHINE COMPANY 
6353 SECOND BOULEVARD, DETROIT, MICH. 


MACHINES 





ADDING - BOOKKEEPING - CALCULATING AND _ BILLING 
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The WOODSTOCK TYPEWRITER 


The Woodstock Typewriter is compact, simple, A 

: . ee a TS 
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built fora long, long life of Good Work ...Well Done. 
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“A neater letter — quicker, better’ 


WOODSTOCK TYPEWRITER COMPANY 
35 East Wacker Drive * CHICAGO, ILL. 


r 









HEREVER civilization exists, there you will find the 
us All over the world its swift keys are 
responding to the slightest touch as they weave tales 
of romance, record new discoveries in science and 


dispatch orders to move the wheels of commerce. For 





AND SERVICE 
EVERYWHERE. 


three decades this great machine has met every chal- 
lenge...giving excellent service and superb workman- 
ship under the most exacting tests. Today, through 
sheer merit, the UNDERWOOD is the accepted leader, 
as it speeds the world's business in every country of 
the globe. Truly, it is the STANDARD of the WorRLD! 


UNDERWOOD TYPEWRITER COMPANY 
Division of Underwood Elliott Fisher Company 
342 MADISON AVENUE, NEW YORK, N. Y. 


Underwood 


Standard, Noiseless and Portable Typewriters...Bookkeeping Machines 
“Underwood, Elliott-Fisher, Sundstrand~ Speed the World’s Business” 











